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State of the nation’s economy: 
Up 

MacHine Toots—July order in-| 
dex jumped to 253.3, highest since | 
May, 1943. Index in July, 1949, was 
at 48. 

Factory Pay—July earnings of 
12,100,000 production workers set 
new high average of $59.02 for 
workweek of 40.4 hours. 

Foop Prices—For third consecu- 
tive week, Dun & Bradstreet whole- 
sale index was unchanged at $6.53 
on Aug. 16. However, index was} 
up 10.9 percent from year-earlier | 
level and was highest since Sept. 
28, 1948. | 

Crupe On-—Output during week} 
ended Aug. 19 averaged 5,620,525 | 
barrels daily, a gain of 24,975 bar-| 
rels daily over preceding week and| 
a 1950 high. 

Buioinc Permits—Valuations of 
those issued in 215 leading cities| 
during first seven months of 1950 | 
totaled $3,235,498,655, a new peak) 


for the period and 48.4 percent | @ 


above the same 1949 period. 


Farm Lanp Prices—On July 1, 
Agriculture department’s index 
was up to 172 (1912-14 equals 100) 
from 169 on March 1 and 168 
last Nov. 1. But prices were still | 
3 percent below peak reached in | 
November, 1948. 

Raw. FreicHt—Loadings in week | 
ended Aug. 12 totaled 847,465 cars, | 
1.2 percent over preceding week 
and 16.4 percent above like week 


last year. 


* * 


Down 


STEEL Operations last week | 
were slated at 90.6 percent of ca- 
pacity. Drop of 9.5 points from 
previous week was attributed to 
railroad tieup. | 


| 
FeperaL Taxes—Collections dur- | 
ing fiscal year ended June 30 to- 
taled $38,957,000,000, a drop of $1,- 
500,000,000 from previous year. 
Business Fartures — Number in 
week ended Aug. 17 declined to 
186 from 194 in previous week and 


193 a year earlier. 
* * 


* 


* 


General 


For Derense — Government offi- 
cials forecast that in year ending 
June 30, 1951, military expansion 
will use 4,000,000 tons of steel out 
of U. S. capacity of 100,000,000 tons; 
175,000 tons of copper, 
percent of annual supply, and 100,- 
000 tons of aluminum, about 14 
percent of U. S. output. 


Top Cars 

New-car registrations for six 
months, plus 21 states in July: 
1950 Pos. Make 1949 Pos. 
1—700.610 Chev. 465,285— 1 
2—600,993 Ford 368,288— 2 
3—263,628 Buick 190,573 — 
4—219,733 Pontiac 


firm. With Ultramatic drive, 


Strikes Slow Output 


172,396 Vehicles Built in Week as Disputes 


about 7) 


—_. 
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Third Down Also Seen as Controls Approach as 


21-Mon 


ot ee, 


PACKARD’'S TOP MODEL—The Patrician 400, the company's most luxurious model, 
New features include wrap- -around rear windows, 
standard in the 400, the Thunderbolt engine develops 155 aorseponer at 7.8-to-l compression ratio. 


neered into it. 


Hit Chrysler 


By Bernie Thomas 
Associate Editor 


OTOR vehicle production 
|lowest level in three months last 
week, but still held at a relatively 
high rate. 

Labor disputes, 
Packard closed and 


which kept 
idled some 


| Chrysler plants, were chiefly re- 


Price Line Held 
By GM Despite 
5-Cent Raise 


will soon stop rising, General 
Motors is absorbing the Sept. 1 
five-cent raise in wage rates with- 
out boosting prices. 

“No price changes are contem- 
plated by GM at this time,” Pres- 
ident C. E. Wilson declared in 
the statement announcing the 
biggest single boost yet in the 
corporation’s cost-of-living allow- 
ance, 
General Motors previously had 
three wage cuts dictated by de- 
lereases in the government's con- 
|sumer price index. A rise in the in- 


|the corporation has used the wage- 





149,175— 

5—184,363 Olds. 129,120— 
6—174,319 Plym. 246,794— 
7—164,369 Mercury 

8—153,591 Stude. 
9—1038,672 Dodge 
10— 94,960 Nash 
1l— 77,090 Hudson 
12— 52,049 Chrysler 
13— 40,861 Cadillac 
14— 39,922 Packard 
15— 38,701 DeSoto 
16— 36,357 Kaiser 
17— 17,077 Lincoln 
18— 15,989 Willys 
19— 8,360 Frazer 
20— 3,390 Crosley 
21— 2,987 Austin 1,611—22 
22— 590 Ang.-Pref. 3,797—21 

Total All Makes 
2,989,133 2,292,355 

For further details see page 

22, today’s issue. 


69,037—11 
81,333—10 
61,663—12 
42,567—15 
51,299—13 
49,198—14 
33,343—16 
20,873—17 
14,728—18 
11,780—19 

6,383—20 


+ * 


[eaemnever plan. 
“D28F!Te the substantial in- 
crease in our labor costs and 
the continued upward trend in the 
price of rubber and other basic 
materials,” Wilson said, “we are 
|carefully evaluating our operations 
lin an effort to maintain our pres- 
jent prices. 

“It is hoped that 
|living increase and the upward 
|price trend in basic commodities 
|are of a temporary nature only.” 
General Motors workers bene- 
fitted on June 1 from their third 
annual advance in base pay rates 
—called the “annual improvement 
factor.” 

Pay hikes occasioned by mount- 


the cost-of- 


| ing consumer prices are regarded | 


as bonus allowances on top of the 
|base pay scales, 


in | 
this country dropped to the | 


OPEFUL that the cost of living | 


lowered prices coincident with| 


|dex has brought GM workers one | 
|raise in the 2% years during which} 


th Credit Limit Expected 


, William Ullman 
Ww dans Correspondent 


Ww SHINGTON. — While Senate- 
House conferees labored on 
final details of the Defense Produc- 
tion Act over the weekend, it ap- 
peared last week that: 

1, New credit controls on autos 
would call for one-third down 
and 21 months to pay; 

2. Production of new cars would 
not be curtailed below the rate 
of last spring. 

These were the conclusions drawn 
by Automotive News’ Washington 
correspondent after a_ thorough 
study of the situation. 


* . * 


S SOON as the chief executive 
affixes his signature to the bill 
| (probably early this week), it is 
| believed he will flash a green light 
to all the federal agencies chosen 
|to carry out the provisions of the 
new legislation and that in most 
|instances action will be prompt. 
So far as the automotive indus- 
try is concerned, it can expect 
quick response from the Federal 
Reserve Board reimposing, in 
measure, former Regulation W. 
It is doubtful, however, that the 
terms will be harsh. 


At Market Boost Representatives of both NADA 
and NUCDA were at the FRB last 


With "1 Models week to suggest one-third down 


ACKARD is aiming at a 30 to/2nd_24 months to pay. Among the 

35 percent increase in produc- | RB officials there are several who 

ition with the new models it intro-|elieve that the maturity should be 

duced last week. 18 months; others would be a little 

wa : more liberal. Hence the prediction 

_ Claims to sweeping advances (that a 21-month payoff term will 
in styling, interiors and power 


was continuation of model change-| were made for the 1951 models ean ee Se ae 
|Over activity at Nash and Hudson| by Hugh J. Ferry, president. | payment. 

;and steel shortages at other out-| Packard last week announced in-| _ 

lets. Nash is scheduled to launch | creases in the advertised-delivered 
production of its 1951 models to-| prices of its lowest-priced line, but | 
}day (Aug. 28). Hudson will re-/said the higher-priced 300 and Pa- 
sume Sept. ‘.. trician 400 groups would be slashed | 


| substantially. 
* 





has had new spaciousness and riding comfort engi- 


which afford 150 percent more vision than before, according to the 


‘Packard Aiming 


and Packard 


sponsible for the loss of more 
than 11,500 vehicles, most of them 
passenger cars, from the pace 
prevailing the week before. 

Further affecting the situation | 


* * 


T IS expected that any new or- 

ders in the field of old Regula- 
ition W will be designed to termi- 
nate sub-standard practices. Un- 
der these, it was explained, buyers 
of automobiles and household appli- 
{ances often make little or no down 
payment and are accorded a lib- 
eral length of time in which to 
pay off. 

Present standard practices for 
jautomobile financing call for a 
|}down payment of one-third of the 
purchase price—usually met by the 
turn-in value of the old car-— and 
24 months to pay. 

Such terms, of course, are just 
those which will be laid down in 
the beginning. However, they 
will not be disturbed, if the Pres- 
ident has his way, unless and un- 
til war conditions become such 
that tougher terms are obviously 
called for. Then the down-pay- 
ment will be upped and the pay- 
off time shortened. At such a 
time, naturally, there would be 
curtailed factory production. 

But President Truman doesn’t 
see it now, and at the moment 


(Continued on Page 43, Col, 1) 


* * 


* + 


| Ror in U. S. plants last week, | 
according to Automotive News’) “TANDARD 200 models are priced 
estimates, were an estimated 141,-|\) as follows: four-door sedan, 
293 cars and 31,103 trucks for a/! | $2,355, up $106 from comparable 
total of 172,396 vehicles. The pre-| 1950 model; two-door sedan, $2,305, 
| vious week’s output of 184,034 units Fis a 
was comprised of 152,263 cars and 
31,771 trucks. 

Steel shortages last week forced 
GM plants to abandon Saturday 
scheduling, while Ford factories 
were finding it difficult to meet 
Friday schedules. 

In the opinion of observers, it 
will be a long time before steel 
becomes in such short supply 
that automotive production will 
have to be drastically curtailed. | 
However, it was added, the situ- | 
ation will probably get worse be- 
fore it gets any better. 

But despite the fact that mate} 
rial shortages seem due to become 
more and more serious . Us| 
to production scheduling, U. 

(Continued on Page 50, Col, 1) 


UC. Slump Laid to Credit Threat 


around the corner. For one thing, 
the summer spurt in new-car sales 
brought a deluge of tradeins into 
the market. 
“Most of the 
ing in prodigious quantities 
crest of rising prices,” one 
company official explained. “Some 
of us were compelled to put a 
floor-plan pinch of dealers with too 
much merchandise. 
“Finally, the 
stocks were way 
asmuch as the Federal 
Board was getting ready 
clamp a lid on credit terms. 
(See USED CARS 


(Continued on Page 48, 


Production 
Automotive News Estimates, 
U. 8S. Cars, Trucks 


184,034 


Last Prev. —_— = a 
Week Week Week 


For complete production totals 
by makes, see table, page 50. 


more rapidly than had the boom 

following the outbreak of hos- 

tilities in Korea, 

Most of the used-car guidebooks 
rushed out special editions in late 
July and early August to record 
the higher valuations on second- 
|hand cars. The price retreat began 
about Aug. 15 and has continued 
to the present. 


* 


revival of fed- 
has con-| 
the price | 


[He IMPENDING 
eral credit controls 
tributed materially to 
slump in used cars. 

This finding stood out last week 

in an Automotive News spot check 
|to determine the factors behind 
ithe sudden used-car decline. 

Not only did the slump catch 
the guidebooks napping, but in 
some cities it developed even 

JSED-CAR lots, AUTOMOTIVE 


In This Issue | News found, realized shortly 
Registrations, Prices ..........Page 22 | after the first of August that they 
Used-Car Auctions ............Page 36 were too heavily stocked, what 


by Mak Perr. Of, a . The 
Fucsustan Sy. Saas » |with a new “Regulation W” just 


lots had been buy- 
on the 
finance 


* * 


trade realized 
out of line in- 
Reserve 
to 
So 
3) 


Page 50, Col 
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Demanded of Other Makers .. . 


GM Pay Escalator 
Gains UAW Favor 


|four cents, and those in 1949 ana 
1948 for three cents each. | 
‘ a arr ; Of insurance value to GM work- | 
I AVENG aagersee! 90 —- am StS, | ors is the proviso in the five-year | 
the wage-escalator plan is €S-|-ontract that base pay scales are) 
tablished as a fixture at General| jj mune from any steep decrease | 
Motors and pressure is mounting) ; ; eg , 
hte ; in the consumer price index. What- 
within the UAW-CIO for its spread | (yer cost-of-living allowance GM 


to other vehicle makers. workers are getting may be wiped 


By Mac Gordon 


Associate Editor 
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wi next June, 


Heavier Taxes 
Held Certain 
On Capitol Hill 


Other Levies Due 
Besides Boost on 
Income and Profits 


WASHINGTON. — As Congress 
approaches final decisions on a 
budget that may reach the $57,000,- 
000,000 mark for the year ending 
it appears clear that 
new taxes and cuts in domestic 


Strikebound Packard and Inter- 
national Harvester are makers re- 
portedly planning to set up esca- 
lator schemes based on the GM 
program. Envious Ford workers 
may insist that the issue be spot- 
lighted when Ford economic nego- 
tiations reopen this winter. 

Last week’s five-cent raise in 
cost-of-living allowances paid 
GM_ hourly-rated workers was 
the biggest single advance yet in 
the GM escalator. It came only 
three months after GM workers 


received a four-cent boost in 
base pay rates to betoken im- 
provement in the standard of 
living. 

GM's cost-of-living bonus, _ re- 
viewed quarterly on the fluctua- 


tions of the government’s consum- 
er price index, has in its 2' years 
of existence increased two times 
and fallen three times. No cut- 
back has exceeded two cents. The 
previous raise was for three cents. 

have now 


* + * 
N OREOVER, there 
been three of the “annual im- 
provement” raises: this year’s for 


Collyer Suggests 
Rubber Boycott 


Against Russia 


NEW YORK.—Nations that con- 
trol, or have “great influence” in 
the rubber producing areas of the 


Far East, should stop the sale ot | 


crude rubber to Russia and _ its 


satellites, John L. Collyer, president | 


of B. F. Goodrich, said last week. 


“Crude rubber, a vital strategic 
material, is being received in di- 
minishing tonnage in the U. S. 


although this nation is the world's 
largest consumer of rubber of all 
types,” Collyer said. 

“Meanwhile,” he declared, “Rus- 
sia has been buying substantial 
quantities of rubber since the close 
of World War II. Principal sup- 
plier to Russia has been, and con- 
tinues to be, British Malaya and 
Indonesia, and other’ producing 
areas are also unquestionably sup- 
plying rubber for stockpiling be- 
hind the iron curtain.” 

Collyer said it is “significant” 
that nation’s controlling 80 percent 
of the world’s crude rubber supply 
are either beneficiaries of the Mar- 
shall plan or receiving aid from 
governments sponsored by the U.S. 

Collyer cited statistics to show 
that during the month of July, only 
27,000 tons of the 102,000 tons of 


crude shipped from Malaya came 
to the U.S. During 1940, he said, 
the U.S. got about 55 
Malayan rubber. 


percent of 





out by a price drop, but base pay 
land the “annual improvement” 
raises can't be touched. 

For the coming quarter, for in- 
stance, GM will be granting its 
hourly-rated workers a _ cost-of- 
living bonus of eight cents an 
hour. (Salaried help will receive 
lump bonuses of $40 apiece.) 

| If prices go into a tailspin and 
ithe price index falls correspond- 
|ingly, GM employes might on Dec. 


|1 lose the five-cent raise they just | 
Continuation of the reces- | 
/sion to next March 1 might reduce | 
prices by a similar amount, but all | 


| gained. 


[that GM workers stand to lose is 
| the 
| cost-of-living allowance. 

|} And on June 1, 1951, the un- 
|touchable base pay rates will raise 
‘another four cents because of the 


“annual improvement factor.” 
* * * 


ANK-AND-FILE workers of GM | 


competitors, at first wary of 
ithe escalator wage plan, have 
warmed up. They admittedly like 
ithe way the GM plan keeps the 
corporation’s 411,000 hourly-rated 


land salaried workers abreast with | 


changing living costs. 

Too, other companies’ employes 
relish the security inherent in the 
standard-of-living raise pledge by 


GM. Their enthusiasm for the fun- | 


damentals of the GM plan is likely 


to carry over into the 1951 round | 


of economic negotiations, now that 
the pension round has all but ter- 
minated. 

At Packard, the amount of the 
wage advance to be granted was 
reportedly the principal stumbling 

(Continued on Page 49, Col, 4) 
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SIX-YEAR-OLD CONQUERS ALL—Fred W. Sage, 6, of Independence, Mo. was a top gin consideration of the 
| winner in Plymouth's Fourth International Model Plane contest, which was held in Detroit installment” of the 


last week. He is shown with his championishp trophy and R. C. Somerville, general sales 


in freshman gas powered-contro!l line, 


manager, and H. B. Heberling, assistant general sales manager of Plymouth. He placed 
second in freshman, outdoor rubber, stick; first in freshman, outdoor glider, towline; third 
Class A speed; first in freshman, 


gas powered- 


control line, stunt, and first in freshman, Class B speed, gas powered-contro! line 


6- Year-Old Top 


Winner 


In Plymouth Contest 


DETROIT.—Leaders of the auto- 
motive industry saluted the young- 
|er generation last week and award- 
ed 129 trophies and $7,000 in U. S. 
savings bonds to youngsters who 
won Plymouth’s fourth interna- 
| tional model plane contest. 

The presentations followed a ban- 
quet for the 500 contestants, their 
parents and the Plymouth dealers 
who sponsored them in the contest. 

The meet was the most success- 
ful in the contest’s four-year his- 
tory. Records fell almost daily 
and a new record for most points 





Emich Case to High Court 


Ex-Dealer Asks Review of Finance Ruling; 
GM and GMAC File Objection 


CHICAGO.—-In an effort to have 
ithe U. S. Supreme court review a 
|decision of the 7th district court 
|of appeals which reversed a lower 
|court verdict and award of $1,236,- 
000, plus $250,000 in attorney's fees, 
by General Motors Corp. and Gen- 
eral Motors Acceptance Corp., 


Emich Motors Corp. and U. S. Ac- | 


ceptance Corp. have filed a petition 
|for a writ of certiorari, it was an- 
nounced last week. 

Counsel for GM and GMAC coun- 
| tered with a brief objecting to such 
|a review and defending the unani- 
{mous decision of three appellate 
|court judges, wherein they censured 

Federal District Judge Walter J. 
La Buy on the grounds of prejudice 
against the defendants. 

The original verdict in favor of 
Fred Emich, former Chevrolet 


TO AID NASH STYLING—Shown at the recent Detroit reception announcing the appoint- 


ment of Pinin Farina as a design consultant for Nash Motors, are, left to right: H. C. | 


Borisch, Nash research; Meade Moore, chief engineer of Nash research; Farina, and George 
W. Mason, president of Nash-Kelvinator Corp. Farina is recognized as a world leader in| trim selections. 


custom car cevenee. 
about 700 workers. Bo 


He owns a special body building factory at Turin, Italy, employing 
dy designs suggested by Farina will be built in metal and shipped 


from Italy for study by Nash styling, research and production departments. 


dealer and head of the two firms 
| that sued GM and GMAC, was 
| rendered by a federal jury Feb. 

26, 1948, after a trial lasting 4% 
months, 

Emich was and still is repre- 
sented by Thomas D. Healy, Harold 
Stickler and A. Bradley Eben, of 
Chicago. General Motors and Gen- 
eral Motors Acceptance have from 
the start retained Henry M. Hogan, 
of Detroit; Ferris E. Hurd, of Chi- 
cago, and Henry F. Herbermann, of 
New York, as their legal counsel. 

If the writ of certiorari is granted 
by the Supreme court, it will not 
mean altering the decision of the 
appeals court. If refused, it means 
that the Supreme court will not 
consider the appeal. 


Emich contended in bringing suit 
that his franchise was taken away 
because he operated his own finance 
company and did not patronize 
GMAC. 

General Motors and GMAC dur- 
(See EMICH, Page 49, Col. 3) 


| Chrysler Adds 
I mperial Deluxe 


| DETROIT.—The Chrysler Im- 
| perial line has been augmented by 
lthe addition of a new model, the 
Imperial Deluxe, it is announced 
| by Joseph A. O'Malley, general 
|sales manager of Chrysler division. 
|Both models are four-door sedans. 


Imperial Deluxe interiors are 
available in three combinations— 
|black leather and blue-gray nylon 
|cord, tan leather and tan nylon 
|cord, and green leather with green 
{nylon cord. Interior fittings where 
polished chrome would normally be 


| used are finished in satiny butler- | 


finished chrome in color selections 
|to harmonize with upholstery and 


Advertised-delivered price of the 
|Imperial Deluxe is $3,201. 


was set by the youngest cham- 
pion. 


There were cheers for all place | 


winners in the 40 events, but spe- 
cial respect was_ tendered little 
|Freddie W. Sage III, the six-year- 
old master model flier from Inde- 
pendence, Mo., who became cham- 
pion of the freshman division and 
scored more points than any of 
his older competitors. 

Freddie, who was sponsored by 
the Plymouth Dealers of Greater 
| Kansas, demonstrated rare flying 
|ability coupled with an impressive 
array of models to score points in 
seven of the eight events he en- 
tered. He had three firsts, a sec- 
ond, a third, a fourth, and a sev- 
enth place with his stunt planes, 
speedsters, glider, free flight model, 
and his delicate indoor-type plane. 

Freddie collected a total of 58 

points, the most any champion 
ever made, and two more than 

Dick A. Modler, 14, of Dayton, 

O., the junior champ, whose spon- 

sor was the Dayton Plymouth 

Dealers Assn. 

Modler, whose long suit is speed, 


(Continued on Page 45, Col. 1) 


Tucker Claims 
Property Sold 


By Trustees 


CHICAGO.—Complications arose 
following the auction of costly of- 
fice furnishings in the Tucker Corp. 
plant when Preston Tucker, through 
his attorney, Albert W. Dilling, at- 
tempted to block the sale by claim- 
ing in court that the items are 
Tucker’s personal property. 

Federal District Judge Walter J. 
La Buy, who previously had ap- 
proved the sale, ruled that the 
trustee would reimburse Tucker 
“if he could prove ownership.” 
| The auction had been advertised 
and otherwise represented in ad- 
vance to cover factory as well as 
office equipment and furnishings. 

Then came a request just before 
the sale from Hubert Howard, 
chairman of the war munitions 
board in Washington, that sale of 
| $97,000 worth of paint drying ovens, 
spray booths, overhead conveyors, 
| welding tools and other machinery 
be delayed on the grounds that 
|this equipment may be found use- 
|ful by the government or some 
|manufacturer for defense work. 
Howard’s request was granted by 


said he would know more definitely 
| within a week to 10 days. 

The sale of office equipment and 
other items brought $60,728 at the 
|public auction. Norman H. Nach- 
man, attorney for the trustees, said 
that this figure is about 75 percent 
of the appraised value. 


| 





|Judge La Buy when the former | 


spending beyond anything slated 
for action at this session will be 
necessary if the U. S. is to carry 
its stepped-up defense pro- 
gram without huge deficits over 





% the next few years. 


The President has asked for, 
and the Senate Finance commit- 
tee has approved, higher, income 
taxes to yield $5,000,000,000 more 
in a full year. It will bring in less 
than that, for the year in ques- 
tion is already two months old. 


Sen. George, chairman of the 
finance group, has announced that 
the Congress in January will be- 
“second 
tax legislation 
which, he said, the President has 
insisted is needed to meet the na- 
tion’s defense emergency. 

The finance chairman thought 
that on top of the $5,000,000,000 of 
new taxes proposed in the bill now 
before the Senate, Congress will 
consider upping taxes by $6,000,000,- 
000 or $7,000,000,000 additional next 
year. 

George said he thinks an ex- 
cess-profits tax on corporations 
may produce the larger part of 
the “second installment” as 
much, perhaps, as $4,000,000,000 to 
$5,000,000,000. 

But other taxes will also be 
needed and a general sales tax, 
along with an excess profits tax 
on individuals, and a transactions 
tax, are among proposals being 
studied to supply the extra funds 
needed. 

A federal retail sales tax has 
often been proposed and often de- 
feated in the tax writing commit- 
tee. Early in 1932 it was proposed 
to the House by the Ways and 
Means committee but beaten on 
the House floor by a revolt led by 
Rep. Doughton, of North Carolina, 
chairman of that group, and the 
late Fiorella LaGuardia, who was 
then a congressman from New 
York. 

Labor, then as now, and as it 
has frequently done in the inter- 
vening years, strongly fought 
the sales tax at the federal level 
on the ground that it is “a re- 
cessive levy which falls most 
heavily on those least able to 
bear—the low income workers.” 

In 1933, a sales tax proposal was 
raised at the Senate end of the 
Capitol but defeated on the Sen- 
ate floor. 

During consideration of the early 
World War II tax bills a number 
of federal sales tax proposals were 
pressed but defeated in committees 
jafter powerful opposition by the 
labor unions and consumers organ- 
izations. 

But pressure for a federal sales 


(Continued on Page 46, Col. 1) 





| FIRST OF THE SEASON—Joe Gale (sec 
jond from left), Forest Hills, N. Y., Buick 
| dealer, landed the first broadbill swordfist 
|caught in North Atlantic waters this year 
| Its 389 pounds are 10 pounds lighter than a 
blue marlin and 94 pounds under a tune 
that he caught off the Bahamas earlier ir 
the year. With Gale are (left to right): Mrs 
| Gale, Capt. John Sweeting, Mate Phil Clark 
|and Bob Darenberg, guide. 
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Dealers tell me 


By John O. Munn 
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necessarily those of Automotive News). 








Spur to Buyers 
May Backfire 


“Stop kidding yourself .. , It’s 
later than you think.” 

That phrase was lifted intact 
from a dealer ad designed to en- 
courage panic buying. 

But Fred L. Haller, president 
of NADA, warned last week in 
a new plea to dealers that it 
might well be addressed to 
those dealers who are using the 
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‘SS aye we forgotten our history?|ture currently employs only one-| phrase. 

a When are we going to face|fifth of those gainfully occupied “Our methods of doing busi- | 

0,- realities? W. Stuart Symington,|and contributes only 8 percent of] ness in the present-day pressure 

ng chairman of the National Security | the national income. market,” oo wrote in a let- OBALERS "STILL CLEANING UP 
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OUR PLATFORM: |. 


elimination of governmental 
4 5. A return to the precepts 





more of the better things of 


Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
the dealer on every used vehicie accepted in partial payment for a new 
car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. § 4. The 


and bureaucratic controls over this industry. 
of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 


life than anywhere else in the world. 





— Letterbox 


‘Long and Far ...... 





This is an open torum for the discussion of any subject of interest to our 


readers, 


and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Ode to a Junker 


A couple of years ago I noticed 
a number of used-up cars being 
towed past our place to the junk 
yard. One of the boys, knowing I 
sometimes tried my hand at a 
little poetry, suggested that I write 
something. Enclosed is my effort. 

-~ Wim J. Boone, Boulevard 
Buick Co., Chicago, 

Epiror’s Note: Here is the verse: 
I'm on my way to the junk yard, 
I'm just another tow, 

My fine glossy finish has vanished, 

I've no other place to go. 

It was only a few short years ago, 

I was the queen of the street, 

With plenty of glamour and 
splendor, 

A single glance was a treat. 

I belonged to a bridal couple, 

Who traveled for many a mile, 

We visited beautiful places, 

And lived in elegant style. 

For years I was greatly respected, 

Was treated with kindness and 
care, 

Each night I was lodged in a cozy 
garage, 

And showed no signs of wear. 

But today I’m on my final lap, 

I’ve traveled long and far, 

They’re hauling me away at the 
end of a rope 

I’m just a worn-out car. 

+ * * 

More on Meteor 

Regarding the enclosed clipping 
from the Aug. 7 issue regarding un- | 
common makes of cars, I would 
like to add my small bit of infor- | 
mation on your Editors Note to 
Mr. Mass. 

I think that Mr. Mass refers to 
the registration of Meteor funeral 
cars and ambulances rather than 
a passenger car. The Meteor that 
I refer to is built by Meteor Motor 
Car Co., Piqua, O. They are built 
mostly on the Buick chassis. 

About the Canadian Ford being 
known as Meteor I will have to 
grant that you are correct as I 
have no information on this point. 

Miller Cadillac, as we in the fu- 
neral car sales field know, is not a 
racing car, but a very good bit of 





merchandise. 
cated at Bellefontaine, O., build a 
complete line of funeral cars and 
ambulances using Cadillac chassis 
exclusively, hence they are known 
as Miller Cadillac. 

Eureka Body Co., of Rock Falls, 


Miller Body Co., lo- 


Ill., builds the same type bodies, 
using Cadillac chassis for their 
major line and Pontiac chassis for 
their secondary line. 

Hess and Eisenhardt, Rossmayne, 
Cincinnati, O., built the Sayers 
and Scoville, which dates back a 
lot farther than 1931. This firm was 
one of the first in the field, even 
in the days of the horse and buggy. 


This firm also uses the Cadillac 


chassis exclusively. 

This letter is not written with 
the thought of being a “brickbat” 
but rather a bouquet for the swell 
job you at Automotive News are 
doing.—A. L. Cuacey, 21 S. W. 28rd 
St., Oklahoma City. 


* * * 


Preston Case 


In your Apr. 3 (1950) issue, on 
page 2, there is an article entitled 


|“Preston Settled Out of Court.” 


Will you please give me the ex- 
act title of this case, the court in 
which it was partly tried and the 
name of the attorney for the plain- 
tiff?—F. B. Fu tts, Cleveland. 

Eprror’s Note: Clarence E. 

Preston vs. Chrysler Corp. and 

two co-defendants. Plaintiff’s at- 
torney was James J. Austin. The 
case was tried in the State Su- 
preme Court of Justice Howard 

A. Zeller, in Cooperstown, N. Y. 


25 Years Ago a 


The Big Story 
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Epitor’s Note: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
AvtTomotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of states) for his personal obser- 
vations. 


By Frank J. Kohl 
President, Rhode Island Dealers 


EALERS in Rhode Island, par- 


ticularly those who operated 


during the war years, are not un-| 


duly alarmed over the unsettled 


international situation. The vet- 
erans remember 
how they sur- 
vived the long 


duction of new 
automobiles and 
the experience 


gained in those 
years has tough- 
ened them, 


While concerned 
over the present 
situation, they, as 
a class, are not 
worrying too much, but are alert 
and prepared to meet whatever 
changes may confront them. It may 
be a case of history repeating it- 
self but they are ready for it. 
Rhode Islanders have always shak- 
en off jests about the area of their 
state in square fect and retort that 
they are not accustomed to being 
measured by their feet but by their 
heads. 

But to say they are not con- 
cerned, of course, would be in- 
correct. Nobody knows what will 
happen next and, if the Asiatic 
war widens and deepens, it prob- 
ably will be the same story again 
—buying cars from men going 
into the service and selling them 
to war workers, while at the same 
time placing greater reliance for 
revenue on service and the main- 
tenance of civilian transport. 





F. J. Kohl 


But a question, which is now in 


the minds of some dealers to whom 
(Continued on Page 44, Col. 1) 


Cross-country speed tours were almost as popular and much more 
important than channel swimmers in the summer of 1925. The closely 
watched runs did much to publicize America’s need for better roads. 

In the same week two AAA officials completed a trip from Wash- 
ington to San Francisco and another team of endurance drivers 
arrived in New York from Los Angeles. Both covered the distance 


in seven days. 


From the files of Automotive News. 





period of non-pro- | 











25 Years of Service 


... and Looking Ahead 


“Automotive News pledges its energies and its voice 
to faithful service, timely and continuous, asking in 
return only to be regarded and esteemed as an honest 
and dependable publication. and as such to merit the 


confidence of those it serves.” 
A QUARTER century—the “most fruitful years’’ of the 
automotive industry—has passed in review since the 
above pledge was made in the first issue of AUTOMOTIVE 
NEws, dated Aug. 27, 1925. 


We repeat the pledge today — on the occasion of 
Automotive News’ 25th birthday—because (1) we feel 
we have loyally kept faith with that high pledge in the 
past, and (2) we desire it to be our continued goal for 
the new horizons of the future. 


It’s a matter of great elation to AUTOMOTIVE NEws to 
look back over the past 25 eventful years of the auto in- 
dustry—and to note, with justifiable pride, its contribu- 
tions to the remarkable developments in that span. 


x~ *§ * 


Bot WE don’t wish to dwell on the past, for as Long- 
fellow declared: 


* * * 


“Look not mournfully into the Past. It comes not 
back again. Wisely improve the Present. It is thine. 
Go forth to meet the shadowy Future, without fear, 
and with a manly heart.” 


In that spirit, AUTOMOTIVE NEws looks forward to the 
next 25 years—to its role in helping build to greater 
heights the already-great automotive industry. 


To help cement a greater partnership between manu- 
facturer and supplier, manufacturer and dealer, dealer 
and consumer. 


To further the cause of America’s transportation sys- 
tem, in wartime and in peace. 


* * * 


We SHALL, as in the past, continue to champion causes 
that are for the best interests of the auto industry 
as a whole—and, contrariwise, we shall fight those op- 
posed to the general wellbeing of the industry. 


We shall try our best to weld all branches of the 
industry—manufacturers, suppliers, dealers and allied 
industries — into one harmonious and prosperous 
group serving the consumer, the motorist. 


We pledge all of our resources, God willing, to dissemi- 
nate all the NEWS that is timely, authentic and of value 
—in the hope that the next 25 years will be even more 


fruitful. 


ef 
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_ PLUGS ERIE KARGARDS 
ON CBS-TV! 


eo “=o — —— Alan Young, CBS Television star of the Alan Young Show, 

=“ \ admires Erie Kargard's complete fender-to-fender protection 
on his car. The Alan Young Show (CBS-TV) is sponsored in 
the Midwestern States by Kroger Stores and in the Eastern 
States by Esso Gasoline. 
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Alan Young showed and plugged ERIE 
KARGARDS during the month of August to 
your customers over the entire CBS-TV network! 


16,000,000 people (your customers) saw Erie Kargards 
advertised in the August 5 Saturday Evening Post! 


Every Saturday night at 9:30 on WNBQ, Chicago’s largest TV audience sees 
Erie Kargards featured on Hauser’s Grand Marquee! 


STRONGEST GUARD MADE—withstands a heavier 

impact than any other guard because of its formed 

metal design and the method by which it is braced Co ; 

to the frame. 1950 mplete line NO 
BUICK 






W AVAILA 
(SPECIAL, SUPER, BLE for Both front and rear of: 


ROADMASTER) 
19. 
1950 CHEVROLET 50 NASH (STA 





° : ’ T ; 
Profit by stocking and selling the guard that's FAR OUTSELL- 1950 CHRYSLER 1950 NASH RAMBLER Min eASSADOR) : 
ING ALL OTHER FENDER-TO-FENDER GUARDS. It's lowest - DESOTO ae UT FENDER & 
: DODGE LOSMOBILE (7 e 
priced too. Mh FORD 1950 OLDSMOBILE oe ” e 
° ° . . . ] hap 
The expanded Erie factory is still working day and night to 1950 HUDSON PAM MODORE & supeR) aa Mourn a 
give you good deliveries. Order from your jobber TODAY or 1951 KAISER MAKER) 1950 Subenae Sie = 


ER (CHAMP; 
1950 STUDEBAKER (Cumann 
LAND CRUISER) st 


Grille Guard and Fe 
der arms — 


‘ ss 3 1950 M 
write for further information. ERCURY 


| ERIE MANUFACTURING CO., INC. 


2635 S. Wabash Ave., Chicago 16 
Wtorld’s Oldest Gille Guard Manufacturer 


Two Guards in ene «: 






Also available withous fen nder Guards! 


Priced below competition 
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Swindler Using 
War Demand to 
Dupe Dealers 


RALEIGH, N. C.—A new war 
racket worked against dealers is 
reported by the North Carolina 
Automobile Dealers Assn. 

The swindler, described as 23 to 
28 years old, about six feet tall 
and weighing from 145-155, has 
duped three used-car dealers into 
giving him a total of $3,207 for 
nothing but empty and false prom- 
ises. 

His scheme works like this: He 
looks at gars which sell for about 
$500. He then tells the used-car 
dealer that he has an order in for 
a new Chevrolet but that he ex- 
pects to be drafted and therefore 
doesn’t want to spend the money 
for a new car. 

Then, he asks if the dealer is 
interested in buying the new Chev- 
rolet and requests he be given the 
cash difference between the used 
car and the new one. He then dis- 
appears with the cash or check. 

The rest of his physical descrip- 
tion is as follows: fair complexion, 
dark brown hair, large sharp eyes 
and of slender build. 

He has used the names of Buddy 
Ray and Roy Smith. Anyone hav- 
ing information regarding this man 
should contact Walter F. Anderson, 
of the state bureau of investiga- 
tion, at Raleigh 6611. 


Dirt Catcher 
Gas Filter Installed 


On °51 Kaisers 


WILLOW RUN.—A gasoline fil- 
tering unit which is said to strain 
out particles as small as one and 
one-half thousandths of an inch 
in diameter is being installed on 
all 1951 Kaiser models. 


The filter element consists of 
compressed laminations of special- 
ly treated paper, which stop ex- 
tremely small grain matter from 
entering the carburetor. 

A. G. Lohr, assistant service 
manager, said that engines will 
operate more efficiently and eco- 
nomically on fuel cleaned by the 
AC filter. 











a Coming Events EE ter, Columbus, Ind.; J. E, Wolfing- 





Dealer Conventions 


Aug. 27-29—Automobile Dealers Assn. of 
West Virginia, Greenbrier hotel, White 
Sulphur Springs, W. Va. 

Sept. 7-8—Wyoming Automobile Dealers 
Assn., Sheridan, Wyo. 

Sept. 9-10— Maine Automobile Dealers 
Assn., Belgrade Lakes, Me. 

Sept. 9-11—South Carolina Auto Dealers 
Assn., Ocean Forest hotel, Myrtle Beach 
$. C. 

Sept. 10-12—Colorado Auto Dealers Assn. 
Broadmoor hotel, Colorado Springs. 
Sept. 17-19—Kentucky Automobile Dealers 

Assn., Kentucky Lake, Ky. 

Sept. 17-19— South Dakota Automobile 
Dealers Assn., Alex Johnson hotel, 
Rapid City, S. D. 

Sept. 18-19—Wisconsin Automotive Trade 
Assn., Schroeder hotel, Milwaukee. 
Sept. 25-26—North Dakota Auto Dealer 

Assn., Bismarck, N. D. 

Sept. 28-29—New Jersey Automotive Trade 
Assn., Hotel Traymore, Atlantic City 
Oct. 8-10—Automobile Dealers Assn. of 

Alabama, Inc., Biloxi, Miss. 

Oct. 8-10—Texas Automotive Dealers Assn 
Texas hotel, Fort Worth. 

Oct. 10— Connecticut Automotive Trade 
Assn., Hotel Bond, Hartford. 

Oct. 13-14— Tri-State Convention (Del. 
Md., Pa.), Haddon Hall hotel, Atlantic 
City, N. J. 

Oct. 15-l6—New Mexico Automobile 
Dealers Assn., Carlsbad, N. M. 

Oct. 15-17—Tennessee Automotive Assn., 
Memphis. 

Oct. 16-17 — Georgia Automobile Dealers 
Assn., General Oglethorpe hotel, Sa 
vannan. 


Oct. 17-18 — Federation of Automobile 
Dealers Assns. of Canada, Toronto, Ont. 
Oct. 22-24— Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla 


Oct. 23-24—Minnesota Automobile Deal 
ers Assn., St. Paul hotel, St. Paul, Minn. 


Oct. 23-24—Ohio Auto Dealers Assn. meet 
ing, Neil House, Columbus, O 

Nov. 8-12 — National Used Car Dealers 
Assn. convention, Baker hotel, Dallas 


Tex. 

Nov. 13-15—Automotive Trade Assn. of 
Virginia, John Marshall hotel, Richmond. 
Nov, 15-16—Oklahoma Automobile Deal- 


ers Assn., |I7th annual meeting, Tulsa 
hotel, Tulsa. 

Dec. 1-2--Montana Auto Dealers Assn., 
Rainbow hotel, Great Falls, Mont. 


Jan. 7-10, 1951 — National Auto Dealers 

Assn. convention and exhibition, Miami. 

May 3i-June 2—Washington State Auto 

Dealers Assn., Winthrop hotel, Tacoma. 
. . . 


Dealer Auto Shows 


Jan. 27-Feb. 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee. 
Feb. 15-22, 195i|—Philadeiphia Automotive 
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Firmly Against Controls . . . 


NHUC Urges Freedom 
‘For Transportation 


7” > [ WASHINGTON. The National; resenting millions of highway users 
J ‘ager Highway Users Conference went on | throughout the nation. 
’ record last week as “unalterably| In its statement, the NHUC re 
y =a opposed” to nationalization of any | affirmed its support of the national 
:e a! . J > form of transportation. | transportation policy as set forth in 
et P C) ff bi PS ES NHUC’s board of governors |the Transportation act of 1940, but 
{ 4 M4 es ¥ 5 * , recommended also that every | urged the adoption of four “basic 





Two Dealer Groups Frolic 


mode of transportation be re- | principles which must be applied 








: J ; ie ' 7 
\ 3 A, n wi , a . q ; y| lieved of all regulation and |to insure the healthy growth” of 
m Eee : restriction inconsistent with the | free transportation. 
public interest. These principles were cited as 
ania a or —— — —e ae ee suaprer Mays Hults The board is composed of leaders | follows: 
third from right), Republican o assau County, N. Y., a dealer himself, talks things over of organizations in the transporta- 1. The nationalization of any 
with Harry Lister (extreme right), mayor of Rockville Center, L. |., also a dealer, at tion field and allied industries, rep-| form of transportation is con- 


monthly dinner of Brooklyn and Long Island Automobile Dealers Assn. following a golf . san 
tournament. Seated to the right of Sen. Hults is Chris Truelson of Truelson Motors, Frank- | trary to the American tradition 


lin Square, L. |., president of association * and inconsistent with the public 
Dodge Claims interest. 
} : 2. Neither taxation nor regulation 


Top Places in |should be imposed with the pur- 


GC le R d pose or —' of ae - or 
more modes for the benefit of any 
eorgia oadeo other mode or modes of transpor- 
DETROIT.—Winners of the first | tation. 
three places in the straight truck} 3. Every mode of transportation 
~ . event of the 1950 roadeo of the/should be relieved of all regulation 
Page | Motor Vehicle Assn. of Georgia,|or restrictions except those which 
BiInc., chose a Dodge G-152 truck|are clearly necessary to accomplish 
to drive, according to L. F. Van-|the purposes of the national trans- 
Nortwick, director of Dodge truck/ portation policy, or otherwise to 
sales. Seven of the nine district| protect the public interest. 
winners chose Dodge in the state 4. . coe subsidies ee 
contest. not be granted to any mode o 
The state championship in the|transportation except when, and 
state truck event was won by/only to the extent that, such sub 
Thomas H. Mullinax, of Associated |sidies are found to be essential in 
Transport, Inc., Atlanta, with aj|the national] interest or to provide 
| score of 375.51 points out of a pos-|for national defense. Any subsidy 
gis teoedat Na ese thee es te tance, Seas, "het, ate, yh BB 
the happy mood of the day are, left to right: Frank Marsden, ATAM” president: “Die Second place was won by Thomas vay —= hte ee 
Murphy, manager of Washington Automotive Trade Assn.; Harry Thompson; Leftwich Sin- Porter, of Atlanta-New Orleans 
clair, vice-president of WATA; Roy Norris; Joseph J. Rochlitz, ATAM secretary-treasurer;| Freight Lines, with 359.28 points. P > are M P | , 
Cab Darrell, ATAM manager; Henry A. Weil, and Bill Rennix. Entertainment included | Third place was won by Henry E. rice | aps al ey 
golfing, swimming, horseshoe pitching and eating. White. of Akers Motor Line, At- . ° 
lanta, with 327.30 points. To Organize All 
~ e e Both Mullinax and S. L. Moon, : D l mm 
NADA S Give-a-Da Drive who won the straight truck event Chrysler eaiers 
Vy in the 1949 Georgia roadeo and DALLAS The fate of a possible 
who later won the national truck : a : 
: : national Chrysler dealers’ associa- 
For Members Set Oct. 10 York 3 Se = — tion may 4 decided within the 
ork in October to compete against 20 to 60 da - ahestin 
other state champions. Thus Geor- ie Pea ys he uy I - ao 

WASHINGTON. — Another one-|Give a Day to N.A.D.A.—solicita-|gia will be represented by two | Planned 2 a 
day membership drive by the Na-|tion of non-members will be made|drivers in this event in the na-| ~~ S. —y = wes Dalles D an 
tional Auteusditte Dealers Assn.|under the supervision of the mem-|tional roadeo. = ck Price, Dallas DeSoto 

as been scheduled for Oct. 10.| bership committee headed by Han- ‘ i i i 

te : At the meeting, discussions are 

Known as the G.A.D. program—jford A. Crockard, Berkeley, Calif. siete to cemter on the pesibility 

ne ae ‘cent Pe ‘— = and advisability of organizing into 

. ey, tas oint, Ga.; one of two groups—either the Na- 

A. C. Hall, Milwaukee; Fred Sut- tional Assn, of Chrysler Corp. Deal- 

ers or the National Council of 
Chrysler Corp. Dealers. 

Chrysler’s more than 10,000 deal- 
ers have been advised by Price 
that unification under the first 
banner would mean _ cooperation 
with NADA in the election § of 
dealer councils. 

Organization of a National Coun 
cil of Chrysler Corp. Dealers would 




















ton, Philadelphia, and Otto Henne- 


Trade Assn., Commercial Museum, Phil berger, Newark. 

adelphia. isi - ™ 
Feb. 17-25— Chicago Automobile Trade ti — to non members of the na 

Assn. International Amphitheater, Chi — ae will be made by 
cago. F e 2, area chairmen or by deal- 
March 28, 451 Greater Kamas Civ.Mo- ers they select to assist, By giving 

torium, Kanses City. one day, Oct. 10, to these visits, 
Mar. 10-18, 1951 — Seattle Auto Dealers | NADA hopes to increase its mem- 

Assn., Field Artillery armory, Seattle bership to 36,000, 


Wash. ; 
Mar. 17-25, 19$1—Indianapolis Automobile “Our association,” said Presi- be independent and apart from 
trode a Cattle Exposition Bldg. dent Fred L, Haller, “works for NADA. Price is said to lean slight- 
eee es = nee foe tow oe ae tin x be tna i beer @ er. 
es, either. 


new truck dealers. The achieve- 


ments of the past year—and years In a bulletin last week, Price 


Aftermarket Shows 
urged Chrysler dealers in those 








me. Sees, re Industries before that—have sown seeds , : 
Mar. 21-24, 1951—Pacific Automotive show, | from which all dealers in the na- areas where there is no organiza- 
AGivig, Auditorium, Seattle, Wash, tion are reaping great benefits.” vag Ba ee a se 
show, Oklahoma City. Give-a-Day to NADA is designed select a ieneataiin’ io "aeeend 
ee ee to bring in the remaining one-fifth the contem Sat od meetin 
Allied Industries of the nation’s dealers who, at pres- He said aor would : advised 


hE am > leur ent, F : . 

Sept. 06 eeationet Petroleum Assn. a do not belong. The country’s CHAMP MEETS A QUEEN—Thomas H. regarding time and place at a 
Oct. Ce ee oy, To argest one-day campaign in 1950 Mullinax, a driver for Associated Transport, |later date. 

. ucking sns. ' |must be a success—the months and |Inc., Atianta, won the straight truck event 


ual convent Waldort-As é ew 
came onvention, Waldorf-Astoria, N years ahead may well be the most |of the "a wagene of the Motor ome t N 
Oct. 23-27 — National Metal Expositi cruci i i ” Assn. 0 eorgia by maneuvering a Dodge K > y od 
aaihtheeis Cheese. - eee, ucial in dealer history. G-152 truck over the difficult course to score ul gen amie 
Mey, 1%t6—American Petroleum lastitute Crockard stressed the fact that 375.5! poles = of 2 possible 400. A e i 
30th annual ti L les. deale wi ; pictured wi ueen Mary Ann Cowan iss A d > H d ° 
04 Wh Te Teles Manat ~ ill face problems during Victory Motors, Dodge- Plymouth dealer), 1a¢ O ar el 


Jan. 22-24, 1951—Truck-Trailer Manufactur i ; 
ers Assn. enaval convention. Edeowster the coming years that have NO | after she handed him the state trophy and DEARBORN.—George O. Keutgen 
Gulf hotel, Edgewater, Miss counterpart in business history.|wished him success against 34 other state nan be inted aastet Del 

* a * NADA’s program of information | champions in the national roadeo scheduled s en appointed assistant to we 
GS | not only keeps its membership in- for October in New York. S. Harder, Ford manufacturing 
enera vice-president, it Was announced 














formed on the events of the hour ‘ 
Sept. -30—National Tr sin : a 
fem, Ine, conference, Waldor! Actonte as tt attects dealees but helps Rubber Allocation Seen | 23 = ear nee nee 
hotel, New York. em to prepare for the future, - ae ; , 
Set Fis Ave Shows hari chrance: 4 |Crockard emphasized, Effective by Weekend  |Sewiy-crested’ Defense Production 
National Safety Council exposition, Ch Promotion details for the GAD Se — ae division. ” 
cago. ae shit ae to NADA program were formu- contro Ss on all crude ru r g0o- In his new capacity. Keutge , 
"uae Waldort aa mers, eons! | lated by D. C. Barnhart, assis- ing into tires and other products |}. responsible for Se aibiies 
York. tant managing director of the na- are expected to become effective jand analyses for Harder and for 
Oct. 18-28-—Auto Show, London. England. | tional organization. Barnhart has | Sept. 1. Observers saw such (coordinating administration, organ- 
Weak, preener <erarowres eee handled membership activities of | action probable last week even /ization and procedure activities 
May 30-Sept. 9, 1951—World Transporta NADA since 1946, though powers for allocation Keutgen has been an analyst for 
gos Fer, Santa Anita Park, Arcadia The nation’s new-car and truck may not be given President Ford’s capital investment depart- 
ali ie oe wk dealers have been asked by the} Truman until later, ment where he worked closely with 
Sunieeesinn membership committee to assist} | A Commerce department order (the manufacturing staff on special 
area chairmen in telling non-mem-| is expected to roll back civilian | studies including steel operations 
Oct. Pay Society of en En |bers of the advantages of NADA| rubber consumption to the level | and new plant facilities : 
Sretier Nee Yok ene. «ore! = | mombership. prevailing at the end of June. ; ee 
Nov. I-d—-American Society of Body En “This will make the visits of area| Each rubber manufacturer will | Renault Appoints Lauer 
pincers Rackham Memorial Bldg., De chairmen or their delegated rep-| be told, it is said, that he can s Calif ia Distribut 
Nov. 9-10 — Society of Automotive En. |PeSemtatives much easier on Oct.| use no more rubber in any month | ~* syornia iistréoutor 
gineers fuels and lubricant meeting, |10 and will also enable them to| starting in September than he Renault of France has appointed 
Mayo hotel, Tulsa, Okla, make more visits when they give| used on the average during the |Lauer Motors, 10996 Washington 
Nolochenical”” Engincen Rotel’ Seti |@ day to NADA,” Crockard pointed| 12 months prior to June 30. Blvd., Culver City, distributor for 
oe ' ' lout. 2 —————————————=_ . tet ee 
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A DURABLE FINISH FOR 
DUCO 
LACQUER 
BAKED ENAMEL 


The treatment which will keep 


your car looking spick and span 
STREAK PROOF 


RAIN PROOF 
SPOT PROOF 
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Warm tactwerd te 


PACKARD mote * \ 


SttTRO 


Ask the Wan Who Owns One... 


For over 20 years, Packard car owners have found that a Packard Blue Coral Treatment 
not only means as much to the lustre and finish of their cars — as proper lubrication 
means to vital parts — but sets them apart in a proud, distinctive class of their own. 
Packard Dealers know this, too. That's why they recommend the Packard Blue Coral 
Treatment as the finest finish restorer and color preservative on the market. They are 
thinking of today's sales .. . tomorrow's reputation . . . and future good will. They are 


looking ahead with Packard Blue Coral — a meritorious product which has no equal. 





PACKARD MOTOR CAR COMPANY « DETROIT 32, MICHIGAN 





8 - 


Senate Crime Group Tells Congress . . . 





Gangsters 


WASHINGTON. —Organized 
crime is moving into the retail au- 
tomobile business, according to a 
report filed in Congress by the Sen- 
ate Crime committee. 

Gangsters are being increasingly 
attracted to enterprises where 
large amounts of cash are handled 
or which have potentialities for a 
black market, the Senate investi- 
gators said. Included in these cate- 
gories are automobile dealerships, 
hotels, restaurants, night clubs, 








liquor stores and smal] steel firms. 


While the committee did not go 
into detail as to how the gang- 
sters were operating in the automo- 
bile field, it said that organized 
criminals “are able to compete un- 
fairly with legitimate businessmen 
because of their accumulations of 
cash and their vicious methods” 
which include violence, bribery 
corruption and intimidation. 

In a 10,000-word repcrt from the 
committee, which includes Senat- 
ors Kefauver, O’Conor, Hunt, To- 


bey and Wiley, evidence was shown 
that organized groups of criminals 


Emergency Curbs 
On Inventories 
The committee said that it could 


Urged by Group not, as yet, prove that these groups 


NEW YORK.--Imposition of|are knit into one or more nation- 
emergency controls on all inven-|wide syndicates but that their 
tories has been recommended by/|methods of operation are “strik- 
the committee on emergency con-|ingly similar and either by coinci- 
trols of the National Retail Dry|dence or design follow a common 
Goods Assn., which stressed, how- | pattern.” 
ever, that they should be applied| Committee 
only after “consultation with re-|asked that 
sponsible leadership in the con- 
sumer goods field when the na- 
tional economy shows further signs 
of disparity between supply and 
demand.” 

The recommendation. the com- . 
mittee explained, was adopted be- 
cause of the “highly inflationary Pension at Ford 
situation and in order to avoid mul- DEARBORN.—Ford has an- 
tiplication of demand at all levels|nounced Treasury department ap- 
in the distribution pipeline be-|proval of an improved retirement 
tween manufacturers and  con-|plan for salaried employes and for 
sumers.” hourly employes not covered by 

Main aim of inventory controls,|the UAW retirement plan. 
it was noted, is to prevent large; Aji employes in the plan are cov- 
buyers, such as powerful chain in-| ered by provisions for a basic non- 
terests, from using their power tO|contributory benefit. This benefit 
freeze out their smaller competi-| amounts to $100 a month, including 
tors in the search for scarce goods|primary federal Social Security 
during emergency periods. In the|/benefits, at normal retirement age 
last war, Regulation L-219 of the|of 65 after 30 years of credited 
War Production Board, performed |service with the company. The 
this function. $100 is proportionately reduced for 

The retail group’s committee pro-|employes with less than 30 years 
posed that the controls _ limited | of service. 
to one year unless repealed or €x-| Employes with two years service 
tended by Congress. Modification | earning salaries in excess of $300 
in administrative procedure W&aS/_ month have an opportunity to 
asked for (1) stores with a higher|buyild up additional benefits on a 
turnover than the normal level in| voluntary and contributory basis. 
their trade; (2) new stores, Centeteutions ase 6 t of 
branches or expansions of existing salary over $300 5 aan ‘aan the 
store facilities: (3) other cases that annual retirement benefit is equal 


would result in hardships. to 30 percent of total contribution 

The committee noted that many|over the years in addition to the 
price increases were being made/basic benefit. Further retirement 
by manufacturers. “War clauses” | benefits, based on years of service 
are appearing more often in con-/| previous to March 1, also are pro- 
tracts, which place retailers en-/|vided for contributing employes. 
tirely in the hands of manufac-| pmployes will not be eligible to 
turers, the committee said. participate in the contributory por- 

While pointing out that most pro-|tion of the plan until they have 
ducers were reliable with their out-|completed two years with the com- 
lets, the committee urged caution | pany, but if they elect at that time 
in making deals with unknown|to contribute, some credit is pro- 
manufacturers. ; vided for the first two years. 

It further urged that if short-| The retirement plan will be ad- 
ages appeared retailers should/ministered by a committee ap- 
pledge cooperation in adjusting| pointed by the board of directors 
services, such as delivery, wrap-|of the company. It is a revision 
ping and packing, store hours, and/of the voluntary contributory plan 
construction, to wartime needs of|for salaried employes established 
the civilian population. |Dec. 30, 1944. Credits earned by 
employes in the earlier plan will 
| be included in the revised plan. 


Greiner Predicts | 
Technical Report 


Continued High | WASHINGTON.—Use of an alu- 


New-Car Demand |minum salt-wax emulsion to in- 


crease the wear resistance of fab- 

NEW YORK.—Karl M. Greiner,|Tics is one of the Quartermaster 
Packard sales vice-president, speak-|COrps’ research studies reviewed 
ing here at a preview of the 1951 


in the June issue of Technical Re- 
Packard line, declared that con- 


ports Newsletter, available from 
tinued high demand for passenger the Office of Technical Services, 
ears will outpace production for the | U. S. Department of Commerce. 
remainder of this year. eee 

Greiner said the company’s esti- 
mated output had been increased to 
140,000 vehicles for 12 months com- 
pared with 104,000 units manufac- 
tured in the corresponding 1949-50 
fiscal periods. 

“Although new cars will not go 
on display for the public until 
Sept. 12, our dealers report a heavy 
influx of advance orders. If this 
condition keeps up, the call for 
1951 models will outstrip our pres- 
ent manufacturing schedules to 
Jan. 1, 1951. We believe that 
autumn will show a customer vol- 
ume unusual during that season,” 
said Greiner. 

The Packard executive asserted 
that a sufficient supply of steel is 
under contract to fill his company’s 
needs for this year and a similar 
situation is true of zinc and copper. 


of interstate communication. 


recommendations 
immigration laws be 


U.S.A pproves 
‘White Collar’ 





welcomin 
assemble 


have monopolized certain channels | 


currently is being tooled for assembly of the soon-to-be-released Henry J 


Push into Auto Field 


meat and provision companies, ;tightened, stiffer prison sentences | 


be imposed in criminal cases, in- 
come tax laws which now permit 
racketeers to report huge cash in- 
come or disbursement without sup- 
porting detail should be tightened, 
and that antitrust laws be used 
against monopoly in the dissem- 
ination of gambling information 
across state lines. 


On Duty 


Vass. Dealers Volunteer 
Defense Services 


rolet), president of the Massachu- 
setts State Automobile Dealers 
Assn., has offered the services of 
the association to the newly ap- 
pointed director of civilian defense 
for Massachusetts, John F. Stokes, 
in the safeguarding of life and 
property. The letter follows: 

“We, the members, officers and 
directors of the Massachusetts 
State Automobile Dealers Assn., 
Inc., which is comprised of over 
900 new-car dealers enfranchised 
|to do business in the common- 
wealth, wish to congratulate you 
|on your recent appointment as di- 
rector of civil defense for the 
Commonwealth of Massachusetts. 

“During World Wars I and II the 
members of the automobile indus- 
try volunteered their services to 
both the state and the nation. Pres- 
ident Truman has commented on 
the fine work done by automobile 
dealers in World War II when 
they were instrumental in forming 
medium and heavy ordnance units, 
many of which saw service in for- 
eign lands. 

“On the ‘home front’ we, as an 
essential industry, were entrusted 
with supplying and maintaining 
transportation for defense mate- 
rials and for the workers so vital 
to the war efforts. 

“We feel that we would be lack- 
ing in appreciation of what Ameri- 
canism means if we were not to 
offer you our services in the safe- 
guarding of life and _ property. 
Please call on us at any time be- 
cause individually and collectively 
we wish to do our full share in 
the troublesome days ahead.” 


$250,000 Given 
Buick Workers 
For Suggestions 


FLINT.—Buick has paid its em- 
ployes more than $250,000 for sug- 
gestions that have saved the firm 
money since the suggestion box 
was started eight years ago, Ed- 
ward T. Ragsdale, general manu- 
facturing manager, reported last 
week. 

In the last 30 days alone, 129 em- 
ployes have been awarded a total 
of $7,455 in cash and U. S. savings 
bonds, Ragsdale said. This is the 
largest amount ever awarded in a 
| 30-day period. 
| Biggest award of the month, a 
$1,000 bond, went to William 
Strohschein, a die maker who sug- 
gested a new way of handling rear 
fenders that saved 24 cents each 
|on three Buick models. 
| The next largest award went to 
| Grover C. Torrey, an inspector, who 
;Suggested a way to eliminate one 
|operation on inner valve spring 
| Seats. 












MILESTONE AT ROTTERDAM—Officials of the Kaiser-Frazer pliant at Rotterdam, Holland, 
the first 1951 Kaiser model to leave the assembly line. The Holland plant has 
more than 3,000 Kaisers since it was opened a little more than a year ago, and 


line 


BOSTON.—Harold J. Moye (Chev- | 


the four-year mechanic-training program was 


of the U. S. 


PHILADELPHIA. — Ronan Mo- 
tors, Dodge-Plymouth dealership 
here, has begun to reap the bene- 
fits from an employe-training pro- 
| gram for mechanics that has been 
described as a “model for auto- 
mobile dealers everywhere.” 


| The course was laid out in co- 
joperation with the U. S. Depart- 
jment of Labor and the Interna- 
|tional Assn. of Machinists. Most 
of the trainees are veterans of 
| World War II and have been chos- 
en for the program by virtue of 
their aptitude and industry. 


Standards for the course were 
developed by the bureau of ap- 
prenticeship of the Labor De- 
partment, officials of the ma- 
| chinists’ union and _ representa- 
tives of management working 
together to find the solution to 
a pressing problem—the need for 
skilled manpower in time of na- 
tional emergency. 

The first man in Philadelphia to 
graduate from such a course was a 
Ronan employe, Leo A. Mealey jr. 
On completion of the four-year 
course, Mealey was awarded a cer- 
tificate by William E. O'Neill, rep- 
resenting Thomas P. Kenney, re- 
gional supervisor of the Depart- 
ment of Labor’s bureau of appren- 
ticeship in Philadelphia. 


Present at the ceremony, which 
took place at the Ronan plant, 5th 
and Allegheny Aves., was Cal Has- 
sel, business agent of the local 
district of the International Assn. 
of Machinists, 


Hassel, in commenting on the 
program, termed it one of the fin- 
est examples of labor-management 
cooperation in the country. He 
pointed out that Ronan Motors has 
set an example that could well be 
emulated by automobile dealers 
everywhere. 

“By the cooperation of Ronan 
Motors,” Hassel said, “we have 
had the satisfaction of watching a 
program succeed that would have 
been impossible without the help 
of management. 

“The men _ trained through 
these programs will form the 
backbone of skilled labor that we 
will need in the days before us. 
The automobile industry may 
well be proud of the part they 





Dodge-Plymouth dealership. Presenting the certificate of graduation is William E. 
Labor department. Thomas Ronan, 





are playing to help make the ap- 





Latest Facilities 
Seen for Ford’s 


Cincinnati Plant 


DETROIT.—The finest working 
conditions and employe facilities 
will be offered the people who will 
operate Ford's automatic transmis- 
sion plant at Cincinnati, Del S. 
Harder, manufacturing vice-presi- 
dent, said last week. 

An air-conditioned final assembly 
section, up-to-date industrial medi- 
cal department, modern locker and 
shower rooms, and fenced and 
paved parking areas are some of 
the facilities the plant will offer, 
Harder said. 

In addition, the plant will fea- 
ture such aids to working condi- 
tions as non-skid floors, glare-re- 
ducing windows, dust and paint 
fume disposal systems, and many 
other devices designed to promote 
employe safety and comfort, 








COMPLETES COURSE AT RONAN MOTORS—The first Philadeiphian to graduate from 


Leo A. Mealey jr. (left), an employe of the 
O'Neill 


vice-president of the firm, looks on 


Philadelphia Dealer Gains 
From Mechanic- Training 


prenticeship program the success 
it is.” 

Thomas Ronan, vice-president of 
the firm, explained that the com- 
pany has established a joint ap- 
prenticeship program committee for 
the purpose of coordinating all 
training activities. 

In addition to Ronan, that group 
is composed of Edward J. Ronan, 
president of the firm, who is also 
president of the Philadelphia Auto- 
mobile Trade Assn.; Hassel; George 
Borschel, service manager of Ro- 
nan; Robert Leitch, representing 
the employes, and O'Neill, an un- 
ohicial member representing the 
Labor Department. 


‘Low’ Tradein 
Barred in Writ 
Against Dealer 


MILWAUKEE. Judge William 
O'Neill has granted an injunction 
against Tom Zweifel, Inc. (Ford). 
forbidding underallowance on a 
used Ford as tradein. 

A customer complained that he 
had been induced to sign a con- 
tract with Zweifel for a new Ford 
at $1,836.45 less a tradein allow- 
ance of $1,000 for a 1947 Ford. 
whereas the same model car, in a 
similar condition, was being offered 
at $1,295 on used-car lots by other 
dealers. 

The order issued by Judge O'Neill 
was a restraining one of temporary 
duration, but on Aug. 21 another 
local judge, Daniel W. Sullivan. 
made the order permanent. 

The customer complained that 
when he originally approached the 
Zweifel company regarding the 
tradein, he was offered only $875 
on the car in question, but this 
was later raised to $1,000, according 
to the customer. 

The latter engaged a lawver, who 
termed the action of Zweifel com- 
pany in this case as “an artistic 
method of extortion.” 

To this charge the attorney for 
the company is reported to have 





|retorted: “We cannot allow people 


to tell us what we'll pav for a car.” 


|He insisted that the firm had of- 


fered the customer the new car at 
list price without tradein. 

The case is to go on trial soon 
The attorney for the customer 
claims his client should be given 
a judgment for $10,000 in punitive 
damages in this case. but Judge 
Sullivan made no comment on that 
merely extending the injunction 


| against the dealer. 





International Auto Pact 
Ratified by Truman 


| WASHINGTON.—The U. S. be 


came the first nation to ratify ths 
international motoring agreement 
drafted in Geneva a year ago, wher 
President Truman signed the con 
vention document last week. I! 
now goes to the United Nation: 
archives, awaiting further ratifica 
tion by other countries. 

The agreement would establis! 
groundwork for worldwide uni 
formity in the international rec 
ognition of motor car registrations. 
drivers’ permits and customs bonds 
Main purpose of the agreement is 
to eliminate the many obstacles 


faced by motorists who take their 


| cars abroad for tours, 
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British Cars Gain in Popularity 


By Roy Carmichael | 
Staff Correspondent | 

MONTREAL. Both new and 
used-car conditions in the Montreal | 
area—and this appears to be gen- 
eral in all Canadian auto markets 

are presently affected not so 
much by the Korean situation as 
by U. S. actions which might re- 
strict output. 

Opinion among dealers here is 
that new cars are not in sufficient 
supply to meet the demand of 
would-be purchasers. This, how- 
ever, does not mean that there is 
a shortage of vehicles. As far as 
a survey would disclose, sales 
houses are receiving their quotas 
of new autos, but this is about 
the extent of arrivals. 

Coupled with the anxiety about 
what drastic steps may be neces- 
sary on the part of the U. S. gov- 
ernment to conserve steel and other 
raw materials for defense purposes, 
there is the further one at the 
moment of threatened strikes in 
the major Canadian railways. 

These factors, say dealers ir 
Montreal, are having their effect | 
on a public which functions pretty | 
much on some form of motor trac- | 
tion. In consequence, there is 4a) 
tendency by purchasers to get a 
ear before too many difficulties and 
higher prices bring in an inflation- | 
ary market. 

For the present, at least, the 
prices of new cars remain the “list” | 
price. 

The situation appears to be 
somewhat different as regards 
used cars. Here the tendency is 
distinctly in the direction of 
obtaining all the market will bear 
in private deals. 

The used-car dealer, sensing a 
possible scarcity of motor vehicles, 
especially well-conditioned cars—is 
buying wherever and whenever pos- 
sible and generally obtaining good 
prices on sales. 

In this direction, there has grown 
the shady practice of executives in 
other lines of business, who are able 
to obtain priority treatment in the 
delivery of new cars, selling these 
in private deals at a good profit, 
and repeating the experiment as 
long as they can obtain the desired 
merchandise. 

Indications are that there are be- 
ing marketed many more British 
autos this season than a year ago. 
Many of the best known dealer 
showrooms here are prominently 
exhibiting British cars. Reports 
from well-informed sources indi- 
cate that this class is growing 
rapidly and that the smaller vehicle 
is catching on with an increasing 
number of the Canadian motoring 
public. 

The significance of this trend 


Standard Begins | 
Series of Clinics | 


On Carburetors 


LONG ISLAND CITY, N. Y.— 
A series of clinics on carburetor re- 
building is being launched for auto- 
mobile repairmen by Standard Mo- 
tor Products, Inc., as a result of the 
success of its initial series of igni- 
tion clinics, according to H. O. 
Rosenstein, vice-president. 


This new educational program is 
a tie-in with the promotion of car- 
buretor rebuilding by Hygrade 
Products division of Standard. 

Meanwhile the parent concern 
ilso will continue the ignition clin- 
ics, Which rolled up a total attend- 
ince of 30,000 in one year and a 
total of 53,000 since they were 
Started in 1948. In the past year 
three field engineers held some 300 
clinics, 

In format the carburetor sessions 
vill follow the same general plan 
of the Blue Streak ignition clinics. 
“hat is, there will be a single ses- | 
Sion given in the evening, held| 
under the sponsorship of the dis- | 
tributor in the territory. 

Most of the time will be devoted 
to a simple, graphic explanation of 
the theory of carburetion. This has 
been boiled down to non-technical 
terms and is illustrated with a film 
showing the flow of gasoline 
through all stages of carburetion. 
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Roundup 


U. S. Defense Plans; 


is shown by figures which show | 
that 27 percent of all new-car 
sales in Canada in 1950 are Brit- 

ish made. Moreover, the value of 

British cars sold in Canada in 

1949, while totaling $31,000,000, is 
expected to reach $50,000,000 by 
the end of the fiscal year 1950. 

In the past, a deterrent to “buy | 
British” when it came to a car lay 
chiefly in the possible inability of 
the car owner to obtain the neces- 
sary spare parts in the case of 
needed upkeep and repairs. 

From talks with British car 
agents here, this handicap seems 
now to be done away with, and 
a plentiful supply of parts are not 
only depoted here, but are being 
manufactured and distributed from 
the U.S. and Canada to meet the 
needs of the smaller British units. 

In the matter of tradeins, auto) 
executives in the Montreal area said | 





that customers, and would-be cus-|the open market, which is attrac- 





CHANGES CONVERTIBLE TO HARDTOP—The summer sports car gets a second character 


with Add-A-Top, which is announced by 
| Changing to a hardtop requires the owner to drop the convertible top, install the boot 
| and slip Add-A-Top into place. The transformation requires about five minutes, it is said. 
device is removed 


When warm weather returns the 


again. No holes or other alterations to the car's finis 
which is made of Royalite, is now available for late model Fords. 
makes will begin soon. 


Add-A-Top Corp., 649 W. Baltimore, Detroit. 


turning the car into a convertible 
are needed, says the firm. The top, 
Production for other 


purchaser in this open market gen- 


tomers, wanted top values for the tive for those with acceptable, well-| erally pays more than he would 


tradein, failing which they turned | conditioned cars. 
to selling on their own account in one well-known dealer here, the 


As a rule, 


said 


through reliable business channels, 
and this with a doubtful guarantee. 


© 


Export, Domestic 
Orders Soaring, 


Willys Reports 


TOLEDO. —Increasing demand 
from both domestic and export 
buyers was reported last week by 
ofticials of Willys-Overland. 

The company this month will 
increase production of its four- 
wheel station wagons, according to 
William E. Paris, manufacturing 





vice-president, 


Export orders for the firm's prod- 
ucts during July were the highest 
since November, 1948, according to 
Marcel F. DeMuller, president of 
Willys-Overland Export Corp. 


Demand for the four-wheel drive 
station wagon is strong from buy- 
ers desirous of transportation in 
areas of difficult terrain, Paris said. 


DeMuller placed his firm’s back- 
log of orders as one of the highest 
in history, adding that they were 
being processed as “rapidly as pos- 
sible.” 

The current backlog, DeMuller 
said, consists of more than 7,500 
orders of which 4,500 for trucks, 
Jeepsters, station wagons and Jeeps 
were received during July. 





WAGNER STEEL PANEL ASSEMBLIES AND WAGNER LETTERS 


(Pat. 2224069. Other patents pending) 


FOR CREATING CHANGEABLE COPY DISPLAYS THAT MOVE 


USED CARS OFF THE LOT SWIFTLY AND PROFITABLY 


SaFrety Morors 


A-l USED CARS & TRUCKS 





Fel PICK UP 


A SAFE 


(1946 PLYMOUTH 





SPECIAL TODAY OnLy 


tavio xeatee $% 





They shout for attention. They spotlight your specials. Effective 
day and night. Illuminated by floodlights, spotlamps, gooseneck 
reflectors or fluorescent tubes for powerful nighttime selling. A 
PERMANENT investment that goes on to make money for you 
long after the cost is forgotten. 


Wagner plastic or aluminum letters are quickly mounted 
directly on the hackground so that the sales message of today 
can be quickly changed to a new and freshly interesting message 
for tomorrow. The exclusive patented slotted method of mounting 
prevents freezing to the sign. Wagner letters are furthermore the 
lowest priced on the market. One 24-inch Wagner Fiexwood Unit 
and a font of 29 4-inch Wagner plastic letters permit the forming 
of 13 or more regularly needed words, plus numerous other com- 
binations, and cost less than one-sixth as much as would word 
plates for doing this job. 


Wagner Steel Panel Assemblies consist of a series of porcelain 
enameled stamped steel panels, with galvanized metal uprights 


So'd everywhere through dependable dealers who 


plan each job and supervise the installation 


COUPON TODAY FOR DETAILS AND PRICES 


SEND 


WAGNER SIGN SERVICE, INC. 


421 S. Hoyne Avenue 


NAME 

FIRM 

STREET 

CITY & STATE 


and attractive metal border. 100% machine-produced for finest 
quality at unbelievably low cost. Easily and quickly assembled 
on the job and installed on simple framework supports or 
against any wall. The entire assembly is handled in small sections 
that fit securely into place in proper alignment. Available in any 
length, in multiples of five feet, and in any height in multiples 
of seven inches, starting at twenty inches. 


Wagner lifetime porcelain is GUARANTEED FOR TEN YEARS 
against cracking, crazing, chipping, or discoloration by reason 
of the elements. 


Easy to keep clean. No channeled bars or other obstructions 
to catch the dirt and result in streaking the face of the sign. 
Water and soot drain to the rear of each panel, preventing 
accumulation. Practically self-washing, and always of uniform 
cleanliness. 


The openings between the panels permit high velocity winds 
to pass through with safety. 


Chicago 12, Illinois 


Please send details and prices on Wagner Steel 
Panel Assemblies and Letters 





Trucks, Buses Pitch in... 
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Road Haulers Easing | 
Canada Rail Strike | 


MONTREAL. Bus and truck 
companies leaped into the trans- 
portation breach left by the Ca- 
nadian railroad strike last week. 

The Automotive Transport Assn. 
of Quebec, to which all organized 


Senate Slashes 
$359 Million from 
Aid-to-Highways 


WASHINGTON. Influenced by 
urgings in several quarters that 
non-essential projects should not 
compete with the rearmament pro- 
gram, the Senate last week slashed 
$359,000,000 out of the two-year 
federal-aid-to-highways bill. Then, 
by a voice vote, it approved a $1,- 
138,000,000 authorization measure 
for the fiscal years of 1952-53, which 
was sent back to the House for 
concurrence. 


truckers belong, issued a statement | 
calling on its membership for the} 
|fullest cooperation in the handling 
of livestock and perishable goods 
during the strike. 

And leading bus companies 
mapped plans for a general increase 
|in their service. H. J. Curtis, speak- 
ing for three major lines, said, 
“Insofar as’ suburban _ services 
through heavily traveled areas are 
concerned, arrangements have been 
made to run shuttle buses in addi- 
tion to existing regularly scheduled 
runs.” 

He added that to control trans- 
portation allotments between ter- 
minal city points such as Mont- 
real, Sherbrooke, Three Rivers, 
Quebec, Ottawa, Toronto and St. 
John, a special reservation system 
has been set up. Extra sections 
are being operated to protect in- 
termediate passengers, Curtis said. 





Give your business a boost... 


astall a Weaver Safety Lane ‘now 


...no need to wait for official inspection program 





"Safely Lane is g 


powertul 


merchandiser 


--- and has the ability to 


shop production! 


DEALERS' SONS MEET THE DEAN—T. O. 


Clifton, Tex.. T. A. Davies, Seattle, Wash.; W. B 


Hilligoss, Hibbing Minn. 


4% Drop Shown 


In U.S. Income 


WASHINGTON. —The average 
American made less money in 1949. 
Per capita income was down 4 per- 
cent from 1948, according to the 
Commerce department. 

A general decline in farm in- 


Weaver Headlight 


ment Tester . . 
and up. 


A Safety Lane includes oa 





McLaughlin, dean of Chevrolet's dealer sons’ 
school, discusses the curriculum with a group of students at the opening of the 28th session 
ot the institution. Clockwise around McLaughlin are Hari K. Das, India; John A. Standefer, 


Gardner jr., Falfurrias, Tex., and W. R. 


come was to blame, it was said. 
The per capita income in 1949 was 
$1,330, compared to $1,387 in 1948. 
Total individual incomes, how- 
ever, declined only 2 percent, ac- 
| cording to the department’s figures, 
|hitting $198 billion in 1949, as 
jagainst $202 billion in 1948, 





| Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 





Tester, o 


Weaver Automatic Brake Tester, 
and a Weaver Wheel Align- 
. ALL for $978 


| It uncovers the need for safety services. 


Eliminates necessity for taking cars or 


d 


test. 


trucks into traffic for hazardous road 


Proves to customer the quality of cor- 
rective work done by mechanic. 


For details 
Bulletin AN-476-SL. 


ask your jobber, or write us for 


" Safety Lanes we made only by the WEAVER MANUFACTURING COMPANY « SPRINGFIELD, ILL. + U.S.A. 





Virginia ‘Appoints 
18 to Industry 


Relations Group 


RICHMOND, Va.—The Automo 
tive Trade Assn. of Virginia is the 
latest state dealer group to com- 
plete its industry relations com. 
mittee in accordance with the Na- 
tional Automobile Dealers Assn.’s 
10-point program to better factory- 
dealer conditions. 

Appointed to the committee by 
ATAV’s board of directors are: 
Aubrey Perry (Buick), Norfolk; 
W. T. Goode (Cadillac), Norfolk; 
E. J. Wyatt (Chevrolet), South Bos- 
ton; Charles McKimmie, chairman 
(Chrysler), Richmond; B. M. Ar- 
|rington (Crosley), Warrenton; J. 
W. Miller (DeSoto), Harrisonburg, 


_|and Blair Antrim (Dodge), Roan- 


oke, 
Also appointed are: Paul Freed 
(Ford), Waynesboro; Lucien W. 


Bingham (GMC), Richmond; C. E. 
Wright (Hudson), Norfolk: A. W. 
Mitchell (International Harvester), 
Fredericksburg; A. M. Renick (Kai- 
ser-Frazer), Roanoke, and Fred 





Beck (Lincoln-Mercury), Peters- 
burg. 
Also appointed are: Irvin L 


Fuller (Nash), Newport News; C 
| A. Olmstead (Oldsmobile), Arling 
jton; William Mooers (Packard), 
| Richmond; Harry W. Bendall, vice- 
|chairman (Pontiac), Alexandria, 
and George W. Aron (Willys), Dan. 
ville. 

The board also announced the 
appointment of Paul R. Lauritzen 
(Nash), Richmond, as a director 
to fill the vacancy caused by the 
resignation of Tom Utterback, who 
earlier sold his Dodge dealership 


‘Prices of Metals 
Shift Constantly 
In New York 


NEW YORK.—Prices of copper 
and brass products have become 
so uncertain in New York, because 
|of fears of additional price boosts 
| by mills, that wholesalers of indus- 
trial supplies and equipment are 
|now accepting most orders on a 
basis of price in effect at time of 
delivery. 

Distributors say some shipments 
are now priced at three different 
levels for the same items. Orders 
placed last winter are arriving 
priced at one level, others placed 
in spring at another level and 
more recent orders at a third level. 

Pricing difficulties are interfering 
with quotations on bids to govern- 
men agencies since almost all such 
agencies require “firm bids” or 
prices at which orders will be filled 
'and billed by distributors. 


How to Get It 
Trilane Offers Booklet 


On U.S. Procurement 


NEW YORK. — Trilane Associ- 
jates, Inc., has published a new 
|U. S. government procurement bro- 
chure, designed as an aid to manu- 
facturers in obtaining government 
business and as a reference to 
government purchasing. 

All aspects of the procurement 
picture are covered in the 16-page 
brochure, free copies of which are 
|available through Trilane Associ- 
ates, Inc., 1 Hudson St., New York 


Philadelphia Show 
‘To Open Feb. 15 


PHILADELPHIA, The Phila 
|delphia Automobile Trade Assn 
which held the first postwar auto 
|mobile show, has scheduled it 
| 1951 Philadelphia show for Feb. 15 
|22 in the Commercial Museum 





Miami Dealers Agree 


To Close on Sundays 


MIAMI. — Local automobile 
dealers have decided to close 
their showrooms and lots on 
Sundays, effective immediately. 

T. W. McCarty, president of 
the Miami Used Automobile 
| Dealers Assn., said in an inter- 

view that 175 operators had 

agreed to the proposal. He added 
that the Miami Automobile Deal- 

| ers Assn. had pledged its co- 
operation. 
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In Second Quarter .. . 


National Product Put 
At $270 Billion Rate 


WASHINGTON. Gross national 
product in the second quarter of 
1950 was at an annual rate of nearly 
$270,000,000,000, the Office of Busi- 
ness Economics, U. S, Department 
of Commerce announced last week. | 
This figure for the total market 
value of the nation’s output of 
goods and services was not only 
$7,000,000,000 higher than in the 
previous quarter but surpassed the 
previous high mark of $267,000,000,- | 
000, reached in the last quarter of, 
1948. 

The second-quarter advance was 
an extension of the upswing in eco- 
nomic activity already under way , 
earlier this year. It did not “yo 
the new pressures introduced by 


gression in Korea, which began 
only a few days before the close | 


of the period, says the OBE. 
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ponents of gross national product 
were as follows: j 
Personal consumption expendi- 
tures rose to $184,500,000,000 at sea- 
sonally adjusted annual rates, as 
compared with $182,500,000,000 in 
the first quarter and $180,500,000,000 | 
at the end of last year. The latest | 
rise was accompanied by price in- 
creases, however, and reflected little 
change in physical volume, | 
The second-quarter increase was 
concentrated in the nondurable 
goods—-mainly clothing and food 
with consumer expenditures for 
services also contributing. Among 
the durable goods, which continued 
to absorb an extraordinary portion . : : 
of the consumer's expenditure dol- | €xpansion in business purchases of gross private domestic investment 
lar, further increases in automobile | durable equipment, which had al- Salient features of the 





| $5,000,000,000 in the second quarter, $2,000,000,000 greater than 


declining follows: 
Personal income 


ening in purchases of furniture and | first quarter after 
household equipment. throughout last year. 


Gross private domestic invest- Inventory accumulation, 





ONE OF AMERICA’S 


Greatest Automotive Markets 


Marketing Data 


for Advertisers 


The Plain Dealer's Mar- 
ket Survey Department can 
assist you in checking | 
merchandising coverage 
with current market data 
for Cleveland. Write 


information. 





Selling automobiles in the Cleveland market is an 
old and continually successful story. For half a century, 
Cleveland has maintained its dominant position 


| 

| 

as one of America’s greatest automotive markets. And year 

| after year, the Cleveland Plain Dealer has been among the nation’s 
| 


st leading newspapers in new car advertising lineage. 
This direct parallel between new car sales in Cleveland 
and P. D. automotive lineage is the result of the intensive 
for coverage of this tremendous Cleveland market by the Plain Dealer. 
| To properly support dealers in this area, automotive 


manufacturers veed the Cleveland Plain Dealer. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 






‘ILLINOIS TYPICAL FARM FAMILY'—The Willis Feltons of Princeville receive their grand 
prize, a 1950 Ford Custom Deluxe four-door sedan. Gov. Adlai E. Stevenson (right) presents | 
the keys in a ceremony at the Illinois state fair held in Springfield. The Feltons competed 
against families from throughout Ill’nois to win their title and the car. Illinois Ford dealers 
have sponsored the state contest for the past four years. 


national 
U. S. action to put down the ag-| buying were offset by some slack- | ready recovered moderately in the income data now available were as 


I the income re- 
at the) ceipts of persons from all sources— 
Developments among major com-| ment moved forward by more than rate of $3,500,C0000 annually, was declined from an annual rate of 


$216,500,000,0L0 in the first quarter 
to $215,000,C00,000 in the second, due 
to concentration of the bulk of the 
| national service life insurance divi- 
dend payments to veterans in the 


| first quarter. Personal income ex- 


|clusive of these special payments 
| rose from $208,000,000,000 to $213,- 


| 000,000,000. 


| Wages and salaries advanced 
*|strongiy to add approximately $5,- 
| 000,000,000 to the personal income 
| flow. This gain-—-the result mainly 
|}of increased employment, but also 
|of a lengthened average work week 
and slightly higher wage rates 


> | brought second-quarter pay rolls to 


a new high rate of $140 billion 
a new high rate of $140,000,000,000. 
Most private industries participated 
in the upward movement, with ad- 
vances more pronounced in manu- 
facturing, construction, and mining. 
Government payrolls showed little 
| change. 





in the 
'to an annual rate of $46,000,000,000. first quarter. Further extension of 
|The most noteworthy element in the residential building boom added 
this movement was a $2,000,000,000 another $1,000,000,000 to the rise in 


June Inventories 
Total $55 Billion; 
Car Stocks Up 


WASHINGTON. — Total business 
| inventories at the end of June were 
|estimated at $55.3 billion, the Office 
|of Business Economics, U. S. De- 
partment of Commerce announced 
last week. 

After allowance for seasonal var- 
|iations the book value of inventor- 
ies rose $900,000,000 during June. 
This brought the total to about the 
level of the same time a year ago. 

Manufacturers’ and retailers’ 
stocks increased $500,000,00 and 
$400,000,000, respectively, during the 
month. Wholesalers’ stocks were 


unchanged from the end-of-May 
level. 
Retailers’ inventories at the end 


of June were estimated at $14.3 
billion. After adjustment for sea- 
sonal factors, stocks of retailers of 
durable goods increased almost 
$200,000,000 from the _ previous 
|month, with inventories of auto- 
motive dealers accounting for the 
increase. Inventories held by non- 
durable-goods dealers were also up 
$200,000,000, most groups sharing in 
the increase. 

Estimates of retail inventories in 
the automotive trade were placed 
at $1,958,000,000 in June compared 
to $1,763,000,000 in May and $1,622,- 
000,000 in April. The June, 1949, 
figure was $1,890,000,000. 


Beans to Tanks 


Storage Place Ordered 


Cleared for Cadillac 
CLEVELAND. — Some _ 24,000,000 
pounds of navy beans are holding 
up Cadillac tank production at the 

war-built bomber plant here. 


The vacated factory has been 
used as a storage place for the 
beans held for the Commodity 


Credit Corp. as part of the govern- 
ment’s price support program pur- 
chases. 

Before tanks can roll the beans 
must be removed. National Term- 
inals Corp., which is storing them 
for the government, has 90 days to 
clear the plant. A federal court 
|order terminated National's 20-year 
| lease. 


Vehicle Manufacturers 


Feel Glycerin Shortage 


OTTAWA.—As a result of the 
increase in the cost of glycerin 
|which advanced 5 cents a pound 
lto the current record high of 39 
jecents a pound, it is understood 
here that the automotive industry 
|may be faced with higher costs for 
|industrial coatings of vehicles. 
| This development indicates the 
|shortages and greater demands for 
glycerin which, it is expected, will 
play an extremely important role 
in rocket powder and demolition 
explosives so that a sharp advance 
lin the worldwide markets may 
|bring heavy pressure on prices of 
this product, especially if war ac- 
|tivities increase. Then again, the 
}peacetime uses for glycerin are 
many and impressively larger than 
prewar days. 
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Eprror’s Note: Here is another 
in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1931) and the words he 
wrote about it. 


OME day, perhaps about 2,000 
\”’ A.D. (just day after tomorrow 
as time goes), our great grandchil- 
dren will be educated and enter- 
tained at the same time by super- 
television. 

One most popular feature might 
be entitled, “World History in 60 
Minutes,” or “From Muscle to 
Micrometer,” dedicated to Charles 
Franklin Kettering, a belated 
tribute to a remarkable man who 
spent his whole life developing a 
self-starter for dilatory minds. 

“Now, boys and girls,” says the 
announcer, “they proudly call him 
‘MISTER RESEARCH,’ not  be- 
cause he was the greatest scien- 
tist, but because he was the most 
articulate, striving to make millions 
understand what the world finally 
realized was true when war broke 
out just a half century ago... IN 
1950. Modern history really began 
THEN.” 


« * * 


Vo Commercials 
T= presentation will be serio- 
comic to keep the little chil- 
dren awake and without commer- 
cials, because by that time the re- 
petitious cliche will be as dated 
as the dodo-bird and the Keystone 
comedies. .. . Milton Berle, a popu- 
lar wax figure in the new Smith- 
sonian. 

The first “shot” will be titled 
“Young Man on a_ Telephone 
Pole” ... the embryonic “Boss” 
Kettering, who, beginning his 
climb to success as a telephone 
lineman, read a lot of books, 
heard a lot of things that were 
not so, climbed a tall pole, looked 
back over the centuries, counted 
the comparatively few men whose 
rare capacity for independent 
thinking made life worth living 
for countless other millions. 
When he climbed down to the 
earth, young Kettering remarked 
with amazement... “HOLY 
SMOKE .. . IF IT HADN’T BEEN 
FOR ABOUT 3,000 MEN OUT OF 
THE BILLIONS WHO HAVE 
LIVED SINCE HISTORY BEGAN 

. BY GEORGE ... WE'D STILL 
BE LIVING IN CAVES.” 


* * . 
Scene I 
PROCESSION of the early 
Aristocrats of Capacity ... one 


by one, battling the forces of ig- 
norance down through the ages... 

There’s Galen, the first doctor; 
Galileo, the first real scientist, on 


and on across the screen. ... Da 
Vinci . . . Lister . . . Gutenberg 
Faraday ... Pasteur, Watt, 


Franklin, Morse, Whitney, Bell, 
Edison, Eastman, Mergenthaler, 
Marconi, DeForest ... and scores 
of others, on to the men in the 
laboratories, the precision mechan- 
ies at the machines. ... 

Even the earnest boy who is 
experimenting in his mother’s 
basement, knowing down in his 
heart that he too may qualify for 
the aristocracy of capacity. ... 
Brains . .. those are the most 
formidable weapons. . .. Brains. 


The colorful story on the screen 
will begin with the origin of the 
first aristocracy ...a burly guy 
with a low forehead, bulging 
muscles and a big club. He’s Gen- 
zhis Khan, ruling his world with 
in iron hand, dragging his wife by | 
he hair with an iron finger, silenc- 
ng all objectors with a swipe of 
his “snicker-snee.” 


7 * - 
Scene II 
VER the hill comes another 
tough rooster .. . bigger mus- 
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cles, bigger clubs ... AND .. .|young men to the legislative halls 
some bows and arrows. to represent the people. 

Came the first Munich . . . com- Mark Hanna elected McKinley 
promise . . . appeasement, “total! with “the full dinner pail” slo- 


|diplomacy” . . . so they divided the| gan. Then followed the days of 
territory, organized the aristocracy! the political bosses. 

of kings and all the relatives and | 
| friends got on the payroll. 
j > > > 






They took over the aristocracy 
tr wealth lock, stock and barrel. 
| Thus originated the aristocracy of | ' 
| Scene III | politics. 
OEP age sneaks up on the royal | 

masters. They worry about how | Scene VI 
to pass their power on to their|; \HE first : 
ae ; 7 S glimmer of protest by, 
sons ... result... the founding | | a man of capacity. “Billie” | 


of aristocracy of birth. Mitchell is demoted and “sent to| 
" . |the woods” because he wanted to| ~~ 
Scene I} build airplanes for defense. eo ee 
QONS find they lack the old man’s|the first world war started, the| | 
7 GAZOOMPAH ... his power of | government had only 46 planes .. .| 


persuasion in collecting taxes. They lon the Mexican border. Eddie Rick-| DEALERS ARE CHAUFFEURS FOR GOLD STAR MOTHERS—Amos Robinson Motor Co. 


> > , , enbacker became a genuine hero (Studebaker), Kingsport, Tenn., was on hand with 1950 convertibles to provide transporta- 
are forced to borrow money from | 8 tion for them at the head of a parade in that city recently. Gene Robinson drove the 


ordinary “trades persons” . . .|because he flew an “old crock” | first car and Amos Robinson the second. 
|(common persons without blue | ee into the front yard of the 
|blood) . . . hand out chicken feed | Kaiser. ticipatin for ears was bes J 
. .. “By Appointment to His Ma-| Sire i | dnaneed and fell ‘over Hiroshima = oo oh se: ~—_ ak ae 
jesty, the King.” | Scene VII ; : in aoa istory ... the era of 
Thus began the aristocracy of | rpypip a i Scene VIII a? ° che triumpe — 
wealth. | new aristocracy .. . that of ; pacity over conversation, 
‘ . 5 capacity, got its first real break JTS July, 19509 . . | (remember S-O-O-H ... in 2,000 A.D. we 
S y in World War II. Men like Sloan, we're still in 2,000 A.D.) just 50/celebrate the semi-centennial of 
Scene | Nash, Ford, Chrysler, Keller, Knud-| years ago. A funny sort of rocket the aristocracy of capacity. My 
{oe boys with the folding money | sen, Vance and many others turned | shell fell north of the 38th parallel|God . . . it certainly took a long 
are too busy making it to sit|their talents loose ...and... fin-|in Korea .. . the new 3.5 super-|time .. . DIDN’T IT? 
in committee meetings laboriously jally at last . . . “atomic fission”| bazooka ground rocket. There are profit-making opportunities in 





making laws. They send bright!which research men had been an- Those still faint signals her- | \UroMOTIVE NEWS want ads 


for the Automotive Industry 


LONG RECOGNIZED FOR LEADERSHIP 
IN PROGRESSIVE CHANGE 


HUPP CORPORATION 


announces the 


HUPP Pads ELECTRIC 
WINDOW REGULATOR 
AND SEAT ADJUSTER 


An important advance in 
SAFETY e COMFORT ¢ CONVENIENCE 
now tested, proven, dependable 
and accepted by major car manufacturers 


Consult NOW with 


HUPP REGULATOR ENGINEERS 


3641 MILWAUKEE AVENUE, EAST 
z ayers ere Nae ‘\ 
DETROIT Il, MICHIGAN GOGRPOL MUON 


(formerly Hupp Motor Car Corporation) 


TELEPHONE: WALNuT I-6000 : seuisilan ei aas 


FEZZY, INC. * DETROIT 
GLOBE STAMPING DIVISION * CLEVELAND 
AMGEARS, INC. * CHICAGO 


SERVING THE AUTOMOTIVE INDUSTRY FOR FORTY-EIGHT YEARS 














Iwo hew 





nationwide 





1} GIVE RECOGNITION for outstanding ability 
and performance in selling new Ford Cars 
and Trucks, and used cars and trucks, two new 
Ford Salesmen’s Clubs have been created. 
Known as the “Ford 500 Club” and the ‘‘Ford 
300 Club,” memberships are determined by 
total points awarded for sales of the various 
units during a calendar year. 

Salesmen who achieve a 500-point total, 
or more, become members of the ‘‘Ford 500 
Club:’ Those who make between 300 and 500 


Division 





o f FORD 


points are members of the ‘Ford 300 Club’ 


Membership certificates and gold lapel pins 
are awarded club members. The ‘500 Club” 
salesmen will receive a diamond for their pins 
each year they requalify, and “300 Club” 
members will receive rubies. 


Here are two “distinguished service” organ- 
izations designed to honor achievement in the 
field that keeps the wheels of America turn- 
ing—salesmanship. 


MOTOR COMPANY 


NVIN WIG < 
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AUTOMOTIVE WASHINGTON 


Vital Measures Delay 
Adjournment Plans 


By William Ullman 

Washington Correspouder 
ons LAY any bets on the basis of the administration 
leadership’s expressed expectations of getting Congress 

moving homeward before Labor Day. 
As this is written, the most optimistic estimates are that 
the Senate will spend the present week finishing up the tax 
bill, with these other “musts “od production and stabilization of 


to be worked in somehow: 
1. The omnibus appropriations 
bill. 


wages. 


The subcommittee, of which Sen. | 


Murray, Montana Democrat, is 


2. The military rearmament bill,| Chairman, expects during the hear- 


which hasn’t yet been reported to 
the House and which the Senate 
hasn’t even started work on. 


3. The “internal security” bills 
about a half dozen of them to be 
considered. 

4. A special House slash in the 
military bill, 
agencies still deeper and certain to 
involve a lot of economy argument. 

Odds are it will 
take beyond Sept. 
2 to clear these 
four alone, even 
if UMT and other 
lesser Adminis- 
tration requests 
are sidetracked. 

In any event, 
there are no plans 
for formal ad- 
journment. 

“ Congress will 

William Uliman choose between 

recessing for three days at a time, 

with a token force occupying the 

Capitol, or taking an agreed holi- 

day of a few weeks, subject to re- 
call in an emergency. 
* * * 


Defense Contracts 
NACTMENT of legislation to 
make sure small business firms 
get a fair share of defense con- 
tracts and subcontracts and a fair 
share of available supplies for de- 
fense and civilian production is 
being pressed upon Congress. 
Sen. Sparkman, Alabama Demo- 
crat, and Rep. Wright Patman, 
Texas Democrat, have introduced 





bills. They are members of the 
Senate and House banking com- 
mittees. 


Their bill—S 3978 and HR 9243— 
calls for a Small Defense Plants 
Act, modeled on the World War II 
legislation setting up the Smaller 
War Plants Corp. 

In offering the small business 
aid bill, the sponsors said World 
War II experience indicated that 
when basic supplies become 
searce, independent small busi- 
ness firms suffer more than large 
companies and their subsidiaries. 

In World War II, they declared, 


“the growing scarcities of basic | 


materials and their control by 
large corporations rapidly resulted 
in the elimination of many small 
business units and in the subjecting 


the primary contractors. In an ef- 
fort to correct these evils, Con- 
gress created Smaller War Plants 
Corp. Today a similar need exists.” 

The Sparkman-Patman proposal 
would set up a Small Defense 
Plants Corp. with a revolving fund 
of $500,000,000. The corporation 
which would be in existence until 


cutting non-defense | 


|nesses numerous persons connected 


ings to get answers to some of 
|these questions: 

Is there a need for setting 
|new wartime agencies? 
Should the administration of a 


up 


|tripartite in character? 

Should wage stabilization and 
dispute machinery be incorpor- 
| ated under a single authority? 

What, if any, are the limitations 
of the Taft-Hartley act with re- 
spect to the settlement of pros- 
|pective wartime disputes? 

What should be the extent of 
the government’s seizure powers? 


Sen. Murray plans to call as wit- 


with wage stabilization during 
World War II. 

It is recognized as likely that 
organized labor union leaders will 
seize the opportunity to repeat de- 








June 30, 1952—the expiration date | 


of the proposed economic control 
bill—would have broad powers to 
aid small business. 

* a . 


Labor in War 


HETHER or not new legislation 

should be enacted dealing with 
the relations of labor and govern- 
ment is a question that will be ex- 
plored by a Senate subcommittee 
in hearings scheduled to begin 
Sept. 5. 

The three main questions to be 
considered are: 

1. How should labor disputes be 
settled during the mobilization and 
war period? 

2. Should wages be stabilized 
by the government as a part of 
economic stabilization? 

3. Should the federal government 
undertake to channel manpower in 
line with production needs? 


| 


| 





It is said that the decision to} 


conduct hearings arose out of de- 
mands in Congress for uninterrupt- 


mands for repeal of the Taft-Hart- 
ley act. 


* * * 


|'wartime labor relations agency be | 


‘amounts of surplus goods to de- 


fense needs. 
* * * 


DMINISTRATION leaders 


'Labor Day. 


Meantime, a staff of experts has 


tax 
in 


been directed to make new 
studies for possible legislation 
the next Congress. 

The President has warned that 
the higher levies provided in the 
bill before the Senate are only 
a start toward the expanded rev- 


enues which will be needed to | 


keep the country’s fiscal house 
in order during the emergency. 


In addition to ordering study of | 


an excess profits tax for companies, 
the Senate Finance committee sug- 


where some form of excess profits 
|taxation on individuals is feasible. 


on | 

Capito] Hill say they hope to) 
|have completed revenue legislation | 
on President Truman’s desk by 


DEALER SELLS DeSOTOS TO THESPIANS—!. 





A. Peake, 


president of Peake Motor Co 
gested to the staff that it also study | (DeSoto-Plymouth) in Washington, is mixing histrionics with autodynamics. He announced 


| recently that the Catholic university actors groups, Players, Inc., has purchased two DeSoto 
Suburban sedans for use in their forthcoming road trip which will carry them through 28 
states and Canada. They will produce such plays as ‘Much Ado About Nothing,” ‘Arms 


They also asked that a suggested | and the Man" and "Macbeth." Father Hartke, originator of the theatrical group and mem- 


“transactions” tax be explored 
along with the implications and 
| possibilities of a general federal 
sales tax. Excise tax reductions 
| which were voted in the House bill 
were stricken from the Senate ver- 
|sion before approval. 

* * * 


Employment Tightens 


N VIEW of the overseas crisis, | 


the labor market, of course, will 


|continue to tighten as men are 


drawn into the armed services, as 


Rude Celebrates 


With Universal C.1.T. 


For 25 Years 


NEW YORK. 
sales vice-president for Universal 
C.LT. Credit Corp., has observed 
the 25th anniver- 
sary of his em- 
ployment by the 
company in 1925, 
originally as a 





Suggested Freeze 


EP. ALBERT THOMAS, Texas 

Democrat, is the national legis- 
lator who should be credited with 
inspiring the order issued by the 
General Services Administration 
freezing the sale of surplus gov- 
ernment property. 

The Texan, a ranking member! 
of the House Appropriations com- 
mittee, suggested such a_ freeze 
order several weeks ago. In addi- 
tion, he asked the Maritime Com- 
mission to issue a similar order 
on the sale of its surplus ships. 

Thomas explained that the cost 
of reproducing items the govern- 
ment was selling at bargain prices 
would be several times their sell- 
ing prices. He urged both GSA and 
Maritime to channel the maximum 





collection corre- 
spondent. 


C.1.T. shortly af- 
ter being gradu- 
ated from Dover 
business college 
and over the years 

Alan G. Rude has worked in 
practically every territory in the 
U.S. and Canada. 

In 1941 he was vice-president in 
charge of the company’s Cleveland 
division office, where he directed 
their sales financing activities in 
the Ohio and surrounding states. 

Rude was called back to the 
home office in 1944 to take over the 
newly-created office of vice-presi- 
dent in charge of division and 
branch office sales activities. 





Ford Share Hits 28.49%, Chevrolet Holds Own... 


Truck Sales Analysis 


SALES volume of 510,428 trucks 
during the first half of 1950, 
as compared with 465,426 in the 
same period of 1949, found only 
Ford garnering an _ appreciably 
larger share of the total com- 





| 


of many others to the dictates of | mercial vehicle market, according | 
|to AUTOMOTIVE 


News’ compilations | 
based on R. L. Polk & Co. data. 

Ford’s 1950 market-share gain 
was 10.85 percentage points. Ford 
sold 2849 percent of all the 


trucks retailed in the U.S. during 
the first half of this year, com- 
pared with 17.64 percent in the 
same 1949 period. 

Meanwhile, Chevrolet, the indus- 
try’s largest truck producer, was 
selling 36.41 percent of all the 
trucks retailed, as compared with 
37.06 percent in 1949. Chevrolet’s 
share of the total market in 1950 


|was holding steady at the end of 


New-Truck Sales by Makes 


For '50-'49 





Total Pct Total Pet 1950 Pct. 
Sales Share Sales Share Points, 
Ist Half of 1950 Ist Half of 1949 Gain or 
1950 Sales 1949 Sales Loss 
AUTOCAR 973 -19 944 -20 — Ol 
BROCKWAY 987 19 775 AT + .02 
CHEVROLET 135,844 36.41 172,510 37.06 — .65 
CROSLEY 230 05 534 13 — .08 
DIAMOND T 2,631 52 2,949 .63 — .ti1 
DIVCO 1,805 35 1,903 -Al — .06 
DODGE 37,562 1.36 58,011 12.46 — 5.10 
FEDERAL 603 12 744 16 — .04 
FORD 145,440 28.49 82,104 17.64 +10.85 
F.W.D. 154 03 194 04 — .O1 
G.M.C, 41,991 8.23 39,528 8.49 — .26 
INTERNATIONAL 46,030 9.02 45,285 9.73 — .7i1 
KENWORTH 263 05 213 O05 
MACK 4,608 90 3,040 65 + .25| 
PONTIAC 906 18 216 -05 + «138 
REO 1,529 30 2,169 Ai — 417 
STERLING . 167 -03 123 03 
STUDEBAKER . 22,764 4.46 28,232 6.07 — 161 
ee 98 4,196 90 + .08 
WILLYS-OVERLAND  ..... 10,063 1.97 20,041 431 — 2.34 
MISCELLANEOUS 864 17 1,665 35 — «418 
TOTALS 510,428 100.00 465,426 100.00 





(First Half) 








Automotive News Compilation from R. L. Polk & Co. Data 


— Alan G. Rude, | 


He started with | 


| ber of the board of trustees for Players, 
| Peake Motor has been in Washington for 10 


| 


| production for military purposes 
| increases, and as civilian demands 
/expand, Presently there are about 
1,500,000 men in the services, or 
about 200,000 fewer than in the first 
|quarter of 1949. 

Reflecting gains in employment 
and moderately higher wage rates, 


been increasing since February and 
|in May were at about the high of 
late 1948. Net farm 
risen in the past two months, but 
is still substantially below the ex- 
ceptionally high level reached in 
1948. 

Corporate profits have been in- 
creasing since the second quarter 
of 1949, and in the second quar- 
ter of 1950 were not far below 
the peak rate of 1948, Payments 
of corporate dividends have risen 
steadily this year and are well 
above the levels of a year ago. 

In the second quarter of this 
year, gross national product, which 
measures the total output of the 
economy at market prices, prob- 
ably exceeded somewhat the ear- 
lier record rate of 270 billion dol- 
lars. With prices currently lower 
than in late 1948, the physical vol- 
ume of output of goods and serv- 
ices is probably at a new peace- 
time peak. 

The rise in national product re- 
sulted from increases in both in- 
|vestment and consumption expen- 
ditures. 

Inventories had been built up at 
|a substantial rate prior to the Ko- 
rean crisis, This reflected recent 
increases in output and prices to- 
gether with a markedly improved 
business sentiment and the termi- 





June, being down only .65 percent- 
age points. 
* x * 
ROCKWAY, Mack, Pontiac and 
White also garnered larger 
shares of the 1950 market in com- 
parison with 1949 portions. Such 
gains, however, were negligible. 
Except for Dodge and Willys, 
market-share losses among all the 
other makes, including miscellane- 
ous, Were about the same. 
Dodge’s loss of 5.10 percentage 
| points, of course, was largely 
attributable to the long Chrysler 
Corp. strike. In the first six 
| months of 1949, Dodge accounted 
| for 12.46 percent of truck sales, 
| 


compared with 7.36 percent for 
the 1950 period. 

In the 1949 period, Willys sold 
4.31 percent of commercial vehicles, 
as against only 1.97 percent in 1950. 
Thus, Willys’ market-share suffered 
a drop of 2.34 percentage points. 

* * * 


IX MAKES Chevrolet, Dodge, 
’ Ford, International, Studebaker 
and Willys—accounted for the sale 
of 447,703, or 87.71 percent, of all 
the trucks sold in the first six 
{months of this year. 
The same makes sold 106,183, 
or 87.27 percent, of the compara- 
ble 1949 total. Thus, 1950 market- 
share losses on the part of Chev- 
| rolet, Dodge, International, Stude- 
baker and Willys were slightly 
more than offset by the gain for 
Ford. 

GM’s_ truck-producing divisions 
took a 44.64 percent combined share 
of total truck sales during the first 
half of 1950, compared with a 45.45 
percent share in 1949, 


aggregate wages and salaries have | 


income has} 


| over 25 years. He is a director of the Washington Automotive Trade Assn. 





Inc., is shown accepting the keys from Peake 


ears. Peake has been in the auto business for 


nation of strikes in some important 
industries. Expenditures for pro- 
ducers’ durable equipment rose ap- 
preciably in the first half of 1950. 


after declining moderately for a 
year. 
* * * 
New Peaks 
CONSUMER expenditures also 


4 have reached new peaks, with 
demands for automobiles, furniture 
and other durable goods especially 
strong. Expenditures for apparel. 
which had been lagging, have re- 
cently shown signs of strengthen- 
ing. In recent weeks, demand has 
been intensified for automobiles, 
tires and some other consumer 
goods considered likely to become 
scarce. 

Over the past 12 months, a sub- 
stantial bank credit and monetary 
expansion has occurred. Privately 
held deposits and currency amount- 
ed to about 170 billion dollars on 
June 30, a new peak for that date 
and about 4.5 billion dollars more 
than a year earlier. Bank credit 
and monetary expansion in recent 
months has _ resulted primarily 
from a mounting volume of real 
estate and consumer loans, to- 
gether with continuing large bank 
investment in state and local gov- 
ernment securities. 


Stimulated by easier credit 
terms, mortgage debt on one to 
four family dwellings has been 
rising faster than in 1947 and 
1948. The increase in such debt 
outstanding in the first half of 
1950 was at an annual rate of 
about six billion dollars, about 
three-fifths higher than in 1949 
and one-fifth higher than in 1917 
and 1948, 

At the end of June, 1950, such 
mortgage debt outstanding is esti- 
mated at about 20 percent of per- 
sonal disposable income as com- 
pared to 13 percent at the end of 
1945 and 25 percent at the end of 
1939. 

In the stock market increased 
activity over the past year has 
been financed in part by expansion 
of bank credit. chiefly through bor- 
rowing from banks by brokers in 
order to finance growing margin 
accounts and, to a lesser extent. 
through loans by banks directly to 
customers for purchasing securities 


Vincent Heads Up 
Willys Farm Sales 


TOLEDO. — Charles R. Vincent. 


formerly general sales manager for 
Harry 


Ferguson, Inc., and later 
managing direc 
tor for that firm 
in Coventry, Eng 
land, has been 
appointed man 
ager of farn 
sales for Willys 
Overland. accord 
ing to Lyman W 
Slack. distribu 
tion vice - presi 
dent. 

Slack said tha 
Vincent will b 
charged with planning, developin 
and coordinating the entire Wi 
lys-Overland farm machinery pri 
gram. Vincent will be assisted | 
Robert H. Green, and William V 
Smelker, both long associated wit 
engineering and sales phases in th 
farm machinery field. Vincen 
comes to Willys following servic: 
as vice-president of Vinlee Co. 
Detroit, 





C. R. Vincent 
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NOBODY...NOBODY BUT BREWSTER 
MAKES LUSTROUS “NYARN: 


AUTO SEAT COVERS 


SOLD THRU NEW CAR DEALERS ONLY! 





A triumph of beauty and fine workmanship—low price and sales-clinch- 
ing features—Brewster Lustrous “NYARN”* is America’s BEST-BUY 
in seat covers, Never in the history of the industry has seat cover sales 
moved ahead so fast in so short a time as the new Brewster Lustrous 
“NYARN”* seat covers, They’re custom tailored and perfectly crafted 
as only Brewster can produce. They look better, fit perfectly, wear 
longer, outlast the car itself. They are made of the new miracle plastic, 
undercoated fabric, exclusive with Brewster and sold through new car 
dealers only. No ’round the corner competition, Chain stores, cut price 
or catalog houses, or any other outlets are eliminated. Brewster Lustrous 
“NYARN”* seat covers are made especially for you. YOUR PROFITS 
AND GOOD WILL ARE PROTECTED. No other seat cover offers so 


THE BIG SWING IS TO 
BREWSTER "NYARN"* 
AUTO SEAT COVERS 


New car dealers everywhere are gearing 
their seat cover sales to Brewster Lustrous 
““NYARN’’* the seat covers that sell them- 
selves. 

No doubt about it. Brewster's Lustrous 
‘“‘NYARN''* seat covers look as good and 
wear as well as seat covers that have an 


established value of $50.00 per set and 
more. They are as sturdy as they are 
smart. Longer life and lasting beauty are 


assured, Illustrated below are some of the 


much beauty, styling and durability for so little. Sales come fast and | °Utstanding features of ““NYARN’’*. 


: a 
easy—and every sale means a satisfied customer and an unusually BIG | 


PROFIT! | 





EXTRA SPECIAL FREE OFFER! 


You must see Brewster Lustrous 


NYARN''* to fully appreciate this 
amazing seat cover value. That's 
why we're offering you this FREE 
gift (worth $2.50) for a limited time 
only, a pair of Spring Grip Pliers 
with your initial order for 6 sets of 
NYARN''* Seat Covers. 

Spring Grip is a special drop forged 
heavy duty plier for closing ‘‘Hog 
Rings.'’ Easy to use, speeds installation. It's yours FREE if you act at once and 
order today! | 








HIGH MARK-UP AND FAST TURNOVER | 
WORK PROFIT MIRACLES FOR YOU! | 


The many advantages of Brewster’s new “NYARN’* line are surpassed | 
only by the amazingly low cost! Now Brewster brings you this fine | 
quality at a cost of only $18.75 for all 6 passenger cars and $9.95 for | 
all 3 passenger coupes, It all adds up to higher mark up, faster sales and | 
volume of which you've never) 

dreamed. It’s a _ miracle profit | 

g 4 5 maker, Only Brewster has done it! 

For all 3 passenger coupes 


Available in three colors: 
MAROON, BLUE, GREEN 


$18.75 


for all 6 passenger cars 
Cars with center arm drops $1.50 extra 
Suggested retail price $35.00 to $50.00 | 


All prices F.O.B, Brouniyn subject to 5% Fed, Excise Tax 


NO DELAYS - - ALL ORDERS SHIPPED 
SAME DAY RECEIVED! 


You can depend on Brewster for service. 
We're geared to ship all seat covers immediately on receiving your order. 


“THE FINEST QUALITY 
AND PERFECT FIT 
I'VE EVER SEEN!" 


5 . 4) new car dealers and car owners. 
That's what everyone says when they see 
these distinctively tailored seat covers. 
Brewster has always led the field in the crea- 
tion of top quality seat covers, They're 
styled with originality, crafted with unusual 
skill and custom tailured to fit perfectly! 
Only the best materials are used—Hrew- 
ster’s exclusive ‘‘NYARN’’*, Dupont Fabri- | 
lite, Satin Twill trim, Reinforced at all 
strategie points for extra wear. 





ATTENTION: CHEVROLET. 
PONTIAC, OLDSMOBILE 
AND CADILLAC DEALERS 


Brewster features a PERFECTO" SNUG 
FITTING ATTACHMENT for these 195¢ 
This attachment 
saves at least % hour installation time and 
assures perfect fit permanently. Never 
wrinkles, sags or bulges. From every angle, 
‘“‘NYARN’’® is the finest you've ever seen 
at any price. 





AMAZING / 


* two and four door sedans 





a 


—... 48. the registered trademark | 
eof the Brewster ‘ifg. Ca. 





Brewster Mfg. Co., 2262-8 Bedford Ave., Brooklyn 26, N.Y. 


at M 
Dae 
Se 


WILL NOT TEAR 





WATER PROOF— 
COLORS WILL NOT RUN 








WILL NOT 
SNAG STOCKINGS 
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x x IT'S A BREWSTER* * 


EXCLUSIVE! 





|NEW BREWSTER BEAUTY—A BOOMING SUCCESS 


Custom tailored of Lustrous “NYARN”*. Finely made with Satin Twill 
trim and plastic piping. The front and rear seats are reinforced with 
Dupont Fabrilite and the exclusive Brewster method of attaching cuts 
|installation time by fully one-third. Plenty of reasons why new sales 
records are Made wherever they are shown. 

|Get your share of Brewster’s Lustrous “NYARN"”* booming 
|Be sure to place your order right away and prove it to yourself. 


Place Your Order Now----Use This Handy Coupon 


success 





Order No. Date 





BREWSTER MFG. CO., 2262-8 BEDFORD AVENUE, Brooklyn 26, N. Y.—Dept. D 
Piease ship at once LUSTROUS NYARN® Seat Covers as follows: 








| | No. of 
Quan. | Model Year _ Pass Doors | Color 





We also make e complete line of 
Du Pont NYLON, woven SARAN and Fibres. 


CZ Please send us samples of complete BREWSTER line 
$9.95 


for all 3 passenger coupes 
(Prices subject to 5% Fed. Excise Tax) 


$18.75 
for all 6 passenger cars 
with center arm drops—$!.50 extra 





Colors; MAROON BLUE GREEN 
| FIRM NAME eo hts La se 
|| ADDRESS as a fe 
ahs sgirapianisoaiaians ee. STATE vi 
ORDERED BY 


TR 
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Dealer Business Counsel 


Tightening Up on Control of Expenses Called 
Essential in Changing Times 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel |factors, both internal and exter- 
HERE never has been a time | nal, which makes these times abnor- | 
when things have been truly | mal, it is timely to consider what | 

normal in the automobile business. jwoaters should do about it. 
Either we are go- The answer for dealers is to 
ing into a depres-| keep a steady hand at the helm | 
sion, actually in| and a steady head on the bridge | 
one or snapping| of their business ship and to 
out of one, or it| guide their business unerringly 
may be a boom, along a straight course with the | 
going into it and| compass set-for improved and 
finally tumbling} better business management con- | 
out of it and if! trols. 
it isn’t our inter-) During the last war the produc-| j1¢ ,owimal TAKES A MERCURY—Fleet Admiral and Mrs, Chester W. Nimitz admire 
nal economy, then tion of new cars was completely a fwe star shield placed on their 1950 Mercury sedan by Mike Rich (right), salesman for 
world economy is discontinued and all dealers had to Berkeley Motors of Berkeley, Calif.. where the admiral makes his home. On hand to pipe 
J. B. Van Tassel being upset. ; sell during these years was parts | Nimitz into his shoreside transportation was George Martinson (left), general manager of 
. Think back, if|and service. For the first two or) Berkeley Motors. 
you please, and you will discover|three years after the war we were|— 
that you can never recall a time|in what the experts called a buy-|war broke out the experts have not 
when business conditions in our/er’s market. From this buyer’s|as yet gotten around to label this|management market. Never has 
industry were absolutely normal.|market in the early part of 1949|new market. there been a time in this business 
Today is no exception, and while|we were gradually approaching a oe |; when we could not make money or 
this is not the time or place to|what the experts called a seller's | FR SGARDLESS of the name placed |at least break even with the use 


launch into a discussion of all the | market. However, since the Korean | on these different markets, we!of good, sound, flexible manage- 





are very definitely always in 








SPECIALISTS IN ALL TYPES OF STARTING 








STARTER DRIVE 


for Added Reliability... 


The extra safety of clutch pedal starting combined with the 
time-tested reliability of the Bendix* Starter Drive makes a 
sales combination that is hard to beat. Best of all, you can add 
clutch pedal starting at a lower cost with the Bendix Starter 
Drive than any other way. With a record of over 80,000,000 
installations, it’s the best proved drive in the industry. In addi- 
tion, its compactness lets you mount starting motors almost any- 
where, giving greater flexibility of design. No matter which 
kind of engine starting you employ, specify Starter Drives by 
Bendix—specialists in all types of starting. *REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION of =r 
ELMIRA, NEW YORK AVIATION ConPoRATION 


Detroit Office: 8-212 General Motors Bidg. 
Expert Sales: Bendix International Division, 72 Fifth Avenue, N. Y. 11, N. Y. 








|ment controls over finance, sales, 
leost of sales, expenses, net profits 
and personnel. 

The only management control 
during the last war that failed 
to help keep dealers in business 
was the popular form of expense 
control which was based on so 
much expense for each new car 
delivered. It was only natural 
that this form of expense control 
would fail completely without 
new cars to sell. 

This is why I have been so sin- 
cere in my recommendation to 
dealers that this particular phase 
of your management program be 
changed to a form of controlling 
expenses on the basis of total sales 
and gross profit produced rather 
than the control of expenses of 
your business on the basis of the 
sales volume or units only. 

The present popular form of 
daily operating control record for 
use in dealerships today is a good 
one, provided this form is supple- 
mented by a thorough check of the 
detail transactions that go to make 
up the sub-totals of income and 
expenses that are recorded on this 
control record. 

| For example, on many control 
|records there is a section provided 


| for dealers to show the amount of 


__|their fixed income, fixed expenses, 


| percentage of absorption and retail 
|burden in order that dealers can 
determine the number of new-car 
sales required to break even and 
make a profit. Who wants to break 
leven and what would become of 
|the value of this form of manage- 
ment control if the government 
were to again order the discontin- 
uance of automobile production 
|like they did in the last war? 

| * a * 

| ALSO. no group of expenses or 
income is definitely fixed in 
|this business and you can just 
;about discount 100 percent any 
such statement to this effect. Noth- 
ing is ever fixed in this business 
This business is the greatest chang- 
ing business in every respect of 
|all the businesses that I know of. 
In order to safeguard your inter- 
ests in this business and make the 
most profit over the long pull, you 
|cannot take one single item for 
| granted in the business. You have 
to keep constantly managing and 
checking even the smallest of items 
|as well as the larger items, 

In this connection, a reduction 
of 10 cents a day in each of your 
| approximately 40 expense accounts 
|iIn your business would save you 
| $1,460 in one year. 
| (Any questions you may have 

on “Dealer Business Manage- 

ment” will be gladly answered 

by J. B. Van Tassel, care of 
| AuToMoTIvE News.) 


| Vehicle Financing 
‘Rises Sharply 


‘In Canada 


OTTAWA.—Both new and used 
vehicle financing showed increases 
in June, according to government 
reports here. The number of new 
vehicles financed during June was 
|13,770 compared to 7,272 in the 
Suy.te° month last year. Used ve- 
|hicle financing rose from 16,133 in 
June, 1949, to 25,459 in June of 
jthis year. 

New-car sales financed involved 
10,054 units in June as against 
| 4,394 last year, and commercial ve- 
|hicle financing went from 2,878 1n 
June last year to 3,716 units in 
June, 1950. 

In the first six months of 1950 
|new vehicle sales financed involved 
64,142 units compared to 37,190 
units in the like 1949 period. 

Used-car sales financed in June 
increased to 21,361 from 13,445 in 
| June of last year. Commercial ve- 
hicle financing jumped to 4,098 
units in June of this year from 
2,688 in the previous June. 

Used vehicle financing in the 
first half of 1950 increased to 109,- 
085 units compared with 73,423 in 
|the first six months of 1949. Pas- 
|Senger car sales financed in this 
period totaled 90,998. 

ADVERTISEMENT 











| 
| 
| see page 21 
| 
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. . . © y Larry Cain (Packard), Dallas; 
Highways & Safety . . . Utah, O. J. Wilkinson’ (DeSoto- 4) 
e Plymouth-Diamond T), Salt Lake 
I Public ©: 
Dea ers erve Uu ic Vermont, Samuel B. Babbitt f 
(Ford), Rutland; Virginia, C. G.| 
2 McKimmie (Chrysler - Plymouth), | 
A SE£ £ Sa £ Ch 1e |Richmond; Washington, Arnold 
S a e e Vy Reading (DeSoto- Plymouth), Ta- 
coma; West Virginia, Charles E. | 
By Tom Hewitt Concord; New Jersey, ©. 8, |Mayes (Chevrolet - Oldsmobile), | 
sta iter Whitman Jr. (Chevroted), New- | Charles Town: Wisconsin. Ralph 3 
:V NG an average of two| #fk; New Mexico, H. L, Galles |“. : , 5 WO | 
| py sesclggi day pig re sr. (Chevrolet-Oldsmobile-Cadil- | ™!"8:; Carl R. Halladay (Oldsmo- | 
ours a day to help r Alb * New York, A. | Pile-Cadillac), Cheyenne. / 
traffic accidents while receiving no| 8), uquerque; New XOrk, A. | a 
salary and pay-| H. Bartlett (Buick), Rochester; vo 4 : 





: im ow North Carolina, M, Brack Wil- 
aca i shel son (Ford), Smithfield. 
contribution some |. North Dakota, John Fleck (Bu- | 
automobile deal- |ick - Pontiac - Cadillac), Bismarck; 
ers are making | Ohio, Lou Wilsch (Chevrolet), Co- 
to the public of |lumbus; Oklahoma, Jack Clark 
this country. |(Nash), Oklahoma City; Oregon, 


* * 4 
It's Safer 

DRIVER TRAINING CAR—It was given to 
the Milwaukee county safe drivers’ league by 


Racing Tops Street Driving, i 
the Milwaukee county youth commission. The 
car is now at the Milwaukee vocational school 


Says ‘500° Winner f ; 
? for instruction of young drivers. Was pre- 


Driving a racing car around ‘| sented to the league at the school by Latham 


speedway track at 120 miles an | Hall of Hall Chevrolet Co., which offered to 
These dealers, | Lee Cosart ‘(Dodge - Plymouth), hour service the car free of charge for such use. 


i ; i | is safer than handling the |From left to right are Hall: Bruce B 
who are _ safety oe = Sate tGiheeteiae” S. H. | tamily car in regular traffic, John- | student at the school: Lloyd Williams, presi. 
the Inter-Industry Highway Safety , 


Bellevue; ; : : : 
‘Iny Parsons, 1950 winner of the | dent of the league; Lt. Michael Wolke, di- 
Committee, for the most part are feed, a A. Clarke | 500.mile Indianapolis classic, says. | ecto", the Milwaukee police departments 
doing just that. y : : . Parsons visited Kansas City last | chairman of the youth commission. 
It is the duty of each a iCheveniets, “Guanine Mek ae week to compete in midget car| = ee 
man to have a board compose , ; -|saces. Im commenting on the Gur-lim. as 
of police officers, school officials, kota, E. O. Johnson (Oldsmobile),| rent traffic maze on ‘hishwars and a ae a . me * a 
insurance men and engineers, so | Aberdeen; Tennessee, Joe E. Davis | city streets, he said: | eupectedhy tuaikinn a eee hg 
that together they may carry out (Firestone Tires), Memphis, and) “There is nothing foolhardy or | He knows that all his fellow arte. 
the THSC D program, et | James A. Ayers (Oldsmobile-Cadil-|daredevilish about motor car rac-|ers not only are completely com- 
a 7 Ea eames, ’ ee Chattanooga; Texas, | ing,” he said. “On the speedway ‘petent and sober but that their 
The board gets together at least) 
once a month to discuss current 
work and to plan future actions, It | 
is here that much of the chair- 
man’s expense is involved. The 
meetings are often of the luncheon 
type and the check usually lands 
in the lap of the chairman. 
Naturally these dealers complain | 
about the expense and the amount 
of time they must spend on the 
effort, but they know they are per- 
forming a public service, so their 
complaints are seldom issued above 
a whisper. 











* * 


thew platform that the safety 
chairmen and their committees 
are working on includes driver 
training, adequate traffic law en- 
forcement and good roads and 
parking facilities. 

Following is a list of IHSC state 
safety chairmen: 

Alabama, Rush Stallings 
(Studebaker), Montgomery; Ari- | 
zona, Reed Mullen (Ford), Phoe- ; 
nix; Arkansas, W. H. Sadler Ps 
(Dodge-Plymouth), Little Rock; 2s 5 
California (northern), Karl T. S a 
Goeppert (Dodge - Plymouth) , 

Oakland; California (southern), 
J. F. O'Connor (Lincoln-Mer- 
cury), Hollywood. 

Colorado, Joseph J. Marsh (Ford), 
Denver; Connecticut, James R. 
Johnson (Hudson), Hartford; Del- | 
aware, John R. Fader (Ford), New- | 
ark; District of Columbia, Roy J. | 
Devereaux (B. F. Goodrich) ; Flor- | 
ida, Walter C. Mallory, general 
manager of the Florida Automo- | 
bile Dealers Assn., temporary 
chairman. | 

Georgia, Robert Cowart (Ford), 
Douglas; Idaho, R. L. Fry (Dodge- | 
Plymouth), Pocatello; Illinois, B. 
B. Burns (Dodge-Plymouth), De-| 
catur, and Harold Prehn (Dodge- 
Plymouth), Springfield; Indiana, 
Joseph E. O'’Daniel (Oldsmobile), | 
Evansville; Iowa, Al Cohen (Chev- | 
rolet), Des Moines; Kansas, Vic} 
Yingling jr. (Chevrolet), Wichita; | 


_# 


THE DASHBOARD LIGHT WARNS 
WHEN OIJL-LEVEL DROPS. 





Vaeading car manu- 
ter austive laboratory 
ground tests. OIL-CUE 
AL-SPY) is the newest, 
all dashboard instru- 
utomatically signal the 
: oil-levels drop danger- engine damage. The lights 
How. aus a constant reminder to 
sary oil as long as the i 
turned on. 











level drops two quarts, a 


fected only after years of careful 


| rector of the Milwaukee police department's | 


view of the driver, the AMBER light 
immediately appears when the motor 
oil-level drops one quart. If this cau- 
tion is ignored too long and the oil- 
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|machines are in first class condi- 
tion.” 

| The Indianapolis race is a great 
| boon to mechanical improvement 
in passenger cars, Parsons adds. 
He says one of the most important 
;}aspects of the 500-mile contest is 
|that during the rugged grind in- 
| novations in mechanism are proved 
successful or futile. He cites the 
multiple disc clutch, four-wheel 
brakes, twin ignition and better 
| carburetion as major improvements 
| first tested on the speedway. 


+ + 


‘Tenn. Gets ; Tough 
On Responsibility 


| Reporting that 536 Tennessee mo- 
torists had their license plates re- 
| voked during 1949-50, Roy M. Bates, 
director of the financial responsibil- 
ity division, said the law should 
be amended to also include revo- 
}cation of drivers’ licenses. 

Bates also suggested that fail- 
ure to report a reportable accident 
be grounds for taking away a driv- 
jer’s license, and that victims of 
| hit-run drivers might apply for lim- 
ited state relief. 





Want to buy or sell something? A small 
jinvestment in an AUTOMOTIVE NEWS 
WANT AD will bring quick results 












RED light 


glows a final warning to prevent costly 


remain on 
add neces- 
gnition is 


Spee eid Cc, = a (Buick), | fication of fundamental laws of 

e anon; zoulsiana, zawrence . : a eo . CIE eee a 

Mann (Dodge-Plymouth), Baton er statics and elec tronte s,O1L CUE OIL-CUE offers new positive pro- 

Rouge. a ig the answer to the motorists demand tection against such damage result- 

V AINE, Cony J. Malcolm (Ford-| fora oe ee ing from oil leaks, broken lines, 
Lincoln - Mercury), Augusta; to insure oll-level satety, excessive consumption and careless 


Maryland, F. J. Marsden (Chevro- se : Jf 
let), Towson; Massachusetts, C. J. service and checking. 
Collopy (Ford-Mercury), New Bed- 
ford; Michigan, Jack Rose (De- 
Soto-Plymouth), Detroit; Minne- 
sota, Lester A. Malkerson (Oldsmo- 
bile), Minneapolis; Mississippi, Ol- 
iver Lilly (Ford), Grenada; 
souri, Don F, Riley (Chevrolet), 
Jefferson City. 

Montana, Les Olson (Ford, 
Great Falls; Nebraska, Elsworth 
F. Du Teau (Chevrolet), Lincoln; 
Nevada, Dud E. Wilson (Chrys- 
ler-Plymouth), Reno; New Hamp- 
shire, Nile E, Faust (Studebaker), 


Mounted on the dashboard in full 


SCIENTIFICALLY DESIGNED 


OIL-CUE consists of the special drain plug, a weather-proof 
cable to transmit the oil-level impulse to the handsome 


switch to provide necessary current. / 


“THE LIGHT IS A CUE THAT OIL IS DUE” 








Half of Ohio’s Road Deaths 
Involve Only Gune Vehicle 
It is not always the “other 


PARKWOOD MFG. CO. 


CLEVELAND, OHIO 
Write to 
me ATALET LA PND ALAR TMLee 


FRANK A.NEALON ASSOCIATES 


2111 WOODWARD AVENUE, 


tf TL aa Ada nel. 


GARBISCH-EDGINGTON, INC. 


DETROIT 1, MICHIGAN 


driver” who causes traffic accidents, 
believes Col. George Mingle, head 
of the Ohio highway patrol. | 

Col, Mingie reports that almost 
one-half of all fatal traffic mishaps | 
in Ohio during i949 involved only 
one vehicle. 


dashboard instrument and a short lead wire to the ignition ML) 


Mis- d UWS 





VIL, , 


MODELS FOR CARS, TRUCKS, BUSSES, TRACTORS AND AUTOMATIC TRANSMISSIONS 


XL 














Court D 


By Leo T. Parker 


Attorney at Law 


ECENTLY an automobile dealer | 





Lawsuits Affecting Dealers ... 





sell in its territory over an ex- 
tended period of time. 

| Myers ordered under the distrib- 
jutor’s franchise agreement 1,500 
|Krazer automobiles, and under the 
‘direct dealer’s franchise agreement 


iz @ 
€cisions 
400 Kaiser automobiles and 100 


that the Myers Motors, Inc., signed | . ; 

+ tn Ss, , . -47-C Manhattans. 
a distributor’s franchise agreement, | vanes Model a, im these 
in which Myers was designated as| The significant clause oK ine 
the representative of the Kaiser-| orders is as ee ioe iabil- 





A STUDEBAKER AND A STUDEBAKER—The young gentleman in the pint-size ''studebaker 
convertible’ put his car at the head of the assembly line in Studebaker's Hamilton (Ont.) 


plant and reaped a lot of attention. 


is standing to the left of the Toth special. 


Mich. Casualty Insurance 


Cut for Those Over 25 


LANSING.—Lower rates on au- 
tomobile casualty insurance poli- 
cies have become effective here for 
car Owners Over 25 years of age. 

The savings amount to 6 per- 
cent on $100 deductible, 7 percent 
of $50 deductible, 8 percent on $25 








one set of pockets 
accounts and one for 
requires attention each day. 


| QUAKER STATE 


The boy's father, Julian Toth, draftsman and tool- 
maker, built the scale model with the aid of Toth jr. The senior member of the partnership | 


deductible, and 9 percent on non- 
deductible, Richard Atwill, director 
of the state insurance department’s 
casualty division, said. These per- 
centages apply to full coverage 
only, Atwill said. Those persons 
renewing collision policies get only 
the benefit of a 10 percent reduc- 


wrote, as follows: “Each week 
I read your column in AvToMOTIVE 
|News with a great deal of inter- 
|est for it always contains informa- 


|tion concerning vital legal prob- 
jlems arising in the automobile 
business. 


“Today an automobile dealer and 
|I were discussing whether an au- 
|tomobile manufacturer could can- | 
|cel our contract for no reason and | 
jnot be subject to damages at law. | 
“Would you please give me the 
names and references to any law 
cases that you know which would | 
help clarify this discussion?” 

The answer to this question de- | 
pends upon the contents of the 
|contract between the manufactur- | 
;er and the dealer. For the benefit 
of the above mentioned reader, and | 
other readers of Automotive News, 
I shall in detail review the late 
higher court decision Myers Motors, | 
Inc., v. Kaiser-Frazer Sales Corp.., | 
178 Fed. (2d) 291. 





Frazer Sales Corp. in the distribu- 


tion and sale of Kaiser and Frazer | 
in an area described | 


automobiles 
in the agreement. This franchise 
agreement contained a clause that 


the manufacturer could cancel the | 


business relationship with Myers 
Motors, Inc., for any cause. 

This franchise agreement pro- 
vided that in the event of its 
termination: “Neither party shall 
be liable to the other for dam- 


| ages of any kind or character 


whatsoever on account of any 

termination of this agreement 

provided for in this or the pre- 
ceding paragraph.” 

Later Myers executed a “direct 
dealer’s franchise” with the manu- 
facturer, which constituted Myers a 
direct dealer, as well as a distrib- 
utor. Thereafter, the manufacturer 


Frazer Corp. assumes 
ity to the direct dealer (Myers 
motors, inc.) nor does the direct 
dealer (Myers Motors, Inc.) have 
| any claim of, any kind against 
the Kaiser-Frazer Corp. by rea- 
son of any delay in delivery un- 
der this order for any reason 
| whatsoever.” 

A letter from the manufacturer 
‘co all Frazer distributors said that 
lche number ot cars which would 
ibe available to each distributor 
|was to be determined by the appli- 
cation of three factors: 1. ‘rotal 
uew-car registrations in each dis- 
.ributor’s territory versus the U. 38. 
cocal, for the calendar year, 2. 
‘otal number of dealers or record 
‘in each distributor’s sales area; 3. 
'Changes in_ population, resulting 
trom the war, insotar as can be 
determined rrom current availabie 


statistics, . 
rursuant to the franchise agree- 


| 


age, he pointed out. 


; . REMINDS YOU TO REMIND THEM. This 

“signal file’ cabinet has 60 double 
pockets for filing the signal card which 
matches each customer's record card. Only 
one pocket for “active 
“inactive” accounts— 


tion, if they are over 25 years of 


In this case the testimony showed 











IF YOU'VE BEEN WISHING for an easy, 
inexpensive way to convert “OC- 
casional” customers into steady, 
profitable service business, you'll 
be interested in the new Quaker 
State Remind-O-Matic System.* 

Dealers who have already 
adopted it are enthusiastic, be- 
cause it’s so simple and quick — 
and because it gets results! 

It’s tailor-made to help you get 
more profit out of your service 
department with a minimum in- 
vestment of time, and work. Ask 
your Quaker State distributor for 
full details, or write to Quaker 
State Oil Refining Corporation, 
Oil City, Pa. 
























vice record cards. (Larger outfits available.) folders 
Only one card is required for each customer, 
to record all service calls and reminder con- 
tacts. Tells at a glance everything you need to 
know about each customer’s car. 






” 





you sel 










|invited Myers to ind‘cate how many 





simple follow-up system to 


\ , f / |x'razers, and tor $28,125 tor tailure 
| | to deliver 95 Frazer Manhattans. 

| ‘The higher court refused to hold 

ithe manufacturer liable, and said: 





prepared for the exclusive use of Quaker | 
State dealers. They cover every service 


message Over your firm name imprint, 
‘ ¢t 


REMINDOMAN SYSTEM 





|}menc and tnese orders, the manu- 
saccurer delivered to Myers 18 Kai- 
sers, 68 Frazers and 5 Frazer- 
| wlannattans, 

On March 5, 1947, the manu- 
facturer wrote Myers a letter 
| cancelling the direct dealer fran- 


cars in its “best judgment” it could 





chise and distributor’s franchise 
upon the ground that Myers had 
tailed to maintain a proper place 
ot business and to maintain 
proper service and parts facilities 
and develop the sales area, 
Myers sued the manufacturer to 
lrecover damages of $171,900 for the 
lrailure to deliver 382 Kaisers, tor 
| $303,925 tor tailure to deliver 1,432 


“Without indulging in observa- 
tions as to the fairness or unfair- 
ness of the agreements as to either 
of the parties, the situation pre- 
|sented, simply stated, is that at the 
time that the franchise agree- 
}ments were made plaintiff (Myers 
|Motors, Inc.) became the dealer 
land distributor of defendant’s 
(manutacturer’s) cars in the area 
specified, until either plaintiff chose 
to terminate the agreement or de- 
lfendant terminated it because of 
ithe dereliction on the part of plain- 
tiff to set out in the franchise 
lagreement as a basis for possible 
cancellation. 
| “In the event either of the par- 
ties cancelled the agreement, the 
language could not be clearer 
that the cancellation was to be 
without any recurring or result- 
ing liability on the part of either 
of the parties on account of such 
cancellation .. .” 

“We need not pursue that sub- 
ject further, since it is very clear 
ithe parties agreed that defendant 
(manufacturer) could desist from 
|delivering the automobiles under 
ithe orders for any reason what- 
lever and for as long a time as it 
saw fit, without incurring liability. 
|The franchise agreement consti- 
tuted as much of the entire ar- 
|rangement, or more than the pur- 
|chase orders. Under it defendant 
|/(manufacturer) clearly had _ the 
|right to terminate the entire rela- 
|tionship without liability, which it 
| did.” 








Jobless Tax Payments 


Lowest in Delaware 


TIMELY REMINDERS . . . READY- WILMINGTON, Del.—Savings of 


. approximately $6,000,000 in unem- 

z nae! To gut the om of ployment compensation taxes will 
Se, @ MEEPS CASE HISTORY ON EACH CUSTOMER. your new Quaker State Remind-O- |accrue to Delaware employers this 
This cabinet holds up to 1,000 ser- Matic System, use the 8 direct mail |year under the state’s system of 


|lowering the tax rate of employ- 
ers Whose records show relatively 
ifew layoffs, according to an esti- 
announced by Albert Stetser, 


and the 32 reminder post-cards 


chairman-executive director of the 
Delaware unemployment compensa- 
tion commission, 

Stetser’s estimate was made after 
a national report showed that Dela- 
ware’s average unemployment tax 
rate is the lowest in the nation. 
Only one other state—Texas—has 
%% per- 
2.7 


1. Each carries a different sales 


the same average rate of 


cent. The standard rate is 


percent. 


| the Industry, read by everyone who count 
in America’s No. 1 Industry , . . an est 


*PATENT APPLIED FOR mated more than 100,000 readers weekly! 
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$48.20 and the chemical shares ex- 
ceed the auto group. 





On the Financial Front... 











The chemical industry’s $11,- Chrysler vs. General Motors 

| 200,968,039 places it second, but PRICE RANGES AND RELATED ITEMS 
Uu O oc Ss a ue | also gives it a higher per share Approx. Price Range Price-Earn. Ratios Yield on Aver. Price 
| value—$49.51. On July 31 there Chrysler GM Chrysler GM Chrysler GM 
e | were 1,471 stock issues on the Current. 77 96 6.2* 5.6* 8.7* 9.6* 
| exchange aggregating 2,246,658,172 || 1949... 68-44 73-52 4.5- 2.9 5.0- 3.5 93 12.8 
Pp laces j hem j Air d shares with a total market value | 1948 66-51 66-50 64-49 6.8- 5.2 68 = 2.7 
| 962,000, 118,588. 1947 .... 67-43 66-52 8.7- 5.5 10.5- 8.3 5.2 5.1 
; ; he June 30 figure was 1,465 is- | 80-48 22.8-12.1 45.7-27.3 2.8 of 
By George Deery latest month-end study of auto is-| sues covering 2,236,326,203 shares|| 1941 ........ 36-21 48-28 7.8- 4.5 10.9- 64 10.5 re 
Associate Editor ee total had slipped to} yajued at $80,651,507,423. 1940 ............ 46-26 56-37 10.5- 6.1 = 13.1- 8.6 7.6 8.0 
[HE ups and downs of the stoc.:  . . | At the end of May, a valuation || 1989 ........... 47-26 57-36 IL1- 63 14.1- 9.0 6.8 1.5 
market since the Korea attack, ‘ of $85,624,659,669 was placed on|| 1988 ........... 44-17 54-25 20.4- 8.2  24.9-11.7 3.2 3.8 
as reflected in the average per|()NUY the market value of the/1,465 issues in which 2,225,054,394|| 1987 ............ 67-23 70-28 11.6- 4.0  16.1- 6.5 11.0 7.6 
share price for various groups, |. as and natural gas| shares were listed on a exchange. || 1936 ............ 69-42 17-54 9.7- 6.0 14.4-10.1 10.7 6.9 
show that from a close of $47.09) 347° oe cveline a — a * + fra wise , i 11.7- 3.8  16.1- 12 82 5.2 
on May 31 the price had dipped to Ws eeseees - + + 75 7.8 
aL. | |Purolator Profit 1929 ............ 67-18 92-88 214-53  16.7- 61 $7 0&7 

The fall in prices in July was - *Based on estimated 1950 earnings, dividends and current market price t Deficit. 
at a slower clip with the average Auto —— Aue. 14 Rises Sharply Prepared by Ralph W. H. Geer of Argus Research Corp., New York 6. 
_” . 





price standing at $44.01, a month- | 


loti . ca WF GOPNNOD sve cicescs 691, 67% Earnings of Purolator Products|. ; i 
Secckt Mnchengee PoP aon soon B, iieanne exe 3% 3% | for the first half of 1950 amounted | industries has steadily expanded| Texas Co. Net Drops 
on the Big Board indicates. | General Motors .. 90% 88%, (to $479,688 after provision for fed- | this year, the largest part of the| To $54,310,449 6M I 
For the automotive issues the ex-| "udeem_.......-.- 14% 14% eral income taxes, Ralph R. Layte,|company’s increased business has | “ in onths 
change has a valuation of $6,718,- Kaiser-Frazer dino 7 7% | president, reported to stockholders.|come from orders for automotive |. Texas Co, has reported consol- 
798,073 as of May 31, which had Nash-Kelvinator . . 19% 19 This is equivalent to a net profit | oj] filters and refills,’ Layte stated. idated net income of $54,310,449 
declined to $6,423,501.223 at the Packard ce vsewee s 4 2 4% | of $1.28 per share. No comparative |«gajeg for the six months ending after charges, taxes and reserves 
close of trading June 30. In the Studebaker ....... = 30% | figures are available for the same June 30 aggregated $6,882,525, an — oo a 
a ME ot 6 since ts 10 .10 | period in 1949. Net earnings for the |‘ Seer ear ce per share. This compares with 
Willys-Overland .. 8% 8% | entire year of 1949 were $106,497,| increase of more than 20 percent | $62719,253, or $4.55 a share in the 
Lik O +| k Average for or 25 cents per share. over the monthly average for 1949. corresponding period a year ago. 
ikKes utTIOO 10 Stocks ...... 25.04 24.34 “While demand for filtration| For the entire year of 1949, sales|Net income for the quarter ended 
equipment from a large number of | totaled $10,484,893.” June 30 was $2.20 per share. 





Clark Equipment Chief 
Reports Order Rise 


A rising demand for industrial 
trucks and other transportation 
equipment — apparent since last 
spring—is expected to continue as 
American industry adds military 
production to its already estab- 
lished high rate of civilian pro- 
duction George Spatta, president 
of Clark Equipment Co., said last 
week. 

“Our volume of business is at a 
satisfactory level, and incoming 
orders have increased in recent 
weeks in line with the general ac-| 
tivity in our industry,” he told 
stockholders in announcing an in- 
crease in the company’s dividend 


rate from $2 to $3 a year. | 
* * * 
| 


here’s real News! 


Auto-Lite Net for Half 


Set at $5,187,591 tte to hardtop in 9 
Electric Auto-Lite has reported | 


Pp . 
consolidated net sales of $94,423,555 | oS i . 
and net earnings of $5,187,591, or Reaite 00 X minutes : ve * change 
$3.47 per share, for the first six aes ¢ 
months of this year. This com-| ; ae 
pares with sales of $106,949,904 and | 
earnings of $3,593,707, or $2.40 a 
share, for the like period in 1949. 
It was pointed out that earnings 
in the 1949 period were adversely 
affected by circumstances not un- 
der complete control of the com- 
pany. These included the writing 
down of inventories and the non- 
recurrent cost of moving machin- 
ery and equipment to a new plant. 
Second quarter figures showed 





sales at $56,936,741, approximately oe . . . @ double life for convertibles! trimmed and luxuriously equipped to add dollars to 
a 50 percent increase over the first | 2 With miracle engineered Add-A-Top your sales success and Add-A-Top protection for 
quarter. The difference was due : ; you switch from summery convertible to style- fabric tops means customers stay satisfied. 
largely to labor difficulties in the | : wise hard-top in just five minutes. For there are no Colors are black, cool grey and cream or it paints-up 
automotive industry during the | , a holes to drill, no alterations whatever to make— perfectly with any air-dry automotive paints to please 
early part of the year. : just drop the top, install the boot and slip this any color taste. 

However, this period was used to , dream accessory smoothly, solidly into weather- Available for late Fords immediately, there are 


build up inventories in anticipation 
of increased demand, Royce G.| 
Martin, president and board chair- | 
man, told stockholders. As a result | 


tight position ... and you change back to convert- Add-A-Tops for GM and Chrysler makes just around 
ible anytime! the corner to be ready for fall business—but get the 

Add-A-Top is formed of super-strong Royalite and full story that’s waiting for you now, including 
has a great wrap-around rear window that’s optically particulars on the big profit payoff. Write today, 


earnings for the quarter rose to 
clear and completely shatterproof. It's beautifully we'll forward details immediately. 


$3,558,145, or $2.38 per share. This | 
compares with first quarter earn- | 
ings of $1.09 per share, 

* 


* * 
Budd Profit Pace Continues; 


Income $11,001,104 in Half 


Edward G. Budd jr., president of 
the Budd Co., reported very profit- 
able operations for the first six | 
months of 1950 and high optimism 
about the balance of the year. 
“Sales were $137,649,789,. Profits 
were $11,001,104—$3.06 per share— 
compared with $137,749,081 and $7,- 
316,026 for the first half of 1949,” 
Budd said. 

The company which increased its 
common dividend several weeks 
ago from 25 cents to 35 cents, has 
enjoyed nearly peak capacity in 
the production of auto body com- 
ponents, the greatest part of its 
business, with the exception of oc- 


casional interruptions due to labor 
difficulties, he added. Two =a Heavy rubber and Tate bd 
ae ane a ee ae a lock holds top 





j : PCy Ted PT UTS ae al: Lk a) 
said. The new grey iron foundry waren Easy pee 


in Philadelphia, which will manu- - 
rg.0rf a t4-6 


fr eastern eosembly plants will ATMS E ST SA en CLOSE TCM RMMIMIN boot. 547 West Betrimore 


negin production this month, and| 


the new body components plant in| | 
Gary, Ind., is nearing completion | : - 
and will begin production in ~ s ia abiiats al 


tember. 
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Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 






5 States Previously 
Reported for July 
Arkansas 
Georgia 
Idaho 
Ilinots 
Indiana 
Kansas 
Maryland 
Nevada 
New Hampshire 
New Jersey 
New Mexico 
Rhode Island 
South Carolina 
Utah 
West Virginia 
Wisconsin 


“21 States Reported 

_to Date for July 
Year 

_to Date 


Truck registrations by states are 


released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





8 States Previously 
Reported for July 


Colorado 
Connecticut 
idaho 
Indiana 
Maryland 
Michigan 
Nevada 

New Jersey — 
New Mexico 
North Dakota 
Rhode Island _ 


South Carolina 
Utah — 
Vermont — 
West Virginia 
Wisconsin — 

“24 States Reported 

_te_Date for July _ 


Year 
_to_ Date 
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New Passenger Car Registrations, 21 States for July, 1950-1949 
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The following advertised-delivered prices 
are based on factory retail prices at the 


factories. They include federal 


excise 


taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include _ transportation 
charges, state or local sales taxes or 


optional equipment. 


AUSTIN—A40—4-dr. sed. (Devon), $1,- 


539; stat. wag. (Countryman), 
A#0—-Atlantic conv. manual top, 


$1,649. 


$2,460 


(hydraulic top, $2,634); sports sed., $2,865. 


(Delivered in New York.) 
BUICK—Special series 40—4-dr. 


back sed., $1,941 (deluxe, $1,983); 


tour- 
4-dr. 


jetback sed., $1,909 (deluxe, $1,952); sed. 


epe., $1,856 (deluxe, $1,899); bus. 


cpe., 


$1,803. Super Series 50—4-dr. tourback 
sed., $2,139; 4-dr. Riviera sed., $2,212; 
sed. cpe., $2,041; conv., $2,476; Riviera, 
$2,139; stat. wag., $2,844. Roadmaster 
Series 70-—4-dr. tourback sed., $2,633; 4-dr. 
Riviera sed., $2,764; sed. cpe., $2,528; 
conv., $2,981; Riviera, $2,633 (deluxe, 
$2,854); stat. wag., $3,433. (Dynafiow 
standard on Roadmaster, optional on Spe- 


cial and Super models at $169.20.) 


CADILLAC—-Series 61—-4-dr. sed. 


, $2,- 


866; club cpe., $2,761. Series 62—-4-dr. sed., 
$3,234; club cpe., $3,150; conv., $3,654; 
Coupe DeVille, $3,523. Series 60 Special 


4-dr. sed., $3,797. Series 75—~4-dr. 


7-pass. 


sed., $4,770; 4-dr. 7-pass, Imperial sed., 


$4,959. (Hydra-Matic standard on 


Series 


62 and 60 Special, optional on Series 61 


and 75 at $174.25.) 
CHEVROLET Styleline Special 


4-dr. 


sed., $1,450; 2-dr. sed., $1,403; club cpe., 


$1,408; bus. cpe., $1,329. Styleline Deluxe 
$1,482; 


—4-dr. sed., $1,529; 2-dr. sed., 


club cpe., $1,498; conv., $1,847; Bel-Air, 
$1,741; stat. wag., $1,994. Fileetline Spe- 
celal—4-dr. sed., $1,450; sed. cpe., $1,403. 
Fleetline Deluxe—-4-dr. sed., $1,529; sed. 
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$1,482. (Powerglide optional on De- | $2,882.50. 
models at $94.60.) 


luxe models at $158.50.) 
OMRYSLER 


153.75; 8-pass. 4-dr. sed., 


$2,133.75; 
—4-dr. sed 


$3,069.75; 


761; 





4-dr. 
Imperial —4 
383.75. 

$120.90, 


stat. 


$872. 
$953. 


Royal 4-dr. sed., $2,- 


stat. wag., $3,183 


club cpe., 


Newport, $ 
579.75; lim 
$2,667.25; 

4-dr. sed 


sed., 


wag. 






-, $3,196. 


$2,348.50; 


. 75, 


2.875; club cpe., 
Windsor 
S-pass, 4-dr, sed., 
2,327.50; conv., $2,- 


2,656.50; Traveler, $2,- 


club cpe., $2,641, 


$3,080 


Super 


50; stat. 


Sports), $925. 


DeSOTO— Deluxe——4-dr._ sed., 


8-pass, 4-dr. sed 


sed,, 


885.25; 


$2,196.25; 


$2,783; 
; Newport, $3 
Newport, $4,02 


1 







(deluxe, 


2-dr. sed., $882; 
, $915.50; roadster 


2-dr.  sed., 


-, $2,698.75; 
$1,998.75; Carry-All, $2,213. 





8-pass, 4-dr. 
club cpe., $2,178.25 


600.50; Sportsman, $2,511.25 
$3,115.25; 
Hydraulic Shift standard on Custom, op- 





Suburban, 


tional on Deluxe at $120.90.) 
DODGE—Waytarer—2-dr. 


roadster, 





: stat. wag., 


$3,201.25. (Tip-Toe 


New 


57.75. 


5; lim 


Saratoga-—-4-dr. sed., 


Yorker 


club cpe., $2,756.75; 


Town 


. Imperial 
.201), 
-dr. sed., $5,278.7 
(Prestomatic optional on Royal at 
standard on other series.) 


CROSLEY 


Crown 
i. a 


conv., $882; 


$951; 


(Hotshot), 


conyv,, 


wag., $984; roadster (Super 


$2,008.75; 
club cpe., 
Custom—4-dr. 
sed., $2,- 


conv., $2,- 


sed.,, 


$1,744.50; bus. cpe., $1 


Meadowbrook—4-dr. sed., $1,865.75. 
net—4-dr. 


sed., 


$2,634.25; club cpe., 
$2,346; 


sed., 


$1,944.75; 


8-pass, 


$1,931; 
Diplomat, $2,240.75; 


stat. 


$1,755; 
,628. 75. 
Coro- 
. 4dr, 
conv., 
wag., 





Current Prices on New Automobiles 


cpe., $1,889. Deluxe—4-dr. 


sed., 





$1,507; Suburban, $1,855 (Special, $1,- 
960.75); bus, cpe., $1,385.75. Deluxe P20 
|4-dr, sed., $1,566; club cpe., $1,534.25 
|Special Deluxe P20--4-dr. sed., $1,644; 
;club cpe., $1,617.50; conv., $1,997; stat. 
wag., $2,387. 


(Gyro-Matic optional on Coronet | utility, $2,089; 2-dr. utility, $2,039; bus.| PpONTIAC—Chieftain Six—4-dr. sed., $1,- 


$2,099; |745 (deluxe, $1,840); 2-dr. sed., $1,694 
, $2,069; 4-dr. | (deluxe, $1,789); club cpe., $1,694 (deluxe, 


cpe.. $1,332.50, | Utility, $2,199; 2-dr. utility, $2,149; bus. | $1,789); conv. deluxe, $2,122; Catalina de- 


$1,545; 2-dr. | CPe-, $1,999. (Hydra-Matic optional on all | juxe, $2,000 (super deluxe, $2,058); stat 


FORD—Deluxe Six—4-dr. sed., $1,471.50; | 2-4. sed., $2,049; club cpe. 
2-dr. sed., $1,424; bus. 
Deluxe Eight — 4-dr. sed., - 
sed., $1,497.50; bus. cpe., $1,419. Custom | Models at $158.61.) 
Deluxe Six—4-dr. sed., $1,558; 2-dr. sed., LINCOLN — 4-dr. sed., 


$1,511; 
027.50. 
$1,637; 
$1,595; conv., $1,948; Crestliner, $1,710.50; 


stat. 


cloth), $1,040; 
$1,077; 
} ered in New York.) 

FRAZER 
$2,399. 


wag., 


2-dr. 


2-dr. 


club cpe., 


sed., 


$1,511; 


$2,106.50. 
FORD OF BRITAIN 


4-dr. 
(Hydra-Matic optional on all mod- | sed., $1,738; 2-dr. sed., $1, 
$1,735; bus. cpe., $1,633. Statesman Cus- 


els at $158.61.) 
HILLMAN MINX 


conv 


+, $1,745; 


4-dr. 
sed. 


stat. 


sed, 
(Anglia), 


4-dr. 


(Prefect, leather), 
$947. (Deliv- 


stat. wag., $2,-|cpe., $2,528.50; Lido, $2,721. 
Custom Deluxe Eight—4-dr. sed., |—4-dr. sed., $3,239.50; club cpe., 
$1,589.50; club cpe., |conv., $3,949.50; Capri, $3 


wag., $2,264 (deluxe, $2,343); bus. cpe., 


$2,575.50; club | $1,571. Chieftain Eight—4-dr. sed., $1,813 
Cosmopolitan | (deluxe, $1,908); 2-dr. sed., $1,763 (de- 
$3,187; | luxe, $1,858); club cpe., $1,763 (deluxe, 


.405. 


(Hydra- | $1,858); conv. deluxe, $2,190; Catalina de- 
Matic optional on all models at $174.25.) | luxe, $2,069 (super deluxe, $2,127); stat 


MERCURY—4-dr. sed., $2,032; Model 72 | W88.,, $2,332 (deluxe. $2,411); bus, | cpe. 


stat. wag., $2,560.50. 
NASH—Rambler Custom 


conyv., 


sed. (Prefect, | club cpe., $1,979.50; Model 72-A club cpe., 
$1,875; conv., $2,411.50; Monterey, 


$1,640. Streamliner Six-——4-dr. sed., $1,724 


2146: (deluxe, $1,819); sed. cpe., $1,673 (deluxe 


| $1,768). Streamliner Eight 4-dr, sed 
_ | $1,792 (deluxe, $1,887); sed. cpe., $1,742 
$1,808; | (deluxe, $1,837). (Hydra-Matie optional on 


sed., $2,359; Vagabond, | stat. wag., $1,808. Statesman Super 


ered in New York.) 
HUDSON 


$1,933; 
conv., 


933; 


2-dr, 


conv., 
$2,189; 2-dr. 


sed., $2,365.50; club cpe., $2,341.25; conv., 


sed., 


$2,893.25. 
models at $199.31.) 
KAISER — Special — 4-dr. sed., $1,989; |els at $158.50.) 


2-dr. sed., $1,939; club cpe., $1,959; 4-dr. 


2-dr. 


sed., 
$2,428; 
Pacemaker Deluxe 


Pacemaker 
$1,912; 
bus, 

4-dr. 


$1,927.75; 


sed., 


4-dr. 


wag., $1 


713; 


sed., $1,495; | tom—4-dr, sed., $1,897; 2-dr. sed., 


sed., $2,064; 2-dr. sed., $2, 


- 4-dr. sed., | $2,060. Ambassador Custom 
club ecpe., $1,- | $2,223; 2-dr. sed., $2,198; 
cpe., $1,806.50. |219. (Hydra-Matic optional on Ambassa- sed., $1,565.50; club cpe., $1,591.75; bus 
sed., $1,959.25; | dor models at $158.50.) 


club cpe., $1,959.25; OLDSMOBILE — Series 88 
conv., $2,443.75. Super Six—4-dr. sed., $2,- | $1,978 (deluxe, $2,056); 2-dr. 
105; 2-dr. sed., $2,068; club cpe., $2,101.75; 
$2,628.50. 


039; 


4-dr. | all models at $158.50.) 


club cpe..| RENAULT — 4-dr. sed., $1,035. (Delis 


$1,872: ered in New York.) 





,797. (Deliv- | club cpe., $1,894. Ambassador Super—4-dr. STU DEBAKER—Champion Custom—4-dr 
club cpe., | sed., $1,519.25; 2-dr. sed., $1,487.50; clut 
— 4-dr. sed.,|cpe., $1,513.75; bus. cpe., $1,419. Cham- 


club cpe., $2,-| pion Deluxe—4-dr. sed., $1,597.25; 2-dr 


— 4-dr. sed., 
sed., ” ~ 
(deluxe, $1,998); sed. cpe., $1,904 (deluxe, |°P@-, $1,576. Commander Deluxe — 4-dr 


cpe., $1,497. Champion Regal Deluxe 
4-dr. sed., $1,676; 2-dr. sed., $1,644.50 
$1,920 club cpe., $1,670.75; conv., $1,981.25; bus 


Super Eight—4-dr. sed., | $1,982): club cpe., $1,878 (deluxe, $1,956); | S€4., $1,902.50; 2-dr. sed., $1,871; clut 

152; ‘club cpe., $2. |sonv. $2.204; Holiday, $2,162 (deluxe. $2. | CPe-, $1,897.25. Commander Regal Delux: 
185.75. Custom Commodore Six—4-dr. sed., | 267); stat. wag., $2,520 (deluxe, $2,662). |—‘4-4r. sed., $2,023.75; 2-dr. sed., $1,992 
$2,281.50; club cpe., $2,257.25; conv., $2,-|Serles 98—4-dr. sed.. $2,299 (deluxe. $2,-| Club cpe., $2,018.25; conv., $2,328.50. Lan 
809.25. Custom Commodore Eight — 4-dr. |393); 4-dr. town sed., $2,267 


$2, 


( Super-matic optional on all|/conv., $2,772; Holiday, $2,383 
$2,641). (Hydra-Matic optional on all mod- | $1,492.82; stat. wag., $1,604.27 (four 


(deluxe, 
$2,361); sed. cpe., $2,225 (deluxe, $2,319); optional on all models at $201.25.) 
(deluxe, WILLYS-OVERLAND—Four — Jeepste: 


Cruiser—4-dr. sed., $2,186.75. (Automati« 


wheel-drive, $2,010.22), Six—Jeepster, $: 


PLYMOUTH — Deluxe P19 — 2-dr. sed., | 597.75; stat. wag., $1,688.52. 


ay 


Ez 


re 
ni 


ni 
pr 
ay 
pr 
im 
ye 


par 





prod 
no re 
tield 
built 
silea 
omp 


Wher 
uses 

the p 
stroke 
epplis 
the si 
stroke 
tric t 
applic 
Sul*s 








i 
9 


0 
st 
31 
9 
2 
19 
A} 
0 


7 
)3 


9 
30 
2 
8 
5 
8 
‘| 
1 
33 
0 


)3 


5 
9 


14 
9 
30 
5 
1 


i 
9 


3 


05 





FOB FACTORY 


AUTOMOTIVE NEWS, AUGUST 28, 1950 


Plating Problem Arises 
From Nickel Rationing 


(The opinions expressed herein are those of Columnist Allien and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


LLOCATION of nickel on the basis of 65 percent of aver- 
age consumption over the first four months of this year, 
coinciding almost exactly with the outbreak of hostilities in 
Korea, has created a critical situation for electroplaters, in- 
cluding both plating departments of the auto companies 


and outside suppliers of plat- 
ed parts. 

The average passenger car 
requires about three pounds of 
nickel for plated parts, most speci- 
fications calling 
for a base plate 
of 0.0015-inch of 
nickel and copper 
combined (most 
of which has 
been nickel), with 


ium over it. 

Reason for 
the slash in 
nickel alloca- 
tions is said to 

A. H. Alien be the neces- 
city for diverting additional 
amounts to government § stock- 
piling, requirements for this ac- 

count running to about 1,000,000 
pounds a month. Military re- 
quirements for nickel are prin- 
cipally special alloys for jet en- 
gines and other aircraft com- 
ponents, stainless steel for air- 
craft, armor plate and _ other 
high-alloy§ steels for combat 
equipment. 

A continuing high rate of auto- 
mobile production makes it impera- 
tive to make some change in plat- 
ing techniques if the reduced rate 
of nickel supply is to prevail. One 
possibility is to reduce the thick- 
ness of nickel by, say, one-half and 
substitute copper for it, giving the 
copper a thorough buffing before 
the chrome flash. The trouble here 
is that some authorities claim 
nickel thickness under 0.001-inch 
will not give adequate corrosion 
protection, no matter how much 
copper is deposited on top. Beyond 
that, major changes in plating 
tanks, conveyors and_ electrical 
equipment would be involved. 


Another plan would be to sub- 
stitute painted parts for those for- 
merly plated. This was done dur- 
ing the last war, but the difficulty 
is that the public wants lots of 
chromium and might back away 
from any substitutes. 

No stone is being left unturned 
to get hold of additional nickel 
supplies. Platers are gobbling up 
nickel scrap and paying fancy 
prices for it. Some nickel is 





available from Norway, and ap- 
proximately 1,300,000 pounds was 
imported from that source last 
year by platers. 


One of the larger motor com- 
panies recently bought 10,000 








METAL 
production up to 50 percent, 


DRAWING PRESS — Increases in 
with virtually 


no rejects, has recently been proven in the 
tield with a new mechanical metal model 
built by Hydraulic Press Mfg. Co., Mount 


silead, O. This production record was ac- 
omplished during several initial runs of 
5,000 difficult parts. the company states. 


Whereas the conventional mechanical press 
ses an eccentric or crank stroke equal to 
the press stroke, in Twin-Power the eccentric 
stroke is less than half of the press stroke, 
epplied only to the lower or work part of 
the stroke. the first or approach part of the 
stroke is made independently of the eccen- 
tr'c by means of fluid action, it adds. The 
application of the short stroke eccentric re- 
sul‘s in an increase in strokes per minute. 


a flash of chrom-| 


o>————_- - 


|pounds of pure nickel Chinese 
‘coins from the Nationalist govern- 
ment in Formosa, plus a couple of 
| brokers who got into the deal. The 
price was well over double what 
nickel anodes bring in this coun- 
try, but at least the move rein- 
forced nickel supply, if only to a 
limited extent. 

Almost as critical as nickel is 
|chromic acid, a vital ingredient of 
chrome-plating baths. Strikes in 
four alkali plants, now in their 
third month, have reduced the sup- 
ply of this acid to a trickle, and 
platers are being rationed from in- 
ventiries. 


| 


* + * 


Credit or Blame 


MOUNT of creative work ap- 
“% plied to the development of a 
simple thing like a hood ornament 
is often amazing and certainly not 
generally realized. Take the new 
jet-wing ornament on the Packard 
200 models for 1951. Three separate 
groups of designers started out on 
this project. 

Ed Macauley’s styling section at 
Packard sketched up a number of 
ideas. Industrial Designer Don 
Mortrude contributed his concepts, 
and Del Prance of the Briggs styl- 
ing department supplied additional 
ideas. Ultimately there were more 
than 20 ideas submitted for the 
momentous new hood ornament. 

Weeks of critical consideration 

narrowed them down to about 
five, and it was decided to take 
a vote of the Packard operating 
committee on a final selection. 
When the result was tabulated, 
it was found that the Macauley 
concept was favored only by W. 


'6 UN Subians 
Study for Week 
At Willys Plant 


TOLEDO.—Six representatives of 
the United Nations’ field service 
last week took a seven-day course 
in the Willys-Overland mechanic’s 
service school. 

Carey Seward, acting chief of 
the field service, who made the an- 
|/nouncement from UN headquarters 
at Lake Success, N. Y., said the 
six men attended the Willys school 
as part of a general orientation 
|course including maintenance and 
|operation of motor vehicles, train- 
ing in radio communication and 
maintenance and service on UN 
radio equipment. 

Heading the group was a mem- 
ber of the regular guard force at 
UN headquarters, W. McNerney, 
Valley Stream, N, Y. Others in- 
cluded P. J. Duch, Toronto, radio 
operator; M, J. Lang, Melbourne, 
Australia, radio technician; J. M. 
Lien, Queens Village, N. Y., radio 
operator; A. A. Schachter, Shef- 
field, England, radio officer, British 
Merchant Marine; and A. Spiro, 
Bronx, N. Y., radio operator. 

Before their present assign- 
ments the men were attached to 
various UN missions in such coun- | 
tries as Korea, Libya, the Balkans, 
Somaliland and Pakistan. 

Dean A. Walters, Willys service 
manager, pointed out that all of 
his guests were radio operators | 
who attended classes 
service methods of the wartime 
Jeep, modernized to meet their 
peacetime needs as part of the UN | 
vehicular equipment. 

The classes, embracing technical 
instruction and 85 percent prac- | 
tical service operation, were under 
the direction of Keith I. Thayer, 
Willys assistant service manager, | 
and met each morning throughout 
the session. Emphasis during the 
course was laid on engine assem- 

















H. Graves, engineering vice-pres- 
ident, and Karl Greiner, sales 
vice-president, 

However, with the backing of two | 
such key divisions it was not con-| 
sidered advisable to override them 
and the jet-wing motif was the} 
final choice. If it doesn’t click, 
Graves and Greiner will take the 
blame. 

Incidentally, Packard's “dying 
swan” hood ornament, used on the 
300 and 400 jobs and carried over | 
from 1950, has been going some- 
where besides on Packard cars, 
since the company has _ received 
hundreds of field orders for the 
bird, well beyond any possible re- 
placement requirement. The hunch 
is that the “hot-rod” boys have 
been buying them to decorate their 





| souped-up 1932 clunkers. 


* + a 

Coke Strike 

~TRIKE at a Detroit-area coke- 
\’ oven plant, starting Aug. 1, has 
put a serious crimp in the supply 
of foundry coke. Smaller gray iron 
foundries have been hit the hardest 
since they had no inventories to 
speak of and are faced with com- 
plete shutdowns. Automotive foun- 
dries may feel the pinch before 
long, although alternate sources 
might be able to make up the de- 
ficiency. 


England Studies 
Stator Blades 


FARMINGDALE, N. Y.—Bi-me- 
tallic gas turbine stator blades, 
having aluminum alloy roots for 
easy machining, are under study 
in England, according to an an- 
nouncement of Wellworthy Pistons, 
Ltd., holder of the British license 
for the molecular bonding of alum- 
inum to steel by means of the AI- 
Fin process. 

Primary object of the study is! 


~ 
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SILVER ALLOY BRAZING—The trend, where 
volume production is involved, is toward 
almost complete mechanization by means of 
heating equipment with indexing tables or 
conveyor lines, by parts positioning through 
jigging arrangements and by preplacing the 
silver brazing alloy in wire ring or other 
prefabricated forms, according to Handy & 
Harman, 82 Fulton St., New York. In the 
example shown here, stamped steel roll 
backs for door locks are fluxed and as- 
sembled by the operator with a tiny square 
of Easy-Flo placed between the teeth of the 
roll backs. 


the development of a rapid, eco- 
nomical method of manufacturing 
compressor stator assemblies. Well- 
worthy is licensed by the AI-Fin 
division of the Fairchild Engine 
and Airplane Corp., developer of 
the patented molecular bonding 


process. 
+ * 


Conn. Rubber Co. Finds 


New Use for Orlon 


NEW HAVEN, Conn.— Use of 
DuPont's new fabric Orlon as a 
diaphragm material has been de- 


| veloped by the Connecticut Hard 
Rubber Co. 


The product, 
Cohrlastic 3500 series, is said to 
have the properties of imperme- 
ability, heat and cold resistance, 


in the} 
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good dielectric strength, high ten- 
sile and extreme flexibility. 

The company supplies Cohrlastic 
3500 as a fabric .010 inches thick, 
.017 inches thick or in the form of 
finished diaphragms. 

* * 


Cranes Described 


DETROIT.—An eight-page illus- 
trated booklet, showing a _ wide 
range of installations of overhead 
electric traveling cranes, has been 
published by Northern Engineering 
Works, 2615 Atwater St., Detroit. 


National Plan 
Is Established 


For Tank Output 


DETROIT.—The U. S. has been 

divided into five geographical areas 
in which tank construction will be 
undertaken, according to Col. David 
J. Crawford, commander of the De- 
|troit Tank Arsenal. 
The colonel, who previously an- 
/nounced the Cadillac tank-building 
contract, said prime contracts, in 
jthe form of “letter orders,” have 
been awarded for tank construction 
in an undisclosed number and 
value. 

Present contractors are: Cadillac, 
at Cleveland; International Harves- 
|ter at Melrose Park, Ill.; American 
|Car and Foundry Co., Berwick, Pa.; 
Pacific Car and Foundry, Renton, 
Wash., and Massey-Harris Co., 
Racine, Wis. 

Col. Crawford advised the small 
businessman who is looking for 
supplier contracts to make applica- 
|tion directly through the prime 
contractors. He said the Cadillac 
|light-tank contract will give jobs 
'to about 600 suppliers. 

Chrysler has given’ invaluable 
assistance in the Army’s “phase 
| one” planning for M-46 medium 
tank production, Col. Crawford said. 








Our TRUCK SEAT Replacement KITS 


are now available in various types! 


TRUCK DEALERS ! ! ! 


FLEET OPERATORS ! ! ! 


‘Now you can buy Koroseal cushion covers without buying the entire kit! 
‘Product of the B. F. Goodrich Co., Koroseal is the tough, flame resistant 


transportation upholstery. 





BEFORE 


ment. 


"It's Universal" 
fits— FORD 
DODGE 
CHEVROLET 
GMC 
REO 
INTERNATIONAL 


Tailor Made 
Easy to Install 





AFTER 


@ STANDARD KITS of lightweight Koroseal for low cost light duty replace- 


@ CUSTOM KITS of heavy Koroseal for heavy duty. 

@ STANDARD KOROSEAL COVERS, only, 1 seat & 1 back cover. 

@ CUSTOM KOROSEAL COVERS, only, 1 seat & 1 back cover. 

@ DELUXE CUSTOM SETS, heavy duty Koroseal covers with foam rubber 


| 
| 


toppers. 


Kits contain seat and cushion covers, cotton pads, coil springs, tie spring assemblies, 
"C" clips, hog rings and channels for complete spring rebuilding. 


NO COVERS. 





bly and correct servicing procedure. 


FORD e 


KARDEK CORPORATION 
6432 Cass Ave. Detroit 2, Mich. 


FOR asset wad dxa 
Gentlemen: Please rush bulletin and prices ADDRESS 
on your truck seat replacements. MI 99.8 BS ot fA Sel 


ODGE - 


CHEVROLET - 


GMC - 


INTERNATIONAL e¢ 


in advance | Accessory kits contain cotton pads and all the other parts plus hog ring pliers, but 


REO 


X\ 
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Miami Commission Avoids 


Sunday Closing Issue 
MIAMI.—Miami city commission- 
riers who first voted and then re- 
|pealed an ordinance providing for 
auto inspections by private ga- 
rages, as advocated by the Miami 
Automobile Dealers Assn., have 
|ducked a proposal by the Miami 
Used Car Dealers Assn. for an 
lordinance requiring the closing of 
|all used-car lots on Sundays. 
| Members of the commission sug- 
gested that the dealers should be 
GLASS IS USED EXTENSIVELY—This is Murphy Motors (DeSoto-Plymouth), Culver City,/able to police their own ranks. 
Calif. The entire first floor is inclosed in glass, above and below the protective marquee. | However, 
| Watson jr. advised that the car lot 
operators were violating the “blue 
laws” enacted by the city in 1917, 









ALL 


nat eeiaeseelamealieal 
es 


least expensive 


AUTOMOTIVE NEWS WANT ADS have been proven the quickest, 
See 


method of reaching the men who want what you have or have what you want! 
the back pages of this issue. 


CREATIVE ENGINEERING 


Products 
WIV KY 1) 


Used-Car Notes 


City Attorney John W. | 


which require all 
business establishments to close 
except drug stores, book stores, 
barber shops and fish and meat 
dealers. The ordinance is generally 
ignored, but the 


group indicated it might make a 
test case against “the scattered 
minority” of used-car operators | 


|who refuse to close on Sunday. 


Public Service TV Program 
Sponsored by Chicago Assn. 


CHICAGO. — A _ new television 
show, “The State’s Attorney 
Speaks,” is sponsored by _ the 


Greater Chicago Used-Car Dealers 
Assn. The half-hour program in- 
cludes a show which exposes dif- 


GEARED TO QUANTITY PRODUCTION 


BRAKES 


Producing 75 million brakes is a remarkable 
accomplishment even in these days of large numbers and mass 
production methods. This remarkable record is made possible 
because Bendix Products Division has such things as — 


A quarter century of specialized experience 


Recognized engineering excellence 


PRODUCED FOR THE 


Research that has set the pace 


in design development 


AUTOMOTIVE INDUSTRY 










quantity production can do. 


cts 
BENDIX division * 
Export Sales: Bendix 
Eclipse of 


& 


SOUTH BEND 


International Division, 72 Fifth 
Ave., New York an’ * Canadian Sales: Bendix- 


OTCEERER 


Proved manufacturing skill and capacity 
Overwhelming endorsement of the 
automotive industry sy ag? 4 
Manufacturers who put their braking problems up to Bendix ave 
—regardless of the type /@f vehicle—soon see what this = 
matchless experience in the fields of creative engineering and 
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BUILDERS 
OF THE BASICS 
OF BETTER 


MOTOR VEHICLES 














mercantile and | 


used-car dealers | 


| ferent types of rackets and twe 
| public service features. 

A safety slogan contest, whicl 
| will be co-sponsored by the Greater 
Chicago Safety Council, will be held 
weekly. Prizes will be given to the 
winners. 

The dealers will also try to re- 
tard scare buying by stressing the 
fact that there is now a plentiful 
supply of used cars. 

The program appears every Mon- 
day night from 7 to 7:30 on 
WGN-TV. 


* o > 


Darling Chartered 


| SOUTH GLENS FALLS, N. Y. 
Articles of incorporation were filed 
with the office of the secretary of 
state for Kip Darling Used Autos 
Inc., garage business. Capital stock 
was listed at 100 shares no par 
value. Directors: Clifton Darling, 
South Glens Falls; Virginia Heins, 
and Ruth Thomas, Glens Falls, 
| ae 2 


* + * 


Hooksett U. C. Building 


Destroyed by Blaze 
HOOKSETT, N. H.— (UTPS) 
The used-car firm opened here sev- 
eral months ago by Roland Leves- 
que, of Milford, has been destroyed 
by fire with a loss estimated at 
/$8,000. Three of 15 automobiles 
|parked in the yard were damaged. 

The entire contents of the two- 
|story frame building were de- 
|stroyed. Explosions believed to 
j|have been caused by paint, auto 
gas tanks and oil hampered fire- 
jmen in battling the spectacular 


| blaze. 
} 7 + * 


| 
| Stolen License Report 


| Tags Used-Car Dealer 


| CLEVELAND. — Used-car dealer 
| James Wallace notified police here 
|that someone had stolen a set of 
license plates from him. A few 
days later, however, a_ recount 
showed that the plates were still 
in the company office, but Wallace 
|failed to tell police. 

That night as Wallace drove a 
prospective buyer around the block, 
|he was nabbed by the police. Wal- 
| lace had used the reported “stolen” 
|plates and had to spend the night 
in jail. The buyer was released. 

* 


Riverside Opened 


SAN ANGELO, Tex.—Riverside 
Motor Sales, a used-car firm, has 
been opened here on a lot 200 by 
350 feet. The firm is owned by 
Homer Nickel, Charlie Floyd and 
Don Brewer. 

* o o 


Modern Opens Lot 


NEW WESTMINSTER, B. C. 
Modern used cars, Ltd., has opened 
its new premises at 315 Twelfth 
|St. The firm is headed by Claude 


| Larson and Keith Deacon. 


Anti-Freeze Firm 


To Stop Claims 


WASHINGTON. — The Federal 

Trade Commission last week ac- 
cepted from Leo A. Sauer, trading 
as V-O Mfg. Co., Hollywood, Calif., 
a stipulation to discontinue certain 
representations in connection with 
|the interstate sale of V-O anti- 
| freeze, 
Under the provisions of the 
|agreement Sauer agrees to stop 
|claiming that V-O prevents rust 
| or protects automobile cooling sys- 
|tems against freezing or against 
| clogging from rust formation; that 
it is the permanent type and will 
not evaporate or boil away; and 
that it will not damage metal or 
|Tubber parts of an automobile 
cooling system, 

The stipulation was approved by 
| the commission in accordance with 
jits policy of encouraging law ob- 
|Servance through cooperation in 
;certain types of cases where there 
has been no intent to defraud or 
mislead, it was stated. 





Tested on Tractor 
AMARILLO, Tex.—Farm tractor 
|tests of the new Russell carburetor 
conducted here recently proved in- 
conclusive when the carburetor 
| outdistanced a standard competitor 
|but not enough to be either con- 
}clusive or significant. 
In the tests a tractor with the 





Russell carburetor went about 50 
yards farther than a_ standard 
machine. Each tractor burned 2 


gallons of gasoline. 
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Two New Mags 


Two new magazines, Saga and 
Good Cooking, published by Mac- 
fadden Publications, have made 
their newsstand debut. Macfadden 
|has employed extensive research 
|and laid a thorough-going editorial 
}and promotional foundation for the 
|launching of these two new maga- 
izines, it states. Saga is designed 
for the adventure field. David 





Affecting Factories and Dealers . . . 
Auto Advertising 


By George Deery |a year of exploration of the sub- | 

Associate Editor ject by the bureau’s 26-man plans 

An allout drive by newspapers to| committee of advertising directors | 
enlist the nation’s district sales|,nq newspaper representatives, | 
managers, distributors and retailers |. nder the direction of a special | 


CORES O82 Oe 


i el i i ld 


a 


a 


as active proponents of national ‘ f 
newspaper advertising for the man- | committee headed by C. L. Foun 
ufacturers whose products they sell, | t@!”, 


of advertising, American News-/|gencer Journal. 
paper Publishers Assn. | Acknowledging that newspapers 
Keynote of the new national | have just recorded, in 1949, “a com- 
newspaper effort was sounded in | petitive victory of historic propor- 
New York at the summer con- |tions,” passing magazines to be- 
ference of the Newspaper Ad- | come the No. 1 national advertis- 
vertising Executive Assn. by John |ing medium from the standpoint of 
C. Ottinger jr., the bureau’s di- | advertisers’ division of their dollar 
rector of promotion, who un- | investments, Ottinger declared that 
veiled to NAEA first copies of |“on one very critical part of the 
the Bureau’s new brochure, ad- |national advertising battlefield, 
dressed to newspaper executives, |we’re taking a hell of a beating. 
“More Profits from National Ad- “Sure,” he went on, “news- 
vertising: A Plan of Action.” — are ie in Saar = 
The new program, Ottinger told| Verusing as, by now, pretty nearly 
the convention, is the product of| everybody knows. But in the light 
aiecaaae —— —| of your plans committee’s far- 
sighted thinking, this record sim- 
ply isn’t good enough. We’re 
ahead of magazines by not much 
more than a nose. Network radio 


Dodge Truck Movie 

A new all-color sound film en-| 
titled Power-Wagon is being re- 
leased by Dodge to its 4,000 dealers 
for free showings 
to agricultural 
and business 
groups. L. F. 
VanNortwick, di- 
rector of truck 
sales, announced 
that the film is 
the story of the 
all-purpose four- 
wheel-drive Pow- 
er-Wagon from 
its inception as 
a military vehi- 
cle to its present- 
day civilian usages, which cover 
many industries and types of work. 
The first half of its film shows its 
use in forest fire control, flood con- 
trol, in rural electrification and 
general construction. The second 
half shows practical uses of the 
vehicle on the farm. 

The 75-minute movie has been 
divided into two parts, with each 
half comprising a complete movie. 

* + + 


Newspaper Know-How 


Millions of radio listeners from 
coast to coast last week were 
given the unique opportunity to 
eavesdrop on a little-known but 
vital function of the newspaper 
business—the editorial conference. 
Featured on the 15-minute record- 
ed program, “Americans, Speak 
Up!” were two top stars of the 
New York Journal-American. They 
were E. F. Tompkins, its chief edi- 
torial writer, and its cartoonist, 
Burris Jenkins jr. The work of 
both appears in Hearst newspa- 
pers throughout the nation. 

Theme of the broadcast was to 
show the teamwork of ideas re- 
sponsible for such full-page edi- 
torials as the recent feature en- 
titled “The Tyranny of Liberalism.” 

* * * 





L. F. VanNortwick 


Pontiac Alerts Dealers 

To thoroughly acquaint the en- 
tire Pontiac dealer organization, 
and all field sales personnel with 


ALSO PICK 


AS “BEST” 


overall advertis- 

ing strategy, the 

division is. mail- ADVERTISING MEDIUM 
ing them one 

aneirs advance More than 700 new car 


newspaper, maga- 
zine and trade 
paper advertising 
proofs. Advertis- 
ing Manager B. 
B. Kimball said, | 
‘‘Those who 
should know 
themes of nation- 





B. B. Kimball 
al ads to be used can keep ahead 


of material scheduled to be pub- 
lished. They watch for it, talk 
about it and refer other people to 
it. Benefits are numerous.” 

The portfolio for the month is 
mailed with the monthly dealer 
newspaper, The Pontiac Chieftain, 
because readership of this organ is 
considered highest of all central 


office mailings, the division states. 
. +o + 


Brown with Redbook 

Robert V. R. Brown has been | 
appointed associate articles editor 
of Redbook Magazine, according to} 
Wade H. Nichols, editor-in-chief. 
Brown previously was an editorial 
writer for four years with the} 
Manitowoc (Wis.) Herald-Times. '! 





advertising director of the | 
has been launched by the bureau | Lancaster (Pa.) New Era & Intelli- 





Dealers 


DEALERS OF OTHER CARS 


dealers in New York City 
and its suburbs participated 
in this survey. By more than 
2-to-l they pick The New 
York Times over any other 


newspaper as the “best” 
medium for new car adver- 


tising in this market. 








Dressler, formerly executive direc- 
tor of the New York State division 
of parole, is its editor. 

Heading the staff of Good Cook- 
ing is Editor Jacobo Muchnik, for- 
mer publisher and editor of the 
Argentine magazine Mucho Gusto 
and other Spanish-language period- 
icals. Elizabeth Broome Silverman, 
formerly of Woman’s Day, is man- 
|aging editor and the food editor is 
| Virginia Schaeffer, former New 
| York publicist of women’s prod- 


ucts. 
+ * * 


LAWLER MEETS LAWLER AT ALEXANDRIA (VA.) KIWANIS AFFAIR—When N. H. Lawler, Sideview 
Nash director of advertising and sales promotion, was quest speaker at the club's luncheon 
in his hometown, his 82-year-old father, E. N. Lawler, was also an honored quest. Left to 


right: N. F. Lawler, E. N. Lawler and Harold Polk, club president. 


is still powerful. And TV is still 
coming up strong from behind. 
“Yet, worst of all, we’re taking 
this licking at the very point where, 
in the nature of things, we ought 
to be invincible—on our local fronts 





where in terms of manpower we 
outnumber the competition by as | 
much as 100 to 1, where in terms | 
of potential influence we outmatch | 
the competition by a ratio that | 
literally approaches infinity.” | 


Jim Adams, president of Mac- 
Manus, John & Adams and writer 
of Cadillac advertising for many 
years, is profiled in Advertising 
Agency for August, The article 
reveals that Adams has person- 
ally written more than a hundred 
million dollars worth of advertis- 
ing copy. 


in New York pick 


The New York Times 
almost 2-1 as the 
“best” advertising medium 


Yes, that’s what a new survey among Buick dealers in New York 
City and its suburbs shows... an independent and impartial survey 
conducted by John Felix Associates, Inc. 


In the survey, Buick dealers were asked “Which three New 
York newspapers do you consider the best for new 


car advertising?” 


THE NEW YORK TIMES 


By a wide margin, they picked The New York Times first... 
more Buick dealers making The Times first choice than 
the next two newspapers combined. 


Buick dealers in New York, the world’s biggest automobile 
market, are hard-headed, sales-tested business men. When they 
pick The New York Times as the “best” advertising medium, they 
are speaking from intimate, first-hand experience. 


It’s an experience shared by the whole automotive industry. 
That’s why The New York Times is the leading automotive adver- 
tising medium in this market...and why extra advertising in The 
Times should pay off for you, quickly and economically, in extra 
sales and extra profits. Find out all about it today from our Detroit 
office in the General Motors Building, TRinity 3-3800. 


Che New fork Cimes 


“ALL THE NEWS THAT‘S FIT TO PRINT” 


NEW YORK. 229 WEST 43rd STREET > 
DETROIT: GENERAL MOTORS BUILDING + 
612 SOUTH FLOWER STREET + 


LOS ANGELES 


SAN FRANCISCO 


BOSTON. 140 FEDERAL STREET - 


SAWYER-FERGUSON-WALKER CO., 


CHICAGO: 333 NORTH MICHIGAN AVENUE 
SAWYER-FERGUSON-WALKER CO., 
RUSS BUILDING 








_ 
ewe 
were 











| Tove your ha 


NN 





. 





Here’s another of the popular Nash human in- 
terest posters that warm a spot in everyone’s 
heart for Nash cars and the men who sell them. 


It’s a big and important part of the great Nash 
| advertising campaign that works for every 
; dealer, telling his neighbors that Nash is a 

}@ » wonderful car—sold by some wonderful guys. 





iy 


Ww 


Just count the Airflytes next time you take a J 
ride. You’ll find yourself continually saying, The Ambassador + The Statesman + The Rambler 
‘‘Another Nash.”’ Great Cars Since 1902 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 


‘And a lot of people must agree to this, judging 
from the record sales increase that Nash has 
enjoyed since the war—a gain more than 5 
times as great as the average of the industry. 





There’s Much of Tomorrow in all Nash does Today 
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Doings 


Leo Dickey, new Falfurrias;coln-Mercury franchise in that ter- 


(Tex.) Ford dealer, has announced 
plans for a new building to be lo- 
cated on St. Mary’s St. 

* + * 


Specht-Romanik 


Specht -Romanik Motors, Inc., 
1720 Carson St., Pittsburgh, has re- 
ceived a Dodge-Plymouth fran- 
chise. Johnny Romanik and Elmer 
Specht are owners. 

* * * 


Swarts to Modernize 


A $90,000 expansion and modern- 
ization program has been started 
by the Swarts Buick Corp., 2230 S. 
Park Ave., Buffalo. It will double 
the size of the firm’s quarters, ac- 
cording to Clair W. Swarts, presi- 
dent. 


* * * 


Burr Sells Out 


Burr Motor Co., 101 W. First, 
Hutchinson, Kans., has been pur- 
chased by Dwight Thomas and 
Ross F. Schoonover, both of To- 
peka, Kans., from Charles Burr. 
Now known as the Thomas-Schoon- 
over Motor Co., the firm has a Lin- 








ritory. 
* * * 


Merman Plans Repairs 


| Merman Chevrolet, Inc., has been 
|granted a permit to make repairs 
to its building at 2751 Bailey Ave., 
Buffalo, at a cost of $2,500. 

* * * 


Ernst to Perkins 


Ernst Pontiac Co., La Crosse, 
Kans., has been purchased by 
Dwaine R. Perkins, formerly of 
Russell, Kans. The firm will be 


| known as Perkins Pontiac Co. 
iy * « 


Houser with Powlen 


Norman Houser, a_ nationally 
| known race driver for 14 years, has 
| been named manager of the servi 
department of Powlen Sales & 
Service (Cadillac - Oldsmobile), 
Broadway and Third Sts., Logans- 
port, Ind. 

For an introductory week Cadil- 
lac and Oldsmobile owners could 
get a wash and lubrication both for 
$2 by bringing a copy of the news- 








paper advertisement containing|rolet (Norwoo 


|Houser’s picture. He has been in| 
|Cadillac service for the past two} 
| years. 
* + * 


Lima-Hudson Chartered 

| Lima-Hudson Co., Columbus, O., 
has been incorporated by Robert 
Tait, H. J. Meredith and Harry R. 
Meredith. 


| 


What's in a Name?) 
Byers Appoints Byers; 


No Relation 


The recent appointment of Wil- | 
liam Byers as general manager of 
George Byers Sons, Inc., Cincinnati 
DeSoto-Plymouth dealer and dis- 
tributor, brought together two 
| widely known automotive veterans, 











| 
|who, although they bear the same} CHEVROLET SPONSORS BALL CLUB—Employes of the Jacksonville (Fla.) Chevrolet zone 
| name, are not relatives. George | have organized a softball team and are competing in league competition in the southern city 


Byers, who is one of this country’s 


ice| Original automobile dealers, alsO|as sales manager of Crosley Mo- 


operates similar DeSoto-Plymouth | tors. 


organizations in Columbus, O., and As the new general manager of 
Byers’ Cincinnati concern he suc- 

William Byers, with over a quar-| ceeds John Stevenson, who recently 
ter of a century of experience in|left to accept an 
the motor field, returns to Cincin-|tion with Willys-Overland 


Louisville. 


nati, where he was formerly asso-|ledo. 


ciated with the zone office of Chev- Assisting Byers in Cincinnati are 
d) and, years later,| Vernon T. Nugent, sales manager; 








She sits on the Boss’ knee! 


She has the best job in the world, interesting, 


creative ... il 
designer, heal 


terior decorator, dietician, dress 
th specialist, purchasing agent... 


and she works only with people she loves. . . 
He is a business executive, production expert, 


practical scien 
. owns and 


country’s most important industry. 
They work together...and at the 


end of the da 
to sit on the | 
occupation—t 


Efficiency 


tist, biologist, mechanic,accountant 
operates his own enterprise in the 


y she has the right 


yoss’ knee. Her naa! SY 
Mer 


he farmer’s Mrs. ‘ 





engineer, executive cconomist, 


esthetic exponent, the farmer’s wife spearheads 
the rising standard of farm living. She is conscious 
of styles, designs, and colors, calls for and gets 
panelled play rooms, gayly decorated nurseries, 
living rooms where floor coverings, draperies, 
and furniture harmonize. She has the country’s 
most modern kitchens with new electric ranges, 

freezers, and all appliance work savers. 
“me She is a major market influence which 
, no smart advertiser should overlook. 








Guide to the best in farm 
living as well as better farm business 
_.. SUCCESSFUL FARMING is edited for 
the joint Mr. and Mrs. partnership, 


operating under the same roof. . . has earned and 
enjoyed the close confidence of its audience by 
forty years of service. , 

SuccEssFUL FARMING is read, studied, and the 
contents used by the nation’s best farm families 
... with the best land, largest investment in plant 
equipment, and livestock... producing top yields, 
greatest cash returns. 

The near million SF on-farm subscribers in 
the fifteen Heart States alone, earn easily 50°; 


more than the average US farmer. 


With the colossal current market for farm 
products created by increased prosperity and 
population, and large scale foreign aid .. . with 
a spendable backlog of billions in savings from 
the most productive and profitable decade in 
agricultural history...today’s best farmer families 
are the best automotive market in the world! 


Advertising in general media misses much of 


this audience, passes by major opportunities . . . 
needs SucCESSFUL FARMING’s deep penetration 
for maximum response and return. You’re not 
getting all the sales you should, if you overlook 
this market and medium. For full facts, call any 
SF office. .. . SUCCESSFUL FARMING, 

Des Moines, New York, Chicago, / fy«)“"% 
Cleveland, Detroit, Atlanta, San l 
Francisco, Los Angeles. 


executive posi-| 








Carl Bergman, used-car manager, 
Lon Buchert, service manager; Er- 
vin Oerther, parts manager, and 


Robert Conly, comptroller. 
* + * 


New Vidalia Sites 

Giles Motors, Vidalia, Ga., has 
occupied its new building on E. 
|First St. The building on First 
|St., downtown, formerly occupied 
by Giles Motors, has been occupied 
|temporarily by Nash Sales Co., 
where this business will continue 
until its new building is completed. 

* * * 


Dealer Changes 
‘In Wisconsin 


Are Listed 


Changes in Wisconsin automo- 
bile dealerships have been an- 
nounced by Ben L. Marcus, state 
motor vehicle commissioner. 

New dealers are: Karrman Mo- 
tor Co. (Buick-Oldsmobile), 29 N. 
Oak St., Platteville; Kusel Hudson 
Service, 418 Main St., Watertown: 
Stromer’s Garage (Studebaker), 
Gillett, and Clayton’s Auto Sales 
& Service (Hudson), 502 W. Wis- 
jconsin Ave., Oconomowoc. 

Used-car dealers incorporated 
are: Bett-er Motor Sales, 327 W. 
Franklin, Appleton; South Side 
Garage, 2007 Ward Ave., LaCrosse: 
Thoma Car Service, 702 Knapp St., 
Oshkosh; Christenson Motor Co.. 
1136 E. Washington Ave., Madi- 
son; Campbell’s Garage, Glen 
Flora; 20th Century Motors, 4825 
W. North Ave., Milwaukee: Leh- 
man Motors, Inc., 1786 Spring St., 
Racine, and Bill’s Auto Service, 
2003 Monona Drive, Madison. 

Casco Garage (Chevrolet), Casco, 
has been sold to Tielena Chevrolet 
Motor Co.; Schultz Motor Co. 
(Oldsmobile), Eau Claire, has been 
sold to Fintzell Motors, and Gitter 
Motor Sales (used), Milwaukee, has 
been sold to R & W Motor Sales. 

Hoiby Motor Sales, Madison, and 
Harder & Held Sales, Oconomowoc. 
both used-car firms, have gone out 
of business. 

Dealerships which have changed 
or added franchises are: James C. 
Solberg Co. (Kaiser-Frazer), Gales- 
ville, which has added Internation- 
al - Harvester; Howland Motors, 
Spring Green, which has changed 
from a Ford firm to used cars, and 
Davis Auto Service (Hudson). 
Ridgeway, which has added GMC. 

Location changes have been re- 
ported for Krenz-Miller (Packard). 
from 2743 W. Forest Home Ave.. 
Milwaukee, to 1819 E. Kenilworth, 
and for West Bend Auto Sales & 
Service (Packard), from West Bend 
to Barton. 








+ * * 


Taylor Appoints Getz 

Chevrolet dealer J. J. Taylor, Ber- 
lin, Md., has announced the ap- 
pointment of David J. Getz, form- 
erly of Philadelphia, as new sales 
manager and assistant genera! 
manager of Berlin Motor Co. 

+ * + 


Wilson Buys Studebaker 


Arthur Y. Wilson has purchase: 
the Cherokee Motors, Inc. (Stude 
baker), Decatur, Ga. Wilson cam 
to Atlanta as district manager « 
the B. F. Goodrich Co. in 1940. As 
sociated with Wilson in the dea 
ership are M. B. Coker, sales mar 
ager; W. C. Lambert, service ma! 
ager; Joe Fanning, office manag« 
and M. C. Revell, parts manager. 

* * 


Train Gets Hudson Deal 
Train Bros., Ltd., 488 Yonge 
St., Toronto, has been appointe:! 


Hudson dealer. President of the 
(Continued on Page 29, Col. 1) 
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Dealer Doings 


AUTOMOTIVE NEWS, AUGUST 28, 1950 | 








(Continued from Page 28) 


company is L, W. Train, who 
founded the company in 1932. E. 
Cosgrove is sales manager; J. 
Kovac, used-car service manag- 
er; H, Simpson, used car man- 
ager, and F, Cunningham, shop 
foreman. 
os * * 


Fuller to Best 
Main Street Motors (Ford) 
Wallowa, Ore., has been sold to 
Jim Best by George Fuller, who 
operated the firm five years. 
> + * 


Rowell Ups Cantrell 


Henry M. Rowell, Inc. (Chrysler- 
Plymouth), Dayton, O., has pro- 
moted E. Robert Cantrell to new- 
ear sales manager. Cantrell has 
been a salesman with the firm for 
the past three years. 

* * * 


Texas Corporations 


Four more automobile firms were 
incorporated in Texas recently. 
They are: 

Archer-Deyo Motor Sales in Mc- 
Allen by C. F. Archer, J. C. Deyo 
and J. V. Adams. 

Dodson Motor Sales, Inc., Del 
Rio by John L. Dodson jr., Mrs. 
Getty B. Dodson and John L. Dod- 
son sr. 

Jendry Chevrolet Co., Jourdanton 
by A. A. Jendry, C. H. Troell and 
A. R. Troell. 

L. R. Robertson Motors, Inc., 
Dallas L. R. Robertson, J. K. Cline 
and E., Jane Robertson. 


Northwest Hudson Dealers 


Organize Association 


Hudson dealers from Washing- 
ton, Oregon and Idaho have or- 
ganized the Northwest Hudson 
Dealers’ Assn. 

Its purpose, according to Bur- 
nie Hyland, Spokane (Wash.) 
Hudson dealer, is to meet with 
zone officials to promote better 
factory-dealer relations, equit- 
able distribution of cars and ef- 
ficient handling of the parts 
department. 

* 


Unhappy India | 
Orr Says Tragic People | 
Stull Shy from Reds 


Verne Orr, Pasadena Chrysler- | 
Plymouth dealer, just back from a 








world tour, says communism does 
not necessarily follow poverty. 

Citing India, whose 360,000,000 
people have not gone communistic, 
Orr points out that in Bombay 500,- 
000 people have no other bed than 
the street, the gutter or the fields 
each night. 

Orr says that in order for a 
person in India to buy an auto- 
mobile, he would have to have a 
good job, according to standards 
in India, and save his entire earn- 
ings for 30 years before he could 





even buy the lowest-priced Ameri- 


can-made car. 
> > * 


Dalby Opens 

Formal opening of Dalby Motors, 
Inc. (Ford), 519 N. Main, McPher- | 
son, Kans., is announced. Free cof- 
fee, pop and doughnuts were served 
to all guests. A number of prizes | 
were given away. K, O. Dalby, own- 
er, recently purchased the Ford 
dealership from the Caliendo 
brothers. 


. oe * 


Looney & Reed Opens 


Two television sets were given 
away and sports celebrities were 
in attendance at the opening of the 
new showroom of Looney & Reed, 
Inc. (Studebaker), 6615 Brookpart 
Rd., Parma, O. Al Rosen, Cleve- 
land Indian baseball player, and 
Bob Neal, sportscaster, were pres- 
ent. All who attended received 4 
gift and were eligible for the door 
prizes. 





* * * 


Named by Buffalo C of C 


Chester J. Brost and Renwick 
A, Ostendorf, Buffalo automo- 
bile dealers, have been appointed 
to the membership committee of 
the Buffalo chamber of com- 


merce, 
* * 


Altman to Build 


Altman Cadillac Co., Inc., Charles- 
ton, S. C., has announced plans for 
construction of a $57,000 plant 


there. Including land, the project 
represents an investment of ap- 
proximately $75,000, according to 
James J. Altman, president, treas- 
urer and manager. The Altman 
dealership is distributor for 
Charleston, Georgetown, Berkeley, 
Dorchester, Colleton and Hampton | 
counties. 

* * * 


Pynn Gets Defense Post 


Norman Pynn, Laconia (N. H.) 
Ford dealer, has been given the 
additional assignment of being 
one of those responsible for trans- 
portation in Laconia’s civilian de- 
fense program, He was already 
chairman of the Red Cross dis- 
aster committee. 


+ * * 


Service Addition 
A one-story building will be add- | 
ed to the current service building | 
of the Park Circle Motor Co.| 
(Chevrolet), 3426 Reisterstown Rad., 
Baltimore, it was announced by | 


| 


Leslie Legum, general manager and | 


To sell more 


NEW CARS, 


remember this: 
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IT HAPPENED IN HATBORO. PA.—The Studebaker dealership of Carl E. Weaver, at 


County Line and Jacksonville Rds., has been remodeled. 


An addition to the building, 


which provides 1,200 square feet more space for the salesroom and parts department, has 
also been completed. A new front spanning the structure is the immediate eye-catching 


feature 


will be of brick construction, he) 
stated. | 


* * * 


Monzingo to Finch 
Howard E. Finch has announced 
his purchase of F. E. Monzingo’s 
GMC truck and Allis-Chalmers 
farm equipment dealership in Mem- | 


| treasurer. The addition will add|phis, Tex. Monzingo said he is re- | 
23,000 square feet of space and/tiring because of ill health. 


* * * 


Savidge in Seattle Drive 

Dealer S. L. Savidge has been 
named chairman of a member- 
ship drive for Greater Seattle, 
Inc. The organization’s purpose 


is, “helping our community re- 


—— 
vive the famed Seattle spirit. 
Staging an outstanding centen- 
nial year and developing Seafair 
into an annual event compar- 
able to New Orleans’ Mardi Gras.” 

+ * * 
Sutton Joins K-F 
King W. Sutton has organized 
the Kaiser-Frazer King Car Co., 
Columbus, O. Ground will be broken 
on Dublin road for a building to 
house the concern. The structure 
will be one story of brick and con- 


'|}ecrete block and it is expected that 


it will be ready for occupancy by 
the middle of September. Sutton 
will continue to operate his used- 
car lot on E. Broad St., but under 
another name. Sutton has been in 
the automobile business in Colum- 
bus 25 years. 
* * ” 


|Denver Chevrolet Dealers 


| Sponsor Employe Outing 

About 900 employes of the 126 
Chevrolet dealers in the Denver 
area were guests of their em- 
ployers at a day-long celebration. 
First the employes attended horse 
races at Centennial park in the 
afternoon. 

A banquet was the evening fea- 
ture. Fred Craig, president of the 
Denver Chevrolet Dealers Assn., 
was master of ceremonies. 








The Cleveland Press reaches 


7 out of 10 new car buyers* on 
every buying day. 


The Cleveland Press ranked 
sixth in the nation in 1949 in 
automotive linage. 


*In Cuyahoga County, which ranked fourth among all counties 
of the nation in new car sales in 1949—exceeded only 
by the counties containing Chicago, Detroit and Los Angeles. 











Ee 
Tops May by 3.6%... 





AUTOMOTIVE NEWS, AUGUST 28, 1950 


Truck Freight Is Up 
26% Over Last Year 


WASHINGTON. -- Volume 


the American | year. 


reported last 


cent over May, 
Trucking Assns. 
week. 
Comparable reports received 
from 302 carriers in 42 states, the 
ATA said, showed these carriers 
transported an aggregate of 4,- | 
164,482 tons in June, as against 
4,020,397 tons in May and 3,311,137 
tons in June, 1949. 
Approximately 76 percent of all | 
tonnage transported in the month | 


| percent 


of 





Truck registrations by states are 


released here weekly, 


com- 


pleted by R. L. Polk representa- 


tives in state capitals. 
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total 


of |was hauled by carriers of general 
freight transported by motor car-|freight. The volume in this cate- 
riers in June increased 25.8 per-| gory increased 3.4 percent over May | 
cent over June, 1949, and 3.6 per-|and 29.8 percent over June of last 


Transportation of petroleum 
products, accounting for about 12 
tonnage, 
| showed increases of 2.9 percent over 
| May and 5.6 percent over June, 1949. 

Carriers of iron and steel hauled | 
about 7 percent of the total ton- | 
|nage. Their traffic volume increased | 
|1 percent over May and 31.9 per-| 
cent over June, 1949. 

About 5 percent of the total 


New Commercial Car 


} 


ery, 


miscellaneous 
cluding household goods, textiles, 
groceries, meats, heavy machin- 
cement, 
ucts, tobacco, motor vehicles, mo- 
tor vehicle parts, 


agricultural 


paper, 


building materials and chemicals. | 
| Tonnage in this class increased 


Registrations, Six Months Total, 1950-1949 


commodities, 


prod- 


flour, 







tonnage reported consisted of | 12.1 percent. over May and 13.7 
percent over June of last year. 


| over May and 29 percent over June, 


1949. 


Tonnage from the western dis- 


trict revealed an 
| percent over May and 18.4 percent 
_\|over June, 1949. 


110 Ford Trucks 


Sent to Israel 


CHESTER, Pa. 
remain to be shipped by Ford from 
its assembly plant here to Tel Aviv, 


Israel, 


increase of 7.8 


Only 90 units 


on an order for 2,100 cars 


chassis 
the Ford car. Bus bodies made in 


CANADIAN DEALERSHIP—Waverley Motors in Ottawa has I! entrances. The firm has|and trucks started last year. Last 
a staff of 20 men, most of whom have been with the company from 10 to 20 years. Nash, 
Rover and Jaguar cars are sold in addition to used cars. 


| week 110 of the Long Tom models 
|left here. The extra-length 226-inch 


is almost double that of 


The June tonnage volume of car- Israel will be fitted to the chassis. 


|riers reporting from the eastern) 
| district represented an increase of |land from Dearborn to Chester be- 
| 1.4 percent over May and 30.6 per-|cause they are too long for regu- 
}cent over June, 1949. 


The trucks were shipped over- 


jlar freight cars. Palestine Automo- 
Carriers in the southern region | bile Corp. in Tel Aviv is the dealer- 
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reported increases of 1.2 percent | ship handling the transaction. 


registrations by states are 
released here weekly, 
pleted by R. L. Polk representa- 
tives in state capitals. 


as com- 
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THEY GUIDE PONTIAC SALES—This is the 
sales echelon. Assembled with General Sale 
his assistants and regional managers (seated 
agers. They gathered for a recent meeting 
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first group picture taken of the division's top 


s Manager L. W. Ward (head of table) are 


) and zone managers and assistant zone man- 


Auto Personnel 





Babe Posthuma, DeSoto district 
manager in California, has been 
called into the Army Air Corps. 
Posthuma is a first lieutenant and 
a radar specialist. 

* * > 


U. S. Rubber Ups Three 
In Tire Division 

Promotion of three men, John M. 
Miller, Lawler B. Reeves and 
Thomas J. Newton, to key posi- 
tions in the Tire division of U. S. 
Rubber Co. has been announced by 
J. W. McGovern, division general 
manager. 


Miller, formerly factory manager | 


in Los Angeles, was named assist- 
ant division general manager. Law- 
ler moved up from assistant direc- 
tor of manufacturer’s sales to man- 


ager of government sales. Former- | 


ly manager of tire engineering re- 
placement, Newton was named divi- 
sion ‘general service manager. 

. * + 


Addis—Gordon & Kinney 


Appointment of Edward W. Ad- 
dis to its sales staff has been an- 
nounced by Gordon & Kinney, Inc., 
Detroit representative for Auto- 
matic Transportation Co., Chicago 
manufacturer of electric industrial 


trucks. 
* +. + 


National Pneumatic Names 
Maurer Engineering Chief 

Paul H. Maurer has been ap- 
pointed vice-president and director 
of engineering for the National 
Pneumatic Co. and its Holtzer Cab- 
ot division. Maurer was chief en- 
gineer of National Pneumatic from 
1945 to 1948, when he left to be- 
come vice-president in charge of 
engineering for the Redmond Co., 
Inc. 

Prior to his previous connec- 
tion with National Pneumatic, he 
was associated with Bendix as de- 
velopment engineer for aircraft 
electrical equipment. Maurer was 
also electrical engineer for Hudson 
Motors, in which position he par- 
ticipated largely in the design of 
the present Hudson automatic elec- 


tric transmission. 
od * * 


McKinley Gets Sales Added 


To Midland Steel Duties 


E. J. Kulas, president of Midland 
Steel Products Co., has announced 
that W. A. McKinley, vice-presi- 


dent in charge of engineering, will | 


also take over the sales division of 
Midland and in the future will be 
designated as _ vice-president in 
charge of sales and engineering. 
Ralph Newby, formerly of Mid- 
land’s Cleveland sales department, 
has been appointed sales manager 
of the company’s Cleveland divi- 
sion. Elmer Lang, formerly of the 
Detroit sales department, has been 
appointed sales manager of Mid- 


land’s Detroit division. 
+ o ” 


Schneider Elected Director, 
Comptroller of Mack 

W. H. Schneider has been elected 
vice-president-comptroller of Mack 
Trucks, Inc. He succeeds J. E. 
Savacool, who is retiring. Schnei- 


der was also elected a member of | 


the board of directors, 
Schneider, who has been assis- 
‘ant comptroller of Mack since 
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| 1943, served as treasurer of Willys- 
Overland from 1941 to 1943, and 
|was a vice-president of the Toledo 
|Trust Co. from 1932 to 1941. Pre- 
| viously he was associated with 
Ernst & Ernst, certified Public 
accountants, 





* * * 


CIT Ups Sorrell 


John C. Sorrell has been pro- 


manager of the Universal 
| Diego, according to J. J. Tice, vice- 
|president in charge of the firm’s 
Los Angeles division. 
| + + * 
| Smith Named to Head 
Willys Sales Training 

William H. Smith has been ap- 
| pointed manager of a reorganized 
| sales training department for Wil- 
lys-Overland, ac- 
cording to Wil- 
liam S. Venn, gen- 
eral sales manag- 
er. Smith, assist- 
ant car distribu- 


Willys since 1947 
will be respon- 
sible for the 








the analysis and 
development of 


| W.H. Smith 
retail sales staffs. 

He will coordinate the efforts of 
Paul N. Sutton, supervisor of sales 


training materials, and a mobile 
sales crew to work directly with 
dealer sales personnel. The latter 
phase of the operation is designed 
to assist dealers 
effective used-car and retail sales 
organizations. Sutton will continue 
lin charge of sales training ses- 
| sions, publication of sales training 
aids 
films. 

* * * 


Westinghouse Patent Office 


| Gets Assistant Manager 
William A. Steiger, manager of 
the patent department of West- 
inghouse Electric Corp. an- 
nounces the appointment of E. 
H, Lamberger as assistant to the 
manager of the department. 
As staff assistant to the man- 
| ager of the patent department, 
Lamberger will have responsibil- 
| ity for processing all patent dis- 
closures received in the depart- 
ment from the various divisions 
of Westinghouse. 
* « 


+ 
Miller, Newton Promoted 
By Fisk Tire Division 

Fisk Tire division of the VU, S. 
|Rubber Co. has two new “super” 
bosses, according to J. W. McGov- 
ern, vice-president and _ general 
manager of the parent company’s 
tire division. 

They are John M. Miller, former- 


jtant to the general manager in 
general service manager, 
. A io 


Gaston, Stevens in New Posts 


At Galion Allsteel Body 


Extensive sales plans for mar- 
keting Galion Allsteel Body Co.’s 
Fulcrumatic line of hydraulic dump 
truck hoists and bodies has been 
given new impetus with the ap- 
pointment of V. K, Gaston as di- 
rector of sales and R. H. Stevens 
as sales manager. The appoint- 
ments by the firm, a division of 
Central Ohio Steel Products, Gal- 
ion, O., are announced by C. H. 
Henkel, president. Gaston has 
played a part in Galion’s sales and 





| moted to the position of branch | 

CIT | 
|Credit Corp. branch office at San | 
| Hyatt Bearings Promotes 


tion manager for | 


firm’s sales train- | 
ing program and | 


in establishing | 


and production of training 


| 





|ly factory manager for U. S. Rub- | 
|ber at Los Angeles and now assis- | 


New York, and Thomas J. Newton, | 





! 


promotion efforts for the past 20 
years as the firm’s western re-| 
gional sales manager. 

Stevens has been southern re- 
gional sales manager for the past 
five years. 





I-H Names Madery Manager 


Of Detroit Truck Sales 


L. W. Madery has been appointed 
district manager of International | 
Harvester’s motor truck sales dist- | 
rict office in Detroit. He succeeds 
G. B. Abbott, who retired as dist- | 
rict manager after more than 38) 
years’ service with the company. | 

In addition to Madery’s appoint- | 
ment, the company announced the 
appointment of J. E. Davis as as- 
sistant district manager. 

+ * * 


| Mathews, Smith Appointed 

In L-M Southern Region 

Two appointments to the Ford | 

| southern Lincoln-Mercury region | 
have been announced by William | 
A. Toms, regional sales manager. 

William H. Mathews was 

named manager of the regional 

| sales promotion department, a 

| newly created department, and 
George Thomas Smith jr. was 

appointed manager of the region- 

al business management depart- 

ment. 


* * * 


5 in Executive Group 


| R. H. Cramer, general manager 
|of Hyatt Bearings division of Gen- 
}eral Motors, Harrison, N. J., has 
|announced five changes in the 
Hyatt executive group. 

Alton H. Lundius has been ap- 
pointed works manager of the Har- 
irison and Clark township plants, 
Robert R. Guempel is now plant 
|manager of the Clark township 
plant, William H. Chapman has | 
|been named director of engineer- | 








Ass 


IOOPITIES 





A Detroit motorist was over- 
joyed when he found a parking 
ticket hanging on his car—the ; 
policeman had forgotten to fill in |post. Solar Steel recently acquired 


the blanks. Not to be outdone, 
the motorist sent the police de- 
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transferred to Chicago as divi- 
sional supervisor of product in- 
spection. He succeeds L. F, 
Clark, transferred to Indianap- 
olis works as chief inspector. A. 
A. Karrasch has been named to 
succeed Rudolphson as general 
superintendent, Indianapolis 
works. L. F. Birkhead has been 
appointed general superintendent 
of the Springfield (O.) motor 
truck works, 
* + * 
Solar Steel Names Three 


As Ward Sales Managers 
Solar Steel Corp., Cleveland, has 


announced the appointments of 
sales managers for its Edgar r. 
Ward divisions in Cincinnati, 


Cleveland and Detroit. 

Walter F. Mills was named sales 
head of the Cincinnati division; 
Clayton Scholes was appointed to 
the Cleveland division, and Harry 
D. Curtis was awarded the Detroit 


the Edgar T. Ward’s Sons Co. 


* + * 


partment an unsigned $2 check. Allegheny Ludlum Appoints 


vanced to administrative assistant 


‘ing, Martin A. Moore has been ad-| Ahlbrandt to New Position 


Roger S. Ahlbrandt has been 


to the general manager and David|named to the newly created posi- 


B. Caminez is now divisional comp- 
troller. 
* * * 


Solar Steel Ups Scheetz 


R. Mason Scheetz has been ap- 
pointed manager of the Philadel- 
phia division of Solar Steel Corp. 


* » + 


Harvester Shifts Three 


In Truck Division 


Four manufacturing officials of 
the motor truck division of In- 
ternational Harvester Co. have 
been transferred to new posi- 
tions, it is announced by H, E. 
Gottberg, manager of manufac- 
turing. 

ih. T. Rudolphson has been 


with Universal CIT since 1940. 


tion of manager of stainless steel 
bar sales of Allegheny Ludlum 
Steel Corp. Ahlbrandt has been as- 
sistant manager, cutting tool sales. 

I. R. Leheny, who had been sales 
manager of the San Francisco dis- 
trict office, was appointed to the 
position vacated by Ahlbrandt. Le- 
heny will be replaced by Guy M. 
Winton, of the San _ Francisco 
office. 

* * * 


CIT Elevates Woods 
John J. Woods has been promot- 
ed to the position of district man- 
ager of Universal CIT Credit Corp. 
at Newark, N. J. Woods is a grad- 
uate of Holy Cross and has been 
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@ For years the accepted aerial on America's finest cars, 
the Vacuum Operated Aerial is the last word in convenience 
to driver-listeners. Pull the beautifully styled dash button 
—vup comes the aerial for clear, interference-free recep- 
tion; push the button—down it comes for safe storage. 
And, the Vacuum Operated Aerial offers many other 
proven advantages that have universal appeal. For 
instance: it has higher efficiency than other car aerials; 

it’s unmatched in freedom from road and electrical 


strength and weather 


These are a few of the reasons why the Vacuum 

Operated Aerial is well worth its slight additional 
cost... and why it will interest all your prospects. 
Write today for literature that will help you sell 
this highly profitable accessory. 
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Truckin’ 





--+ by Jack Weed 





T IS becoming increasingly evi-|they needed these vehicles 
Ordnance |certain date 


dent that even the 
procurement section did not re- 
cord—and put in shape for guid- 
ance—all of the painful lessons 
and experiences they had to learn 
the hard way during the years of 
the last war. This, despite all the 
things we read about how the pro- 
cedures and systems for rapid re- 
manufacture of essential military 
vehicles have been systemized for 
posterity. 

An asking for bids on a large 
quantity of trailers for military 
use is the most recent indication 
of the lack of thoroughness in 
this direction that has come to 
the notice of this column. 

The requests for bids that went 
out to a number of firms who 
made these trailers, 


manufacturing trailers during 

peace time, carried the provision 

that a penalty would be invoked if 

the successful bidders were not 

able to make delivery within 60 

days after acceptance of the order. 
+ . * 


Not Enough Time 


As THE running gear for these 
trailers had been made mostly 


by one firm—who still had the dies | 


and patterns for the parts which 
they had manufactured—the firms 
receiving the bids immediately got 
in touch with this concern to find 
out if they would be able to get 
this running gear assembly in am- 
ple time for them to complete the 
trailers. 

And, in turn, this firm immedi- 
ately got in touch with the suppli- 
ers of tubing, brakes, brake drums, 
wheels and other parts which it, 
in turn, would have to purchase 
from the outside. 

They found that on some of 
the items it would be impossible 
to get the formed shapes started 
in delivery inside of 60 days, to 
say nothing of being able to 
manufacture them into the com- 
plete assembly within the time 
limit given. 

So it has been necessary to go 
back to Ordnance and give the 


present procurement officer a re-| 
facts of life | 


fresher course in the 
inasfar as the availability of ma- 
terials is concerned. 

o + * 


Have They Learned? 


T CERTAINLY doesn’t make the | 
manufacturers involved feel that | 


out of the billions we have spent, 
and the years of experience this 
division of government had during 
the last world war, 


son—and have developed procedures 
and programs that are basic as far} 
as this industry is concerned. 


can hardly be blamed. He was told | be lifted to the full height of the hoist. Being two post, it also allows servicing of vehicles | resents 


but who are | 
not all in the regular business of | 


{ Regular Monthly Section for those who make, sell and service 


Trach +r 


Tio a ae 


Buses, Commercial Vehicles and Equipment 





|with production only 57,529 
by a} 
and did his duty in| 
itrying to obtain them. But he did | : 
aa “lend or realize—the many op- | able expectation that 
through before it reached the state | departments. 
|where it can be assembled into the 

|vehicles that the military wants 
jand needs. 

Of course, it could be that the 
procurement officer, who sent out 
the requests for bids, did have 
an idea of some of the problems 
that the bidders would run into | 
and took this means of short- | 
cutting the effort required to get 
many basic suppliers to realize 
the urgency of the need for these 
vehicles, 

However, it is this column's opin- 


1948 more 
sold 


in 
and 


that 
made 


| fact 
| were 


In fact, early indications point 
to a possibility that August com- 
mercial vehicle output may hit 
a new peak for all time. No one 
in authority seems to fear that 
commercial vehicle production 
will be cut much below the cur- 





ion that manufacturing America 
would have much more confidence 
(Continued on Page 38, Col, 4) 
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APPEALING TO TRUCK SERVICE—The service shop of the Van Dyke operation of Ver- 
Hoven Chevrolet, Detroit, is so laid out that trucks can easily get into or out of the work 


stalls from the center aisle. Heavy-truck bays are at the rear of the shop, where a lube 
All these features tend to increase truck-owner 


hoist can handle trucks with van bodies. 
following and truck-service revenue. 





our planners | 
have even as yet learned their les-| 





7ITH first six-month truck sales | 

lagging only 24,089 units be- | 
|hind the same period of 1948 and| 
units | ord, an 
short of that all-time high year for| vehicles a month will be necessary | dropped nearly 5,000 units and rep- 
the same period, there is reason- 
1950 might 
erations raw material had to go|Pass the former peak year in both|this and production for the first 


This prophecy is enhanced by the 
vehicles | s 
in the first | C&5S of the number of units re- 
‘half of the year than in the last, 
jand this year production and sales 
| have both been constantly climbing. 





| Trucks Keep Climbing .. . 


Sales Record in Sight 


balance of the year a new out- | output. The 19,501-26,000 GVW size 


put record may be established. lost about 8,000 units for the half 


To pass the 1948 production rec- | Y©@T period and represented but 2.5 
108 45 | Percent of production, while the 


output of | heavy-heavies—over 26,000 GVW 


average 
oo the oe of the year. July/resent but 1.5 percent. 

output of 110,224 was in excess of Ten companies, including Auto- 
car, Brockway, Chevrolet, Ford, 
GMC, International, Kenworth, 
Mack, Sterling and White, had a 
higher output for the first six 
months of 1950 than they had 
|quired to meet the year end mark.| for the same period of 1949. 

| There is every evidence, how-| While Chevrolet still retains first 
ever, in this year’s truck sale fig-| place in truck production by a mar- 
|ures that either the projection sys-|gin of over 40,000 units for the 
item of estimating haulers’ needs|first half, Ford has shown the 
| for the nation—-or an almost uni- | greatest gain this year as against 
|versal lethargy in sales by far too/}last for the period. Ford's increase 
|many truck dealers--is working to|of approximately 53,000 units was 
the detriment of the future truck|the greatest in number and per- 


half of August was slightly over} 
60,000 units, which indicates that 
this month too will be far in ex- 


| market. centage of all makers. 

ad eats oe Only eight states and the Dist- 
| AST year 66.4 percent of all com-|rict of Columbia failed to increase 
|*4 mercial vehicles built in the|their registration of trucks for the 


over the same 
With the excep- 


first half of 1950 
period last year. 


|first half period were under 10,000} 
|}pounds GVW. This year the per- 


centage has increased slightly to/tion of Illinois, the other states 
bl percent. |Arizona, Kansas, South Dakota, 
It is doubtful that the tonnage | Florida, Indiana, Iowa and Texas 


are all what are considered farm- 
ing states and two at least—Flor- 
ida and Texas—showed large in- 
cleases last year in registration. 
Texas not only showed the 


jneeds of the American hauler have 
changed so radically that this ton- 
nage class, which used to repre- 
sent but 28 to 32 percent of pro- 
duction, could possibly have jumped 


| to its present percentage if deal-| greatest numerical loss — some 
jers were making any studious and! 2,350 units off from same 1948 
jactual effort to sell the farmer and| period—but lost percentagewise 





as well, registering only 62 per- 
cent as many vehicles as it did 
for the 1949 period. 

Idaho showed the highest per- 
centage gain over last year—58 per- 
cent—-while Pennsylvania made the 
greatest numerical gain 2,205 
units. Pennsylvania also had in 
its 54 percent gain the second high- 


, est percentage gain for the period. 
tired wagons to haul their heavy 


products to the shipping point | 
ATA Delegates 


or elevator, 
‘To Ponder Effect 


other buyers the proper size truck | 
for their needs. 

An evidence of what is taking | 
place can be seen in any farm- 
ing community—and especially in 
the south. Farmers are buying 
light trucks as their all-purpose 
automotive vehicle and are us- 
ing farm tractors with rubber- 





Already it is getting more and 
more evident that the general pros- 
|perity of the farmer, plus this lack 
of better truck selling, has almost 


destroyed what once was the big 
used-truck market for the dealer. 


Despite an increase of over 41,000 


units over the same period of last | 


‘Of Mobilization 


| WASHINGTON.—Leaders of the 
trucking industry will ponder 
problems brought about by the Ko- 





year, in all sizes, the only classi-|rean war at the 17th annual con- 
fication to show an increase was/ vention of the American Trucking 
the light pickup and panel 5,000) Assns., set for Oct. 2-6 in the Wal- 
pounds and less size. Six months| gorf-Astoria hotel. New York 
production in this size jumped! >... ‘ll dis a ees ie 
practically 60,000 units against the|,. oa eee wee mobiliza- 
tion activities and their effect on 


total truck production gain of| : ; 
41,000 units. jthe hauling industry’s manpower 


. * * |and equipment supply outlook, and 
T= old ton and one-half classi-| perfection of plans for assisting 
fication, or size, that used to/cities with their civil defense pro- 
represent approximately 42 percent| grams, including transportation for 
of all truck sales has shrunk in| disaster relief and for evacuation. 
oe fret six months of the vo to Also high on the agenda during 
|25.5 percent of total sales, with a lweadaw i rj 
jloss of about 7,000 units over last | the five-day meeting will be — 
rs oe ag ‘ ; ganda attacks by competitive trans- 
| year’s period. : portation interest which have been 
| The 16,001-19,500 GVW class lost|aimed “at the imposition of re- 





| : ater a » gin . . . ‘ 
| UP FOR GREASING—This two-post lift in the heavy-truck bays of the VerHoven Van|#PProximately 4,000 units in the six’ strictive legislation and unduly bur- 
The present procurement officer | pyke dealership has ample headroom" provided in the roof so that van-type trucks can months period and this year rep-|densome taxes upon all branches 


®of varying wheel bases 


Study Points Up Truck Service Value 


ITH new-truck stocks of vol- 
ume-make dealers at an all-| 
year low of approximately twenty | 
days’ supply, and used - truck} 
stocks at a national average of 
about a 17-day supply, indications | 
seem to point to a feeling on the| 
part of far too many truck dealers | 
that the problems they faced a few | 
months ago are now a thing of the} 
past. | 
Ever since truck sales began 


to boom, due to hysteria buying |ers who made money in the pre- 


on the part of many users who |war competitive days know that | successful 
they need both trained salesmen |are still neglecting active promo-| 


wanted to get “under cover” if 
there were any restrictions placed 
reports | 


and truck service to maintain 
themselves in a profitable competi- 
tive position. 

Yet far too many dealers, 


on civilian truck sales, 
from many sections of the coun- 
try tend to point up a falling off 
in dealer progress toward get- 
ting in shape to weather an ex- 
tended period of competitive 
trading. 

War or no war, experienced deal- 








who | 
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but 3.5 percent of total/of the trucking industry,” said 
: ATA. 
| More than 2,500 delegates and 


their wives are expected to attend. 
Highlights of the convention will 
| be the annual election of officers 
and the national truck roadeo fin- 
jals, to be held at the Kingsbridge 
jarmory in the Bronx, Oct. 4. 

Henry E. English, president of 
}the association and president of 
|Red Ball Motor Freight, Inc., Dal- 
jlas, is slated to become chairman 
of the board of directors, while Le- 
land James, now first vice-presi- 


fundamentals to 
merchandising, 


these two 


truck 


know 


tion of these two most important 
phases of their business. 
* + * 

ND FAR too many new, or in- 
+% experienced, dealers seem to 
believe that sharpening the funda-|dent of the association and presi- 
mentals of their business is just ajdent of Consolidated Freightways, 
lot of propaganda and that “gen-|Inc., Portland, Ore., is expected to 

(Continued on Page 35, Col, 1) be elected to the presidency, 
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TRUCK SECTION 





WASHINGTON.—The U. S. Sen- 
ate was urged last week to reject 
an amendment to the 
Federal-Aid Highway bill 


would deny U.S. funds to any state | of 
allowing vehicles to carry more| Massachusetts, 
than 18,000 pounds of weight per} New Jersey, New York, Ohio, Penn- 


axle. 

In a letter to each member of 
the Senate, John V. Lawrence, | 
managing director of the Ameri- 
ean Trucking Assns., called the 
amendment a “blackjack” pro- 
posal. 

He said it would launch the fed- | 
eral government into a field of 
regulation now reserved for the} 
states. He said the 18,000-pound | 
axle limit was “admittedly” based | 
upon tests made more than 29 years 
ago. 

"The controversial amendment is 
sponsored by U.S. Sen. Johnson of 


‘Blackjack Proposal’ 


ATA Asks Congress to Reject Amendment 
Forcing 15 States to Lower Load Limits 





excess of 18,000 pounds.” He named 

pending | the states as: 
which Connecticut, Delaware, District | 
Columbia, Maine, Maryland, 

New Hampshire, 


| lina, 





Colorado. 

Lawrence said that new tests to 
determine the effect of axle loads 
were now under way, involving the 
expenditure of $500,000. 

“The Johnson amendment,” he 
said, “would prejudge these tests 
and make a mockery of efforts by | 
the highway specialists to make | 


scientific determination of the | 
facts.” 
Lawrence charged that the| 


amendment was primarily directed | 
against 15 states, which represent | 
about 40 percent of the nation’s} 
population, and “which for good) 


Trucker Honored 
For Quick Action 
At Wreck Scene 


WASHINGTON.—The organized 
trucking industry honored a 28- 
year-old truck driver for his quick 
thinking and expert aid at the 
scene of a headon collision of two 
passenger cars. 

Elwood Peterson, driver for In- 


dianhead Truck Line, Inc., St, Paul, 
a Minnesota “driver of the month” 
for October, received one of the 


industry’s highest honors—a “Pro 
Meritis” award. His selection was 
made from a long list of nom- 
inees from every section of the 
country by an impartial panel of 
trustees appointed by the Ameri- 
can Trucking Associations, Inc. 

This top trucking award goes to 
drivers who “perform outstanding 
meritorious service outside the line 
of duty.” They must also make 
outstanding contributions to high- 
way safety and have a long indi- 
vidual safety record which includes 
courtesy citations. 

Driving near Turtle Lake, Wis., 
during a tornado, Peterson came 
upon the two-car smashup a few 
minutes after it occurred. He) 
braved strong winds and a driving 
rain to set out flags and flares, 
then gave five injured persons first 
aid after directing another of the 
company’s drivers to guide traffic 
around the accident. 

Then Peterson hitched a ride to 
a telephone, where he called a 
doctor, ambulance and tow car. 
Returning to the scene of the ac- 
cident he restrained bystanders 
from moving the injured, all of 
whom had serious fractures, until 
the doctor and ambulance arrived 


Personnel, Promotion 


Strengthened by Heil 


MILWAUKEE. — Keeping pace 
with an expanding economy, Heil 
Co, has added strength to its per- 
sonnel and sales promotion forces. 

First of the moves brought Rob- 
ert G. MacDonald to Heil as direc- 
tor of industrial relations, Mac- 
Donald is former commissioner of 
the U. S. Mediation and Concilia- 
tion Service in Milwaukee, For the 
past five years he directed indus- 
trial relations at Geuder, Paeschke 
and Frey Co., Milwaukee. 

The next move was inauguration 
of a 15-month training program 
for new employes. Designed to give 
them insight into engineering, sales 
and administrative developments, 
the program will acquaint them 
with every Heil division and pre- 
pare them for work in the field, 
Says the firm. Marketing and sales | 
research has been stepped up, and 
now being prepared are catalogs 
for Heil distributors. 
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reason allow truck axle weights in 


sylvania, Rhode Island, South Caro- 

Vermont and Wisconsin. 
“Other states,” Lawrence said, 

“have nothing whatever to gain by 





|forcing an 18,000-pound axle load 


limit on those states, and nothing 
whatever to lose by allowing them 


problems in their own way.’ 
Lawrence pointed out that the 
18,000-pound limit was only one 
feature of a complete set of maxi- 
mum motor vehicle size and | 
weight standards advocated by 
the Bureau of Public Roads and 


| 


| Tex. 


‘all 


YOUNG TEXANS GET TRUCK—R. L. Kuykendall of the ——— Chevrolet Co. 
presenting keys of new Chevrolet light truck to J. 





Lubbock, 
Garrison, president of ‘the Future | 


| Farmers of America chapter of the Lubbock school distri At Kuykendall's left is J. I. 
to continue to work out their own | Robnett, head of the vocational department of the school and at his ie Ralph E. Pennay, 





the American Assn. of Highway 


| Officials. 

It would be more logical, he said, | duly burden 
if Johnson’s amendment embraced 
recommended 


See the MIDLAND Distributor 
near you, or write to us 
for complete information. 


Air and Vacuum 
POWER BRAKES 





World's Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 


the 





standards, 


| sales manager of the dealership which furnished the FFA chapter a new 
| completion of 10,000 miles. 


| “and thus at least corrected rail- 
| road-inspired restrictions which un- 


interstate commerce 
ian deprive the public of the full 


benefits of highway transportation. re 





hevrolet truck upon | 
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Top Trucks 


New-truck registrations for six 


months, plus 24 states in July: 
1950 Pos. Make 1949 Pos. 
1—200,494 Chev. 182,466— 1 
2—155,585 Ford 87,599— 2 
3— 49,196 Inter’l 47,9388— 4 
4— 44,808 GMC 41,784— 5 
5— 40,303 Dodge 60,960— 3 
6— 24,191 Stude. 29,854— 6 
7— 10,857 Willys 20,871— 7 
8— 5,320 White 4,385— 8 
9— 4,840 Mack 3,172— 9 
10— 2,812 Diam. T 3,088—10 
ll— 1,937 Divco 2,001—12 
12— 1,611 Reo 2,244—11 
13— 1,088 Autocar 971—138 
14— 1,032 Brockway 8038—14 
15— 958 Pontiac 235—17 
16—- 632 Federal 769—15 
17— 288 Kenworth 221—18 
18— 244 Crosley 594—16 
19— 172 Sterling 128—20 
20— 157 FWD 206—19 
Total All Makes 
547,368 492,015 
For further details see page 


22, today’s issue. 


” 


Makes Right!" 


Monstrous equipment in Midland's 
Cleveland and Detroit plants — 
tremendously powerful—capably 
operated — backed by skilled en- 
gineering—guarantees that prod- 
ucts made by Midland are “right!” 








7 WADI LZNIND) 


STEEL PRODUCTS COMPANY 


6660 Mt. Elliott Ave. 
Export Department: 38 Pearl Street, New York, N. Y. 





Air and 
Electro-Pneumatic 
DOOR CONTROLS 


Detroit 11, Mich. 
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Kenworth Official Tells SAE Parley on Coast... 


Gas Turbines for Trucks Possible 


LOS ANGELES.—There is ajpulsion for Ground Vehicles?’| 10.8 cubic feet while the automo- 
place for limited use of gas tur-| Brown listed advantages of such! tive gasoline engine is 34.5 cubic 
bine-powered trucks in _ freight/an engine as follows: | feet.) 
hauling operations, W. M. Brown,| 1. Light weight. The complete; 3% Only 10 percent as many parts 
of Kenworth Motor Truck Corp.,| unit weighs slightly more than one as the average reciprocating en- 
told the national West Coast meet-| pound per horsepower, gine. 
ing of the Society of Automotive 2. Small installation space re- 4. Absence of vibration. 
Engineers. quired. (Overall volume of the 5. Adaptation to many low-grade, 

Brown said this, warning that | Boeing model 502 gas turbine is |non-explosive fuels. Octane and ce- 
the turbine engine has not yet | = — ————— | tane numbers do not influence the 


raed 7 ; aoa oo "He | Oregon Truckers Appoint Ree with a min 
ormance an evelopment. ele . E _ 6. has aine ith ¢ - 
said that while the units are not | Sharkey Secretary imum of man hours required. 


yet available for installation, he PORTLAND, Ore. James B. i. Good cold weather starting IT TOOK AN ACCIDENT TO DO IT—A rainy night traffic mishap recently ended 
believes the cost will not be pro- Sharkey, a native of Portland and characteristics, once ignition 30-year partnership between Salvatore Caruso (right), fruit peddier in the Richmond distric: 
: \long affiliated with the automotive | takes place. of San Francisco and his 1919 Model T Ford truck. Now Salvatore delivers bananas an 


hibitive. : : : : . ; iti s . turnip greens to San Francisco housewives in a new Ford truck. It all came about wher 
and transportation industries, re- . bsence of ignition system, in the rain, the small tires of Caruso's Model T caught in street car tracks and the ancient 


In a paper, prepared by M. M. | cently assumed duties as executive | except in starting. . vehicle plowed into the rear of a taxicab. Pictured with Salvatore is John H. Crabbe 
Roensch, research supervisor, and |secretary of Oregon Motor Trans- 9. Maximum fuel economy with | salesman for Geary Motors (Ford), San Francisco. who sold the new truck 
J. C. Hughes, research engineer of |port Assn. He succeeds C, O.| maximum engine output. 
Ethyl Corp., tests were reported | Knowlton, resigned. | 10. Low consumption of lubricat- 
which indicate that power and spe-| From 1932-43 Sharkey was in _/ing oil. 
cific fuel consumption are im-/the tire business here. He was 11. Absence of external cooling 
proved as the compression ratio| manager for Ray Grimshaw, Seiber- | system. : | . ; ; 
of an engine is raised. It also re-|ling distributor, and in 1943 went| 12. Clean exhaust and less objec-|.2: Poorest fuel economy in part-| Since the gas turbine engine has 
vealed that the thermal efficiency |to Washington, where he was first |tionable exhaust noise. throttle operation. iS high fuel consumption, the unit 
is increased for each compression | business manager and later gen-| Brown then listed the following| 3- High rotative speeds of mov-| is put at a disadvantage. However 
ratio increase of one, eral manager of the National Assn. | disadvantages: ing parts. said Brown, Boeing engineers poin 


In his paper, “Gas Turbine Pro-! of Independent Tire Dealers. | 1. Higher fuel consumption | 4. Parts most subject to failure|OUt that in two years of testing 
- $$$. — lianas and development they have bet- 


| tered the fuel economy by som: 
| 16 percent. 
Their future plans indicate that 
some additional improvement can 
be expected through further re- 
| tinements, Brown said. 
| Brown then reported a compli- 
| cated study on comparing per mile 
jexpenses of the turbine and a die- 
| sel engine. | 
| He said that diesel fuel would | 
leost about $0.037 per mile while 
| cost of the turbine fuel would be 
|$0.111 (assuming that the turbine 
| fuel rate is three times that of the 
diesel), Cost of lubricating oil for 
the diesel would be $0.002 while 
such an expense could be disre- 
garded for the turbine. 


However, on the other side of 
the ledger is the weight saving 
| possible because of the turbine’s 

a ruc . 4 onger | lighter power plant. The turbine 


junit weighs 2,981 pounds less than 
a diesel engine in a typical appli- 
| cation, Brown said. This allows for 


than piston engines in all ranges. |are high-cost items. 
(Estimates place turbine fuel use 5. Material for some of the im 
at from two to three times more | portant components is_ high-cost 
than gasoline and diesel engines.) | and hard to obtain. 


e ra M Mo | @ i lan increased payload. 
7 uce betty enance os s Pointing out that the turbine 
| for truck use is still far from 
being perfected, Brown said: “We 
| think it likely that proving of 
this engine will be a 
F F iv vil engine de- 
gear ratios available on any truck, | ieee — — = 
| 
| 


Because they double the number of 


son than that this is the year 
1950 and that our knowledge and 
experience horizons are broader 
than ever before.” 
The tests on fuels for high com- 
Fi F |pression engines, as reported by 
for empty return trips, the driver can lthe Ethyl research men, investigat- 
select the ratio that puts the least = = ed the performance-number re- 
he quirement of a General Motors re- 
tae : : - ;}search high-compression test en- 
mitting units. As a result, maintenance |gine with primary reference fuels, 
; , diisobutylene-heptane blends and 
increased. Ask your truck dealer to - : "ee ae Gineinee eens supple- 
show you how Eaton 2-Speed Axles mented by rating several commer- 
. cial-type gasolines at the 10:1 com- 
pression ratio, the results indicat: 
1%2-ton and larger trucks for which the desirability of full-scale engine 
testing to develop fuels with satis- 
factory antiknock characteristics 
for high-compression engines, th 
report said. 


Eaton 2-Speed Axles permit the use 
of an efficient ratio for every oper- 
ating condition. From "low low" for 
starting under full load to “high high" 


stress on the engine and power trans- 


costs are decreased and truck life is 


more than pay for themselves on the 


they are available. 


Axle Division 


EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


WINS MICH. ROADEO—Donald E. Wiger 
a driver for Long Transportation Co. «f 
Detroit, set a new state record in winning 
| Se area ee nen in the 1950 truck 
roadeo sponsore y Michigan Trucking Assn. . 
| Competing against 12 other Galas" char owne 
| pions, he scored 377.2 points out of a po-- the d 
| sible 400 in ceiving a Dodge model F-I5 of t 
| with 12-foot van body over the difficult tr 
course. uck 
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the Fundamentals 





Study Stresses Value 
Of Truck Service 


(Continued from Page 32) 


erous providence” will continue to 
pull them out of non-profitable and 
ruinous situations such as the in- 
dustry went through in the waning 
months of 1948 and practically all 
of 1949. 

This laxity seems to be especial- 
ly true in the development of a 
basically sound truck service. 

An outstanding example of 
what good truck service can do 
for a dealer is seen in the opera- 
tion of Ver Hoven Chevrolet, De- 
troit, which has dealerships at 
13832 Van Dyke and 16350 Wood- 
ward, 

To present a picture of the com- 
parative sales ability of the two 
operations—both of which are com- 
pletely staffed as to sales and serv- 
ice management, just as though 
they were entirely separate opera- 
tions—it is well to keep the fol- 
lowing records in mind when con- 
sidering the service picture of the 
two stores. 

Woodward sold 569 commercial 
vehicles in 1949 and 259 during the} 
first six months of this year, a| 
total of 828 vehicles for the period. | 
Van Dyke sold 361 commercial ve- | 
hicles in 1949 and 279 during the | 
first six months of this year for| 
a total of on sales. | 

* . | 
NOTE that Van Dyke's sales were 

20 ahead of Woodward for the} 

first six months of this year. 

Both stores have good service} 
operations. Against an average of 
1,023 total repair orders per month 
written by all Chevrolet dealers in 
the city, Van Dyke wrote an aver- 
age of 2,159 per month for the | 
first six months of this year and} 
Woodward wrote an average of | 
1,496—well above the city average. | 

And against a city average of 
64.4 truck repair orders’ per 
month for the first half of this | 
year, Van Dyke wrote 296 and | 
Woodward wrote 190. 

Looking at the Van Dyke opera- 
tion in comparison with the 34 
Chevrolet dealers in Detroit, Van 
Dyke’s volume of repair orders per | 
month is over 10 percent of the | 
total of 2,190 truck repair orders | 
written by all dealers. While Ver | 
Hoven’s is a big operation, the| 
combined truck departments are | 
still not advertised or claimed to} 
be the largest in the city. At least 
two other dealers claim to sell 
more trucks per year than Ver 
Hoven. 

Against an average passenger-car 
customer labor sale of $7.67 per 
repair order for the 34 city dealers, 
Van Dyke, which writes more than 
twice the average number of re- 
pair orders, shows an average of 
$5.68 and Woodward has an aver- 
age of $6.97. 


* * * 


THe comparison in itself shows | 
that neither Ver Hoven store is | 
trying to “barber shop” its cus- 
tomers. In fact, the approximately 
60 lubrication orders per day at $1 
each pulls the Van Dyke level well 
below the average for the city and 
Woodward. 

If there is any weakness in the 
entire Ver Hoven service picture, 
it might be pointed out that the 
Van Dyke outlet doesn’t put forth 
sufficient effort to sell other serv- 
ices to the customers who come in 
for the lube job. 

These figures seem to indicate 
that Gordon Doman, service man- 
ager of the Van Dyke operation, 
is endeavoring to provide ade- 
quate and customer - appealing 
service while not “loading” cus- 
tomers with service sales that are 

not needed, but which would 
bring up his average customer 
labor sale. 

This point is emphasized because 
when any other dealer checks the 
following comparison he might feel 
that a better service selling job | 
was being done on the truck serv- | 
ice customers—but this is not evi-| 
dent. 





The analysis of the opera-| 
tion definitely indicates that when | 
proper truck service facilities and | 
good experienced truck service men 
are made available, the truck | 
owner will buy more service—and 
the dealership will get a following 
of the owners of the larger size 
trucks, which in itself boosts both 


customer labor and parts sale re- 
turns. 
* * . 

N TRUCK service customer la- 

bor sales per average ticket 
therefore, where the city average 
is $9.76 and Woodward shows $9.49 
per order, Ver Hoven Van Dyke 
has an average truck customer la- 
bor sale of $11.47 per customer. 

This shows that more truck 
owners are willing to pay an av- 
erage of $1.98 more per repair 
order for truck service at Van 

Dyke than at Woodward and 
approximately $1.71 more per 
month than at the city’s average 
dealer. 

The parts sales picture is equally 
impressive, and just as illustrative 
of the value to any dealer in pro- 
viding the proper type of truck 
Service to his owners. 


To again get the all- -OVer pic- 


‘in the city 








ture of both operations as against 
the average dealer in the same lo- 
cality and the appeal to the same 
type of customers, it is well to 
start the comparison in parts sales 
per repair order with passenger-car 
figures. 
* * o 

I ERE Ver Hoven Van Dyke sells 

an average of $3.23 in parts on 
each passenger service order as 
against Woodward's $3.21. The av- 
erage of the 34 Chevrolet dealers 
is $3.16. 

In parts sales per truck custom- 
er, however, the difference due to 
facilities and mechanics is even 
more pronounced than in customer 
labor. Here, Van Dyke has an av- 


jerage parts Sale per truck service 


repair order of $12.32, as against 


| Woodward's $6.83 and the city av- 


erage of $8.17. 


Therefore, the basic monetary 
value of having three good, ex- 
perienced truck service men, 
whom customers call for when 
they bring their trucks in for re- 
pairs, and a building in which 
trucks can be serviced efficiently, 
is worth at least $16,000 in addi- 
tional and _ profitable revenue 
each year to Van Dyke than to 
the average city Chevrolet deal- 
er, and over $9,500 more than to 


BENDIX- WESTINGHOUSE. 





IDENTIFIES DEALERS—Bendix-Westinghouse 
Automotive Air Brake Co., Elyria, O., uses 
this new illuminated sign to identify its au- 
thorized distributors. The sign is a Plastilux 
|500, created by Neon Products, Inc., Lima, 
|The red and black coloring pigments are 
fused by heat into the strong Plexiglas faces, 
the company states. Interior illumination is 
provided by easily-replaced slimline fluores- 
cent lamps. 


the Woodward store operating 
under the same ownership and 
over-all management, 





This advantage is in addition to} 


developing a following of truck op- 
erators who are regular customers 
of the service department, and who 
will favor the dealership in pur- 
chases just so that they can have 
their vehicles serviced by the me- 


in whom they have con- 


| chanics 
| fidence. 

Down through the years, a com- 
paratively few dealers who sell 


both _Passenger cars 


have 
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realized the great sales ad- 
as well as the additional 
profit advantage, of providing the 
facilities and type of mechanics 
that build good truck service fol- 


vantage, 


| lowing. 


* * * 


SOMETIMES the advantage of 


|“ location plays a large part in the 
}success that a dealer may have in 
| building a truck following. But in 





the case of Ver Hoven Chevrolet 
the difference in the truck service 
of the two establishments evident- 
ly is in the attitude of the service 
manager, the type of building and 
in the type of mechanics, 

In the Ver Hoven case, the 
over-all management is the same. 
Both buildings are in good loca- 
tions and are amply large to 
handle both truck and passenger- 
car service, but Van Dyke has 
the advantage of floor layout in 
the service shop and some good 
truck-minded mechanics. 

But above all, Ver Hoven Van 
Dyke has a service manager with 
a keen desire to increase his truck 
service following, and some me- 
chanics who would rather work on 


and trucks |trucks than _Passenger cars. 


YOUR BIGGEST BODY BUY TODAY 


1S AN ALL STEEL’ FRUEHAUF! 


Med Peof off Ht: 


are buys like the handsome 12-ft. wheelhousing 
Equipped with full double 
rear doors, it can be yours complete — painted 
and mounted on your chassis — all for only 


model shown here. 


$703 


(taxes extra) 


ment needs. 


“Unit-Built” like Fruehauf’s famous Aerovan 
Trailers, these handsome all-steel Truck Bodies are 
unmatched for rugged strength . . 
low upkeep. That’s because their sturdy frames are 
welded throughout into solid, rigid, one-piece units. 


Shown here, on the right, are but a few of many 
ways these Bodies can be specially tailored to your 


particular job. No other 


offers you such a selection of standard body options 
—over 500 different combinations. 


And once you’ve chosen the right Fruehauf Body 
for your chassis, it takes your nearby Branch only 
a matter of hours to paint it, mount it and have your 


new truck ready to roll. 


Fruehauf Van Bodies are available in 12-ft., 
and 16-ft. lengths — in straight-frame or wheelhous- 


ing models. 


Ask your Branch about these Bodies today . . 
write to Body Division, Fruehauf Trailer Company, 


Detroit 32, Michigan. 


NEW FRUEHAUF INSULATED BODIES 


are now available at comparably 
low prices. 


FRUEHAUF 





VERY DAY, more and more fleet owners are 
finding in Fruehauf Van Bodies the big 
money-saving answer to their hauling equip- 


aie Broa ae Mad Milw wT tare | reer ele 


long life... 


production body builder 


14-ft. 


- or 


5. Double Side 
Door 


Truck 





9. Express Gate 
Rear 





2. Solid Rear End 


6. Narrow Double 7. 
Rear Doors 


10. Tailgate iW. 


(Outside Type) 


3. Solid Sides 


Full-Width Double 
Rear Doors 





Tailgate 
(Flush Type) 


Bodies Custom Quality at Production-Line Prices! 






TMG Ch kee ee Tee 
ata) 0) 


. Single Side Door 





12. Tailgate 
(Doors Above) 
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TRUCK SECTION 























NASH-—'49 Amb. 4-dr., $1,390*. ‘46 Amb 
ri ‘ 4-dr., $685 2 
OLDSMOBILE- ‘50 8 station wagon. $2, C P 
o | 910%. ‘49 98 conv., $1,775. ‘47 4-dr., Ss o 
Used C or Auction Pp rices | Saas, gonse shud. | Average Used-Car Prices 
| PLYMOUTH—'50 Deluxe 4-dr., $1,770, '49 
| — ma nk a CC (Compiled by Automotive News! 
- en 950. ‘ -€ . 915. 
Market Trend | PONTIAC—’'50 Chief & Deluxe 4-dr., $2,- Aug. 1950 July June 
380, $2,570*; Sp. Deluxe & 2-dr.. $2,400; Model (to date) 1950 1950 
Newer 1950 and 1949 models firmed up in price last week, but not Chief 6 4-dr., $1,925, ‘49 SL 8 4-dr., | . 
. h t 7 ff tirely state Ra i i oe » DUS net $1,700, $1,930. ‘48 S 2-dr., $1,320°: $1,068 $1,006 $1,010 1950 $2,111 $1,933 $1,959 
enough to offset entirely a continuing decline in values of early $1.370°; 8 conv.. $1,185 | 1949 1,558 1,440 1,473 
: : ’ ’ ’ 
postwars. As a result, the overall average dropped from the $1,070 | STUDEBAKER ‘50 LC 4-dr., $1,555" $2.- | 1948 1,214 1,130 1,107 | 
of the previous week to $1,068, 100°. '48 Com, conv., $1,320*; Com. | * “007 " ‘oa | 
. . ‘-dr., $1,140*. “47 Com, 4-dr.. $890" 1947 997 934 923 | 
Among the early postwar jobs, 1948's fell the most last week—the WILLYS. 48 Jeepster, $805.* | 1916 854 821 B02 | 
decline amounting to $7 and the new valuation to $1,214, The 1947 1942 350 399 415, 
average waned $6 to $997 and 1947's, $5 to $854. After a slump of $17 VALDOSTA, GA. 1941 394 382 393 | 
the week before, 1950’s turned upward $2 to $2,111, while 1949's in- (Tom Hewitt Auto Auction. Sale every | ——— Overall i 
creased $3 to $1,558. Monday. Prices are for sale of Aug. 14.) Aug. July June Average $1,068 $1,006 $1,010 i 
. o . a4 < (to ‘ * , 4 , oO . “ 
A compilation of sales at 10 auctions shows that there were fewer . (Sold 173 out of 363 offerings.) ne 
: : ; ; : + BUICK.-'50 Super conv., $2,650; 4-dr., . ° fi ic 
buyers. "ok percent of the offerings at these auctions were $2,200: sedan, $2,650. °49 4-dr... $1,800 | (The above figures are averages of used-car auction prices, all j 
sold last week, compared to 58 percent the week before and 66 per- ‘48 Super 4-dr.. $1,325. ‘47 RM sedan, makes and models, carried regularly in Automotive News.) 
cent the week before that. Of the 1,900 units put on the block last $1,050. 
week, 986 were ddled CADILLAC 50 61 sedan, $3,500; 62 club 
" ; pe = s : : coupe, $1.900. °49 60 sedan, $2,950. sedan. $1,290, $1 _ °48 station wagon, |PONTIAC—'48 Torp. sedan, $1.275" ‘7 
Prices marked with an * indicate a unit equipped with CHEVROLET ‘50 Bel-Air 2-dr., $2,275; $945. 417 club coupe, $715 S. Liner sedan, $1.179. 
automatic transmission or overdrive. 4dr... $2,100; SL Deluxe 4-dr.. $2,050. | kaismR—'48 4-dr., $675 STUDEBAKER—'47 Champ. sedan. $1.000° 
$1,825, $1,965; Special 4-dr., $1,675; | werCURY—'50 sedan, $2,215, $2.255. '49] WILLYS- ‘49 Jeepster, $1,005°*. 
OAKLAND, CALIF. 825; FI. Deluxe 4-dr.. $1.625, $2,050°*, 2-dr., $1,975. ‘49 Deluxe 2-dr., $1,525. |" 4_qp $1,520 : | 
iS $1,760, $2,250*; conv., $2,045; Deluxe ‘48 aerosedan, $1,100; conv., $1,150. '47 sae fe an og & sede 500. $2.- 
(Pollock's Used Car Auction. Sale ev- 2-dr., $1,950, $1,825; Bel-Air, $2,160, SM 5-pass. coupe, $805; 2-dr., $1,050 ae ve $1,855 een Bre. , AMARILLO, TEX. 
ery Wednesday. Prices are for sale of an — o-dr., $1,460; SM 2-dr., $1,- | ree 48 Royal 4-dr., $1,175 | PLYMOUTH ‘50 Deluxe sedan, $1,875.| ‘(Amarillo Auto Auction. Sale every Fri 
Aug. 16.) 450; conv., $1,610; SL Deluxe 2-dr., | DeSOTO—'49 4-dr., $1,800. | $1,810. °46 Special sedan, $580. day. Prices are for sale of Aug, 18.) 
BUICK—'50 Super sedan, $2,460, $3,000%,] $1,650. 48 FM 4-dr., $1,275, $1,185; | DODGE—'50 Meadowbrook 4-dr.,_ §2.025; | pon'TIAC—'50 sedan, $2,325, $2,510. ‘48| (Fewer oerings and orices steady. 
$2,820*. ‘49 RM sedan, $2,385*; sedan, FM club coupe, $1,300. ‘47 Aero 4-dr., | Wayfarer 2-dr., $1,775. 49 Wayfarer 8 Streaml.. $1,200. °'46 sedan, $575. Sold 188 out of 388 offerings.) 
$2.050*, $2.300°. ‘47 sedan, $1,350, $1,-| $1,105; Deluxe 2-dr., $1,100; conv., $1,-| 2-dr., $1,400; Custom 4-dr., $740. "47 | sau nEBAKER '50 Champion 2-dr., | BUICK—'49 Super 2-dr., $1,750. ‘48 Spe 
360. '46 sedan. $1,060. : 050. '46 Special 2-dr., $850 | Townsend 4-dr., $950; Custom sedan, |“ 1 716 F ‘ cial 2-dr., $1,330. ‘47 RM 2-dr., $1,165 
CADILLAC—'50 61 sedan $4,200*, $3,950°, OLDSMOBILE_-’50 88 station wagon, §$2.,- $925 | F CADILLAC. ‘47 62 4-dr. $1,.725°. S 
$4,300°. ‘49 62 sedan, $3,125*, $3,275°. 300. ‘49 88 conv., $1,950*%. 46 66 4-dr., | FORD —'50 2-dr., $1,560; Crestliner, $2,350; | > Th MO CHEVROLET ‘50 Deluxe 4-dr.. $1,965 
48 62 sedan, $2 600%, $2.410%. °47 62 $920; 98 4-dr., $1,100. | Custom 4-dr., $2,050, $1,850. ‘49 Cus- | ST. JOSEPH, z Bel-Air, $2,230*, $2,150. °49 4-dr $1 
sedan, $1 875. °46 sedan, $1,735°. CHRYSLER. -'50 Windsor Traveler, $2,585*. | tom 2-dr., $1,425, $1,375 ‘47 Super! (st Joseph Auction. Sale every Tues- 475; coupe. $1,080. °48 club coupe. $905 
CHEVROLET +50 sedan, $2,000, $2,270, = ‘46 Roval 4-dr. . $800, ‘ a 46 Deluse Som, Ue a err oa ee bee AD “at Qa enti. ‘ 
e : 610, a es 5 Sustom conv., ,550 46 -dr., 9420. | . , , , ‘SLE "49 Winds ° 20, 46 
a se | ir lag $1,610. gi] Deluxe 2-dr., $920. HUDSON. 49 Super 6 brougham, $1,250;| | (Inactive trading, with prices slightly | CHRYSLER “19 Windsor 4-dr., $1,920. “4 
$1,035. '46 sedan ‘3570. "| DODGE--'49 (early series) 4-dr., $1,340; Com. 2-dr. sedan, $1,250; Com. 8 4-dr.,| lower. Sold 90 out of 175 offerings.) DeSOTO—'50 Deluxe club coupe, $2,000. '46 
CHRYSLER—’47 T & C sedan, $1,285. '46] Custom 4-dr., $1,350. $770. BUICK—'48 conv., $1,340. '41 sedan, $500. | “q-ar. $625 naw 
sedan, $1,000 5 FORD—'50 8 Custom 2-dr., $1,860, $1,660; | KAISER—49 4-dr., $950. CHEVROLET —'48 sedan, $1,242, | DODGE—'49 Coronet 4-dr.. $1.725*. "47 
FORD—’50 | sedan, $1,835, $1,985. ‘49] 8 Custom 4-dr., $1,520; 8 Deluxe 2-dr., | LINCOLN —-"49 Cosmopolitan conv., $1,950; | DODGE —'50 sedan, $2,272. °46, $102 | elub coupe, $760. in ; 
sedan, $1,325. '46 sedan, $855 $1.800; Crestliner, $2,140. '49 8 conv., Cosmopolitan sedan, $1,550. FORD '50 sedan, $1,832, $1,670. °49.| FORD—'50 Custom & 2-dr.. $1,855: 2-dr 
FRAZER—'47 sedan, $915. $1,325; 8 conv., $1,500; 8 Deluxe 4-dr., | MERCURY ‘50 4-dr, sedan, $2,300,| $1,252. ‘47 station wagon, $747 46 | $1,750, $1.675; Crestliner, $2.280. ‘4% 
HUDSON—'50 Comm sedan, $2,700, °48 $1,210. *48 Custom 8 club coupe, $1,040: | $2,275. ‘49 coupe, $1,575: 4-dr., $1,500, sedan, $702. 4-dr., $1,400. “48 conv.. $750°._ 
sedan, $1,355, $1,500 Custom 6 club coupe, $980, ‘47 Super 8 | _ $1,330. FRAZER ‘47 sedan, $655. FRAZER_—"48 4-dr., $685. 
LINCOLN—'49 sedan, $2,000. Sportsman, $970; Super 8 conv., $1,000. |NASH—'49 2-dr.. $1,190 | HUDSON—'49 sedan, $1,477.50 HUDSON—'48 4-4." $1,035 
MERCURY “80 sedan $2 a00. °47 sedan. ‘46 Super Deluxe 8 2-dr., $820. OLDSMOBILE—'50 (SS) 2-dr.. $2,575, $2.- | KAISER ‘47 sedan, $637 KAISER—'48 $625, $500 
_ $895 : aie FRAZER—'47 Manhattan 4-dr., $770 prt es ie sedan, $2.850. ‘49 am MERCURY— ‘50 4-dr., $2,160*. 49 4-dr 
Ria HUDSON—'49 Super 6 4-dr., $1,400. °48 clu sedan, 1,870, $1,695; (76) clu E I f 99 tat “aekeees x 
ein) 0. ' ' 1,450, .220 4 : 965. 
NADEMOBILE "49 7 ae. $2,300, $2.,- Super 6 club coupe, $1,150; 4-dr., $1,210. coupe, $1,530. ‘47 (76) 2-dr., $800; (98) | AKRON | exanee led aaaier ace ‘oa - 
200: 88. $2,145. ‘48 98 sedan, $1,950. ‘47 Super 6 business coupe, $610; 4-dr., 4-dr., $875. (H. C. Turney Auto Auction. Sale every | $555. “° : 
cam’ : £1 08 ‘ $680. ‘46 Super 8 4-dr., $680 PACKARD "50 deluxe 4-dr., $1.400. '49| Thursday. Prices are for sale of Aug. 17.) | ; 5 ¢ g 
46 sedan, $1,065, $850. KAISER—_'48 Pe vf nan a8 ane *se @ae Bide) ; OLDSMOBILE-—'50 SS club coupe, $2. 
PLYMOUTH—'49 sedan, $1,610. "46 se-| Pi cnory a I a 71,200 $1,925 — seat “0 <-GF-, | (Prices off a bit on '50s bet a oe 350*; 98 4-dr., $2,660*. ‘49 SS 2-dr 
a} o ¢ ‘s ,800, 925; ,260. | | : f ‘ “re 875. ‘48 98 c s TS 
eden a ae Be. 0 ee Cosmo, A-ar., $1,780. 47 4-dr/, $950. PLY Mot TH — '50 Special cours $1.850, — models, Sold 65 out of 131 offer $1 _ 2 club sedan, $1,400 1 
. ' Fi al MERCURY "49 4-dr., $1,650*; conv., 525. "49 coupe 480, "48 Specia Sa ihe an /MOUTH_’50 30: 8 
wees aon | $2,005, $1,950 $1,685, ; coupe, $1,125. ‘47 Deluxe 4-dr., $800, | BUICK —'4s8 Super 4-dr., $1,825. ——_ Ts > 0 elub se. eee: Sub- 
STUDEB: 7 oe eae eS eer “" |PACKARD "50 Deluxe 8 4-dr., $2,180*. "46 Deluxe 2-dr., $500 | CADILLAC—"47_(62) 4-dr., $1,525°. 2-dr ——— : -dr., $1,380 is 
~ ‘48 8 Lim., $860. ‘47 Deluxe 8 2-dr., | PONTIAC '50 Chisftain 4-dr., $2,562, | CHEVROLET —'50 Deluxe club coupe. $1.-| jo niac 50 6 2Q-dr.. $1,855: & 
CONCORD, MASS. $1,100. ‘| $2,300; 2-dr., $2900: Catalina 2-dr.,| 800; FL Deluxe 2-dr.. $2,000. 49 Deluxe | "ig a65° 149g o-dr.. $1,985. "47 conv 
y ] 5 ‘ 4 . . 5 -dr., $1,540; Deluxe 2-dr., $1,500, $1,- = ; wai > (ow. ‘ k 
‘ ‘ery Fri- | PLYMOUTH —'50 Deluxe 2-dr., $1,800; De-|__ $2.800. 49 4-dr., $1,890; 4-dr.. $1,860. 4-dr., $1,540; u ease : 46 2- 37 
“a aaas “Tees mt oe ee luxe business coupe, $1,625; Special 2- | WILLYS—'50 station wagon, $1,525; Jeep- 405. "48 station wagon, 9060; FM t-de.. STUDEBAKER” "50. Comm club 
ae on say ; dr., $1,365. ‘48 conv., $1,090; Special] ster, $1,475. ‘48 Jeepster, $850 $1,200. ‘47 FL aerosedan, $1,140; SM | STUDEBAKE! ; une 81 300" 
AUF cold 144 out. of 296 offerings.) 2-dr., $1,275. ‘47 Special club coupe 2-dr., $950; FM 4-dr., $1,025; FM club] $1398” 4g Comm. conv. $1300. 4 
euwe i cea sedan. $1 900. $1,710 $1,020. ‘46 Special club coupe, $950. ‘ N 'yY | ee, $985; SM club coupe, $970. ' club ‘coupe 3865" ee ee “ 
EOK "50 Special sedan. $1.90. $1.70. | pONTIAC—"50 Chieftain 6 2dr. $2185; 8 QUINCY, ILL. CHRYSLER—'50 Windsor 4-dr., O0.508. 00) re, Ee. gets’. “40 don 
dan, $925. ‘41 Super sedan. $400. Streamliner 2-dr., $2,450. ‘49 Chieftain (Charlie Thale’s Quincy Auto Auction. sane ra ae “Y 1-d $1,700* “47 ster, §$810* 
. ; : seco sg] 8 2-dr., $1,860". "48 8 4-dr., $1,390". Snie every Weriday nek é on DODGE-—'49 Coronet 4-dr., Liat ; 
CADILLAC—'41 61 sedanet, $650; 60 § sale _ Sale every rida) Price are for sale} . €1 05° 48 “a 1.010: 
STUDEBAKER "48 Land Cruiser 4-dr f Aug. 18 | club coupe, $1,055. °46 4-dr.. $1,010; > 
ee Tes —on Air, $2.300; SL De-]|. $1,360. es | 2-dr., $855. PHILADELPHIA 
CHEVROLET eee. Be ae: ei 975, | WILLYS—'59 Jeepster $1,250°. °48 Jeep- (Searcity of cars. Prices strong on | FORD—'50 Custom 4-dr.. $1,950; Custom! 1.) 014 Ginbert-Harol . 
luxe ,:..= a * $1°675 $1 600: ster, $960*. ‘ each offering.) | club coupe, $1,810; Custom 2-dr., $1,- | eee ae — he er soggy <= 
SL : . ; ee ‘ , '49 FL sedan, $1,220; SL s $1,435 2-dr., 655. ‘49 2-dr., $1,145 —— é é . 
FL Special sedan, $1.610 $1,500: SL EBENSBURG PA ‘ eee aa ; , | = : Or “48 Ea 7230 club (Prices average $50 off. Retail action 
Rah: ¢ ., “ , A. 48 FM sedan, $1,200. 17 conv., $1,000, | conv., $1,025. 46 4-dr., $730; lu : t 
Special sedan $1.550 $1585 tub coupe : : 4 , DODOR—'S0 soten’ 33 e160. | coupe. $800. slowed up with more cars entered, Sold 
$1.460. ‘48 FM sedan, $1 225. $1,150 (Ebensburg Auto Auction. Sale every | pORD—’50 Custom sedan $2,045: Deluxe | KAISER—'47 4-dr., $765, $750, $630 134 out of 342 offerings.) 
SM_sedan $1.199. $1.950: FL et Thursday. Prices are for sale of Aug. 17.) sedan, $1,720. ‘49 conv.. $1,385: sedan, | LINCOLN—'49 4-dr., $1,680 BUICK—'47 RM conv., $1,230. ‘46 Super 
a Se ae Oe (Prices 0% $50 to $100 from recent $1,450, $1,185, MERCURY — '49 4-dr., $1,525. ‘46 club], 4-dr., $1,155. 
FL sedan. $1,165. ‘42 FI aerosedan | weeks. Some dealers hoarding for bigh- |FRARZER-~47 sedan, $745, $575 | coupe, $890. CADILLAC "47 60 Special 4-dr.. $1,625 
= '49 600 sed $1,410 er prices. Sold 102 out of 163 o7erings.) | HUDSON—'48 Commodore sedan, $1,235, | OLDSMOBILE—'50 (98) sedanet, $2.450*. ’ ts one ” a rb a ae 
OLDSMOBULE__48 “98 sedan, $1.460*, ‘4¢| BUICK 47 Super 2-dr., $1,155; Special ~steee ae ne a = Pa Gans ir. $1,950* $1,600, $1.530 $1,400. — “8° FM ia 
“et = . F sedan coupe, 1,075. ‘46 8 “ AISE ‘51 sedan, 810. | P/ "50 § 2-dr.. .950*. : , 1.5 $1, y } . 
7s sedan. $025. Se ws - pe, $1,075, 46 Super 4-dr., | LINCOLN—"47 sedan. $765. PLYMOUTH—'49 4-dr.. $1.375. | "48 4-dr., case or ae $1,220: SM 2-dr 
PLYMOUTH. 10 SD sedan” $1,525, 47) CADILLAC —'50 62 4-ar., $4,100*, 48 62 |NASH—'50 Rambler conv., $1,585 | Sin215. "46 4-dr., $805; 2-dr.. $840 $1,120: SM business cc a shes 
sp lub $1 000. 42 Bee ' $485 conv., $2,575. °46 62 4-dr.. $1,500. OLDSMOBILE—'50 (88) sedan, $2,380. PONTIAC 46 (8) sedanet, $990. CHRYSI mR car _ s mee. _ - 
PONTIAC 49 Streaml. 6 sedan. $1.875*, | CHEVROLET. °50 conv., $2,075; FL Del. | PONTIAC—'49 sedan, $1,810. . Fae ww. 
"48 Streaml. 8 Deluxe sedanet, $1.465°| 2-4r., $1.825. ‘49 FL Del. 2-dr., $1,555; | STUDEBAKER—'47 Champion sedan. $890, LEBANON, N. J. DeSOTO— 48 Custom 4-dr., $1,385, '47 
Sarnete 6 codan. $1,225 : SL Del. 4-dr.. $1,550; FL Special 2-dr., | $770. 5 Custom 4-dr., $1,310. ‘46 Custom 4-dr.. 
orpeeORER. 50 Champion Reg. De-| $1.480. ‘48 SL 4-dr., $1,110; FL 2-dr., | WILLYS—'49 Jeepster, $800 (Lebanon Auto Auction, Sale every 1,000, $970. | ae ee 
STUDEBAKER—’! Shampion &. 300: s 9. De. , Wednesday, Prices are for sale of Aug. 16.) $1, * $ 5 - 
luxe sedan, $1,525. '47 Champion sedan is a ae a a ae (Prices off $50 to $100 on °50s and |FORD--'50 Crestliner, $2.300: Custom & 
$1,235. Pie 2- . .15f M ~ Ty . ° ° n . 
$950. club coupe. $070: FM 4-dr $1,005 e HOUSTON "49s. Prewars picking up. Wholesalers = ae Stave ag r a 
4 P| a _ 2 + es a ° i. . 3 é - o . : elux <- 
MASON CITY IA CHRYSLER 49 Windsor conv., $1,900. (Gulf Auction Co. Sale every Tuesday — — profits. Sold 67 out of $1.250. ‘48 conv., $1.150. “47 ap é 
I . 4 : . 47 Windsor club coupe, $1,260, ‘46 Sara-| Prices are for sale of Aug. 15.) BUICK. "50 Spec sedan, $2,450*. '49 Super 2-dr., $875. '46 SD 4-dr., $900 
(Lapiner’s Used Car Auction. Sale ev- rome. Sa ‘coe © ante. Oni tt (Market off $50 to $100 on newer conv., $2,160"; RM sedan, $1.825*, '48 | HUDSON—'46 4-dr., $785. 
ery Wednesday. Prices are for sale of tom 8 club coupe. $1,340. "48 8 4-dr| °B™* Clean °'49s and °48s holding Super conv., $1.550. ‘46 Super sedan, | MERCURY—'46 4-dr., $815. 
Aug. 16.) ae $1,020, '47 8 2-dr.. S870: 8 conv. soso | Steady. Sold 108 out of 244 offerings.) $910. | NASH—'47 600 4-dr., $800. ee 
_(sold Age amt ot eae mt aie. “| BUICK -'50 Special 2-dr., $2,000, $2,050; | CADILLAC -'47 61 sedan, $1,650°. eee ss 98 4-dr., $1,550, 147 
BOOK aioe. 48 RM 4-dr., $1,165, |HUDSON "47 Comm. 6 4-dr., $655 t-dr.. $2,600. '48 conv., $1,150. ‘47 2° |CHEVROLET_ ‘50 Deluxe sedan, $2.090. | » deg Sng: 2p, 2,225+ 
$1325 on Super 4-dr., $990. $1,060; | LEENCOLN—'47 4-dr., $890. '46 club coupe, | dF. $900. "42 4-dr. sedan, $350. "49 conv., $1.610: Deluxe sedan, $1.590. | PACKARD —'S0 Deluxe S 4-dr., $2,225 
— | — aa eee. Saiee. "| CADILLAC—'50 62 4-dr., $4,700. ‘41 2-| (48 FL Aero. $1,225; FM station wagon, ‘MOUTH —— °50 
a, of on” mie MERCURY "48 4-dr., $1,085 aa ag 5e.020; EM S-oe.. S2,090. St EM Soaan, | wush. 020.49 OD Ras en ae ee te 
/ ad -dr., 2.! : 2am . c ’ : e = “48 J n 2,020. 9 § -dr., 635. .425; 
CHEVROLET—'50 SL 2-dr., $1,880 $1.825,]NASH—'50 Del. 600 2-dr,. $1,600. 47 | CHEVROLET—-'50 FL Deluxe 2-dr., $2,080, $1,050. °46 FM club coupe, $980. | fue S-dr.. $1,520. "46 business cou a 
$1,750; FL 4-dr., $2,085: Bel-Air, $2.210:]_ 600 4-dr.. $785. | S.0%s, L008; sotnn, 61.000," O1.6re, |More ocr eee See $700. Te sais , 
conv., $2,280*%. ‘49 SL 4-dr.. $1.520, PLYMOUTH ‘50 conv., $2,135; Sp. Del. | $2,075; Bel-Air, $2,210; SL 2-dr., $1,900, | FORD Fae ae ae Custom sed: PONTIAC '50 conv., $2.650. ‘47 Streami 
$1,595. "48 FL 4-dr., $1,180. $1.135: sta-] 4-4r.. $1,725. ‘49 Del. 4-dr., $1,475. '48| $1,880; conv., $2,025; club coupe, $1,995. |" "sr 909. $1.s10. Deluxe 6 sedan. $1760" | 6 4-dr., $1,160; Torpedo 6 2-dr.. $1,100 
tion wagon, $1.140. | ‘47 FI aero 2-dr..] 4-dr., $1,210. ‘46 2-dr.. $925 | '49 conv., $1,450; Deluxe 2-dr., $1,800.) Merc Pee noes a, ee, eee’ | »°46 Torpedo 8 4-dr., $820. ‘41 2-dr 
$1,080, $1,155 PONTIAC—'48 8 4-dr., $1,390*. | ‘48 aerosedan, $1,060. '47 club coupe, £0 conv., $1,595: Custom 5 sedan, $1,495, | sac ; i 
CHRYSLER—'46 Royal 2-dr., $1015 STUDEBAKER —'50 Champ. 2-dr., $1,580*. | $845; FL $1,020; 4-dr. sedan, $900. ee 
DeSOTO—'46 4-dr., $995, $790. 17 Comm. club coupe, $1.040* | CROSLEY—'48 station wagon, $200, $150. | pinsag ong Geo, ae si > 
: 2 = 2 — HUDSON—'46 Comm. 8 sedan, $655 | DETROIT 
DODGE—'50 Wayfarer 2-dr.. $1.88! as | DODGE ‘50 4-dr., $2,000. ‘47 4-dr., | KAISER—’'4S sedan, $800. ‘47 sedan, $760. 
menaewercok $-Gr., $1,446. {1 4-dr.. DENVER |_ $795, $790 MERCURY—'49 sedan, $1,540. {Aptco Auto Auction Sale every 
$1,160. g 2.000. $1.880*. $1.290° > - FORD—’'50 8 sedan, $1,925, $2,050, $2,030; |NASH—’'50 Rambler conv., $1,600 Wednesday Prices are for sale of Aug 
FORD—'50 8 2-dr., $2,000, $1.880*. $1.890°] (Denver Auto Auction, Inc. Sale every| Custom 6, $1,725, $1,750; conv.. $1,950, | OLDSMOBILE—'47 76 sedan. $1,075". “46 | 16.) 
6 2-dr.. $1,900*%. $1.770: conv., $1.955 Tuesday at Englewood. Colo. Prices are| $2,085; Custom club coupe, $1,835, $1.-| 66 sedan, $9506 BUICK—'50 Super 2-dr., $2,335 19 Spe 
"49 8 oa. a, $1,110 Sar _ or sale of Aug. 15.) 910; 6 2-dr., $1,855. '49 conv., $1,190; | PLYMOUTH —'47 Sp. Deluxe sedan, $1,100, | _ cial 2-dr., $1,310. ‘47 Super 4-dr.. $1,000 
2-dr.. $880, $815. ‘46 conv -dr, (Volume at alltime high, but prices se 2 Sale = Aig ‘ erect. : _ | CHEVROLET 50 Deluxe 2-dr. $1,850 
atiuaon 06 6 Ged. 8410 fell somewhat from previous week.) $1,775 49 Deluxe 2-dr.. $1,500 es 
. : Ne "oT ¢ 
KAISER 51 4-dr.. $2.130. "49 4-dr.. | BUICK—'50 RM _ 4-dr., §2,650*, $2,670*; DODGE. os cee. Seed = 
$1,310*, $1,100, $1,005. ‘48 4-dr. $810 Super 2-dr., $2,100, $2,295* "49 RM FORD—'49 (6) 2-dr.. $1,275. $1.220 g) 
LINCOLN--'49 Cosmo. 4-dr.. $1.685* 2-dr.. $1,530. $1,700*. "48 Super 4-dr., 2-dr., $1,225, $1,410. "47 2-dr., $925 
MERCURY —'50 4-dr., $2.365, $2,220: 2-] $1,275. '47 RM 4-dr., $1,095, $1,140. '46 FRAZER—'47 4-dr., $750. | ore 
dr.. $2,185, $2.345*. 49 2-dr, $1.505.|_ Super 2-dr., $810 bn HUDSON — ‘49 4-dr.. $1,425. (48 4-4 
47 4:dr., $000. '46 2-dr., $810 CADILLAC 50 62 4-dr.. "$4,525"; 61 | $935. ' "i 
NASH—'50 Amb. 4-dr.. $2,000 2-dr., $4,320; 61 4-dr., $4,065. ‘49 62 — KAISER—'47 4-dr., $655 
OLDSMOBILE—'50 98 4-dr., $2,650; 76]. 4-dr., $3.060*, $3.300*. ®. | MERCURY—'49 conv., $1.650. ‘48 cor 
2-dr., $2,220. CHEVROLET—'50 Bel-Air, $2,225, $2.290; | A ” $1,040. '47 4-dr.. $850. = 
PACKARD—'50 4-dr., $2.055*. ‘49 4-dr..] SL Deluxe 4-dr., $1,935, $1,995. $2,125°*; | a §| NASH—'46 4-dr., $735. 
$1.490*. 48 conv., $1.280 conv., $1,990, $2,020: FL Deluxe 2-dr.. OLDSMOBILE— 49 2-dr., $1.625 “46 5 
PLYMOUTH—"SO RG, Del. 4-dr.. $2,015] $1,750, $1,905, $1,990, $1.905; FL De- a ——-  * - 
conv., $2,090. ‘49 Del. 4-dr., $1,400 luxe 4-dr., $1,755, $1,935, $1,995. ‘49 ke | PLYMOUTH—'46 2-dr., $850 
$1,280. ‘48 Del. 4-dr.. $910. conv., $1,685; FL Deluxe 4-dr.. $1,505, PONTIAC—'47 4-dr., $1,080 18 2d 
PONTIAC——'50 conv.. $2,475*. '49 8 2-dr. $1,655. "48 Aero, $1,300, $1,230. "47 * | $850. ; ae 
$1,800. ‘47 Torp. 2-dr.. $1,200. ‘46 one $915, $960, $1,025. ‘46 SM 2-dr., ™, | 
4-dr., $785. $855. 
STUDEBAKER 47 Comm. 4-dr.. $1,080*, | CHRYSLER-'49 Royal 2-dr., $1,800. ‘48 “2 
7 Windsor 4-dr., $1,415. ‘47 Windsor 4-dr., ew oOo yives 
ALBANY N Y $980. '46 Roval 2-dr.. $765 | 
f o IN. TF. CROSLEY—'48 2-dr., $225. se ar ts 
(Tim Anspach’s Dealer Auto Auction, | DeSOTO—'50 Custom 2-dr 2,425 AE" F Ss 
Sale every Monday. Prices are for sale| DODGE-—'50 Meadowbrook 4-dr., $2,010; | 7 acts 
of Aug. 14.) roadster, $1,715. ‘48 2-dr., $1,080. °'47| DETROIT. Recentlv published 
(Record 66.6 percent of 219 oerings | rORD— "sd cresinn, $2995 $2. by Dealers Supply Co., 19375 James 
sold despite tapering prices ascribed to ane) Crestliner. $2,225, $2,310; conv.. | i : : : 
war legislation and slow retail sales s2.0a5°, 40 Deluxe 8 2-dr.. $1.196, | Couzens highway, Detroit, is the 
f f s. ,380. '47 8 2-dr., $795. $860. ‘46 8| “Used Car 6 - 
BUICK. 30 yg ge OF Super | pean e ne: reference aane woe po 
4-dr., $2,750, $2,500°; RM 2-dr.. §2,-|"isedpe” 1 far. $2.250°. "47 4-dr., | |and describes all automobil kes 
470°. "49. RM ‘conv., $1,800*; Super 4-dr.| geeee eas Com 6 dear. $1285 | SUPER-SERVICE STATION IN BUENOS AIRES, ARGENTINA—It was opened by H. W.| from 1946 th aa ee 
$1,880. '48 Super conv., $1,350. °47 Su-| - icon 4s 4., “dr.. $1,185. | Peabody & Co. at Malabia 3029 in the Palermo residential district. The building has | roug or 
per conv., $1,260; Super 4-dr., $1,300. pone nS OF $690. ‘47 4-dr., $515. | three floors, a terrace and a large basement floor; built-up area of 13.000 square meters; Each car listing occupies two fac- 
CADILLAC—'50 61 4-dr., $4,225. '49 61/1 MOOLY ~'49 club coupe, $1,410". 48 | 3,000 square meters internal parking space, with a capacity of some 300 automobiles. The |‘ng rages and begins with a large 
4-dr,, $2,800; 62 4-dr., $3,260. ‘48 61) club coupe, $905 | car reception area, with six traffic lanes, can handle 18 cars simultaneously with prompt | head : : 
_2-dr., $2,300. MERCURY ‘50 4-dr., $1,995*, $2,340; | handling assured through the electrically controlled, 2l-meter entrance gate. To protect) nenpadlipary via of the make, with 
ae SL Deluxe 4-dr., $1,880 2-dr., 32.950. $2,220. '49 2-dr., $1,505*. | personnel from changing climatic conditions, this large entrance is screened by a curtain characteristic features clearly de- 
$1,750, $2, ; Deluxe club coupe, $1 $1,755 47 club coupe, $880 of hot air, and the whole building is centrally heated. The station employs 250 persons, fined for quick recognition. 
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Said to Withstand Heavy Usage... 





New Road Material Planned 


INDIANAPOLIS. — Plans for a 
new type of highway in Indiana, 
designed to combine the best fea- 
tures of cement and blacktop and 
to withstand usage by heavy 


trucks, have been drawn by George | 


H. Lutz, Indiana highway commis- 
sion district engineer at Fort 
Wayne. 
Expressing enthusiasm over 
the specifications prepared by 
Lutz, State Highway Commis- 
sioner Jap Jones said he hoped 
to have a three-mile strip of the 
new road laid in six months ad- 
joining strips of conventional ce- 


ment and blacktop in Allen 
county. 
The specifications call for nine 


inches of concrete on a compacted 
base covered by 1% inches of bi- 
tuminous concrete binder and an- 
other 1% inches of finer bituminous 
surface. Jones said this would pro- 
vide a road with three inches of 
blacktop on a concrete foundation, 
giving the strength of concrete and 
the resiliency of blacktop. 

Jones announced he had written 
every contractor in the state quali- 
fied for highway construction ask- 
ing opinions on the new specifica- 
tions. The plans also were sent to 
Purdue university and to asphalt 
and cement manufacturers, It was 
explained that the specifications 


Wisconsin Rules 
To Tighten Bus, 
Truck Regulations 


MADISON, Wis.—To tighten up 
state regulation of the operation 
of contract and common motor 
carriers of property and passen- 
gers, the public service commis- 
sion has proposed a series of rules 
governing the leasing of vehicles 


by licensed truckers. 

According to a spokesman for 
the commission, the suggested 
regulations would make the les- 


see solely responsible for the op- 
eration of leased vehicles, and at- 
tempt to eliminate a tendency to- 
ward “promiscuous” operations by 
some elements of the Wisconsin 
trucking business. 

Carrier trade representatives, it 
was pointed out, supported such 
rules by the Interstate Commerce 
Commission which were 
applied to interstate truck traffic. 
The Wisconsin commission origin- 
ally had proposed leasing rules in 
1947, but had deferred action. 


Ark. Cracks Down 
On Overloads 


LITTLE ROCK, Ark.—The Ar- 
kansas state police have taken re-| 
sponsibility for keeping trucks 


within legal load limits or “getting 
them off the highways.” 

That promise was made to the 
Arkansas highway commission last | 
week, which had asked state police 
to begin immediately to “help us 
Save Our roads.” 


NAME PLATES|| 


ew: PRECISION CAST... 
N ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
opproval. Heavily chrome plated. | 
Write for details. 
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recently | 


might be altered on the basis of 
suggestions or criticisms received. 

Lutz explained that the plans 
are an adaptation of old con- 
struction used on city streets 
with sheet asphalt on a concrete 
base, 

Although the exact cost of the| 
new paving had not been deter- 
mined, Lutz estimated it would be 


‘Detroit to Test 
Bus Powered 


With Propane 


DETROIT. — A _ propane-powered 
bus will be tested here this week | 
by the Detroit Street Railway sys- | 
tem, according to Leo J. Nowicki, 
DSR general manager. 

Worried over steadily rising 
gasoline and diesel fuel oil prices 


and the possibility of a gas short- | three-mile 


age because of the international 
situation, Nowicki said the city! 
would give “bottle gas” a try. 

Told that the use of propane 
fuel can reduce operating costs by 
as much as 2' cents a mile, the 
DSR chief noted that that would 
be a $5,000 daily saving for the 
system, which runs its buses over 
200,000 miles each day. | 

He also noted that the Chicago 
Transit Authority, which has been 
experimenting with propane-pow- 
ered buses for four months, has 
ordered 500 buses of that type for 
more than $8,000,000. 

Roy Wagner, chief DSR engineer, 
said that Panhandle Eastern Pipe 
Line Co., which supplies the major 
portion of Detroit’s natural gas, 
has indicated that it may be will- 
ing to supply propane to the DSR 
at less than nine cents a gallon 
under a five-to-10-year contract. 

The transportation system's last 
gasoline purchase was at 12.37 
cents a gallon, over half-a-cent 
above the previous purchase price. 
This will cost the system $34,000 
additional in its new three-month 
contract. 


ATA Data 


Booklet Outlines Structure 
Of Organization 


WASHINGTON. — The American 
Trucking Assns. last week an- 
nounced publication of a booklet 
outlining ATA's organizational 
structure, historical background, 
functioning and financing. It was 
prepared by Ray G, Atherton, gen- 
eral manager. 

The booklet is a description of 
the development of the ATA from 
the beginnings of the individual 
state associations to the present 
organization, a federation of 52 affi- 
liated state trucking groups. 

Reasons for the establishment of 
the national association and the 
services it renders to truck opera- 
tors are set forth in the publica- 
tion. 

“Organization is absolutely neces- 
sary to the preservation and fur- 
ther development of truck opera- 
tion in this country,” Atherton 
pointed out. “This is a hard, cold, 
proved and indisputable fact—too 
well established by experience and | 
test to admit of question or argu- 
ment, 


“ATA belongs, entirely and ab- 
solutely,” he added, “to the truck 
operators of this country. It is 


their’s to do with as they choose} 


subject only to the will of the 
majority of those in the federa- 
tion.” 


Allis-Chalmers Building 


Branch Near Atlanta 

ATLANTA (UTPS) Allis- 
Chalmers has just broken ground 
for a $350,000 tractor branch near 
here, and according to W. A. Rob- 
erts, executive vice-president, the| 
structure is expected to be com- 
pleted around Jan. 1, 1951 

The plant will be located on an 
eight-acre plot near Chamblee, just 
north of Atlanta. Office and ware-| 
house space will cover 60,000 square | 
feet. A railroad dock area of 3,500 
square feet will accommodate five 
railroad freight cars simultane- | 
ously. Truck dock area will be 1,300 | 
square feet and will take care of | 
as many as 12 semi-trailers at the 
same time 


slightly more than for present con- 
crete roads. He declared, how- 
ever, it would last longer and carry 
greater weights. 

Jones said concrete roads cost 
$100,000 a mile, while blacktop re-| 
surfacing costs $15,000. The con-| 
crete base for the new road would | 
cost less than for a present con- | 
crete highway. 

“The big advantage,” Jones said, | 
“is that it seals the road at the| 
top, preventing water seepage | 
which occurs through the cracks of | 
concrete roads. 

“When the water seeps under 
the concrete, traffic pumps it un- 
til holes are formed under the 
concrete, which then crumbles. 
The blacktop would soften the 
pounding of trucks on the con- 
crete, giving us a highway that 
may be the answer to our prob- 
lems.” 

Jones said he hoped to have a 
section of the Fort 


| Wayne by-pass paved in this man- 
ner. 
|tional concrete laid two years ago 


It would join the conven- 


37 





THEY TEST ROAD REACTION TO TRUCKS—On the |.1 mile stretch of Highway 30! in 
southern Maryland which has become the most studied strip of pavement in the U. S. 
under sponsorship of II states and the federal government, eight trucks carry axle loads 
ranging from 18,000 pounds up to 44,800 pounds and roll over the road on a round-the- 
clock schedule. Object is to determine how much damage trucks of various weights inflict 
on typical concrete paving.—(Acme photo.) 


similar climatic and traffic condi- 
tions and would permit us to keep 
us the three |track of their performance,” he 


on Indiana 324 and cross a black- 
top roadway. 
“This would give 





types of pavement together under | declared. 
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New Model M-34, 2'-ton, 6x6 truck 
for the Ordnance Dept., U.S. Army 


bled by Reo. 








REO MOTORS, INC. 


Lansing 


REO GOLD COMET POWER 


Oves.a 12-month period, the Ord- 
nance Dept., U.S. Army, has placed 
orders for 12,900 21-ton, 6 x 6 
trucks. A// of these trucks will be 
powered by Reo Gold Comet gaso- 
line engines and the major portion 
of the complete units will be assem- 


This is significant news for truck 
operators all over the country. 
Here is additional proof of the 
sound basic engineering, rugged 
stamina, and outstanding perform- 





with 








ance about which Reo Gold Comet 
truck owners have boasted for 
more than a year. 


A demonstration of Reo Gold 


Comet Power in your own opera- | 
> 
tion can be arranged at your con- ge 
venience. Prove to yourself what i 
" A 


thousands of Reo owners know— 
that Reo Gold Comet Power and 
the new 1950 Reo truck series pro- 


















vide the best truck investment you 
can make today. See your Reo dis- 
tributor or dealer today! 


20, Mich. 


TRUCK + BUS » LAWN MOWER 
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Picture of a Trend on the Move! 


(SAY, 


Automotive News Linage 


Is Still on the U 


Automotive News advertising linage 
shows consistent gain! It's the only paper 
in the automotive field showing advertising 
linage gains in the first six months of 1950. 
(Source: Industrial Marketing. Advertising 
Age, issue of July 17, 1950.) 


AUTOMOTIVE NEWS 


Gets in to the top car dealers, their 
parts and service managers, and 
automotive company executives. 


Gets read! Subscribers pay more, 
$8 per year, and renew subscriptions 
at a higher rate, 83.7%, than for 
any other automotive publication. 


Gets action! Advertising in AUTO- 
MOTIVE NEWS is the next best thing 
to a personal call, producing direct 
sales and inquiries. In 1950, 97 com- 
panies have already been added to 
Automotive News’ list of advertisers. 


The space buyer who knows the automotive 
market has been watching AUTOMOTIVE 
NEWS' consistent linage gain (49.1% in 
five years). He compares this with the 
steady climb in circulation; the renewal 


THE WEEKLY NEWSPAPER OF AMERICA’S NO 


Aitomuttue 
Len Tre 






Au 





PENOBSCOT BUILDING 


Advertising Offices 


CHICAGO 

J. Goldstein 
360 N. Michigan 

STAte 2-6273 


NEW YORK 


Edward Kruspak 
51 E. 42nd St. 
MUrray Hill 7-687! 


rate (highest in the industry); the big pages 
which give top visibility to each advertise- 


ment. It adds uv. AUTOMOTIVE NEWS 
earns the NUMBER ONE position on 
his list. 


REACH AND SELL THE DECISION 
MEN OF THE AUTOMOTIVE MARKET 
WITH THE PREFERRED TRADE 
PAPER. 


* JULY 17,1950 
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Circulation up, too! 


| INDUSTRY 


N. 








DETROIT 26, MICHIGAN 


DETROIT LOS ANGELES 
Dick Webber R. H. Deibler 
Penobscot Bidg 2506 W. 8th St. 

WO 3-0495 DUnkirk 3-0303 
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L. A. BUSES USE PROPANE—Visitors to the American Transit Assn. convention in Los 
Angeles, Sept. 24-27, will have an opportunity to inspect one of the country's first fleets 
powered with this type of fuel. These are 52-passenger Twin Coaches owned by Asbury Rapid 
Transit System. They are powered by Fageo! 10-to-l compression ratio propane engines. In 


the photo above, one is shown. 


Truckin .. 





By Jack Weed 





(Continued from Page 32) 


in the new Ordnance setup if the 
procurement officers would start at 
the root of each problem and get 
some idea of what an actual and} 
feasible time limit penalty would 
be before they sent out for bids on 
vehicles to be delivered within a 
definite time, when it was impos- 
sible under present conditions to 
get certain basic raw materials in 
that time, unless they were 





steel mills and other sources. 
* * * 


Burke’s New Job 


I WAS going to start out my next 
“squib” by saying that Joe Burke, 
the former Dodge truck sales man- 
ager, is now working for Ford 
but if I did I am sure that some of 
my readers would remember only 
that much and there would be “fol- 
lowing” complications. So Ill 
change it to read: “Joe Burke is 
now working for the Ford deal- 
He is sales manager for Uni- 
versal Sales, Inc., which handles 
the national sales of Vanette bod- 
ies, sold only through Ford dealers. 

Vanette bodies were sold for 
years by Brooks-Perkins, Detroit, 
but the present sales headquar- 
ters—and Joe—have been moved 
to Delaware, O., the factory home 
of Hughes-Keenan which makes 
the bodies. 

Joe tells me that they have a 
terrific production capacity for 
these door-to-door delivery units in 
this plant. No change in the de- 
sign of either model is contem- 
plated at this time, nor 


policy of only selling to and through 

Ford dealers. The change was ef- 

fective as of July first this year. 
* + + 


Vital Information 


I NOTE in the most recent edi- 
tion of the Chevrolet Silver 
Book, now being published under 
the management of Al Cosgrove, 
the 
manager at the factory, that an in- 
creasing number of advertisers are 
listing their entire distributor or- 
ganization. 

This is so vital, and it is hard 
to understand why all manufac- 
turers don’t include this listing 
as a matter of course in all cat- 
alog sheets and information 


books. 


Few truck dealers are particu- 
larly interested in most equipment 
items, until they get on a deal 
where a particular item is called 
for by the buyer. They then scurry 
around trying to find out who 
makes it, how much it costs and 
all the other data—and rarely have 
the proper or adequate information 
at hand. 

When the manufacturer lists his 
distributors, all of this informa- 
tion, plus aid in making the sale, 
is usually only as far away as his 
telephone. Manufacturers, who 
don’t understand selling through 
franchised dealers, are always ex- 
ercised about not getting reams of 
inquiries on their product when 
they advertise it. 

* * . 


Job for All 

y re they have had years of 
experience in dealing with the 

average car and truck dealer, it is 

hard for them to understand that 


|the usual dealer practice is to wait 


put | 
under a military directive to the| 


is there | 
any change contemplated in their | 


former assistant truck sales) 


until they need something badly 
and then want it yesterday. 


Being primarily a salesman 
himself, the average dealer has 
an idea that if he even indi- 
cates he wants to know about a 
product that he will be immedi- 
ately buried under by salesmen 
driving to get an order now— 
even without a lot of extra ac- 
cessories. 

I might also modestly say that 
our own AvTtomotive News Almanac 
does the same thing for dealers in 
all makes of automotive vehicles 
and it stays in the dealer's posses- 
sion until a new one comes out. 
Hundreds of dealers have told us 
| that they still have every copy we 
| have ever printed. And our Alma- 
nac is not limited to truck equip- 
ment alone—it can do the same job 
on shop equipment, accessories and 
|many other products and services. 
* * * 


| 1t the End of Tackle 


FTER I did the brag for Kar! 
Gougeon and his 10-pound lake 
trout in my last column, a couple 
of my Eastern friends have kinda 
put Montauk Point on the map 
from a fishing standpoint. M. C. 
Gale, Buick dealer in Forest Hills, 
L. I., came through with a 389- 
pound broadbill—swordfish to you 
fresh-water Isaac Waltons. It takes 
jexpert handling to take one of 
|those boys on a 24-thread line, 
they tell me. I’ve never had one 
on the business end of my tackle. 

And then, just to embarrass 

Leo Castiglia of Qwik-Ezee, Vl 
have to tell you of his latest 

brag—also taken off Montauk 
Point — a 63-pound blue marlin 
and a 53-pound tuna on the same 
day. 

He’s also going out for broadbill 
|today. Wanted me to go along, but 
|I couldn’t make it. If he has luck, 
|it may start a broadbill contest in 
ithis column, however. 

* . . 








|More Vacuum 


H HAD something happen to me 
with my car that may solve a 
similar problem for many dealers 
with their truck customers. My 
| car is so loaded with “gadgets” 
| that I had difficulty every time it 
jrained to get proper windshield 
| wiper performance. When I would 
try to pass another car on an in- 
cline particularly, my wipers 
wouldn’t work. There just wasn’t 
enough vacuum to operate them. 


So I put my problem up to 
Trico, and the answer was so 
simple and so thoroughly satis- 
factory that I want to pass it 
along. They put an electrically 
controlled auxiliary motor on the 
job that cuts in when I am pull- 
ing too much vacuum and gives 
me the extra that I need, with- 
out being a drain on the car’s 
electrical system when it isn’t 
needed. 


I know many truckers who com- 
plain of the same trouble—and who 
are fearful of putting a gasoline 
heater in their truck because they 
are afraid that it might make 
their vacuum problem worse than 
it now is. One of these auxiliary 
pumps may be just the thing they 
need, and no one has told them 
about it. No dealer ever told me 
about them when I complained 

(See TRUCKIN’, Page 39, Col, 1) 





abo 
: a 
dea 
knc 
able 


Kt 


to 

bon 
Mfs 
whe 
ing 
Pat 
sale 
is 

equ 
cou 
ing 
pla) 


tior 


sho 
] 
De 
sal 
to 
off 
mo 
re] 
sei 
on 
an 
we 
to- 
7 
cov 
the 
cust 
and 
truc 
the 
in |] 
T 
sam 
are 
50 
stoc 
pair 
bale 
port 
ip 
yet 
serv 
whe 
vehi 
part 
Griv 
COVE 
tain 





ON 





adly 


nan 
has 
idi- 
ta 
~di- 
nen 
v— 

ac- 


that 
anac 
rs in 
les 

sses- 
out. 
d us 
y we 
Ima- 
juip- 
2 job 
and 
ices. 


Kar}! 
lake 
uple 
inda 
map 


tills, 
389- 
you 
akes 


line, 
one 
ckle. 
‘aSS 
ru 
test 
nuk 
rlin 


dbill 
but 
luck, 
st in 


me 
ye a 
ulers 
My 
ets” 
1e it 
1rield 
ould 
| in- 
pers 
isn’t 
m. 

to 
so 
tis- 
, it 
ully 
the 
ull- 
ves 
ith- 
ar’s 
n’t 


om- 
who 
line 
they 
ake 
than 
iary 
they 
hem 

me 
ined 


TRUCK SECTION 


BEFORE AND AFTER—A kit for rebuilding | 
truck seats is being marketed by Kardek 
Corp., 6432 Cass Ave., Detroit. Each kit 
contains replacement covers for the cushion 
and the back, a replacement pad, six spring 
coils, channels for repairing broken border 
wire or diagonal braces and clips and at- 
taching parts. The kit is interchangeable 
on Chevrolet, GMC, Dodge, Ford, Reo and 
International for model years 1942 to 1947, 
says the firm. The job can be completed in 
less than an hour, it is said. The Koroseal 
covers can also be purchased separately by 
those who have no need for the pad or 
springs, the company states. 


- Truckin’ 


(Continued from Page 38) 
about the operation of my car—so 
I am just wondering how many 
dealers or dealer service managers 
know that such devices are avail- 
able. 


Et Cetera 

OE HARWOOD and Paul Jones 

are inviting their Detroit friends | 
to come out to their new brake-| 
bonding plant in Detroit—Harwood 
Mfg. Co.—any day this week. Joe, 
who has been in the brake bond- | 
ing business for several years, and | 
Paul, who was with Cyclweld as | 
sales manager, have what they say 
is one of the largest and best | 
equipped independent plants in the 
country, devoted primarily to bond- 
ing and bonding problems. The new 
plant is at 2100 W. Fort St., Detroit. | 

Incidentally, for dealer informa- | 
tion, these boys are set up to do| 
a reconditioning of used _ brake | 
shoes on an exchange basis. | 

Bob Belgau, Kardek Corp., | 
Detroit, has brought the Univer- 
sal Truck Seat Replacement Kit | 
to America and is now able to | 
offer dealers this quick and eco- 
nomical method of completely 
repairing broken down truck 
seats in two different grades— 
One for the used-truck lot and 
another for the customer who 
wears out his seats fast in door- 
to-door service. 

They are using Koroseal as the 
covering material in both kits, but 
the grade of material used in the 
customer package is much better 
and heavier than in the “used 
truck” package. And, of course, 
there is a corresponding difference 
in price to the dealer. 

The rest of the package is the 
same, with the exception that they 
are now able to break the kit down 
so that the dealer can keep his 
stock of springs, pads, frame re- 
pair sections, etc., in a much better 
balanced condition. This is im- 
portant as the kit must be made} 
ip for average repair conditions; | 
yet the requirements of a dealer 
servicing a great many trucks 
where there is but one driver to a 
vehicle, will not need as many 
parts as where there is both a 
Griver and a “jumper.” Even the 
covers themselves can now be ob- 
tained separately. 
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| sate for lining wear of truck, trailer and 
cam-actuated air brakes by taking up 
|slack automatically is announced by Br 





| (see white arrows). The device is said 
|the maker to reduce brake inspections 
| adjustments 

| * * * 


CAB _VENTILATOR—Adjustable panels. have Second Lubrication Guide 
been developed by Engineering Specialties " ‘ . 
| Co., Kansas City, and marketed Fhrough, auto- Published by Chek-Chart 
| ti jobbers. Called ‘Win ings," e —— 
| ore "enede of plexiglas that is said to be A second edition of the truck |the truck bed. This motor operates on the 
+ | shatter resistant and unaffected by weather. lubrication guide has been  pub- regular battery, but draws a _ negligible 
They are attached to the window frame by 
two heavy-duty ball and socket brackets. 


|lished by Chek-Chart Corp., 31 


Tah 





| |Congress St., Chicago. The guide 
| contains tabular lubrication charts 
;of the various optional engines, 


|transmissions and differential com- | 


39 
« 





AIDS BRAKING—A device said to compen- 


| master Corp., 205 W. Wacker Drive, Chicago. TRUCK HOIST—With electrically powered | 
| One unit is required for each brake assembly | mast-and-boom cable lift, it was developed | 


11 


binations used by makers of large 
trucks. It also gives’ factory- 
approved recommendations for most 
| trucks. 





| LIGHT-WEIGHT INSULATION — Aerocor, 
|said to be fireproof, immune to rot and 
. |decay and impervious to moisture, is shown 

being installed in a trailer under construc- 
| tion at Brown Trailers, Inc., Toledo. Aerocor 
lis produced by Owens-Corning Fiberglas 
| Corp., Toledo 


bus 
the 
ake- 





by|by the Hoist-O-Matic Co. of Kansas City | 
and | for heavy work on any type of truck. Among | 
its uses are freight trucks, tire service trucks, | 
}farm trucks, utility trucks, municipal trucks | 
}and many others. The Hoist-O-Matic is rated | 
for a straight vertical lift of 1,000 pounds, or | 

! 

| 





for a lift or pull of 2,000 pounds with split 
block and half tackle, the company avers. FOR FLEETS—A mechanized grease dis- 
It is powered by a patented reversible motor | penser that does not use air and which can 
which is fully enclosed in a housing beneath| be operated from any power take-off, includ- 
ing a jeep installation, is announced by En- 
gineered Lubrication Equipment Co., Packard 
amount of juice during normal usage, it| building, Philadelphia. A portable electric 
E. ' adds. model is also available. 
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Don’t miss the BIG JOBS to be HAD with Model 525 


There is today a sizable amount of service 
work available to any shop which is equipped to 
go after it with the new Holmes Model 525 
wrecker. The very efficient manner in which this 
versatile wrecker adapts itself to the many situa- 
tions that arise. makes this unit a most desirable 
one for the handling of wrecked cars and trucks. 
The ease and flexibility with which the operator 
of this all-purpose unit handles whatever job 
there is at hand will keep your shop busy ser- 
vicing the many profitable jobs it brings in. 


ERNEST HOLMES COMPANY 


ALLEN MQTOR CO. 


@ Ist and S. AVE. 
E. RIVER 


The new Model 525 was designed to handle a 
wide variety of service work. It has the power 
and capacity for handling the average truck yet 
is of moderate size for fast. safe handling of any 
light work. 


Don’t miss the Big Profits to be had this 
winter with a Holmes Model 525, which is de- 
livered to you, from $1,150 (without service 
body) to $1,910.50 depending upon extra equip- 
ment desired. Call, wire or write factory today. 


CHATTANOOGA, TENN. 
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Auto Market Page .. . 


Aug. High at Columbus 


July | There is little evidence of hoarding | strong in the Denver market, but 


By Bert Strang 
Staff Correspondent 

Franklin county registered more | 
new cars in the first 15 days of | 
August than in any comparable} 
period since prewar. 

New-truck sales also surged to a 
postwar high for the first half of 
the month, according to the report 
of the clerk of courts and Colum- 
bus Automobile Trade Assn. 

The 1,314 new cars titled in the 
Aug. 1-15 period surpassed the pre- 
vious postwar record of 1,245 set 
during the initial half of June, 1950. 
June’s second 15-day sales of 1,497 
new cars remain the alltime high 
for any half month. 

The 2,742 new cars sold in Frank- 
lin county during June posted the 
alltime monthly peak. 

New-truck registrations totaled 
163 units in the first half of Au- 
gust. The former 1950 high for 
truck sales in a first month’s half 


was the 138 acccuntings of 
1-15. 

Breakdowns of new-car and new- 
truck sales for the Aug. 1-15 pe- 
riod follow: 

Austin, 1; Buick, 97; Cadillac, 
19; Chevrolet, 257; Chrysler, 43; 


Crosley, 4; DeSoto, 46; Dodge, 84; 
Ford, 222; Hudson, 85; Kaiser, 26; 
Lincoln, 1; M.G., 4; Mercury, 36; 
Nash, 24; Oldsmobile, 63; Packard, 
3; Plymouth, 154; Pontiac, 89; Stu- 
debaker, 44; Willys, 12; total, 1,314. 

Autocar, 3; Chevrolet, 60; Cros- 


ley, 1; Dodge, 16; Ford, 47; GMC, 
baker, 2; total, 163. 
* * * 
St. Louis 
St. Louis dealers report’ that 
while business is still at a high 
level, the rush of 
diminished somewhat. 


stocks are generally depleted and 
waiting time on most cars is from 
two weeks to a much longer period. 


BIG NEWS IN TRUCK EQUIPMENT 


LIFETIME PROTECT 





ee 


AT LESS THAN THE 


COSTOFASINGLE | 
MINOR REPAIR JOB ® 






































Now new economies in 
production plus continued 
high volume make possible 
a drastic reduction in the 
list price of STUR-DE& 
Grill Guards. Now the 
guard with the highest 
acceptance is lowest in 
price by a wide margin. 
Now there is no reason 
why every truck customer, 
old or new, should not be 
a red-hot prospect for the 
world’s most widely used 
grill guard—an extra serv- 
ice to him; attractive ex- 
tra income for you. 

Take advantage of this 
big news. Sell every new 
truck customer. Canvass 
every old truck account. 
You profit both by the sale 
and installation. Write to- 
day for complete new price 
list—it’s an open door to 
plus profits! 


*$16.45 price applies to 42 to 2- 
ton models. F,.O.B, factory plus 
excise tax. 


VOLTZ BROTHERS, INC. 
2520 Indiana Ave., Chicago 16, Ill. 





WORLDS MOST WIDELY USED 


GRILL GUARDS 





new cars and only a few cases of 
questionable practices on the part 
of dealers has been reported. 
There have been a few instances 
of dealers requiring purchasers to 
accept unwanted accessories, and 
;}one or two cases of dealers de- 
|manding tradeins for prompt de-| 
|livery. Many dealers fear that the 
|present flush business is not to 
|meet immediate requirements of 
|the trade, but is borrowed from 
|}next spring and, perhaps, next 
| summer. 
| There 


has been no serious cur- 


|to dealers in this area. | 
| Used cars are finding a ready) 
|market although there is some ore | 
dence that used-car brokers and) 
dealers have, in some cases, loaded | 
| up in the anticipation of a stoppage | 


a has |jn new-car production, Since there 
ew-carlis no evidence of immediate stop: | 


| page, or even serious curtailment, 
| it may develop that some used-car | 
operators will not reap the profit | 
|they anticipated. There is still a) 
| ready market for good clean used | 
|cars, regardless of age, but the 
retail price has not soared as was 
|expected in some quarters. 
| New-car dealers generally report 
|}a high volume of shop and parts) 
sales. This is in spite of the fact | 
|that labor charges have been in- 
|creased in many shops due to in- 
creased labor costs under recently 
negotiated union contracts. The 
latest contract with the labor 
unions runs for two years and it is 
the hope of dealers that prices will | 
be stabilized for that length of 
time.—(Sam X. Hurst.) 
* * * 


Birmingham, Ala. 


The demand for new cars in this | 
area continued brisk through July, | 
but lack of deliveries to dealers by | 
|the factories held sales to just *~| 
ifew units below June. 
| At the beginning of August de-| 
mand remained high with dealer | 
stocks practically exhausted and 
advance orders being booked. | 

Totals fcr July were 132 units 
under June, being 1,943 for the! 
month. Totals for June were 2,075. 

Sales by makes for July: Buick, 
164; Cadillac, 27; Chevrolet, 488; 
Chrysler, 45; Crosley, 8; DeSoto, 37; 
Dodge, 164; Frazer, 1; Hudson, 38; | 
Ford, 353; Kaiser, 25; Lincoln, 14; 
Mercury, 94; Nash, 18; Oldsmobile, 
106; Packard, 9; Pontiac, 147; Plym- 
|outh, 143; Studebaker, 42; Willys, | 
20. | 

Reports from dealers and used- 
car lots indicate that “scare” buy- 
ing has subsided to a great extent 
but demand for late models, espe- 
cially in the lower-price brackets, | 
continues strong with prices slight- | 
ly higher than in June. (Stuart | 
| Riddle.) 











* * * 


Akron 

July car sales in Summit county 
(Akron) hit a new postwar high 
as the demand for both new and 
|}used vehicles continued at a rec- 
ord-busting pace. 

It was the second best month in| 
|history here with sales running 70 
|percent above July of 1949. 
| Only the inability of dealers to 
obtain more cars from their fac- 
tories prevented them from rolling | 
on to a new alltime high. 

New car and truck registra- 


tions in the county climbed to 
2,497, up 2 percent over June’s 
2,445. 


Sales for the first seven months 
of the year totaled 14,138, an in- 
crease of 35 percent over the same 
period last year. There were 10,438 | 








new cars and trucks sold up to| 
Aug. 1, 1949. | 
While there are still more po-| 


tential buyers than cars, the fren- 
zied demand that developed im- 
mediately after the start of the 
Korean war has tapered off. Ap- 
parently autoists are not as fear- 
ful that a world war is imminent 
as they were six weeks ago, one 
dealer explained. 

Summit county’s previous post- 
war high in sales was recorded 
in June. The alltime mark is 
2,636 reached in April, 1941. 
Used-car sales dipped slightly in 

July to 2,727 as compared with 
2,791 the month before. | 
Since the Korean fighting began, | 





a steady rise in used-car prices 
has been noted here. The average 


price increase last week was $25 
a car, the largest advance since 
April.—(Joe Kuebler). 

+ * * 

Denver 


Demand for used cars continucs | 


some of the pressure caused by hys- 
teria generated by the Korean war 


has subsided, according to local 
dealers. 

The Korean war resulted in a 
rush-to-market in Denver's used- 
car industry, a rush which re- 
sulted in substantial price hikes 
over night. Late model cars on 


used-car lots went up from $150 to 
$200 in price. Older models brought 
a rise of around $25. 

Dealers are of the opinion that 
the scare buying has reached its 


9; International, 24; Reo, 1; Stude-|tailment of deliveries of new cars peak and that prices will not ad- 


vance further. One factor which 
has had its effect on the local 





TRUCK SECTION 


market is the rush by out-of-tow) 
buyers especially from Los An 
geles, San Francisco, Salt Lak 
|City and other Pacific coast cities 
Buyers from these cities hav: 
|been picking up between 15 an 
20 cars a week in Denver and hav 
been paying whatever is asked. 

(Ira Alexander.) 


+ * * 


Pittsburgh 

Business activity in the Pitts 
burgh district declined again th: 
week ended Aug. 12, according to 
the bureau of business research of 
the University of Pittsburgh. 

After allowance for the _ usua! 
seasonal changes, the bureau's in- 
dex of business activity fell from 
208.9 percent of the 1935-39 average 
in the week ended Aug. 5, to 205.& 
during the Aug. 12 week. 

New-car registrations showed a 
“counter-seasonal” decline, it was 
| stated. 
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GREY IRON CASTINGS 
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ONE OF THE NATION'S 


~LARGEST;AND 


MOST MODERN 


PRODUGTION FOUNDRIES 


ESTA 


38 
dae 


SHED 1866 


TT HEL aby 


FOUNDRY, DIVISION 


MAIN 


f 


OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 


General 





Service 


Manager 


An independent automotive manufacturer 


General Service Manager 


seeks a 
to head its national service 


organization. We want a man who is thoroughly quali- 


fied for this position by 


education, technical back- 


ground, and experience. Above all, our man must know 
and have successful experience in automotive service 
merchandising. He should be able to devise and exe- 
cute national merchandising programs that will bring 


results. 


This is an exceptional 


opportuniiy for a properly 


qualified applicant. We prefer a man between 35 and 
45 who wants to realize his capacities in a position 


of national authority and 
held in strict confidence. 


scope. All replies will be 


Box AN 140 
Automotive News 
Detroit 26, Mich. 
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display ad which was printed in 
the local newspaper. 
























tow: 
| An > : 
Lal: M li o . To aE ah ie ae a 
ee ity 0 e letters, he place em 
—— e€ rc han C is I ng on file for easy reference and in- 
anv | vited any interested persoxs to 
anc |read the letters. 
hav Memos to Dealers os 5 
ed. Downtown 
7 body and paint service of 
fered by Koerner-Motors, Roch- 
Ry Bob Finlay ester, N. Y., was played up in a 
: | newspaper ad that stressed the con- 
itts venience of the firm’s downtown 
th : ‘ 5 . » d | location. 
ig to bean Cadillac Serviceman carries! Auburn, N. Y., to attract service a . 
th of an interesting plug by Don| business. ~_ gy le ave pe car 
Herold for the art of giving things “How Much Do You Know serviced downtown at oerner- 
eee About Your Car?” asked the ad ; Motors. Let our body and paint 
usua away. 4 7 . efit OR ‘ ss GOODWILL IS THE OBJECT—And additional service volume the result of this highway specialists give your car that 
s in- It doesn’t sound like a profit- caption. Copy continued: “Do you | pijipoard of Follestad-Nash, Inc., Everett, Wash. A 30-minute tour over a regular route ew-car look. Why driv car 
from able line of endeavor, but Herold realize that 80 percent of all re- | covering points of chief interest is given tourists taking advantage of the invitation, accord- | new-car y rive a Cé 
aie “nog a ar. ; ills some wer Thy? |ing to owner Sig Follestad. This is the second summer season that the sign has been up, | with wrinkled fenders .. . body 
ra says goodwill is always a bar- | pair bills are unnecessary. Why* » see | hs 
gt - : : : at the entrance to Everett on the main highway north of Seattle. | dents .. traffic scratches? 
205.8 gain. Because of incorrect lubrication. | — ree "fae ; = “Our highly skilled body and 
t He gives the case history of a| Automotive engineers make this | pyarantecd satisfaction on your| Windsor Chevrolet Co, put it tc | tender specialists can smooth out 
ed a dealer’s gift of free parking space | astounding statement and we | next job.” the public in a recent newspaper | unsightly ceahien make your 
was for a couple of weeks resulting in| know it’s true, — From an advertisement by Mid-| advertisement in Mer Rouge. La. car Jook like new again. More than 
the sale of two cars as well as sev-| “That's why we specialize in| gtate Motor Co. (Chrysler-Plym- se : ; mage 3 
ral § iances fine » th h lube jobs for! sas : . y > e that, our paint experts can matcn 
ral applianc es «@ eee: Seen Chasen ube jobs for! outh-International Trucks) What People Say ithe color of your car so that you'll 
. pen! ee — water yuan? al d : . AN COPPIN, president and gen-/|find no trace of damages. These 
Lube Stressed | wheel bearings, steering gear. We| Grind? ; ; two nal “ee ane a ar 
- . = L use a special kind of lubricant for : eral manager, Dan Coppin, inc. |repairs can be made easily 
MPORTANCE of correct lubrica- every part. Want to cut down re- “WOUR car may sound like a) (Lincoln-Mercury), Jefferson City,|and at reasonable cost, too. 
tion was stressed in a newspaper pair bills? Then come on in today oo | meat grinder now, but give us| Mo., took advantage of compli- “Drive in tomorrow. Let us look 
ad used by Northway Chevrolet, es oS * ‘ | a day or so with it and it will purr| ments received in letters from cus-|your car over. We'll gladly give 
: eee like a kitten. .. .” That’s the way| tomers by placing them in a large'you an estimate.” 


Sound Advice 


RCSans D. LEPPO, president 
of Midway Ford Sales, Lansing, 
gave his customers sound advice 
in an ad headed: “Don’t order a 


io te brs new car unless you need it, Copy vs 

ran: 
“The Korean incident and the| y.| FULL LINE OF QUALITY 

us speculation as to the future alloca- | 
7 — tion of steel is creating an un- 
shell “Will this situation right itself? 
Will there be a normal] production 

RS alee i of cars tomorrow? Will there be}! 

a government allocation of raw 

materials necessitating the reduc- | 

) | tion of car manufacturing? These 

ss are questions no one can answer 


Te es 


“Our advice to you, Mr. Auto-| 
WHISTLING TANK FILL SIGNAL present car against possible future 





healthy demand for automobiles. 


YOUR ATA la TAN a 


PAYLOAD 
TRACTORS 


for Over-the-road 


mobile Owner, is to insure your 
mechanical failures, by having an 


enfranchised dealer inspect and 
Prevents blowbacks  |correct any mechanical acicleusian 
and overfills . . . “Our firm is already ‘alerted’ to 
: the consumer-created, car shortage 
Provides situation. We have re-geared our 
for tank 5) service department to handle the | 
increasing demand for car servic- | 
ing. As an automobile dealer, we 
assume a personal responsibility to | 


‘Just fill ‘till the whistle stops” the car owners of this area, and 

we are fulfilling this responsibility 

1,000,000 cars, buses and trucks by being prepared to serve their 

enjoy VENTALARM Signal transportation needs in the uncer- 
protection today. tain future, 


“To further our customer-service 
effort, our 24-hour service policy 
will continue, but with increased 
manpower and added plant facili- 


Write for details 


SCULLY SIGNAL COMPANY ties, to provide the utmost in serv- 
ice to our patrons.” 
* * * 
Attraction 


ORTER MOORE has been at- 

tracting attention to his Park 
Hill Nash, Inc., Denver, by a novel 
event staged each Saturday after- 
noon. During the ‘week through 
newspaper ads he invites the peo- 
ple of Denver to stop at his place 
of business, inspect the late model 
Nash cars and register. 

He also tells them that on Sat- 
urday afternoon he is going to 
give away free a prewar car—an 
ideal car for fishing trips. For 
example, a recent car given away 
was a 1936 Plymouth coupe, 
which he had taken in as a trade 
on a new Nash. 

The publicity event has attracted 
a lot of attention to Park Hill Nash. 

There is a good crowd on hand 
every Saturday afternoon, those 
people that have registered during | 
the week. A drawing is held using 
the names of the people registered 
and to the holder of the number 
drawn goes the car set aside for 
that purpose. 
* 


* * 


No Shortage Here 
aoe Kosciusko, Miss., comes 
this advice: “Good Men—Good 
Cars—Both Scarce! But we are 
fortunate in having plenty of both 
here at Mid-State! In our service 
department we have the good men | 
age gg Meg Regge mle THE WHITE MOTOR COMPANY « Cleveland 1, Ohio 


inside out. Try them for complete, 





Builders of the complete line of White Super Power and Diesel Power 


] 
Mo. Truck, Bus Assn. Trucks, the revolutionary White 3000 with power-lift cab. . 
city and intercity coaches, safety school busses. 
| 





To Convene Dec. 3-4 

JEFFERSON CITY, Mo. —~ The 
1950 Missouri Bus and Truck Assn. | 
convention will be held Dec. 3-4| 


here, according to U. G. Lewellen.) Fop MORE THAN 50 YEARS THE GREATEST NAME IN TRUCKS 


manager of the association. 
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In the Hopper 





The Massachusetts senate 


passed a measure calling for a| 


study by the department of public 
works of highway and bridge im- | 


has|was made by Gov. 
Payne in opening his campaign for | 


reelection. 
“Our roads,” he declared, “are 


can 


Frederick G. 





provements throughout the state. 
The study includes many bills call- 
ing for western Massachusetts | 
highway work. The measure now 
goes to the governor. 

* * * 


Car Insurance Petitions 


Filed in Massachusetts 


The petition to place the flat rate 
automobile insurance throughout 
Massachusetts question on the bal- 
lot, this fall appeared to have passed | 
the last legal block as_ required | 
number of signatures were filed | 
with the secretary of state. 

+ + * 


Me. Governor Recommends 


|wearing out faster than we 
build them with present revenue. 


| 


;} Snow removal 
construction.” 


+ + + 


as for 


Ala. Counties Get Extra Year 


To Match State Road Funds 


A bill to extend the time coun- 
ties have for matching state 
funds for road construction was 
given final approval by the Ala- 
bama legislature and sent to Gov. 
James E. Folsom for signature. 


Counties would have an addi- 

° | tional year to match the state 
Highway Bond Issue | funds under terms of the bill. 

A recommendation that the next! Under Alabama’s farm-to-market 
session of the Maine legislature| road act, the state sets aside each 
give “serious consideration” to! year a certain portion of the six- 
bond issuance as a means of rais-| cent state gasoline tax to be 
ing revenue to finance an accelerat- | used for matching county funds. 
ed highway construction program | The counties heretofore have had 


More Sales... More Profits 
with the New 1950 


MORRISON Garry-Al/ 


Morrison “‘Carry-All" 
Model B-910 


The World’s First Mass-Precision Produced All- 
Industry, All-Purpose, All-Steel Service Body that 


Fits All Standard Commercial 2, % and 1 Ton 


Truck Chassis! 


“Carry-All's” 
neering make possible heavy gauge steel construction (with the 


exclusive design and its extensive tooling and engi- 


correct gauge for each component) and a unique bridge-type under- 
body . 


all walaiee and fewer number of parts than any comparable body on 
the market MORRISON 
capacity for gross vehicle ratings ! 


. these make possible huskier construction with lighter over- 


“Carry-All” 


The MORRISON “Carry-All” 


and industry ! Morrison made provisions in the 


is designed for ready adaptation 
to any job... 
basic design for and has made available a selection of specialized 
accessories, so that the basic body can be easily adapted for any 
purpose in any industry. 


Write for the new bulletins on the guide to the selection of service 


bodies. 


They're yours free for the asking. 


MORRISON STEEL PRODUCTS, Inc. 


Carry-All Body Division 


631 AMHERST ST. e BUFFALO 7,N. Y. 


|It has forced us into the unhealthy 
situation of spending at least 8Slfrom the 
much money for maintenance and federal 

permanent | 


| 2-Cent Gas Tax Hike 





| Illinois Automotive Trade Assn. and 
| Chicago Automobile 
|The overall amendment 
|the “gateway” 


|state income tax, a general 


i 
has greater carrying | 


| directing the 





two years in which to match the 
money set aside each year by the 
state. The bill just enacted would 
extend the time for matching the 

| state money from two to three 
years. 


| $18 Million for Reus 


| Again Asked in Michigan 


Gov. G. Mennen 
|Michigan has renewed his 
| that $18,000,000 be appropriated 

general fund to 
funds for highway con- 
| struction, pointing out that Michi- 
gan’s highways are 
earry the traffic which will be 
volved in an allout war production 
effort.” 

He made his plea as another 
special session of Michigan’s legis- 
|lature convened. He said that $17,- 
| 000,000 of federal matching money | 
lis already allocated to Michigan} 
|but that it cannot be used because 
| of lack of state funds for matching. 


* 


Discover Rhode Island Reds 


Are Just Blushing Senators 


The faces of several Rhode Is- 
land senators were a bit red when 
they were called into special ses- 
sion to correct the boner in the 
motor vehicle code passed at the 
regular session three months ago. 

The error would have stripped 
cities and towns of power to levy 
and collect taxes and perform 
other essential duties. After cor- 
recting the error the legislators 
concluded that more clerical and 
legal assistance is needed for 
technical “proof reading.” 

* * * 


Mass. Registrations Rise 

Massachusetts car registrations 
|reached a total of 1,203,031 for the 
first half of the current year, an 
increase of 92,081 over last year, 
according to the state registry of 
motor vehicles. During the same 
period the number of licensed driv- 
ers in the state increased by 116,937 
ito a total of 1,687,496. 
| * + * 


| Illinois Governor Seeks 


Gov. Adlai E, Stevenson has 
launched a campaign for legis- 
lation to raise the Illinois gaso- 
line tax two cents, which would 
bring it to five cents a gallon. 
He said the increase is urgently 
necessary to supply additional 
funds. 

Support came immediately from | 
good roads, trucking and other | 
organizations, all of which 
stressed that the funds should be 
earmarked for roadbuilding and 
improvement rather than non- 
highway purposes, 

* 


| Mlinois ‘Gateway’ Amendment | 


Set for November Ballot 
Dealers have been alerted by the 


ST 28, 


Williams of | 
plea | 


match | 


“inadequate to} 
in- | 


1950 


= 
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THROUGH SNOW-COVERED MOUNTAINS—Huge pine and aspen trees form the back- 


ground for this picture of a Chevrolet 


"105" 


Loadmaster truck near the Continental 


Divide in Colorado at an elevation of more than 11,300 feet. The vehicle is owned by Frank 


Heitman, of Denver, 
| hauling loads of freshly- cut lumber. 
|} and indicates famous landmarks, 


Michigan Assn. 
Gives Trophies 


To Roadeo King 


GRAND RAPIDS, Mich. Five 
trophies for superior skill in truck 
| driving, courtesy on the highways 
land good sportsmanship were 
|}awarded here in the 
| Michigan state roadeo 
by the Michigan Trucking Assn. 


and makes a daily round trip of 153 miles between Denver and Fraser 
Insert map depicts route over steep mountain grades 
including the burial site of Buffalo Bill. 


second, third and fourth-place men 


|as follows: 


S$ (Truck Lines, Grand Rapids; 
| Wagenbach, 


| 
finals of the| 
sponsored | Merman, Associated Truck Lines, 


Second place men: Mark Crane, 
Darling Freight Lines, Grand Rap- 
ids; Richard H, Hall, Associated 
Vern 
Inter - State Motor 
Freight System, Grand Rapids, and 
Clifford Flake, Associated Truck 
Lines, Grand Rapids. 


Third-place men: Gordon Tim- 


|Grand Rapids; Covert Flucks, W. 


Donald E. | Ford Johnson Cartage Co., Detroit 


'and Howell; Urban J. Scupin, Hen- 
ry Vroom & Son, Detroit, and Fred 
Steinhauer, Brada Cartage Co., De- 


The winners were: 
|Wigent, Long Transportation Co. 
Detroit. He drove a Dodge truck. 
Aden Thornton, Blair Transit Co., 
Saginaw. He drove a Chevrolet | troit. 
tractor and _  Trailmobile  semi- 
| trailer. 
Peter Stumpo, Henry Vroom & 


| Son, Detroit. He drove a Ford trac- 
|tor and Fruehauf tandem trailer. 

Roy E. Haenke, 
press, Grand Rapids. 
| White tractor and two Trailmobile 
trailers. 

In addition to the four roadeo 
trophies, the annual Edson C. Smith 
|trophy, which is presented by vote 
|of the drivers to the most popular 
| driver among the roadeo contest- 
jants, went to Thomas E. Bennane, 
veteran driver for Hancock-Truck- 


ing, Inc., Detroit. Bennane was the 
1948 national champion in the 
straight-truck class. He entered 


the state semifinals this year, but 
lost out on points. 
Smaller trophies were awarded to 





Trade Assn. 


amendment to 


ithat a “gateway” 


ithe state constitution will be pre- 


sented to the voters in November. 
is repre- 
sented as a relaxation of present 
requirements for changing the con- 
stitution in the future. 

Specific amendments in the event 
passes will include a 
“use” 
tax, broader taxing powers for cit- 
ies and reapportionment of voting 
districts on the basis of population. | 

* + * 


| San Francisco Shelves 


Local Income Levy Plans 

A proposed San Francisco local 
tax on individual and _ business 
incomes is reported to have been 
abandoned because of the pros- 
pect of increased federal income 
taxes, 


Special Plates for Gls 


Proposed in Michigan 
Fred M. Alger jr., Michigan sec- 
retary of state, has asked for an | 
amendment to allow service men | 
home on furlough to drive cars| 
with special stickers in lieu of full- 
year license plates. 
Alger stated that in World War| 
II service men home on furlough 
frequently had to purchase full- 
year plates to drive cars for their 
brief visits home. 
* * 


Boulevard for Medford 
Gov. Dever has signed legislation | 
metropolitan district 
commission to construct a ae 








| vard and bridges in Medford, Mass., 


total cost of which is estimated a 


| $2,600,000. | 


IMMEDIATE SHIP MENT— 


Hollingshead Exchange assures a guaranteed 
Hydra-Matic unit shipped the same day — 
ready for installation, with full instructions. 


GUARANTEED PERFORMANCE 


Completely reconditioned, run-in and block 
tested—guaranteed 90 days or 4000 miles. 


SAVINGS IN COST— 


Perfectly overhauled Hydra-Matic Transmis- 
sion (any model) costs just $95. No worry, 


no trouble, no waiting. 


Write, Wire or Phone Today for Details 





Michigan Ex- | 
He drove a} 









HYDRA-MATIC 
TRANSMISSION EXCHANGE. 


Twin Gets Order 


For Propane Buses 


KENT, O.—An order for 500 51- 
passenger propane-fueled buses has 


|been awarded to Twin Coach Co. 


by the Chicago transit authority. 
Price of each bus is $16,235 for a 
total value of $8,117,500. 


The order marks the first large 
entry of high octane propane- 
powered vehicles into the urban 
transit industry. L. J. Fageol, Twin 
Coach president, announced Amer- 
ica’s first standard line of propane 
buses on March 30 of this year 


|Other recent buyers of propane- 


}fueled Twins include Wichita, Los 
| Angeles and Fort Wayne. 





AO Sah y eed bY 


If you wish shipment of 
an exchange transmission 
before = old unit is 
received, a deposit of $65 
will be added to your in- 
voice. (To avoid C.O.D. 
charges, send $160 in 
advance). Upon receipt 
of your unit the deposit 
will be refunded immed- 
iately. Freight f.o.b. 
Chicago. 










HOLLINGSHEAD 
MOTORS CO. 


Authorized Oldsmobile Dealer 
2550 S. Michigan Ave., Chicago 16 


Telephone: CAlumet 5-2000 


Largest Stock of Oldsmobile Parts 
in the Middle West 











Want More Truck Sales—with EXTRA Profit? 


Sell more Dairies, Bakeries, Laundries, etc., your chassis 
with Montpelier Specialized Delivery Bodies—by offering 
what they need and want for most efficient delivery 
service. You handle complete deal—with our full co- 
operation—one vehicle or large fleet. 


Phone, Wire or Write for Details 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO 
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TRUCK SECTION 


As Controls Approach . . 
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21-Month Credit Limit Seen 


‘Continued from Page 1) 


doesn't want to lay down rules and 


regulations harder than absolutely 


necessary. 
* * * 
i the present Administra- 
tion plans, when the economic 
controls bill becomes law, it is like- 


ly that its immediate effect on the|turned down. 


ordinary citizen will be scarcely 
noticeable. The President does not 
have in mind setting up such revo- 
lutionary rules as governed citi- 
zens’ day-to-day business affairs 
during the last war. 

It is believed that the Federal 
Reserve Board favors relatively 


moderate credit terms at the out-| 
it does not want to} 


set, because 
have to create a large organiza- 
tion of police-like inspectors to ob- 
tain enforcement. If its regulations 
gain the voluntary acceptance and 
agreement of the finance compa- 
nies themselves, an FRB official 
said, enforcement is easier and 
more certain. 

Unless the conferees succeed in 
straightening the Senate action 
on the controls bill into some- 
thing more resembling the House 
legislation, President Truman is 
going to have the measures he 
requested all right, but in some- 
what snarled shape. 

The Senate bill gives him price 
and wage powers which he did not 
ask for and apparently doesn't 


want—-but in a form that makes 






WHITE-WALL TIRES 
REALLY CLEANED 
SPARKLING WHITE 


eee ¢ 


WITH -S.0.5.- 


pry 


CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like S.0.5. 
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The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-si 
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| 
| 


jat the retail level when he deems 


them virtually 


impossible for him | way and rail transportation. It 
to apply. 


|seems certain that agency will un- 
| |dertake the duties performed by 
| JT WILL be interesting indeed to) the ODT during World War II. 

|“ see what comes of the package It is understood the Federal 
the Senate sent to conference.| Trade Commission is making 
However, most of the amendments! studies on possible price con- 
to which the Administration had} trols. It could be given a major 
ithe strongest objections were! role in this field, since it has 
many of the old records of the 
one-time OPA, 


* * 


The bill approved by the House} 
lis fairly close to what the Presi- | € 
dent sought. It includes stand-by | struction Finance Corp. will finance 


| plants, industries and 


jauthority to apply wage and price|;neWw war 
icontrols and rationing. But it al- | Supplies. we 
jlows the Chief Executive wide dis- | The handling of communications, 
}cretion in how it should be done. | undertaken by the War Communi- 

|eations Board during World War 


The Senate bill is an “all-or- tie eal d ; 3 
nothing” affair. If the President tT, a i = ee wes ee 
seeks to put a ceiling on any ands of the Federal Communica- 

tions Commission. 


he must put ceilings on According to Jerry Klutz, editor 


all prices, and all wages, across | or The Federal Diary, the Securi- 
= oon and erg 4 f ties and Exchange Commission has 
arification on many points Of| fered to place part of its staff 


the Senate bill is still to come.|,, war work. The same source 


price, 


|public as this is written. 
* * * 


j}about the 

| ; | power. 

| AS THE conferees got together,| General Services Administration 
the Administration was pinning | will purchase strategic and critical 

| strings wrapped around the Presi-|jions when the ball begins to roll 

dent’s hands by the Senate when | + * * 

it passed the homefront oe Department of Commerce is 


bill Tuesday. ; 
The bill still gives the President| _°*Pected to obtain the bulk and 


discretion to decide when price, | 
| wage, ration and other controls are | 
|necessary, but one Senate amend- 
|ment provides that if he invokes | 
|price and wage ceilings at all he} 
|must put them on simultaneously | 
}and virtually across the board. 
The second amendment the | 
Administration will try to change 
| before the bill leaves the Capitol 





designates Secretary of Commerce 

Sawyer as the man who must 
| handle allocations and priorities 

for scarce materials. 
This would prevent the President | 
|from distributing this power to let| 
|the Department of Agriculture allo- | 
|cate food supply, the Interior de- 
partment handle fuels and Com- 
|merce to regulate industrial sup- 
| plies. 


| 
| 


* * + 


HE Senate bill was extensively 
amended before its final adop- 
| tion, and some of the amendments | 
|}are regarded by Administration 
spokesmen as “quite damaging” and 
“tieing the President’s hands un- 
necessarily.” 

The Administration does not 
look with favor on a restriction 
sponsored by Senator Taft, under 
which lending agencies could only | 
borrow up to $300,000,000 for de- | 
fense production purposes before | 
getting specific authorization for 
projects from Congress. 
| Some of the major differences 
between the two versions of the| 
control legislation are: 
The House bill limited the legis- | 
lation to June 30, 1951; the Senate | 


bill would expire June 30, 1952. s : 
+ * * As advertised in 


HE House struck provisions The Saturday Evening Post 


from the Administration bill to 
give the President power to regu- 
late commodity speculation. The 
Senate adopted an amendment 
which would require exchanges to 
establish reasonable safeguards 
}against excessive speculation. 
| The House bill gives the Presi- 
| dent full power to impose consumer 
credit regulations and to provide 
for their enforcement. The Senate 
bill puts this power in the hands 
of the Federal Reserve Board. 

Both bills give the Administra- 
tion power to make direct loans 
for development of essential ma- 
terials and products needed for 
defense, or to guarantee such 
loans if made by private lending 
agencies. The House sets a ceil- 
ing of $2 billion on loans, while 
the Senate version, as noted 
above, sets a $300,000,000 limit 
pending action by Congress. 

Both bills allow the President, 
under the priorities and allocations 
section, to ration consumer goods 





PRIOR PRODUCTS, Inc. 


Box 349, Middletown, Obie 
Box 7606, Dolias, Texas 


it necessary. 
* * + 


UST where the various defense | 

jobs will land is largely guess- | Nom 
work on the part of this and all | 
other reporters until the President Stree 
speaks immediately after he has| 
signed the new legislation. City 


Surely the Interstate Commerce | 


| Commission will be boss over high- 


It seems certain that the Recon- | 


There are a few amendments still | : 
says the Federal Power Commis- | 
|to be untangled for the press and | Sion expects to have much to say | 


mobilization of private | 
|Sawyer already has pushed along 


its hopes on the House to untie two| materials at a cost of many mil-| 
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IT'S A STUDEBAKER—The body and paint department of Boardman Motors (Studebaker), 
Augusta, Ga., made this custom model out of a 1947 Studebaker three-passenger Champion 
coupe. Some of the features are a high compression engine, push-button trunk lid and twin 
pipes coming through the rear fenders. ‘It has been a wonderful advertising stunt,'’ ac- 
cording to H. M. Boardman jr., president of the dealership and designer of the car. Left 
to right: Boardman; Bill Howe, sales manager; James Kendricks, body man and painter, 
and Carl Hagin, upholstering. 


| most important initial responsibili-; sized that the time for all-out 
jties under the new legislation.| control is not yet in sight on 
These will include the most urgent) ¢he grounds that the Korean 





requirements of priorities, alloca-| 
tions and inventory control of | 
scarce materials needed to be chan- | 
neled into the defense effort. 
Anticipating these added respon- 
sibilities, Secretary of Commerce 


war, unless it spreads, does not 
require such drastic steps. It is 
on the basis of this decision that 
the economic powers contained 
in the homefront mobilization bill 
would be parcelled out, for the 


ito an advanced stage his depart- ao at least, to existing agen- 
mental or izatio » work. a , 
a eer wee ee - It is believed that the President 
Commerce plans call for the es-| wil) delegate to some office or 
tablishment of a separate officer) someone under him overall respon- 


lor division 





Please send me complete information on the ‘‘Lood-Ster'’ HELPER SPRING. Alse send 
me the nome of your neorest distributor. 











within the for 
handling the work. 


President Truman has empha- 


agency sibility for supervision and direc- 


tion of the program scattered 
(Continued on Page 47, Col. 1) 


A car and 
tire saver. 
Enables 

greater pay- 
load; takes 
effect only when 
« needed to carry any 
e excessive load caused by weight or 
rough roads. It gives a normal ride 
e when not loaded and an easier ride 
when over-loaded. Installation is 
quick and simple, and no main- 
tenance is required. List prices 

from $13.25 to $19.25. 





MAIL TO 
NEAREST 


ADDRESS 


900 Ginneenisnithericirieinetninniensninnaninieiiiialas 
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Dealer Forum 


(Continued from Page 4) 


I have talked is, what will the fac- 
tories do to help them a bit when 
and if new-car production is dras- 
tically curtailed or the manufac- 
turers of motor vehicles are 100 
percent on war production? 
+ + * 

I FOR one hope that the factories 

will not repeat what some of 
them did when we entered World 
War II. After Jan. 1, 1942, when 
new-car production was suspended, 
factories were so engrossed in ar- 
mament production that dealers 
were left entirely alone to survive 
in any manner they saw fit. Travel- 
ers from the home offices became 
as scarce as hen’s teeth, and about 
the only time you saw one was 
when he was trying to sell surplus 
radios, heaters and other acces- 
sories and parts. 

If any alarmingly unfavorable 
turn of affairs should completely 
shut off new-car production, I 
believe it is important that the 
manufacturers should maintain a 
liaison with their agencies; that 
they should keep at least some 
representatives on their payrolls 
whose duty it will be to inform 
dealers as to the best ways and 
means to keep going and trans- 
mit to them ideas which might 
be beneficial in their endeavors 
to survive until world peace again 
looms on the horizon, 


Factory-dealer relations have 
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| 


| 
! 
vastly improved in recent sie 
and should by all means be con- | 
tinued. In the pioneer days of our | 
industry, it was pretty much a| 


|unilateral proposition. Then there | 


were always plenty of people eager 
to get into the retail automobile 
game and many factories felt that 
they could always impose their 
will, however irrational, unfair or 
ruinously costly upon a dealer, con- 
fident that he would submit to 
anything when faced with the pros- 
pect of losing his franchise if he 
failed to “go along.” 
* + * 

s that has changed consider- 

ably and for a number of rea- 
sons. The dealer body is better 
organized today, with strong state 
associations and a _ stronger na- 
tional association. Many automo- 
bile retailers have been in business 
now for a quarter of a century and 
not only are they strongly en- 
trenched financially, but they are 
better experienced in knowing how 
to deal with their factories when 
the pressure is unreasonably se- 
vere. Manufacturers have also real- 
ized that dealer turnover is oft 
times expensive and then, too, our 
government has for a number of 
years been hostile to big business 
and is always eager to raise a hue 
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The Ampco Vapor 
provide an improved, permanent method of con- 
trolled auxiliary engine lubrication with benefit 
to engine performance, durability and economy. 
The Ampco-method has 
millions of road miles under 
tions and has the enthusiastic endorsement of 
Automotive and Lubrication engineers as a basic 
development in the lubrication of all types of 
automotive engines. 
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CLOSEST THING TO RIDING A ROCKET—Mack Markowitz, Oldsmobile dealer in Hemp- 


stead, N. Y 


4 members of his dealer organization and four of his customers made a 


one-day trip recently in a chartered plane from New York to Lansing to visit the Olds- 


mobile plant. In the front row are P. 


J. Monaghan (left), 


New York zone manager for 


Oldsmobile; Markowitz; J. W. Noren jr., district manager; Paul Schem, Ira Flesch, Mar- 


kowitz sales manager; Harold Flesch, Harry 
party visited the main and forge plants and 


Katz, George Reffelt and Alfred Sniffen. The 
were guests for dinner. S. E. Skinner, general 


manager, extended his greetings and G. R. Jones, general sales manager, presented Mar- 





not square up with administrative 
thinking. 

As one who has been on both 
sides of the fence in this indus- 
try of ours, I think it is fair to 
state that the manufacturers 
fully recognize all this. A num- 
ber of them have recently estab- 
lished dealer councils, which are 
invited to cooperate when new 






Lubricator is designed to 
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all condi- 
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kowitz with a framed scroll to mark his 25th anniversary as a dealer 


when some changes in produc- 
tion are contemplated. And this 
is logical, for who knows better 
than the dealer the demands and 
requirements of the retail cus- 
tomer with whom he is constant- 
ly in touch? 

This teamwork to satisfy the re- 
tail customer brings me to a dis- 
cussion of public relations—a sub- 
ject of the utmost importance. Not 
only the establishment of dealer 


~|councils but the greatly improved | 


|guarantee and service policies laid 


down by the factories in the post- | 


war years is a convincing demon- 
stration that the makers of cars 
are keenly aware of the necessity 
of public satisfaction. Right here 
is where the dealer has his obliga- 
tion, for a car is only as good as 
the treatment the soeller accords 
the buyer. 
* * * 

ON THE 17th of this month, the 

Rhode Island Automobile Deal- 
ers Assn. held its annual outing at 
a golf club in East Providence. It 
is always a gala event, and one 
of its many features is a bulky 
program which contains on a fore- 
most page a statement known as 
|“Our President’s Message.” In th 
|message this year I stressed the 
importance of retaining customer 
goodwill in any and every emer- 
gency. I particularly emphasized 
the necessity of avoiding, when de- 
mand exceeds supply, some of the 
practices which marred the selling 
of new cars in the period during 
and just after World War II, such 
}as “deals under the table,” loading 
new cars with superfluous and fan- 
tastic accessories and “stealing” of 
tradeins. 

Not every dealer has indulged 
in these methods—to their great 
credit let it be said that most 
automobile retailers resisted 
temptation, even in the face of 
the willingness of customers to 
pay a “bonus,” and sold their 
cars at fair prices. But enough 
took advantage of the opportunity 
to squeeze out the last dollar, this 
to the detriment of everybody in 
the business. We had won pres- 
tige in the war days when, by 
exceptional and often ingenious 
service, we had kept civilian 
transport functioning at a re- 
markable degree of efficiency. 
But it melted away like snow 
when the rapacity of some deal- 
ers became the talk of the street. 

| It would be worse than a pity 
jto see that happen again. Here, I 
believe, is an opportunity for the 
|factories to cooperate with NADA 
jand the state associations to con- 
iserve customer goodwill. NADA 
|did a good job in exhorting deal- 
;ers not to gouge the public. Again 
j}and again it exhorted its members 
| to be fair and even provided then 
with placards and posters to be 
displayed in a dealer’s showroom, 
jannouncing that at this place of 
business new cars were being mer 
|chandised at legitimate prices. 

| - * * 

‘Sous manufacturers kept a close 
| check on their dealers and in 
some cases flagrant gougers were 
deprived of their franchises. But 
other manufacturers did practically 
nothing. Publicly they protested 
they were unable to police their 
dealers, but privately they saw no 
harm in dealers enriching them- 
selves in this manner, probably in 


the expectancy it would be easier] = 


to shove cars and parts upon them | ™]™e 


TRUCK SECTION 


at some future date of competitive 
selling. Some factory executives 


jadmired this type of selling and 


called the chiselers “smart opera- 

To me that is an example of 
singular shortsightedness. Public 
goodwill is just as important to 
the manufacturer as it is to the 
retailer. It is not a question of 
“policing dealers” who are astig- 
matic as to the future. It is a 
question of impressing upon them 
the value of ethics. It is not a 
question of insisting that a dealer 
be fair. It is a question of prov- 
ing to him that he, either in his 
own interest or that of the line 
of cars he is representing, can- 
not in the long run be otherwise. 
The importance of teamwork for 
public confidence cannot be over- 
emphasized in these days of un- 
settled conditions and _ rapid 


|changes. The dealers and the fac- 


|}automobile business, which 


in this great 
is the 
real keystone of American indus- 
try. To work to maintain customer 


tories are partners 


| goodwill requires constant coopera- 


tion between the manufacturing 


‘and selling organizations. 





Randall Takes Leave 


COLUMBUS, O.—C. J. Randall, 
who has been secretary of the 
Ohio Motor Bus Assn, since the 
organization was formed 28 years 
ago, has taken a year’s leave of 
absence. 


ecectric SANDERS 


ON EVERY TRUCK 


PROTECT YOUR DRIVERS 
AND EQUIPMENT! 


ARRIVE ON SCHEDULE! 


Greatest safety insurance any truck can 
have . . . and at such low cost. Icy, 
slippery roads are not only one of the 
nation’s most deadly highway killers, they 
annually cost trucking companies millions 
of dollars in damage to costly equipment 
and in loss of important time. 

ELSTON equipped trucks get payloads 
in on schedule! The positive dash control 
switch assures instant traction to start 
fast, stop sure, or to control treacherous 
skids. Drivers everywhere want the pro- 
tection that only ELSTON ELECTRIC 
SANDERS can give them. 

ELSTON SANDERS are quality built. 
Once installed they are ready for long, 
trouble-free service on any make of truck. 


FOR SAFETY’S SAKE 
USE SAFETY GRIT! 


Scientifically processed to 
assure the best possible 
traction. Non-freezing. 
non-clogging. Comes in 
convenient 50 lb. moisture- 
proof bags. 


SAFETY IS OUR BUSINESS 


ALSO ROAD SANDERS FOR 
PASSENGER CARS TAXI CABS 
SCHOOL BUSES 
LARGE BUSES RAIL EQUIPMENT 
Write for Catalog and name of nearest distribute 


HIGHWAY SAFETY APPLIANCES, INC 


ST. PAUL 4, MINN, 
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Plane Contest Over 


500 Contestants Are Feted by Plymouth; 
6-Year-Old Gets Record Honors 


(Continued from Page 2) 


tants and winner of the DeSoto 
People and Places trophy, was 
Theresa Grish, 19, St. Johns, Ind., 
| whose flights gave her a total of 
13 points. She was backed by 
Chicagoland Plymouth dealers. 


accumulated 56 points by winning 
three firsts and a fourth in speed 
events, and a first and a second in 
the free flight events. 

Ronald Plotzke, 17, of Detroit, 
garnered 33 points to win the high- 
ly-competitive senior division. Ron-| Miss Grish’s top accomplishment 
ald, sponsored by the Greater De-| Was in the class B speed when her 
troit Plymouth dealers, took a/| flight of 130.95 miles per hour beat 
first, two seconds and a sixth place |all the senior division men who 
in both indoor and outdoor free| entered the event. She also took an 
flight events. eighth in the class A_ speed. 

Leader among the girl contes- The Plymouth perpetual trophy 
eee — . ——j|for top speed for a jet-propelled 
Obituaries |/model went to Donald R. Zipoy, 

20, of Minneapolis, who was spon- 
sored by the Minnesota Plymouth 
dealers. Zipoy’s plane raced around 
the course at 142.35 m.p.h. 

The Air Trails perpetual tro- 
phy for highest points in stunt 
events went to Harold C. Rein- 
hardt, 17, Elizabeth, N. J., who 
was backed by Union County 
Plymouth dealers. 


In the scale model event, David 
C. Lefebvre, 19, Seattle, carried off 











Powers Dies at 41; 


Pontiac Dealer | 


DETROIT.—James B. Powers, 41, 
who called himself the world’s 
largest Pontiac dealer, died here 
unexpectedly Aug. 22, following a} 
heart attack. 

Mr. Powers, a controversial fig- 
ure in Detroit and Michigan dealer 
circles, several years ago was the 
center of a battle waged by the 
Detroit Auto Dealers Assn. The as- 
sociation sought to have his state 
dealer license revoked following a| 
sales tax fight. 


Manderson Dies at 54: 


White Buying Director 

CLEVELAND.—Harold A. Man- | 
derson, 54, director of purchases at 
White Motor Co., died Aug. 17 at 
St. Luke’s hospital, Cleveland. Mr. | 
Manderson became ill the day be- 
fore his death. 


He came to White Motor as direc- 
tor of purchases in September, 1945. 
and was well known throughout 
the country in business circles. | 
During World War II, he won dis- 
tinction first with the War Produc- 
tion Board and then with the U.S.) 
Navy as a special consultant in the | 
Bureau of Supplies and Accounts. 

* * * 


Napoleon B, Simpson 


SAN RAFAEL, Calif. - Napoleon B. 
simpson, 88, who collaborated with the | 
late Carl Stanley in inventing the Stanley 





Steamer automobile, died here Aug 11! 
after a long illness | 
* * * 

C. Eustace Dwyer 
SOUTH ORANGE, N. J.—C. Eustace | 


61, a vice-president of Autocar 
died Aug. 11 at his home here. 
had been with Autocar for 


Dwyer, 
Truck Co., 
Mr. Dwyer 
20 years. 
e * * | 


G. L. Helman 


Ind.—Gaius L. Helman, 64, 
president of Majestic Coach Co., Inc., 
trailer manufacturer, died Aug. 17 at his 
home after a year's illness. He founded 
the G. L. Helman Co. in 1943. Three 
years later it was incorporated as the 
Majestic company with Mr. Helman as 
president. The plant will continue opera- 
tions under the direction of Mr. Helman's 
Don of Elkhart and Paul of | 


ELKHART. 


two sons, 
South Bend 


o * + 


Nason Osmond 


MARINETTE, Wis.—Nason Osmond, 66, | 
former owner of M & M Chevrolet Co. 
here, died following an operation in an| 
Oshkosh hospital last week. He retired last 
month after selling the dealership that he | 
had operated for 10 vears 

* e + 


Hiram B. Parish 


PENN YAN, N. Y.—Hiram B. Parish, | 
70, an automobile dealer here for many | 
years, died recently in St. Petersburg, Fla. | 
Mr. Parish had been in ill health for many | 
years 


. 3 . 


John Stanley Dempse;s 


HARVEY, Ill.—John Stanley Dempsey, | 
59, president of Buda Co., manufacturer | 
f motor truck and industrial diesel and | 
gasoline engines, died here Aug. 17 after 
in attack of coronary thrombosis suffered 
July 27, He had been with the company | 
for 40 years, starting as an addressing | 
machine operator. He was elected as presi- | 
jent in 1939 

* * - 


Harry E. Flagg 


MANCHESTER, Conn Harry E. Flage 
resident of Solimene and Flagg, Inc., auto 
fealers for 23 vears, died here after a few 


weeks’ illness 


” 2 


Charles Pat Rooney 


BUFFALO. — Charles Pat Rooney, an 
automobile dealer in Buffalo for manyi fs 7 
years, died Aug. 16 on his farm in Rock- , bearings takes radial, 


feld, Ky., where he had moved several | 
months ago. Mr. Rooney had been in the 
auto business since 1920, and operated 
various dealerships through the city, in- 
cluding Rooney Motor Corp. (Nash). Sev- 
eral months ago he bought the Kentucky 
farm, 
e * * 
Clement Lee Sisk 
PROVIDENCE, Ky.—Clement Lee Sisk. 
53, who operated the Sisk Motor Co 
(Pontiac), died here, , 
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F you're working on designs for 

a secret new transmission, you 
can give it a big head start toward 
success with one simple step—spec- 
ify Timken“ tapered roller bearings. 


Timken bearings offer four main 
advantages: (1) Smooth operation— 
the true rolling motion and remark- 
ably smooth surfaces of Timken 
bearings cut friction to a minimum. 
(2) Quietness—Timken bearings 
hold shafts in rigid alignment 
under the heaviest loads, eliminate 
end-play, keep gears meshing 
smoothly. (3) Long life—Timken 
bearings reduce wear on adjacent 
parts, assure long-term precision 
movement, regardless of the power 
conversion system used. (4) Econ- 
omy—The tapered design of Timken 


combination loads, makes separate 
thrust bearings or washers unneces- 
Sary, Saves space, simplifies design. 





FACTORY-DEALER COUNCIL MEETS—The 72nd meeting of the Chevrolet National Dealer 
Planning Committee, pioneer among factory-dealer councils, recently brought together in 
Detroit (clockwise around outside of tables): W. R. Peel, Chevrolet national used-car man- 
ager: L. H. Averill, Chevrolet metropolitan city department manager; Alexander McClinchie 
o, Pinkerton Motor Co., Pittsburgh; L. T. Brown, Gibson Motor Corp., Philadelphia; J. V. 
Hawkins, coordinator of Chevrolet national dealer planning committees; Committee Chair- 
man D. Paul Davies, Paul Davies Chevrolet, Inc., Columbus, O.; Co-chairman J. T. Anderson 
ir., Anderson Motor Co., Marietta, Ga.; M. C. Swanby, Bolton-Swanby Co., Duluth, Minn.; 

. T. Drube, Drube Chevrolet Co., Russell, Kans.; H. L. Galles sr., Galles Motor Co., 
Albuquerque, N. M., and Felix Daoust, Clyde Williams Chevrolet, Marysville, Calif. And 
(clockwise around inside of tables): $. W. Tompkins, Tompkins Chevrolet Co., Blakely, Ga.; 
E. J. Wyatt, E. J. Wyatt Chevrolet, South Boston, Va.; R. A. Balcom, Comac Sales, Inc., 
Glen Falls, N. Y.; J. F. Battle, J. F. Battle Motor Sales, Mt. Pleasant. Mich.; P. L. Grim- 
shaw, Grimshaw Chevrolet, Inc., Reedsburg, Wis.; L. C. Puett, Buick-Chevrolet Sales, Inc., 
Ft. Morgan, Colo.; C. C. Gunn, Smith Motor Sales, San Antonio, Tex., and G. P. Arland, 
Arland Chevrolet Co., San Luis Obispo, Calif. 


the Stinson perpetual trophy. Le-|went to Ralph N. Smith, 20, East 
febvre was sponsored by the State |Orange, N. J., whose spcensor was 
of Washington Plymouth dealers. the Esson County Plymouth Deal- 
A special sportsmanship trophy 'ers Assn. 





All but two cars use Timken bearings on 
the pinion. Here's a typical application. 


You'll find plenty of proof of 
these Timken bearing advantages 
in the automotive field. On pinions 


thrust and 


TRADE MARK REG U.S PAT. OFF. 


TAPERED ROLLER BEARINGS 


NEWS want ads. 
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K-F Field Schools 
To Teach Uniform 
Accounting Plan 


WILLOW RUN.—In order to es- 
tablish a more uniform system of 
bookkeeping by all dealers and dis- 
tributors, Kaiser-Frazer has inaug- 
urated a program of field training 
courses for dealer accountants and 
other office personnel. 


S. O. Olson, chief of the K-F 
business management department, 
said the course will stress applica- 
tion of the K-F uniform account- 
ing system and will also include 
instruction in business management 
principles. 

Instructors will include K-F re- 
gional business managers and par- 
ticipation is open to all office em- 
ployes of K-F dealers, 


“The importance of dealer book- 
keepers knowing how to use the 
facts shown in the monthly finan- 
cial statements and how better 
management control of every de- 
partment can be obtained cannot 
be over emphasized,” Olson de- 
clared. 


Others are profiting from AUTOMOTIVE 
Why not you? 





One idea gives four big advantages 
to your new transmissions 


—the industry’s toughest bearing 
job— Timken bearings are used by 
all but two makes of cars! Wheels, 
steering parts and differentials are 
other typical applications. 


For qualified engineering help 
with your bearing problems, just 
give us a call. In Detroit, phone 
TRinity 5-1380. The Timken Roller 
Bearing Company, Canton 6, Ohio. 
Cable address: ““TIMROSCO”. 


NOTE TO P. A.'s. Because every step of the manu 
facture of Timken bearings is controlled within our 
company... because our vast manufacturing facilities 
are widely dispersed . . 


. you will find The Timken 


Roller Bearing Company a supply source of outstand 
ing reliability. 






NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL ) AND THRUST —])— LOADS OR ANY COMBINATION we 
F 
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Number of Levies Due... 
Increased Taxes 


Are Held Certain 


(Continued from Page 2) 


tux has grown lately and is ex- 
pected to cause a terrific fight 
before the 1951 revenue act gets 
written. 

In one estimate of the possible | 
revenue possibilities of a general 
federal sales tax Sen. Byrd, Vir- 
ginia Democrat, estimated that 
with only food exempted a 10 per- 
cent rate would produce $7,500,000,- 
000 a year. 

Both the President and members 
of Congress have made it plain 
they realize the pending $5,000,000,- 
000 tax bill is only a first step 
toward a tax program adequate to 





Many of your customers w Lie l els 


PCE 1 sae 


meet the threat of Communist ag- 
gression. 

An excess profits levy is sure 
to be considered this fall or when 
the new Congress meets in Jan- 
uary, if it is not added to the 
pending measure. 

The President already has writ- 
ten to 14° major branches of the 
government, urging them to re- 
study their programs, with a view 
to curtailing where possible and 
giving priority to defense or secur- 
ity work. 


It is too early to tell how much | 


reciate advice 


arrying capac 


ity. Many of the trucks you sell and many others 


Clie Tele} 


additional spring capacity. Talk 
and find out their specific needs 


remember there is a nice profit 


the job for you 





trucks on the 
market, get your 
share a helper 
spring and build- 
up kit profits, Dis- 
tributor inquiries 
welcome. Write 
for complete de- 
tails. 


your territory 


el Le Ml ha) 
to the owners 


Tae | 


Ta) 


ef re aan am 
eves mw athetam en ere ) 





Sets are engineered for maximum service and boxed 
for your convenience. 







TRAINOR B 


Make Year 


Chevrolet—for trucks with 

10 leaf rear springs........... 1946-50 
Chevrolet—for trucks with 

11 leaf rear springs........... | 1948-50 
Wan sitar ssa dace edeeas pclae 1940-50 
Ford 1948-50 
Ford. 1948-50 


ILD-UP_ KI 
Type 





Stock No. 





List 


Price 
‘WYa-2 ton | 6CBU-3-2 | $42.00 
1/q-2ton | BCBU-3-2 | $44.75 
1'/y-2 ton | FBU-3-2 | $42.50 
F.7-2'4 ton| FBU.732 | $57.50 
F.8-3ton | FBU-832 $62.25 








NAME ........... 


ADDRES........ 





arian: 9 sae | om ers 


Please send at once your new illustrated folder com- 
plete with new low price structure, | understand that 
this places me under no obligation whatsoever. 


TRAINOR NATIONAL SPRING CO., NEW CASTLE, IND. 
Branches in: Cincinnati, Columbus and Indianapolis 


te 


sh Bad 





may be saved from this White} 


House directive, but the various 
agencies that specialize in federal | 
public works and in procurement | 
have set the wheels in motion to 
find out. 

To begin with, no agency will 
| be certain of how much money 
it will have to spend between 
now and next June until the 
House and Senate reach final 
agreement on the omnibus appro- 
priation bill. Such agreement was 
expected late last week. 

The estimate that this session of 
Congress will appropriate about 


ably sometime in September, is 
based on these two assumptions: 
1, That the omnibus bill will car- | 


regular expenses 
including the $5,600,000,000 of 
|terest on the public debt, when a 
| final agr« ement is reached. 

2. That the emergency supple- 
| mental appropriation bill will 
| carry about $17,000,000,000, near- 


in- | 


| ly all of which is for expanded 
national defense, asked for since 
| the fighting started in Korea, | 
| One congressional expert on gov- | 
lernment finances estimated rough- 
lly that government income for the | 
year ending next June is not like- | 
ly to exceed $43,000,000,000 to $45,- | 
| 000,000,000, allowing for a_ partial | 
year under the interim tax bill | 
and for increased collections result- 
ling from heavy defense spending. 

If Congress appropriates $57,000,- 
| 000,000 and the government collects | 
from $43,000,000,000 to $45,000,000,- | 
|000, however, it does not follow | 
|that there would be a 1951 deficit | 
jequal to the difference. The size | 
of the deficit will depend on the} 
| rate of spending, which seldom | 
|}corresponds to the appropriation | 
|total. Some of the money appropri- 
ated each year is spent in the fol- 
|lowing fiscal year. 

One member of the House Ap- 
propriations committee estimat- | 
ed that if the two big appropria- | 





tions bills carry $57,000,000,000, 
there may be as much as $10,- 
| 000,000,000 to $12,000,000,000 of | 
that total that could not be spent 
| within the fiscal year. 
Of course, the full amount would 
| be an obligation to be met even-| 
tually, but Congress would have 
time to consider another tax bill | 
jin the January session. The rate | 
of spending in this fiscal year will | 
depend to some extent on how rap- 


idly the armed forces are expanded. 
* * * 


Strong Truck Controls 


Called Bad for Nation 


WASHINGTON. If war-type 
measures must be taken in the U.S. 
because of the troubled interna- | 
tional situation, law-makers should | 
use great wisdom when considering 
whether to clamp strong controls 
on motor transport | 

L. C. Allman, president of the| 
Truck-Trailer Manufacturers Assn., | 
declared last week in warning| 
against restrictions such as those 
imposed during World War II in 
the mistaken assumption that cur- 
tailment of commercial transporta- 
tion would conserve materials and 
free them for war production. 

“Anything our people ‘go for’ in | 
a big way—anything they ‘buy’ vol- 
untarily—fulfills a need,” said All-| 
man. “The spontaneous way in 
which people have adopted motor | 
transport shows that motor trans- 
port is fundamentally good. It pro- 
vides real service and should be 
given the fullest possible freedom.” | 


K.C. Dealers Set | 
1951 Show Date | 





KANSAS CITY.—The Motor Car | 
Dealers Assn. of Greater Kansas 
City will hold its 1951 auto show 
March 2-8 in the exhibition hall of 
Kansas City’s Municipal 
rium. The 1951 exposition will 
the 34th such event in the city 

A committee of dealer members 
has been appointed, headed by Er- 
vin Feld, Dodge dealer, as chair- 
man. Aiding Feld are B. G. Bentrup 
(Ford), A. L. Land (Chevrolet), 
Harry Rice (Buick) and J. H. Scott 
(DeSoto-Plymouth), Bill Egelhoff, 
KMCDA manager, will manage the 
d 


audito- 
be 


show under 
committee. 


supervision of 





Goodson Builds 
Construction has been started on 
a $375,000, two-story sales and 
service building for Lester Good- 
son Pontiac Co. at Dallas Ave. and 
Caroline St., Houston 


$57,000,000,000 before it quits, prob- |: 


| the starting line. Talking things over at the fair are: Jack Tompkins, 
j}and Dodge Officials Ed Howe, 
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DETROIT DODGE DEALERS AID AIR FAIR—Thirty Dodge cars and a number of Dodge 


ry close to $40,000,000,000 for the | trucks were used at the recent international show in Detroit. The cars were used by air 
of government, | fair officials and for distributing tickets. Pylons for the Continental Trophy race were 
| mounted on yellow Dodge pickups. Other trucks were used for towing the race entries to 


general chairman 
district manager; Dick Shugg, sales promotion, and Pete 


Medonis, district manager. 











ee ee 
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. 


give your truck sales a (LIFT 


the original 
one-man 
tailgate loader 





for 13, 44,1 ton pick-up trucks 


CAN BE A“SALES-CLINCHER” AND “MONEY-MAKER” 
If you ore able to offer Venco you have a selling point 


that con swing any pick-up truck deal 


“ 


yEnc? F at an added profit to you! 
~ ww 
gsis * * 
coe i pags for toelf 
® economical @ saves labor @ 600 Ib. load 
" @ easy to operate @ saves time @ removable crank 
@ easy to install @ stops accidents @ platform 28°. 48 


IF WOT AVAILABLE AT YOUR TRUCK EQUIPMENT DISTRIBUTOR, WRITE 


THE CORP. 


28632 NEWELL ST. LOS ANGELES 39, CALIF. 


Completely rebuilt and guaranteed 90 days or 4,000 miles. If you wish 


shipment of an exchange transmission before you ship old unit, $50 will 
be added to your invoice. Avoid C.0.D. charge—send $135 with order. 
Upon receipt of your unit the deposit will be refunded immediately. 
Freight F.O.B. Detroit. We have a complete line of transmissions, rear 
ends, gears, bearings for all makes of cars and trucks. 


Write, wire or phone for information. 


AUTOMOTIVE ia 


y TRANSMISSION COMPANY, INC. 
14000 LINWOOD AVE., DETROIT 6, MICH. ~ 
[ 10 8-6242 Detroits’ Only 100% Transmission & Rear End Shop = 


HYORA-MATIC - DYNAFLOW - OVERDRIVE 


Now in Book Form 


JOHN O. MUNN’S 
‘AGuide to Automobile Selling’ 


penetrating 

the auto business Joh 
still who have his 
problems, 


A GUIDE 
TO 
AUT OMOBILE 
SELLING 


* 
©. Mune 


Few men today have as 


knowledge of as 
Munn. 


understanding of 


There are fewer 


dealer gleaned 


no 
ty #0 experience. 


from 40 years’ 


Selling versus Overallowance—Put this book in the hands of every one of your 
salesmen. Guide them in the techniques that de-emphasize the importance of the 
used-car allowance. Each chapter of this cloth-bound book is a money-maker. 
Sixty-four ideo-packed pages. 


$3.50 per Copy, postpaid 
BOOK DEPARTMENT 
2666 Penobscot Bidg. 


Automotive News Detroit 26, Mic 
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As Controls Approach .. . 


21-Month Credit Limit Seen | . 


ing offices in carrying out its work. should be needed, the office could | 


(Continued from Page 43) 
But a separate organization, total-|be pulled out and established as| 





among the different departments 
and agencies. 

Some high in Administration 
circles feel this responsibility 
should be assigned to the National 
Security Resources Board headed 
by W. Stuart Symington, former 
secretary of the Air Force 

* * * 





ing perhaps 300 officials and em-/an independent agency. 


ployes, will be built up in a few 
months. 

It is said the office will be set 
up on a flexible and independent 
basis. This is being done, it was 
explained, so that if conditions get 
worse and all-out mobilization, with | 
price - wage - rationing controls, | 





Lindahl Outpoints Death 


In Two Close Bouts 


MINNEAPOLIS. — Two freak 
accidents on the same day al- 
most cost Bernard Lindahl his 





SET FOR COMPLETION EARLY IN 195i—Shown is Oldsmobile's new steel storage and 


plant engineering building at Lansing as it will look upon completion 
measure 325 feet across the front and will be 508 feet deep 
| 179,000 square feet of floor area. The high section in the center will house a craneway for 


The building will 
It will contain approximately 


moving steel and other equipment. Two railroad spurs will run into the building and there 


also will be an inside area for unloading trucks 
The two-story addition in the right background will provide facilities fo: 
Seven buildings on the site have been razed to make way for the 


the building. 


Plant engineering shops also will occupy 


Yodg 1 wae kee * > sa =. ae life. The Minnesota Automobile ae =— metal 
; - : ss ~ | Dealers Assn. president’s nose | "°” ‘ructur 

7 — that NSRB =o advisory Dodge Gets Order | was broken by eblock of wood |e . —— 

og ae see eee a as é . | that flew from under a rope N jat the convention in Rapi ity 

- : : ‘ | > , pid City 

rman | Proper supervision and direction of | Oy 3,700 Special | that was being used to put some |S D. Dealers Get |s.it's to tapulate and certify the 
oa a counies fe a Fitting oo . sawed branches from a tree near ° ° jelection of the successful candi- 
atin setae ede Gen “ Mail Trucks his home on Lake Minnetonka. Ballots in Mail dates. Officers of the association 
ee ee ee © eee ; Later the same day, while ) ae 3 a ; 

vv and make decisions almost bound| DETROIT.—L. L. Colbert, presi- training his hunting dog, he PIERRE, S. D.--Seven directors|are elected by the board of direc- 

new directors are 


to come up in such matters as the 
allocation of scarce materials. 

If a top man at the White 
House — an assistant president, 
for instance—is named to rule 
the situation, it probably will be 
John Steelman, already loaded 
with, and depended upon, for 
many important duties. 

The new setup within the Com- 
merce department, it is understood, 
will draw heavily at first on exist- 


Your advertising dollar 


| 


dent of Dodge division, announces 
that a new $5,500,000 contract for 
3,750 special Dodge mail trucks to 
replace obsolete models in the Post 
Office department has just been 
signed with the Bureau of Federal 
Supply of the U. S. government. 
This is the latest of four con- 


tracts, bringing the total of Dodge 


mail truck orders during the last 
year and a half to 8,921. The first | 
of the recent contracts was signed | 
Jan. 6, 1949, and called for 1,200 in- 
tegral cab and body type trucks 
costing approximately $2,500,000. 
The cabs and bodies are mounted 
on Dodge 1%-ton chassis. These 
trucks have 109-horsepower’ en- 
gines, four wheels with rear-wheel 
drive, and single-speed axles with} 
ratios of 6.2 to 1. | 

The second contract, signed June | 
30, 1949, called for 571 van-type 
trucks at a cost of over $1,750,000. 
These trucks use Dodge 2%-ton 








ncks i ier. 
in the Courier Express cabs and chassis. They have 122-| 
: horsepower engines and _ four 
ER” buys greater impact on wheels’ with rear-wheel drive | 
the families with more through single-speed axles of a 
7.4-to-1 ratio. 
money to spend. That is The third contract provided for 
ay 400 half-ton Dodge standard panel | 
why it is the potent sell- trucks with 96-horsepower engines, | 
; costing about $500,000, and the} 
ing power tothe 1,400,000 fourth contract was announced | 
: today. 
people in Buffalo and the The mail trucks covered by the| 
ank fourth contract will have special 
x 18° great 8-county Western bodies on standard one-ton Dodge 
jtruck chassis. They will weigh 
, WRITE New York market. |6,800 pounds and have four aeaie| 
wheels with drive in the rear! 
LIF It Gets Results — only. i i 
° e engines wi e orse- 
BECAUSE power, and the axle ratios 4.8 to 1. 
It Gets Read Thoroughly The special bodies will have 175 
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ATTENTION 
FORD DEALERS 


REAR BUMPER FOR 


F-1, F-2 and F-3 Ford Pickups| 34, Foraker be- 





This BUMPER, engineered and APPROVED 
by FORD'S own Engineers, comes complete 


packed one to the carton — Painted 
black — with all installation bolts ready 
fo install. 

list’ Price $14.95. Dealer's discount, in 
lots of 1 to 12, 35% —12 or more 40%. 


Special discount in larger quantities to 





| 


cubic feet of space to carry all 
types of postal matter, 


Assuring maximum protection for 
the cargo from heat and cold, the 
bodies will be completely insulated. 
They will also be fully ventilated 
so that fresh air will always be 
present in the cargo areas. 


Dodge Promotion 


Given Foraker 


DETROIT.—Appointment of Wal- | 
ter E. Foraker as assistant director 
of distribution at Dodge has been 
announced by E. 
C. Quinn, general 
sales manager. 

At the age of 
comes one of the 
youngest execu- 
tives on Dodge's 
Detroit home of- 
fice staff. Born in 
Albuquerque, N. 
M., he joined 
Dodge in 1934, In _ 
his work during W- ©: Foraker | 
the next four years he became ac- | 
quainted with many of the 4,100} 
Dodge dealers, 

Foraker spent six years in the 
distribution department before he 
was assigned to the sales manag- 
er’s staff in 1947. Later that year 
he became the conference leader | 
on the retail sales management 
program. He served in the field as | 
a district manager and as assist-| 
ant to the general sales manager | 
before his promotion to the post | 
of assistant director of distribu- 





fired a shotgun. A_ defective 
shell blew up and tore through 
Lindahl’s arm, cutting an ar- 
tery. Doctor’s credited an emer- 
gency transfusion en route to 
the hospital with saving his life. 
Lindahl says he will return to 
work in a couple of weeks. 











'will be elected to the board of the 


Automobile Dealers 
ballot, according to 
Mike Pfeifer, Yankton, election 
committee chairman. Ballots con- 
taining two names from each of 
the seven districts were mailed 


South Dakota 
Assn, by mail 


| recently. 


The election committee will meet 


tors after the 
certified. Present officers are: Keith 
Wyman, Vermillion, president; A. 
S. Christenson, Rapid City, vice- 
president; W. E. Cumming, Sioux 
Falls, treasurer, and W. E. Mc- 
Kean, Sioux Falls, past president 
D. B. Broderick, Sioux Falls, is 





*¢ Here’s the low-cost way to cut down service kick-backs. 


Lisle Magnetic Drain Plugs trap and hold abrasive metal 


particles that flake off moving parts. Lisle plugs PULL this 
“wild metal’ out of the lubricant before it can circulate and 
pit, score or cause failures in vital gears and bearings. 
Specify Lisle Magnetic Plugs as original equipment and 
solve costly service problems before they begin. 


AUTOMOTIVE ENGINEERS 


A sample Lisle Magnetic 


Plug for testing and complete catalog will be mailed with- 
out obligation. Write on your letterhead advising the size 
and type of Lisle Plug you want. 


LISLE 0007 
Ye L 


FORD parts distributors. json acai tiece eat 
Mfg. by Wash. ’51 Parley Set | 
STANDARD SEATTLE.—The 1951 convention | c L A R i N e A e I o Ww A 


MANUFACTURING CO. 
MOUNT AIRY, NORTH CAROLINA 





in the Winthrop hotel, Tacoma. 


of the Washington State Automo- | 
bile Dealers Assn. has been sched- 
uled for May 31 and June 1-2 in 
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Packard Sees Market Gain 


(Continued from Page 1) 
up $81, and business coupe, $2,195, | 
not offered previously. Deluxe 200 
ears are: four-door sedan, $2,495, 
up $112, and two-door sedan, $2,445, 
up $87. 


The Patriciun 4100 four-door se- 
dan, comparable to the 1950 Cus- 
tom model, has been “provision- 
ally” priced at $3,385—a slice of | 
$550. The price may be altered 
slightly when the Patrician enters 
production this fall, Packard 
stated. Ultramatic is standard on 
the 400, 

The four-door 300 car was given 
a “provisional” tag of $2,795, down 
$124 from the 1950 Super Deluxe 
model. No prices were given for the 
new 200 convertible and hardtop 
models. 





* . ? 


ACKARD spent more than $15,- 
000,000 in engineering and tool- 
ing on the new models, which fea- 


factory 
Installed 


At “factory installed” prices 
you offer this Bostrom Hy- 
draulic Seat, the ultimate in 
truck seating, at lowest cost. 





ture major body changes, new high- 
compression engines (7.8 to 1 at the 
top), new frames and new inter- 
iors. 

The higher-priced 400 and 300 
series have the so-called hardtop 
convertible styling with wrap- 
around rear windows. 

Ferry said that scheduling calls 
for about a fifth of total produc- 
tion for the 300s and 400s and four- 
fifths in the lower-priced 200 series. 

. * * * 


T A conference with Packard 
executives in connection with 
a press preview in Detroit, Ferry 
revealed that Packard will take 
on a war job for the Navy and Air 
Force. Nature of the job was not 
revealed. It will not interfere with 
auto production, it was said. 

Karl Greiner, sales vice-presi- 
dent, pointed out that Packard 
had its record year in 1949 with 


4 


production of 105,000, and now 





HypbraulLic shock absorber and suspension mechan- | 


ism of the Bostrom seat soak up jolts and jars. Steel fram« 
and bonded rubber pad last the life of the truck. Mechan- 
ism moves in rubber — requires no oiling. Fore and aft 
adjuster accomodates all drivers. Seat coverings are replaced 


in 10 minutes — eliminating upholstery jobs. 


For truck part numbers consult 


vour factory data book, or write: 


BOSTROM MFG. CO. 


4, 


Wisconsin 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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hopes to eclipse this record in 
the year ahead. 

An average production of 13,000 
|'a month is expected before the end 
|of the year. 
| Greiner said that there are now 
|more than 1,500 Packard dealers 
jfrom a low of 1,450. 
| * * 

T 
to be good for two years. 

The 1951 Packards are lower, 
longer and roomier than previous 
comparable models—although ex- 
terior width is approximately the 
same. 

Their new outside dimensions— 
62% inches from road to roof and 
78 inches wide, on the average—em- 
phasize the fleet, hug-the-road styl- 
ing of the full line. Although 
standing nearly two inches lower 
than before, the new cars offer the 
spacious headroom which has al- 
ways characterized Packard in- 


teriors. 
Ppa ot major 1951 
coachwork feature is new 
weight distribution, moving the 
rear seat further forward than be- 
fore. The back of the rear seat 
now is more than 14 inches ahead 
of the rear axle centerline, three 
inches more than in previous mod- 
els, with consequent improved rid- 
|ing qualities. The engine and front 
iseat are two inches further back 
|of the front wheels than before. 
| New one-piece windshields in a 
| curved expanse of nearly 958 
square inches combine with 
greatly increased rear windows 

—over 2% times larger than be- 
fore on some models —to offer 
“horizon-view visibility.” 

Hoods have been lowered nearly 
five inches in a fadeaway sweep 
forward, which, together with new, 
higher “guide-line safety fenders,” 
increase road-view and enhance 
driving ease and comfort. 

+. * * 

.— 1951 models range in body 
choice from a three-passenger 
| business coupe to a luxurious tour- 
jing sedan which Packard hails as 
the ultimate in fine motoring. 

| In addition to the business coupe, 
jthe 1951 Packard 200 is available 
in four-door and two-door six- 
passenger sedans. 

The new 200 deluxe includes 
the four-door and two-door se- 
dans, as well as soft-top convert- 
ible styling. As production of the 
completely new line progresses, 
the 200 deluxe will offer, in addi- 
tion, a sports coupe hardtop. 

The 122-inch wheelbase of the 
200 line, an increase of two inches 
over previous comparable models, 
provides new spaciousness and rid- 
ing comfort. 

New 1951 Packard Thunderbolt 
engines of 135 horsepower in all 200 
and 200 deluxe models with stand- 





\HE new body styling is expected 


7 * * 


Packard 





REAR VIEW OF THE 300—The back window 
lof this model gives 150 percent more vision 
than previous comparable models, Packard 
reports. The trunk, which has a capacity of 
more than 30 cubic feet, is counter-balanced 
for easy opening and closing. 


ard Unimesh transmissions 
|7-to-1 compression ratio. 
+ + * 
ITH new engineering features, 
these straight-eight power 
plants “are the most 


to proving grounds reports. 

These engines step up to 138 
horsepower at 7.5-to-1 compression 
ratio in 200 cars with Ultramatic 
—Packard’s exclusive automatic 
drive, optional at $185 extra cost in 
this line. 

Ferry said that by “every 
yardstick of demand” over 90 
percent of the new 1951 models 
will be equipped with Ultramatic. 
The Packard automatic drive in- 








TRUCK SECTION 


Interior and Exterior Views 
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SPACIOUS BACK SEAT OF PACKARD 400—Leg and hip room have been increased in 
the Patrician. Luxurious trim and appointments are evident. Plastic protects all scuff points 


2s Be 








Wi 
pre 
| by 
7.8. 
TWO INCHES LOWER THAN BEFORE—Packard's 200 club sedan is now lower and has 
@ longer wheelbase, 122 inches. Powered by a 135-horsepower Thunderbolt engine, the 200 fre 
has a one-piece curved windshield with a glass area of more than 950 square inches - 
cludes many refinements to pro- |mesh transmission develops 150) the 
vide maximum smoothness, quiet- | horsepower at 7-to-1 compression ben 
ness and reliability in operation. | ratio. sts 
Ferry termed the distinctively William H. Graves, Packard en- ‘et 
styled 1951 Packard 300—available| gineering vice - president, said - 
in four-door sedans—the star per- there is 88 ter at 
former in the new line. 7 Percent greater stor- aod 
“Packard offers the 300 as the — ee > presage luggage . 
‘New Master of America’s High-| °°™P® a — oven with the . 
ways’ for the style and spirit which | SP@re tire in its accessible side- -_ 
our designers and craftsmen have| ™ounted position. Rear-seat hip- - 
succeeded in molding into its steel,”| room is a full 62 inches wide, or | F 
Ferry said. 12 inches wider than in previous day 
Se models. von 
OTH the 300 and the luxurious- He listed the spacious headroom —. 
~ ly appointed 1951 Packard Pa-|“for which Packards have always 
trician 400 accent Packard’s efforts|been noted,” an increase of up to 
toward motoring high-fashion. half a foot in rear seat legroom 
| With Ultramatic—standard in the|and wider front seat hiproom of 
400 and optional at extra cost in| nearly 63 inches as “ample evidence 
the 300—new Packard Thunderbolt|that design emphasis in the new 
power develops 155 horsepower at|cars is on commodious interiors.” 
7.8-to-1 compression ratio, highest; Colors, fabrics and style of tailor- 


, Costs Up to 


offer | 


economical | 
ever built by Packard,” according 
| 


ing are completely new in the 1951 
(Continued on Page 49, Col, 1) 


in the industry for full-size engines. 
The 300 engine with standard Uni- 
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30% 


Any type load easily placed on gate from ground 
or curb. Will handle loads up to 800 Ibs. Stops 
damage. Speeds up deliveries—many other profit- 
able advantages. 


oa tL LB 


|Load goes up in a few seconds. Twin hydraulic 
| cylinders safely handles all loads. Gate can be 
| stopped and held at any elevation. Operates by 
| truck engine. 


CATE CLOSES EASILY 6 


Sturdy light weight gate platform closes easily as 
regular tail-gate. An Anthony Lift Gate “Drama- 
tizes" the delivery and enhances the value of 
your merchandise and service. 


MA, 





Cuts Delivery 
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HYDRAULIC DEPT. 302 STREATOR, ILL.  ¢ 
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RUCK SECTION 
Packard Bids to Increase 
Demand with ’51s 


(Continued from Page 48) 
in the instrument board,” Graves | 
said. “It offers spill-proof space 
for personal items, pulls out eas- | 
| ily on smooth ball-bearing run- | 
i bees automatic, all-season heat-| ners and locks securely.” 

ing and ventilating system pro- A single headlight knob also 
ash green, Corona cream, Yosemite 
| blue, Seminole beige, Packard blue, | 
even with windows closed and the/}light turquoise blue, Granada gray, | 
car standing still. Simpified con-| matador maroon, valiant green, Ar- 
trols of the system make it pos-|gentine gray and black. 


Packard “fashion forum” interiors. | 
Long-wearing plastic protects all 
scuff-points 


* * * 


vides a complete change of air ap- 
proximately once every minute, 


| 





sible to maintain uniform warmth | * * * 
at the desired temperature. 
Packard's new 


(Co. J. G. VINCENT, Packard | 
de- 


“clear-across 4 executive vice-president, said 





PACKARD'S "iIN-BETWEEN'' MODEL—The 300 is the middie-priced car of the new line. 
With its new design, rear-seat passengers sit further forward of the rear axle for an im- 
proved ride. A lower, fade-away hood highlights the new ‘'guide-line’’ fenders of the 300 
by giving greater road visibility. The 300's Thunderbolt engine rates 150 horsepower at 
7.8-to-| compression ratio. Ultramatic drive is optional on this model 


froster” provides full-width wind-) riding quality improvements have 
shield defrosting action. been effected at important points 

Scientifically grouped details in|throughout the chassis. New di- 
the new “tele-glance” panel on the|rect acting shock absorbers, lo- 
entirely new instrument board, di-| cateq within the spiral of the front 
rectly facing the driver, assure suspension coil springs, offer a new 


controls, by a simple turn to the he vi 3 
left or right, rheostatic dimming |*%¥Ste™ of valving to provide max- 


of instrument board lights and 
turn-on of the convenient map 
light. 


New over-all soundproofing locks 
out wind and road noises, Graves 
explained. 

Eleven exterior colors include 
day and night reading and pre- 
vent glare or reflections, Graves 
said. New warning lights replace 
old-style oil pressure and amateur 
gauges. 

“Another innovation in conven- 
ience is the new vanity-drawer 





SLIDES ON BALL BEARINGS—This vanity 
drawer, offered on all new Packard models, 


features a spill-proof space for personal 
items. The drawer can be locked 

| 
imum comfort over a wide range 





of road conditions. 

The new front stabilizer is rub- 
ber-mounted—there are no me- 
tallic joints to wear or become 
noisy. Stability is further im- 
proved by new wider rear springs. 

The full new line is equipped with 
improved double-wrapped mufflers, 
specially-coated to resist corrosion, 
for greater quiet and longer life. 
In the 400 mufflers are also asbes- 
GNGING ON RUSBER—A cieroup of «| OO-HBed for maximum silence, 
Packard engine mount shows how it is “float. | Maneuverability is improved with 
ed in rubber." |new steering cross-tube ball joints 








| 








SIMPLE DESIGN EMPHASIZED—The ‘‘tele-glance'’ instrument panel has grouped the | 
dials directly in front of the driver. This dash board prevents glare and reflections, Packard | 
says. New warning lights replace oil pressure and ammeter gauges 


|}bushing assures 


| let franchise, 
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for smoother operation. The new 
steering idler lever with rubber 
silence and no 
lost motion to affect steering link- 
age. 

Col. Vincent said that the new 
1951 Packard styling ‘“substantial- 
ly reduces” the center of gravity in 
all models, while the new balanced 
load distribution with improved 
traction and uniform braking fur- 
ther enhance safety and comfort 


block in strike negotiations. Con- 
| tinuous meetings over the week - 
end failed to resolve the conflict, 

although Packard’s offer of a 
five-cent raise matched the best 
contracts negotiated by the 
UAW-CIO this year. 

The DeSoto assembly and body 
plants in Detroit remained closed 
for the second straight day as the 
result of a wildcat strike over job 
procedures. Some 2,700 workers 
were idled at the new DeSoto body 
plant on Warren Ave. and the final 


finance charges, “creating illwill to-| assembly plant on Wyoming Ave. 
ward General Motors Corp. and UAW Local 227 officials declined 
Chevrolet,” and Emich’s refusal to|to amplify as to the nature of their 
“organize to handle service, result- | grievance. 
ing in large numbers of service} A major industry supplier, Motor 
complaints.” Wheel, boarded the standard-of- 
The appeals court several months | living improvement bandwagon last 
ago granted permission to Emich,}week. The corporation and the 
if he desires, to seek a new trial.| UAW-AFL agreed on a _ contract 
However, he prefers to carry his|calling for pay raises of 10 cents 
case to the U. S. Supreme court. |an hour now and four cents in 
Prejudicial errors on the part |cach of the ensuing four years. A 


_% . 
Emich 
«Continued from Page 2) 

ing the original trial, on the 
other hand, denied this charge. 
Cancellation of Emich’s Chevro- 
the defendants - in- 
sisted, was due to “continued 
excessive finance packing on new 
and used cars and refusal to dis- 
continue this practice;” the large 
number of customer complaints on 





of Judge La Buy, the appeals | pension plan was also established 
court ruled, included permitting = i : 

@ previous conspiracy indictment hee UAW-AFL also called off a 
(against GM and GMAC) “in the nine-day strike at Fruehauf 


antecedent criminal case to go to in Avon Lake, 
the jury as evidence of all acts 
therein charged, and instructing 
the jury (and permitting argu- 
ment by plaintiffs’ counsel) to the 
effect that the judgment was 
evidence not only of such acts 
but also that plaintiffs’ franchises 
were cancelled pursuant to the 
conspiracy charged.” 
Other errors charged against 
Judge La Buy by the court of 
appeals were exclusion of evidence 
of Emich’s “excessive and fraudu- 
lent finance packing;” excluding 
evidence of customer dissatisfac- 
tion, as well as testimony of other 
dealers, including those who suc- 
ceeded Emich, that they owned 
private finance companies, and the 
award of damages was “based on 
subjective speculation and magni- 
fied through errors of law.” 


Trailer’s big plant 


Minn. Dealers 
Sign Five-Year 


Shop Contract 


MINNEAPOLIS. — What is be- 
lieved to be the first five-year 
labor contract ever signed in Min- 
neapolis was concluded last week 
by 65 major members of the Min- 
neapolis Automobile Dealers Assn. 
and Local 974, AFL Teamsters 
union, representing 1,500 mechanics. 
| The contract gave wage increases 
|from 5 to 6% cents an hour for 
hourly-paid employes, with adjust- 
ments in the labor rate for flat-rate 
workers. The contract can be 


: es opened up for cost items only upon 
The Emich brief upheld the lower 60 days’ notice before each annual 


court and cla'med the appeals court | ; 
di wevel both the deciel |}anniversary of the agreement. 
> jyaline lata . a The demands had been for 13% 


and award. . 0 
Ze cents an hour increase with an 
|increase from 45 to 50 percent in 
|flat rate, with group insurance; 
overall laundry, increase in vaca- 
tion time for shorter work periods. 
and other fringe benefits. 
MADA Manager Glenn Atcheson 
said the labor committee of the 


Surplus Sales 


Stopped by U. S. 


WASHINGTON.—A freeze on the 
sale of government surplus prop- 
erty was ordered here last week.| association “is to be congratulated 
All property, regardless of previous|along with that of the union for 
disposal orders, will again be in-|a hard job well done.” Terms of 
vestigated to see if it can be used/the contract are _ retroactive to 
for defense. Apr. 16. 
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Demanded of Other Makers . . . 


GM Pay Escalator 
Gains UAW Favor 


‘Continued from Page 2) 























\O. The new contract calls for an 
|hourly-wage boost of from three 
to 18 cents, depending upon job 
classification. More hiberal vaca- 
tion and insurance benefits were 


also granted. 

Fruehauf Trailer of Canada signed 
a UAW-CIO contract providing a 
reduction in the work week from 
45 to 42% hours and a general 
raise of 5% cents an hour, retro- 
active to Jan. 27, 1950. 

Ken Bannon, UAW-CIO Ford 
director, asked President Henry 
Ford Il for a conference to dis- 
cuss effects on Rouge plant work- 
ers of the company’s “decentral- 
ization program.” 

Bannon requested Ford's assist- 
ance in allaying “the fears of in- 
security faced by the Ford work- 
ers in the Rouge area.” 

* = s 


Seatile Mechanics Ask 


Dealers to Boost Wages 


SEATTLE.— Basing its request on 
the sudden and rapid cost-of-living 
increase, Automotive Machinists 
Lodge No. 289, representing the 
automotive mechanics of Seattle 
and King county, has asked for a 
reopening of the contract now in 
effect with Seattle automobile deal- 
ers, “for the purpose of adjusting 
the wage structure.” A similar re- 
quest has been made to the inde- 
pendent garage operators. 

No immediate action on the mat- 
ter is expected inasmuch as present 
contracts with Local 289 are not 
liable to reopening until November, 
and the Seattle Automobile Dealers 
Assn. is not holding meetings dur- 
ing the summer months. Regular 
weekly luncheon meetings will be 
resumed on Sept. 11, according to 
Tom Gilson, association manager. 


L-M Area Heads 
View 751 Models 


DETROIT. — Sales managers of 
the five regions and 23 districts of 
Lincoln-Mercury will hold a four- 
day conference in Detroit this 
week, according to Joseph E. Bayne, 
general sales manager. A preview 
of 1951 models will be one of the 
highlights of the meeting. 

Talks are scheduled by Benson 
Ford, general manager; S. W. Os- 
trander, operations manager, and 
H. T. Youngren, engineering vice- 








president. Plans for the year will 
be discussed by the department 
heads. 





CENTRAL CHEVROLET FINDS H & H EQUIPMENT VALUABLE TO OPERATION 


our operation. 


Mr. Chad Gledhill—General Sales Mgr. of Central 
without it.” 


Chevrolet Co.—largest Chevrolet dealer in the West 
says: “H & H Battery Reionizer—Charger—Com- 
pressor Equipment has proven extremely valuable in 


H & H Products Mfg. Co. 


Jobber- 


We like it. 


Would not want to be 


You tOo can enjoy the same benefits thousands of 
users are deriving from this equipment. 
or write to 


@ 306 Boyd Street @ Los Angeles 13, Calif. 


Ask your 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 





| Used Cars 


[percent down and three years to ‘Pension Cost Put 


i( THER motives for the used-car At $67 Million 


decline were cited as the ap- 
A Year for GM 


|proach of colder weather and the 
letup in hysterical “war-scare” 
DETROIT.—In establishing pen- 
sion plans for its 450,000 hourly- 


(Continued from Page 1) 


the rush to unload and the price 
dropoff started.” 
Several dealers held out the pos- 


sibility of “distress” selling on buying. 





Week Week Jan, 1 Jan. | Reports from used-car auctions ’ 
aun 26, Week, Aug 19, 1900 Aug. 27, Aug. 26 hard-to-move models, such as CON-| showed that prices and demand |rated and salaried employes, Gen- 
Aso. )=—d949 1980" to Date ~—« 1949": tgsoe | | Vertibles, even after Regulation W,| jn the last two weeks have both |eral Motors has taken on an an- 

CHRYSLER $1,319 28,127 37,250 130,939 713,578 649,459 |r its equivalent, goes back into| followed a downward course. nual expense of $67,227,000. 
Chrysler 1,920 4,008 5,111 16,344 92,466 88,401 | effect | A compilation of business at 10} A proxy statement calling stock 
DeSoto 1,227 2,688 3,713 11,270 70,659 65,550 ad ae jauctions last week revealed that holders to a special meeting Sept 
Dodge 9,860 8,233 10,182 38,164 184,816 184,097; JT WAS regarded as a certainty only 52 percent of the offerings|27 in Wilmington, Del., divulged 
Plymouth 18,312 13,198 18,244 65,161 365,637 311,411 that the new controls would|Were sold. be re week 58/the amount. — 

KrORD $3,354 26,357 $2,226 128,186 678,987 1,056,113 | force a multitude of the easy-credit | PeTcent of the offerings at the same| Purposes of the meeting are to 
Ford 25,266 20,005 24,821 98,644 528,054 818,169/ buyers out of the used-car market, |2UCtions were sold the week be-/ratify the pension programs and 
Lincoln 776 956 759 = 2,899 = 24,223 23,460) p - eine dow ‘|fore that, 66 percent. increase authorized common stock 
Mercury 7312 5,896 6,646 . 26,643 126660 219,484|eauiring a one-third downpay-| Pacing the price drop by model|and split it two for one. 

GENERAL MOTORS .. 64,326 56,964 66,945 247,312 1,473,266 2,007,339 ment with a 21 months balance | groups are the 1948's, which have} The proxy statement estimated 
Buick ... 11,404 10,066 12,245 44,633 268,735 361,822 would be far more stringent than| fallen $37 in two weeks. the cost of pension plans for GM 
Cadillac 2,610 2,090 3,019 11,257 58,698 69,220 such typical current deals as 15 —Mac Gorpon officers and directors at $563,000. 
Chevrolet 32,126 29,473 33,448 122,310 730,464 1,005,672 alia all react 
Oldsmobile 8,205 7,009 8,311 31,125 193,630 261,250 
Pontiac 9,981 8,326 9,922 37,987 221,739 309,375 

KAISER- FRAZER 4,667 4,552 16,640 49,177 71,740 
— : 2 0 OWT d a ee rv rae 
Kaiser 4,667 4,552 16,640 42,722 61,774 

CROSLEY 190 188 138 669 6,946 4,553 Reaching an estimated 90,000 readers engaged in all branches of the automotive industry from Mai we hte t ae 

HUDSON en LAE | Rates: EIGHTEEN CENTS (18) PER WORD for each insertion. Cash advance. Pésiilen Wented Ads accomed 

NASH ...., 501 3,851 98,123 127,537 age “ ES i ana Ps ‘carats 

PACKARD os 3,552 174 1,302 73,929 33,325 Lao h sh 21 Oo encourage is classification co] 4 sf enen ° our employing readers ret Ts iB 

STUDEBAKER . 6,544 6,392 6,420 24,317 137,292 193,188 as one word. Ads may be signed with your full name and address at regular rates, but if 

WILLYS-OVERLAND}+ 881 897 2,804 22,400 23,371 care of Automotive News, Detroit 26, Mich add One Doilar ($1 per insertion 

, f —  — : ae replies are forwarded, unopened, the same day received. Display Ads: $9.80 nch, per 

Total Care, U.S. ....141,298_ 124287 152,263 559,803 5,358,229 4,264,865 WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 


egeigr tec CARS 

















(U. S. PRODUCTION ONLY) 
Week Week dan, 1 dan, | 
Ended Same Ended Aug., to to 
Aug. 26, Week, Aug. 19, 1950 Aug. 27, Aug. 26, 
1950 1949 1950* to Date 1949* 1950* 

CHEVROLET 9,984 7,342 10,637 $8,092 277,215 330,589 
CROSLEY 10 8 7 29 250 258 
DIVCO 109 102 145 482 2,414 2,975 
DODGE 3,908 2,604 3,901 14,857 106,589 63,306 
FEDERAL 24 55 35 107 1,044 1,083 
FORD 8,247 6,254 8,378 29,928 157,173 237,893 
GMC , 2,126 1,542 2,011 7,488 61,738 70,764 
INTERNATIONAL 3,425 2,387 3,354 13,006 98,117 84,331 
MACK 251 144 254 672 4,618 6,958 
REO . 290 73 286 1,044 2,440 3,808 
STUDEBAKER 1,024 1,072 1,024 3,912 47,111 33,852 
WHITE . : 325 175 320 934 5,556 8,669 
WILLYS-OVERLAN D 1,072 es 1,t1l 3,344 36,425 26,770 
MISCELLANEOUS 308 407 308 1,172 12,502 9,836 

Total Trucks, U. S. 31,103 §=22,165 31,771 115,117 813,192 881,092 

Total Cars, Trucks 

NTRS xuksciissciabeieiie 172, 146,402 184,034 674,920 4,171,421 5,145,957 

~ Total Cars, "Trucks 

Canada ............... 8,491 5,612 4,338 20,162 189,184 250,233 

Grand Total, 

Cars and Trucks 

U. S. and Canada ...... 180,887 152,014 188,372 695,082 4,360,605 5,396,190 


‘Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Nash, Diamond T, etc. 


Driv vO, Sterling, 


Strikes Slow Output 
To 172,396 in Week 


(Continued from Page 1) 





days to reactivate 


plants last week were still turn- 
were idled. 


ing Out cars and trucks at a rate 


higher than any ever attained 
prior to last May. ution, 
a: <— « were reported 
UGUST production still ap- 


peared likely to fall only some 
34,000 vehicles short of the alltime 
high total of 854,000 cars and trucks 
built in June. 


Material shortages taken into 
account, U, S. plants during Aug- 
ust should assemble 680,000 cars 
and 140,000 trucks for a total of 
820,000 vehicles. 

Most observers say they are in 
a quandary about production po- 
tential during September. Those 
who will comment fear that more 
model changeovers and a slightly 
tighter supply situation, coupled 
with fewer working days, will like- 
ly result in September volume be- 
ing about 25 percent below that 
achieved in August. 

One thing was sure last week. 
The railroad strike would not make 
the auto industry’s September sup- 
ply situation any better. 


* * + 

[= WAS generally estimated that 

the rail tieup was costing the 
delivery of about 40,000 tons of 
steel daily. 

More steel tonnage will be lost, 
it was explained, because even after 
the strike ends it will take several 


IH Ups Dividend 


International Harvester has de- 


delivery. 
Steel 
most of them 


careful screening 


orders seemed 


ality. 


A 


an 


* * 


keep 
“near-frantic” 
expected that the 


mestic supplies. 


if a 


ber. 


5,145,957 vehicles. 





the year. 


clared a quarterly dividend of 50 
cents a share payable Oct. 16, It 
has been paying 35 cents quarterly. 
Last January there was a special 
disbursement of 40 cents. 


breaks, 


7,700,000 vehicles. 


still 


forced upon them, U, 
should still top last year’s rec- 
ord production of 6,250,000 cars 
and trucks by the end of Octo- 


furnaces 


ing any for first-quarter ( 


early 


+ 


I 
rush will 


S. p 


that 


In the light of the whole situ- 
most steel firms last week 
getting a 
flock of orders but not accept- 


1951) 


officials said that orders, 
representing new 
business, were being given the most | 
in history, be- 
cause priority action for military 
eventu- 


LSO, they said, they wanted to 
some _ control 
rush for steel which has reached 
proportions. 


over the 


t was 
con- 


tinue just so long as fear exists 
that allocations may cut into do- 


But weighed carefully, the auto 
industry’s outlook for the bal- 
ance of 1950 is still good. Even 
25 percent cutback were 


lants 


Through last week, they had so 
far this year built 4,264,865 cars 
and 881,092 trucks for a total of 


No shutdowns other than those 
necessary for model changes are 
anticipated during the balance of 


Even supposing a few minor out- 
U. S. plants should wind 
up 1950 having built 6,350,000 cars 
and 1,350,000 trucks for a total of 








BUSINESS OPPORTUNITIES 





POSITION Ww ANTED 


AMBITIOUS MARRIED MAN, 
position as automobile buyer 
manager or manager of small agency on 


= 


Kindly Acknowledge 





35, desires 
used car 


HERE IS ONE OF THE 


ase ao availing Tana = a percentage basis in Chicago vicinity 
ant ection are requeste ‘io ad- Well qualified. Box 4450, c/o Automotive 
vise all respondents if and when their News, Detroit 26 CHOICE DEALS OF 


wants have been fulfilled. A post-card | SERVICE MANAGER truck sales or large | 








to assume There are no “cats” to 


. . fleet. Ten years’ experience, college grad- 
will do and your courtesy will help uate. Qualified to handle preventative THE NATION! 
us maintain the present high regard maintenance and rebuilding operations on 
: : : all units including Diesels and trailers : “ ” 
which this department enjoys. a £aeb 6/6 Kkisomitive Mews. De- 1,800 unit “Big Three’ operation 
AUTOMOTIVE NEWS troit 26 with a substantial parts wholesale busi 
______ | 4ANUFACTURERS’ AGENT. Availabie| "*** in © large thriving Midwest Me 
sales coverage by reputable established| tropolis. $6,000,000 volume in 1949 
HELP WANTED _ in ee ot ana —— with average net of well over $300,000 
Ie aa 7. ni 2 Then. ee ennessee, yeorgia, ‘lorida, selling to ‘ 
OFFICE MANAGER-ACCOUNTANT. Gen- automotive jobbers and specialized ac per year for past six years. 
eral Motors system—dqualified by ade- counts, Manufacturers of parts, acces- | 


quate automobile experience sories and truck equipment items invited and “dogs” 





West Palm Beach, Fla. | DEALERSHIP NOW HANDLING STUDE- 
SALESMEN—Manufacturer of chrome die 
cast name plates for dealers. Same | 
process and appearance as car manu- 


complete charge of office; hiring-trainin . 5 > : 
office personnel: credits-collections: abil: ee ae nee M451, /0) buy—no blue sky—leases are right and 
ity to analyze departmental operation ate — | equipment is far undervalved. 
and expense control. In reply give age. ess WANTED. oe new | 
martial status, resume of present and car dealer years now all phases. | .~ 5 ; ; : 
past employment and cenpenstadiities College graduate. 30 years old. married. | This is a splendid going business 
therein; size of dealerships and base| Want position of responsibility with) with an excellent organization. Here 
compensation expected. City of unequaled large concern. Box 4442, c/o Automotive truly is an investment opportunity sec- 
all-year climate and finest living condi-| News, Detroit 26. ca > ee, OE tie Ohetene of 
tions. Replies confidential. Write Joe ~——"PEALERSHIP AVAILABLE * quire — 
Blank Motor Company, 2602 S. Dixie, | ; ae | $400,000 to purchase and operate. 

| 


BAKER. Eastern New Mexico. Trade 
territory 25,000. Must take lease, qualify 
with factory. 100 new units last year. 
Inventory value approximately $14,000. 


Valid reason for selling. 


With inquiry, please include refer 



























aa iin doo he ta ore Box 4435, ¢/o Automotive News, De-| ences or other certification of financial 

Automotive News, Detroit 26. | _troit 26. | ability to handle and ability to qualif 
_ Automotive News, vetrok <0. niipnhaieietieaedamantiatiiatilian —_ i y q y 
EXECUTIVE, PARTS MANAGER. Thor- DEALERSHIP WANTED i with manufacturer. 

ough knowledge sources, organization. | \ LONG-EXPERIENCED passenger car 

Apply with full details. Box 4218, c/o dealer has $75,000 cash to invest in full | Box 4449 

Automotive News, Detroit 26 | or part purchase of G.M. dealership in| / : 

. ig tens midwest town of 15,000 or more popula- | c/o Automotive News 
POSITION WANTED tion. If only part interest in business is : 

To encourage this classification for the purchased, purchaser wishes to assume Detroit 26 

benefit of our employing readers, Position active Se of same _A un in- | 

Wanted ads are accepted at half regular quiries held in strict confidence wite 

rates, namely: 9 cents per word for each Box 4452, c/o Automotive News, De 

. > 

——— SS a EXPERIENCED AUTO MAN desires small 

d U ly to displ ds in thi esires sir 

a ee eee, eee '* || “dealership. G.M. product preferred. Must ATTENTION 






section.) 






be located in city of 10,000 population or 


more, Will buy property if necessary 
OUTSTANDING AUTOMOBILE MAN will| Box 4443, ¢/o Automotive News, De- AUTOMOTIVE EXECUTIVE 
accept appointment as general or sales| ‘roit 26. ra ~ 
manager of substantial retail outlet or|I HAVE $50,000 TO INVEST in G.M. or ; 
& : For $10,000 cash you can buy % interest 


Ford dealership in California or Southern | 
Oregon. 25 years’ experience as success- lin @ successful new car deal in midwest 


ful dealer and manager Will consider | 
partnership on active basis. Exchange/ern city, population 400,000. Must be 


as used car merchandiser for manufac- 
turer. Well experienced, excellent busi- 
ness judgment Capable of producing 
a large sales volume. Able to cooperate 


























with all levels of management or client references. Reply Box 4447, c/o Auto- ‘ . 
customers. Satisfactory references, will- motive News, Detroit 26. experienced and capable of taking charge 
ing to relocate. Age 39. Accustomed tO| BREFER ONE OF “BIG THREE.” Can | as : : 

: : regen 7 c S eneral manager. Working basis, sal 
earning $10,000. Profit sharing basis!" jandle up to $100,000: prefer Florida 9 9 9 's, § 
eoseptanie. ~ 4453, c/o Automotive Ken McCrary, P. O. Box 172, Lima, O ary and percentage of profits. 
ews rol ~- - = nae oo 

SLES ANGE ER 38 ~continuous years | "MALL DEALERSHIP car, and/or truck 
/ ; 2 s 3 ‘ y : : er 
Chrysler, Chevrolet, Buick, Oldsmobile S ee oe Detroit 26. 4454, | Due to other business activities and travel 
150 to 250. Experience in all type mar- | ; - a | involved, we are unabi i 
kets competitive, shortages Specialist | DEALER SERVICES a » t Gre Be one 
in used car appraising, efficient personal DEALERSHIP INVENTORY. Taken after °SS9FY supervision to this porticular deal 
closer. Broad experience, sound judg-| fot ‘ ‘ ‘ ee y 
ment in moving merchandise for repeat | al ane cae — eee Reply immediately if interested, stating 
nema PP peso eee ae — complete. Experienced crews for each |all experience, references, etc. All re 
men. AA! eA, ces, Baptist, Mason. | car manufacturer. Buy or sell your deal- ‘ ‘ : 
Lower half U.S.A. Available now. Can ership with our figures for complete plies strictly confidential. 
peas J eae EN Sta ie | satisfaction. Talbot's Automobile Dealers | 
training. Pa wee utomotive| Inventory Service, 4690 Newport, Detroit | BOX 4455 
__vews, Detroit 6. ____ | 13. Mich, Phone Valley 2-9377, 1-7765. | ' 
SERVICE MANAGER, 25 years’ experience c/o Automotive News, Detroit 26 
with large service-volume Ford and Chev- 
rolet dealers. Thorough knowledge of all INVENTORY SERVICE 
phases service department. Excellent ref- Parts and Accessories Depts. 
99 6 J J , 2 
a ao 4225, c/o Automotive News, Full-time experts No pickup, bart. time help: ——“TSED OARS FO FoR GALE 
— Saree SoS — | confidential and unbiase ertified re s .__A_}, {''' @ 
AUTOMOBILE EXECUTIVE and DEALER. | Sito special buysell service. Experienced 
Retail and factory experience over 20 toatl ; ae 1 
years, interested in investing dealership Seer SS a. — Ww H E E L i N G i LLI N ° i Ss 
ed aan ie ee ee on request. Call or write for service details. | AUTO AUCTION 
as. * | ptometive taventery Service Co. | ,. ..,. _ Srey "RURSDAY Nose 
2 > . | miles north o icago limits on Route 45 
9900 Freeland, Detroit 27, Mich. WE 36449 medica Taree ie ae 
TTENTION | Oldest Svalens Auction in Cook County 
A om joni Nn icago 5S years experience in the 
' BUSINESS OPPORTUNITIES Aalsesaiace Beets, 








WONDERFUL BUSINESS OPPORTUNITY 
Auto salvage with new and used parts | 
and used cars. Located on Hi-way 30 In 
Central Iowa. Five (5) acres for salvage 
with railroad spur. Also 100 foot front- 
age on hi-way. Has done $100,000 busi- 
ness each year the last four (4) years. | 
Selling due to the death of owner. Carry | 
$15,000 inventory of new parts. Write 
Box 456, Jefferson, Iowa. 


SALESMAN. Sensational new plastic seat 


MANUFACTURERS REPS 
DO YOU NEED NEW LINES? 


Automotive News can help you by 
bringing your wants to the attention of 
manufacturers. 

An advertisement in this section will do 
the trick at a nominal cost. 


Al Kellum—Auctioneers—Joe Ostergrant 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
VERY THURSDAY 
Dealers Meet at the Cross-Roads of Americ. 








AUTOMOTIVE NEWS cover. Lists for $1.98. Few territories aes. INDIANA 
open, Compact samples. Write at once. ol. Vv. Martin, Auctioneer 
Classified Weat Ad Depertmowt Box 4454, c/o Automotive News, De-/ 915 N. lilinois St. Phone Lincoln 538) 
a ene cemananb re ic: mie seal aac EA mE OL troit 26 i 
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- a —— oot goes Nese, Trailers must be 1946 or later. 
a ransmissions an ifferentials. E a 
- STRICTLY WHOLESALE AUTO AU CTION Will buy one or oa a ; 
‘ee Go Anywhere — Pa pot Cas 
000 Dealers Buy Dealers Sell DEALERS ONLY— y y 
_ George Lawson and Bud Fennema He. Wi 
OWNERS (In the Heart of the Nation) Phone, Write, Wire 
' 
Automobile Auctioneers | 
-1254 
to DYER AUTO AUCTION | Phones: E -3% WARREN E. McCARTHY, INC. 
and Phone 236! & 4051—Dyer, Ind. TR DEALERS 
! sab UCK 
Res. Lansing, Ill. 730 & 107R | Our Only Guarantee: You Must Be Satisfied 
| | 241 Mystic Ave., Medford, Mass. 
ess { | WEBSTER-MARKER MOTORS, INC. Telephone MYstic 6-3500 
lere . * 9 | . 
| 324 W. M St. Ft. W , Ind. 
ec Philadelphia’s 3 ” ms =a Yow BARE 
of a BUSES eaaaaia 
! FOR SALE 1944 Ford ahaa bus, 42- 
| KELLER STATION WAGON. Show model passenger, ‘46 motor, in good condition 
Rare automobile stored almost year. Good throughout. $1,200. H. L. Maxon, Min- 
| condition, 14,000 miles. $795, F.O.B. den, Neb. 

TUESDAY THURSDAY FRIDAY | sanford, Fla. Bill Castle. FOR SALE. 1942 Ford school bus. Mer- 
fer 12 NOON 12 NOON 8 P.M. | ~ che: oa ee cury motor, newly repainted, 48-passen- 
cial canis = ARTS FOR SALE sential ger, deluxe Wayne body. Seats recently 

repaired. Price $1,795. Can be seen at 
Hlity GILBERT — ROBINSON | Park Chevrolet Co., Ebensburg, Penn 
Actenthile Audience — BUICK PARTS = __s#or ravrrment For sare 
6600 N. Broad St. Phila, Pa. “WORLD'S LARGEST DEALER BRAND NEW 
PLENTY OF CARS AND BUYERS ” 
OF GENUINE BUICK PART: Cl : 
WEEKLY PRICES MAILED ON REQUEST ayton Chassis Dynamometer 
ss Wholesalers: We are Quantity | Vehi 1 
- 5 er 
— Tel. Livingstone 8-3000 Shineats of Wh Qenued Maen | ehicle Analyz 
Parts. . . . Same Day Service | Equipped with Sun Electric Equipment 
On Mail Orders and Inquiries. Originally cost $3,000—Our Price $1,500 | 
TIM ANSPACH All Shipments on C.0.D. Basis Guaranteed as represented by a reliable 
company. 
fE 1175 Washington Ave. ROBERTSON BUICK co. BOX 4436, 
ALBANY, N. Y. “EDGE OF THE LOOP” c/o Automotive News, Detroit 26 
teres! (For Dealers Only) 000 
west EVERY MONDAY... 12 NOON : S Wena Amenve 4-15F BEE LINE FRAME STRAIGHT- 

Member of N.U.C.D.A. and N.A.A.P.A. CHICAGO 5, ILL. ENER. Latest type, 2 years old, used 3 
t be ————————————————— months. Cost me $2,100. Must sell $1,095 
narge = = — ——— - Latest type Bee Line wheel balancer 

9 used 3 months. Cost $390, must sell $195. 
, sal Electric welder cost $175,, never used, 
OPPORTUNITY $95. Carl Dutro, Zanesville, O. Phone 
26314. 
1—VAN NORMAN single spindle boring 
bar, $150. 2—Kwick Way valv facers, 
weer One of the ‘Big Three'’ car manufacturers has an opportunity for a man who with cahinete. ae $150 ; om os 
nec has a thorough understanding of retail merchandising to fill a position of heavy duty portable electric welder, $300 
deal ibilit 1—Famco No. 6 arbor press, $100 
ea responsibility. 1 16x4x4, 1,400 gallon electrically heated 
ating The man selected for this opportunity must have had recent management cleaning tank, $500. Engine Rebuilders 
experience either in branch operations or in large dealerships acans SS81 Wands Ave., Vernéale, Mik 
1 re P — P 9 a PARTS BINS (Lyons)—53 for sale; 7x3x1, 
Only letters giving complete record of accomplishments and personal history Lustron tan, brand new, complete with 
will be considered. All replies held in strict confidence. shelves, dividers and 2 rows of drawers. 
Cost us new $4,200. Are liquidating our 
second parts department for which they 
Box 4445, were intended. Will sacrifice $1,000. | 
. Timmerman Sales Company, Ford Dealer, 
c/o Automotive News Lima, Ohio. Phone 4-7131. 
as Detroit 26 FOR SALE. Almost new, forty (40) Chev- 
- | rolet parts tables, including baskets, ris- 
ors and glass separators. Call, wire or 
write Dick Connell Chev., Inc., 12240 
Jos. Campau, Detroit, Mich. TW 1-0600 
»1S | "SHOP EQUIPMENT WANTED 
| EQUIPMENT WANTED. Complete glass 
UNUSUAL AC i OUNTING cutting outfit. Centerville Salvage Com- 
ite 45 _ pany, Box 378, Centerville, Iowa. 
; ANTIQUE CARS FOR SALE 
= OPPORTUNIT Y FOR SALE. 1913 Nash Rambler touring 
the car. New tires, runs fine. $750. Scham- 
Outstanding opportunity with major auto manufacturer for man seomer Motes, ine.. Coser Rapids. tows. | 
e ‘ . . 1909 HUPMOBILE ROADSTER. Runs well, 
thoroughly conversant with dealership accounting and internal fair condition. Make offer. J. B, Sco-| 
procedure. Prefer actual dealership or public accounting ex- aT OAR DAN SEDAN — 
. *.° . . . . . é UIAL é origina 
perience. Position involves system installation and audit proce- Make offer. Walters, 17300 Pembroke, 
dure. Salary commensurate with ability and experience. All petrol 25, Mich. 
traveling expenses paid. Reply giving complete details of edu- 
we eee o oe AUTOMOTIVE NEWS 
nerics cation and experience to Box 4228, c/o Automotive News, w . 
Detroit 26 ANT AD 
y GET RESULTS 
n 538) 





USED C CARS FOR SALE 





Indiana's Oldest Auto 


AUCTION 


Held in a Big Cool Building 
In the Heart of Downtown 


INDIANAPOLIS, INDIANA 


Every Wednesday—12 Noon | 


RAIN OR SHINE 
150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 

Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Earlyl 
CALL LINCOLN 7447 


DEALERS ONLY 
When Buying or Selling . 
Wise Choice Is 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 


. Your 








ATTENTION DEALERSIII 


At Greatly Reduced Prices 


AUTOMOTIVE NEWS, AUGUST 28, 1950 


USED CARS FOR SALE = 


—AUTO— 
AUCTION 


enna 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 


both these auctions. 


R. D. WEST, Prop 


Tex Rickard 


You will 


E. Johnson 
Auctioneers 


Jos. 





TRU CKS FOR SALE 


m 


ANTIQUE C ARS FOR SALE MISCELLANEOU Ss 





FOR SALE—1948 model F-7 Ford truck TRU LY REMARKABLE ‘CAR — Packard | EN GI NE REBUILDING — Cran 


with parts distributors special custom 
body. Body has outside doors with shelves 


| 


and bins and large inside storage space | 


with bins. Unit in excellent condition. 
Will sacrifice. Phone or write Wright 
Motor Co., Moultrie, Ga. 


FORD 
BRAND NEW 
Fl CONVERSIONS 


2 Siebert Municipal Ambulances 
1 Siebert Police Patrol 


F3 CONVERSIONS 


1 Stewart ten passenger metal 
Station Wagon 


TOWN and COUNTRY 


MOTORS, INC. 


GREENWICH, CONNECTICUT 
Telephone GREENWICH 8-3420 


EXCEPTIONAL BUY! 


Dodge 2-Ton Cab Over Wrecker 
12,000 miles, JMA-161 Model. 5-speed 


1948 Chevrolet - Ford - Plymouth AUTOMOBILE AUCTION trorsnission 8.25 tires, 15-ton Holmes 


4 Door Sedans 
Excellent Bodies Good Motors 
All Cars Formerly Used for 
Cab Service in Philo. 

Phone or Write: 


THE R. A. COMPANY 


| the past year. 


Deep in the Heart of Texas 


AUSTIN 


11:30 A.M.—200 CAR SALE AVERAGE 


We've actually had a 82% sale average for 
This is strictly a Dealer to 


|Dealer Sale—Our Sale is the Largest, the 
| fastest, and the fairest Sale in Texas. 
|We sell every Tuesday, rain or shine, and 


43rd & Locust Sts. e PHILA., PENNA. | 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole | 








AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
VY, Mile East of Illinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 








| have plenty of buyers. Large cyclone fenced 
| sales arena. Four free wash racks with porter 
service. Night watchman on duty. We'll sell 
‘em and get the top Dollar! 


CAPITAL CITY AUTO AUCTION 
Dallas Hiway (81) at the City Limits 
Ph. 8-5736 Austin, Texas 








THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 

















| crane with cradle and all attachments and 
factory body. List price new, $7,300. Sac- 


rifice offer, $4,500. Phone, wire or write. 


BOB REESE MOTOR CO. 





DODGE Twin Falls, Ida. PLYMOUTH 
Phone 1870 

= TRUCKS WANTED 

HOLMES TRAFFIC-KING or equivalent. 
State age, condition, price, chassis now 
on Robbins Motor Co., Inc., Ford, Er- 
win, Tenn. 

WANTED. Late model automobile trans- 
port. Prefer M.H.S. or White Head and 
Keil. R. D. Whittington, First Motor 
Co., Tucumeari, N. M. 





TRUCKS WANTED 


Truck Trailers—Tank Trailers 
Low Bed Trailers 








| Protecto Covers 





‘Automatic 1951 BraKinGs 


| Guide Cables & Brake Hook-Up 








kshaft 
grinding and emg John P. Hughes 
Motor Co., -Inc., 800 Commerce St, 


Lynchburg,’ Virginia. 


The NEW V Type 


V12, model 1507, convertible coupe. Per- | 
fect mechanical condition, paint and top | 
like new. Has four new US Royal Master | 
whitewall tires, and two excellent spares. | 
Priced at $2,500 FOB Knoxville, Tenn., | 
P. O. Box 1375. 


1927 MODEL T, approximately 9,000 miles, 





Beautiful original dark green finish. Up- | 
holstery perfect; 2-door sedan. Original | M °o T ° 5 M A T 1 c 
throughout Falls Chevrolet Co., Black 
River Falls, Wis. Ph. 84 TOW-GUIDE 
ANTIQU EC ARS WANTED 
WANTED—1914 or 1915 Dodge car. Stan- | Tows and Guides Motor Cars 


L incoln Park, Mich. 
MISCELL ANEOU Ss 


ford Bros.. Inc., Twin Leaf Chain Couplers 


No Adapters Are Necessary 
Complies With Strength Requirements 
Up to 5,000 Lb. Vehicles 


FACTORY $32.50 EXCISE 


NET TAX INCL. 


FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICHIGAN 





IMMEDIATE DELIVERY 
New Improved Model 


Complete with Controlled Steering 


| $5qas, 


“er G0 tes Cee &..... 
Meets 1.C.C. _Requirements 


QUICK-TOW, Bumper- $1 7.50 


to-Bumper Tow Bar 


V Type MOTO-MATIC 


Tow - Guide, $32.50 


Red Arrow - Fulton - Velvac 


Safety Chains (set of 2) ... $2.50 
WE STOCK PARTS 


38 
88 








$500 REWARD 


For return of one 1950 model Cadillac four 
door dark blue No. 62 sedan, Motor No. 
5062-38043—equipped with radio, heater and 
white tires. 

Will pay reasonable amount for any infor- 
mation concerning this car. Car stolen from 
our place the night of August 2nd, 1950. 


DANIELS CHEVROLET CO. 
SWAINSBORO, GA. 


© Carrying Bags 
TOW BAR SALES COMPANY 


Exclusive Factory Distributors 
AN 3-8888 Nit :{ MU 4-840! 
DE 2-0700 *5°) DO 3-8373 
10 SO. CLINTON _. CHICAGO 6, ILL. 
Denver: KE 2323 ‘Los Angeles: OL 9782 





RADIATOR 
GRILLE GUARDS 


for all 





WANTED 
AUTO LITERATURE 


Smith's 


POPULAR MAKES OF TRUCKS 
Individual styles to fit models 
1945-1950 incl. 


Bustin Iron Works, Inc. 
110 East 130th St., N. Y. C. 
Est. 1928 


“Marketing of Used Automobiles” | 
Write Box 3879 
c/o Automotive News, Detroit 26 








WANTED USED CARS 


500 ——— 1949 and 1950 Model 
Automobiles and Trucks 





Largest Automobile and Truck Dealer in the Middlewest 


BURTRUM BROTHERS MOTOR COMPANY 
1610 E. 7th St. Joplin, Mo. 
Phone 4600 


Call, Write, or Wire 
HI-DOLLAR JOE BURTRUM 


EXECUTIVE COACH 


A real palace on wheels. Bedroom, living room, snack bar and 
kitchenette, modern bath, air conditioned traveling and stand- 
ing. Built on ACF Brill chassis. Original cost approximately 
$80,000. Commissioned in '48. Accident to owner causing phy- 
sical handicap forces this sale at $27,000. Dealers protected. 


METAL COATING CORPORATION 


1215 West 37th Street 
CHICAGO 9, ILLINOIS 


‘New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 ["] or Two Years $14 [_] 
for which check is attached [_] or send bill [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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TRADE CONNECTION: 
Car Dealer [) Truck Dealer [] Manufacturer [] 
Jobber [) Insurance [] Financial [] Supplier [) 
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A /) 


Model L-184 Loadstar, GVW 21,500 Ibs. 


Model LM-120, GVW 5,400 Ibs. 


A complete line of trucks means you can sell to every 
segment of the market. 


No matter where you're located, and no matter what 
types of trucks are used there, when you’re an Interna- 
tional dealer you can furnish every truck user the right 
truck for his job. 


Nobody else offers as complete a line—87 basic 
chassis models with thousands of variations, 4,200 to 
90,000 pounds GVW. No line offers a dealer a bigger 
opportunity. 


How about “heavy-duty engineered’’? Here’s a 


ALL NEW, ALL PROVED 


NAA 
INTERNATIONAL <= 
V/V 


INTERNATIONAL HARVESTER COMPANY CHICAGO 


Model L-185 Roadliner, GCW 40,000 Ibs. 


value that applies to every truck in the complete, all- 
new International line. 


Whether you sell light-duty, medium-duty or heavy- 
duty models, you sell the all-truck stamina and money- 
saving performance that has kept Internationals first 
in heavy-duty sales for 18 straight years! 


That’s proved low-cost performance — proved by the 
cost records and buying habits of heavy-duty truckers 
and it makes sense to any truck user. 


And here’s how it all adds up: you can make money 
with this franchise —International Truck Dealers do! 


plete line of Heavy-Duty Engineered trucks 7 


es Mai : 
"nose, ieee RE. AEE ORE RE Se 


Model L-152, GVW 12,500 Ibs. 


Model L-110, GVW 4,200 Ibs. 


For the latest on how they’re doing, see new-truck 
registration figures. For information about the Inter- 
national Truck franchise, the leading independent 
motor truck franchise, write : International Harvester 
Company, 180 N. Michigan Ave., Chicago 1, Illinois. 


International Harvester Builds © 


McCormick Farm Equipment and Farmall Tractors 
Motor Trucks . . . Industrial Power 
Refrigerators and Freezers 
Tune in James Melton and “‘Harvest of Stars’’ 
NBC, Sunday afternoons 


TRUCKS 





truck 
nter- 
dent 
rester 


inois. 





